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..o1 put a Fitzgibbons 
in my own home" 


says L. G. Parsons, Manager, Wholesale Division 
York Corrugating Company, Inc., York, Pa. 


@ “Our supply house has handled Fitzgibbons steel 
boilers for many, many years and our customers 
share our high opinion of them. When I needed a 
boiler for my own use, I didn’t hesitate about pick- 
ing the one I always recommend — Fitzgibbons. As 
a ‘consumer’ I now know first hand why it’s tops 
with our trade and their customers”. 

The “400” Series boiler, used by this wholesaler, 
has a distinguished record of performance that 
goes back 15 years. Constant refinements have 
kept it the standout boiler for medium and larger 
homes. Its efficient design and uniformly fine con- 
struction give both the installer and the home- 
owner exactly what they want...fast, smooth 
installation and years of troublefree, economical 


operation. 13 C 


The “400” Series comes in four sizes and can pro- 





vide from 180 to 300 gallons of instant hot water fhe Ve 
when equipped with the famous Fitzgibbons treou 
nven 


Tanksaver”. It carries the A.S.M.E. stamp and 
is rated by S.B.I. The new “400” Series catalog Fe rea 
gives complete details. Write to the Fitzgibbons — 9 ne 
Boiler Company, Inc., 101 Park Avenue,~New F® me 
York 17, N. Y. for your copy. Address Dept. DE-4. 


See the Fitzgibbons Residential Line, Booth 509-511, 
at the National Indoor Comfort Exhibition, Philadelphia, Pa., May 16th to 20th. W 


The Fitzgibbons Boiler Ga 
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there's a ready market 


The original patented frost-proof closets and hydrants 
sold exclusively to wholesalers for nearly a half century. 
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needed a The handle in this posi- 
, . tion shows at a glance 
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| ROST-PROOF CLOSETS 

can pro- ; 
oo ec he Vogel Number 15 Frost-Proof closet with 
zgibbons treous china bowl illustrated above is a great 
amp and [nvenience installed in an outbuilding or on 


s catalog Pe rear p rset a oe be number 15 

; a neat durable outfit plus a real water saver. 
rie 0 mechanism in tank to get out of order. FROST-PROOF HYDRANTS 
pt. DE-4. A big market for Vogel frost-proof hydrants 
exists on farms, in dairies, garages, service 
stations, industrial plants or any place where 
running water is needed at all times of the 
year. It provides real, positive year ‘round 
fire protection even in coldest weather. 


PROodUcCc TS JOSEPH A. VOGEL COMPANY 
Wilmington 99, Delaware 
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The foremost name 
in plumbing and heating 





helps you cash in on the huge 
new market in summer air conditioning 


Advantages of new Crane Room Air Conditioner 
mean easy, profitable sales for you 


Just as Crane offers you a complete line of heating equipment 
to give your customers wintertime warmth, so now Crane 
offers a new 1954 room air conditioner to give your customers 
cool summertime comfort. 


Summer air conditioning is a booming business. Every 
year it gets bigger, and still there’s more demand for air 
conditioners than there are air conditioners to sell. 

Now Crane brings you your big opportunity to get in on 
the ground floor . .. with a product that’s new and outstand- 
——— ing, with a name that your customers already know and want. 
a Ask your Crane Branch or Crane Wholesaler for complete 
details . . . including the big kit of sales-promotion material. 
Get ready now... for big new profits this summer! 


HERE’S WHY THE NEW CRANE ROOM AIR 
CONDITIONER IS A CINCH TO SELL! 


More cooling capacity —Full-rated B.T.U. output to cool rooms even on 
hottest days—and at lower cost in electricity. 

More complete allergy relief— New Crane unit filters out dust and allergy- 
aggravating pollen, year round if desired. 

Better humidity removal— “Dries” the air—takes out all sticky, uncom- 
fortable, excess moisture—gives top-of-the-mountain comfort. 
Better appearance—New design and “duo-tone” gray color blend with 

any decorating scheme. 





Easier maintenance — Plastic cabinet is easy to clean, won't mar or scratch. 
Refrigeration system and compressor are hermetically sealed. An 
occasional inspection of the filter is only attention required. 


i T ‘ - , 
Easier operation— Three simple knobs give complete control. And optional 
thermostatic control is available for fully automatic operation. 


Choice of models— Three different units—!4, 34, and |-ton capacities— 


are sized to cool any room. 


Customer-catcher. You will want one of these new animated floor 
displays! Illuminated top section in "3-D" plastic with moving light 
fays to show cooling air currents. Commands attention... makes 
your selling easier! Bright, three-color card high-lights sales fea- 
tures. Whole display takes only 2 square feet of floor space. 





GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO 5 


VALVES ¢ FITTINGS ¢ PIPE ¢ PLUMBING AND HEATING 
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ee CRAFT-CUT 


with overhead canopy 
and light. 





finest in modern 


shower cabinet design 


aht Pa 
+ °»6 





How fine can a shower cabinet be? Men 
who know, in every section of the 
country, tell us that for ease of installation, 
quality construction, streamlined 

styling, outstanding workmanship, Craft 
Shower Cabinets are far and away the, 
foremost in the field. And they all agree 
they’re as easy and profitable to sell 

as they are handsome to look at. 
Example: The Craft-Cut with rounded 
corners, enclosed canopy, overhead 
light — for every type of installation, 

in homes of every size. All Craft Showers 
carry a Special Guarantee. Models for 
seers every type of installation. 




















The Craft Shower Cabinet 
Catalog opens the door to 
bigger sales, higher profits, 
faster turnover. Your copy 
is ready for mailing— write! 


CUTLER METAL PRODUCTS CO. 
1025 LINE STREET, CAMDEN 3, NEW JERSEY 


SPECIFY CRAFT—IT’S A WHALE OF A STALL SHOWER 
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Greatest sales opportunity) i 
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HERE'S 
THE 
SECRE 


Flexible rock linir 
“rolls with the punches 


i @- 
: ¥ to prevent crackin 
an ee e* chipping. It mea 


longer heater life an 
N HOT WATER) 








not this... 


DIRTY RED WATER 
RUST INSIDE TANK 





clean, trouble-free | 
water servic ‘ 












MORE SALES APPEAL THAN EVER BEFORE! 










Now you can guarantee — not just promise — two 
features your customers want most in a gas water 
heater: an always plentiful supply of rust-free hot 
water for every home use; and trouble-free hot water 






rust can’t start and water’s just as clean when it leave 
the tank as when it enters. 
A truly long-life gas water heater: a heater y 
can sell easier, a heater that will “catch on” as o 


















service regardless of your local water conditions. neighbor tells another about revolutionary Vit-Re 


lining that gives longer lasting life with other ¢ 
clusive Coleman-engineered features. Ask ye 
distributor or send the coupon for full informatie 
The Coleman Company, Inc., Wichita, Kansas. 









Coleman-heated water is clean and clear! A new 
patented process” coats tanks with the tough, dura- 
ble Vit-Rock lining; protects the heater from cor- 
rosion and rust. Water can’t touch tank metal, so 





Sheldon Coleman, President of The Coleman Company, Inc., says: 


“IT’S ENGINEERED TO EXCEL AND OUTSELL 
ANY GAS WATER HEATER ON THE MARKET!” 


“We've designed the Coleman Vit-Rock Water Heater to be Vit-Rock ¥ 
better! We've compared it with other gas heaters, and we te 
know it will outperform and outlast them. What’s more, f oe ; 


its exclusive advantages are easy to demonstrate. You know 

what a tremendous plus that is in converting prospects into ty 
purchasers. We invite you to compare Coleman Vit-Rock 
Water Heaters against the field. You'll see why they can be 
real money-makers for you.” 


tar 












Also made under the name SHELDON VIT-ROCK. 
Coleman Water Heaters also available with galvanized tanks. 
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nity|in water heater history... 


: WATER HEATER LA 


GAS LP-GAS 





VIT-ROCK COSTS NO MORE! 


It's brand-new. The Vit-Rock process 
is the most revolutionary develop- 
ment in years. It gives the heater 


more “sell”—gives customers plenty 
of “reason to buy.” 
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Vit-Rock coating is applied to tank 
walls by centrifugal force. So great ib 
is the force that the surface is com- i 
pletely covered; not even a pinhole 


is left exposed. Vit-Rock cannot be 
“eaten away” by hard water. 





Special attention is paid to details. 
Flue connections at top, and outer 
lip of tank bottom are specially coated 
so no metal is exposed to water. 





"Safer" to ship and install. Cole- 
man’s Vit-Rock lining stands up 
better because it’s tough. This same 
quality reduces possibility of break- 


. age or damage during installation. 
when it leave 








The water heater that “breathes.” 
3 a heater ye The flexible Vit-Rock lining “gives” 
tch on” as ¢ E A» sq with fluctuating pressures; doesn’t 4 
ynary Vit-Ra crack as brittle glass sometimes does. 
with other é Wy) Protects better, lasts longer. 
s. Ask yo 





ll informatio 44 : Six models to choose from, each a 
ta, Kansas. i f streamlined beauty with gleaming 
white plastic enamel outside finish. 
Fiberglas insulated. Temperature 


controls readily accessible. 100% 
safety Shut-Off Valve available on 
all models for all gases. 


says: 


ri” 






















> 
Vit- t . é 4 
or to be t-Rock Water Heaters == Comfort costs so little THE COLEMAN COMPANY, INC. 
ind we anata ] Dept. 851-DE, Wichito 1, K 3 
plumbing and heating . ept. Ue, Wie + Kenses 
nore, dealers and gas utilities. with a Please send me complete information on the revolution- Ff 
u know ary new Coleman Vit-Rock Gas Water Heaters. z 
ects into trun unconditional 5-year t] @mndan Nese t 
it-Rock tank warranty plus 5 additional a ‘ 
y can be years pro rata GC) ye ee q 
EQUIPMENT AGA APPROVED ' City State 4 
*Manufactured under Secrets ett ee ere ae fe 
pre srentee EES SC 
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SOIL PIPE FITTINGS 
they've had their last roundup! 
















SUPERSPUN 
fittings that really fit! 










ing up hubs and spigots. They’re round when you get 
them. And that assures you of a good fit every time 

. - No lost time grinding or altering . . . No offset at 
seam of fitting, either. Count on smooth, even lead 
joints... You'll find uniform wall thickness, too. Cuts 
down possibility of breakage... Note those rein- — 
forced hub shoulders, too. There’s extra strength for 


You won’t have to waste a minute on the job round- lap brand! 


Save time—Save money—with ‘Sy 
cast iron soil pipe and fittings. 





tight caulking ... No fins or fish hooks. No time out e 

to grind for a good fit... And remember: you get all Combustion A 
this at NO EXTRA COST. “SUPERSPUN” fittings m ” . 

are worthy companions to “SUPERSPUN”* soil Engineering, Inc. thie l 
pipe. Order both by BRAND NAME! 


Water Heater and Soil Pipe Division 







Trade Mark 
P. O. Box 1749, Chattanooga 1, Tenn. 
G THE MARK OF QUALITY AND PERMANENCE ge 
’ ing home 
. Also makers of C-E HEATMASTER 
= yutomatic gas and electric water heaters. 
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American-Stardard promotes 
“Color-Blended” Fixtures 


—«a dynamic new 


























decorating idea 
that will sell more 
bathrooms for you! 







@ Something different in bathroom selling is 
coming up. It is “color blending’”—a new idea 
that dramatizes the variety of bathroom color 
schemes homeowners can have with American- 


Standard colored fixtures of their choice. 





American-Standard colored fixtures plus the 













terrific “color blending” idea are bound to meet 
with a big response. Be sure you get your share 


of the business they will create. Tie-in with the 





national program from every angle. Get the 
special promotional package and use everything 
in it. See, phone or wire your wholesale distri- 


is 
peat 


a Stardard \ = butor today. 


A meri 


ww 


Tremendous National Advertising Campaign 
Creates Big Market for You 





*eeeeeeeee HE full-page ad reproduced above magazines . . . for a total of eleven full 
kicks off this hard-hitting promotion page ads in color during the promotion 


y—with “Su on American-Standard colored fixtures period, April 21 through May 31. There 


{ fittings. and the fascinating “color blending” is still time for you to tie-in with this 


ee See 
10 ger in On cy 
. @ s e 

eh wramation! American- Standard 


se BATHROOMS 
















American Radiator & Standard Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 





ing home and industry: AMERICAN-STANDARD + AMERICAN BLOWER - CHURCH SEATS & WALL TILE - DETROIT CONTROLS + KEWANEE BOILERS + ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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Wrong Way Thermostats 

A 25-year-old mystery of heat in 
the summer and cold in the winter 
has been solved in the city-county 
building in Pittsburgh. 

Formerly, when employees 
turned up the thermostat in the 
winter, the heat went down; In the 
summer, turning down the thermo- 
stat increased the heat. 

A building inspector discovered 
the reason—the thermostat covers 
had been marked in reverse. Hot 
meant cold; cold meant hot. Now 
50 new thermostat covers are in 
place and city-county employees 
are trying to get used to normal 
adjustments. 


Love Laughs at Danger 

Thomas Grace, the steamfitter 
who fell 11 stories and lived to tell 
about it (see Domestic ENGINEER- 
ING, July 1953) has taken another 
plunge—this time into marriage. 

The 27-year-old Chicagoan mar- 
ried the nurse who helped him back 
to health after his fall in which he 
miraculously escaped with only a 
broken rib. The bride is the former 
Norma Rawls of Chicago. 

Grace was pitched on the road to 
matrimony by an electric drill 
which threw him off the 11th story 
of a new building, into a hospital 
and eventually into Norma’s arms. 


Students Pipe Up 

Students of Oxford university in 
England have asked school authori- 
ties to de-modernize the plumbing. 
The complaint arises from a recent 
modernization job which put a lead 
sheath around two drainpipes 
which lead up a wall to the second 
story dormitory windows. 

For generations, students had 
been using the exposed pipes to 
get into their dormitory after the 





midnight curfew. With the new 
lead sheath, however, they can’t 
get a foothold and have asked the 
head master to return to the Eng- 
lish tradition of exposed plumbing. 


Attention "Old Timers" 

The Old Timers’ Club of the oil 
burner industry will hold its annual 
meeting and dinner May 18, in 
Philadelphia during the National 
Indoor Comfort Exposition of the 
Oil-Heat Institute of America. 

J. W. Owens, of the Mercoid Cor- 
poration and national chairman of 
the Old Timers, says the dinner will 
be held in the main dining room of 
the Philadelphia Rifle Club. 

Advance reservations may be 
made by writing the secretary, H. 
A. Maccubbin, 120 W. Madison St., 
Villa Park, Tl. 


$10,000 Plumbing Scholarship 
George Familian of the Familian 
Pipe and Supply Company, Los 
Angeles, recently established a 
$10,000 plumbing scholarship fund 
at Los Angeles State College. 
The fund will make two $1,000 





George Familian (right), of the Famil- 
ian Pipe and Supply Co., Los Angeles, 
presents a plumbing engineering scho- 
larship check for $10,000 to Richard 
Heald, president of the Associated 
Plumbing Contractors of California. 


12 


scholarships available for each of 
the next five years. 

Familian presented the $10,000 
check to President Richard Heald, 
of the Associated Plumbing Con- 
tractors of California, at a recent 
dinner meeting of the association. 

In presenting the check to Presi- 
dent Heald, Familian said that the 
future of the plumbing industry 
lies in the hands of the plumbing 
contractors and that the work of 
such associations as the Los An- 
geles group in furthering the edu- 
cational progress of the trade is the 
best guarantee of that future. 


Tour Europe's Markets 

Bernard C. Lindberg, president 
of the Carlin Co., Wethersfield, 
Conn., is on an extensive tour of 
Europe to discuss oil burner sales 





Bernard Lindberg, president of The 
Carlin Co., Wethersfield, Conn., is 
shown as he left for an extensive Eu- 
ropean tour to discuss sales of the 
company’s oil burners with European 
distributors. 


with distributors and prospective 
distributors abroad. 

Lindberg will visit the Nether- 
lands, Belgium, Switzerland, the 
Mediterranean and Scandinavian 
countries and Germany. The ex- 
ecutive left New York February 15 
via KLM Royal Dutch Airlines. 


Excise Tax Denounced 


“An absurd tax on the privilege 
of staying clean” is the description 
given the 10 percent excise tax on 
household ironers and dryers by C. 
G. Frantz, president of the Apex 
Electrical Mfg. Co. 

Frantz appeared before the Sen- 
ate finance committee in his ca- 
pacity as chairman of the excise 
tax committee of the American 
Home Laundry Manufacturer’s 

(Please turn to top of page 16) 
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—— Famous-Name Merchandising! 
the {i Get the extra sales oo of “Eljer 

\vian bE eee: fixtures throughout the 
ox- 4 or commercial building! 

ry 15 : 

ilege 

ption Add up these benefits! The wide selec- 

x on tion of styles, materials, and colors; the 

ny C. merchandising, ordering, and new de- 

A pex livery advantages make Eljer easily the 

wisest choice for you. For all the facts, 

Sen- see your Eljer distributor or write Eljer 

eae Co., Box 192, Ford City, Pa. 
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ELJER—THE ONLY NAME YOU NEED 
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Eljer’s advanced production techniques and extensive, 





modern warehousing facilities mean prompt delivery of 
colored plumbing fixtures. You save time and money. 
Other Eljer advantages: 


All Materials! . 
Now get cast-iron, steel, and china 
fixtures for bath, kitchen, laundry, 
plus all brass fittings from one 
source of supply. 








A SUBSIDIARY OF THE 


Color Matching! 

The same smart Eljer colors on all 
three materials .. . for example, you 
can match an iron bath, steel lavatory 
and china toilet with color harmony. 


45 


Easy Ordering, Better Service! 


Select from one catalog, enjoy the 
better service of one reliable source 
of supply for all plumbing fixturés 
and fittings. 





ELIER 


CORPORATION OF AMERICA 


sg A 





TO KNOW IN PLUMBING FIXTURES 
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World’s finest heating and cooling products 
| in a complete range of types and sizes 


<g> -— 


Dependable performance 


>> 


Eight manufacturing plants 








31 sales offices 





Get the facts before you buy self-contained highboy 
2, 3, 5, 7%, 10 and 15 ton cooling 
capacities. 


Heating capacities up to 450,000 
BTU per hour. 





J, 








All UNARCO Products are available 
in Conede. 


UNION ASBESTOS AND RUBBER COMPANY 
332 SOUTH MICHIGAN BLVD. « CHICAGO 4 + WEBSTER 9-5444 
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LOOK WHO’S sure bb RAD 


Bradford Electric Water Heaters were installed in this large development 
in Loudenville, N.Y., built by April Construction Co. Plumbing contrac- 
tor was John Hart, Colonial Heating Equipment Co., the jobber. 


Earl R. Welker, Sales Manager of the 
Colonial Heating Equipment Co., a leading 
Albany, N.Y., Plumbing Supply Jobber, prefers 
BRADFORD Water Heaters because: 


Bradford stands for long range, ‘“‘worry free”’ 
dependability that Plumbing and Heating Supply 
Jobbers stake their reputations on! Numerous 
exclusive construction features in both gas and electric 
models like Vitraglas glass-lined tanks, Sectional 
Diffusion Baffle, Robertshaw Controls and Grayson 
Unitrol Thermostat assure efficient operation— 
a constant, reliable clean hot water supply. 
Complete size ranges in upright and table top models. 





SOLD EXCLUSIVELY THROUGH PLUMBING 
AND HEATING SUPPLY WHOLESALERS 





Since 188] 
WATER HEATER MANUFACTURER 


RANGE BOILER CO. 


24TH & ELLSWORTH STS. + PHILADELPHIA 46, PA. 







































IKE MESSAGE 

San Francisco—I am very much 
interested in President Eisenhow- 
er’s proposed relaxation of remod- 
eling loan restrictions. Property 
owners should be permitted longer 
periods of repayment of improve- 
ment loans. The open-end mort- 
gage provision will also prove 
helpful. 

I hope that basic mortgage terms 
will be relaxed, too, as this will 
benefit new construction. Both the 
new construction and remodeling 
markets are vitally important. 

V. S. DALLMAN 
Dallman Corp. 


® In his housing message to Congress 
(see page 114, March issue), President 
Eisenhower asked for (1) a higher 
limit on FHA loans for remodeling, 
up from $2500 to $3000; (2) a longer 
time to repay remodeling loans, up 
from three years to five and, (3) easier 
mortgage money for the purchase of 
old homes. 


OIL HEATING REPRINTS 
Boston—Will you please send 
me, if possible, reprints of the ex- 
cellent series of articles starting in 
your November issue entitled: “Oil 
Heating and Oil Burner Servicing.” 

Louis H. Burso 
sales manager 


Weil-McLain Co. 


e Reprints of the first six chapters of 
the Oil Burner Servicing series are 
available to subscribers. Address all 
requests to the Editor, 1801 Prairie 
Ave., Chicago 16. 


OIL HEATING SCHOOLS 

Boston—I am enclosing a bro- 
chure covering the third group of 
our present series of oil-heat serv- 
ice installation schools. 

I had a great many inquiries from 
your previous article on our school 
and certainly appreciate your co- 
operation. In one of my talks be- 
fore the group I recommended your 
magazine and in particular, your 
outstanding series on Oil Heating 











and Oil Burning Servicing. There’s 
a great deal of interest among the 
students in this series. 

Ivan C. SUTHERLAND 

director of education 
Oil-Heat Institute of New England 
© A complete schedule of classes and 
where they will be held is given on 
page 70. Readers who want further 
information can write Mr. Sutherland 
at 839 Beacon St., Boston 15. Part 


VII in Domestic Engineering’s series 
on Oil Burner Servicing appears on 


page 137. 


BIG JOB MERCHANDISING 

Prescott, Ariz.—I thought the ads 
used by Bruce Wigle Plumbing & 
Heating Co. in Detroit to merchan- 
dising big jobs were very clever. 
The ads were illustrated in your 
January issue on page 89. 

I’m interested in finding out if I 
can fit this type of ad in my busi- 
ness and would like some informa- 
tion regarding their preparation. 

Bos GONZALES 


® Kenneth Wigle, president of Bruce 
Wigle Plumbing and Heating, says: 
“Our advertising on industrial work is 
prepared in the following manner: 
Wherever we have an interesting job, 
we have a photographer take a picture 
of it. Then we turn’the glossy print 
over to our advertising agency. They 
have a newspaper mat made, write the 
copy and run the ad several times in 
the paper. Sometimes the ad is saved 
so it can be repeated at a later date.” 


DEFECTIVE FIXTURE INSURANCE 
Chicago—Recently you _ pub- 
lished an article regarding an in- 
surance plan for defective plumb- 
ing fixtures. We would appreciate 
it if you would send a copy of this 
article to us. 
H. H. Srirt 
assistant mgr. 
Crane Co. 
e Insurance plans designed to reim- 
burse contractors for labor costs in- 
curred in replacing defective fixtures 


were discussed in two recent articles in 
Domestic Engineering. The first, de- 


(Please turn to top of page 18) 
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(Continued from page 12) 


Assn. Frantz told the senators that 
although the tax has netted only 
$9 million annually in revenue 
since its inception 29 months ago, it 
has had a paralyzing effect on the 
industry. Frantz said: 

“The argument has been ad- 
vanced that to single out the house- 
hold ironer and dryer for relief 
would be to open the door to other 
industries whose claims for relief 
have equal merit. We submit that 
this merely takes the easy way 


out.” 


History and Thermostats 

The world doesn’t always beat a 
path to the door of a man with a 
good mousetrap .. . or a good 
thermostat. 

A Scottish chemist, Andrew Ure, 
proved that when he presented an 
idea for a practical thermostat in 
1831. He said a “heat governor” of 
steel and zinc alloyed with copper 
and tin would regulate dampers 
and drafts. 

But it was 52 years before Min- 
neapolis inventor Al Butz applied 
the idea and came up with a work- 
ing thermostat and cashed in. Butz 
launched a little enterprise that is 
now Minneapolis-Honeywell which 
sold $214,018,825 worth of controls 
in 1953. 


CISPI Exhibit Planned 

The Cast Iron Soil Pipe Institute 
will hold a contest and exhibit a 
three-dimensional display at the 
National Plumbing and Heating 
Exposition in Washington, D. C., 
May 10-13. 

The winning ticket holder at the 
Institute’s booth will be awarded 
$100 worth of pipe and fittings. The 
display will show a miniature home 
and garden with an open trench in 
which cast iron soil pipe is installed. 


Salesman of the Year 

An executive of a Los Angeles 
plumbing appliance manufacturer 
was selected to present a “Salesman 
of the Year” award to Vice Presi- 
dent Richard Nixon. 

Milliard Foist of Given Mfg. Co., 
which manufactures food waste 
disposers, made the award in 
Washington for Nixon’s work in 
advancing the American way of life 
on his recent world tour. END 
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Now—4,784 heating-cooling combinations 
from 50 basic G-E unifs... 


DOMESTIC ENGINEERING 
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6 Square Feet 


...exclusive feature of “The Franchise with a Future” 
G. E.’s 6-POINT PROFIT PLAN: 


UPFLOW, DOWNFLOW, HORIZONTAL UNITS—G. E. HAS 
THEM ALL - Assembling this new G-E Downflow Year- 
Round Air Conditioner is almost as easy as it looks in the 
picture. G. E.’s Upflow Furnaces and Cooling Units, and 
Horizontal Furnaces and Cooling Units, pair up the same 
way. Heats with gas or oil, cools by electric refrigera- 
tion (water- and air-cooled models). And with G-E Air- 
Wall System, whose registers handle heating and cooling 
equally well, the G-E dealer can tailor comfort to fit any 
home—sell modern living at its best. 

New dealers are needed in this rapidly expanding field. 
Would you like to know more about your opportunities 
asa G. E.-franchised dealer? Then mail the coupon today! 


pict | 
HOME HEATING and COOLING 


*Reg. trademark General Electric Co. 


1. G. E. enjoys best consumer ac- 
ceptance in the field. 

2. Most flexible (and most cop- 
ied) heating and cooling line on 
the market. 

3. G-E units are easier to handle 
and install. Units are factory- 
wired, assembled and fire-tested 
...pass through normal door- 
ways without dismantling. 


4. Factory training for your men, 
at G. E.'s application and service 
field schools. 

5.G. E.'s consistent national ad- 
vertising to homeowners and 
builders pre-sells your prospects. 
6.G. E. supports you with local 
newspaper advertising, litera- 
ture, displays, sales plans — to 
sell homeowners and builders. 


GENERAL GQ ELECTRIC 


General Electric Company, Home Heating and Cooling 
Dept., Sec. pE-5, Air Conditioning Div., Bloomfield, N. J. 
Yes, I’m interested in your “Franchise with a Future.” Tell me 


more. My principal business is 


NAME 
COMPANY 
ADDRESS 


Revamp © 




















(Continued from page 16) 
scribing the plan used by the Plumb- 
ing Contractors Assn. of Chicago, ap- 
peared in October (p. 80); the second 
article appeared in January (p. 118) 
and outlined details of the Glendale- 
Burbank (Calif.) plan. Tear sheets of 
both articles have been sent to Mr. 
Stift. DE will continue to report prog- 
ress of these, and similar plans, in 
forthcoming issues. 


SELLING BY PHONE ; 
Grand Rapids, Mich.—We are in- 
terested in a plan for selling heat- 
ing equipment and appliances us- 
ing the telephone canvas plan of 
operation. 
Do you have any suggestions? 
Wo. HoNECKER 
e The article “Exit Summer Slump in 
Heating Sales,’ which appeared in 
the June issue (p. 104), describes a 
highly successful plan used by a 
Philadelphia contractor to build heat- 
ing sales. Tear sheets of the article 
have been sent to Mr. Honecker. 


WE ARE WINNING 
Muncie, Ind. — You were right! 


We tried and we are winning. 

For quite a number of months 
we have been favorably impressed 
with the articles published in 
Domestic ENGINEERING for the pur- 
pose of stimulating sales and mer- 
chandising in the plumbing and 
heating industry. 

When reading these articles, it 
was gratifying to note your efforts 
toward manufacturer - wholesaler- 
dealer cooperation. 

In the past year we have en- 


deavored to institute our own pro- 
gram of sales promotion using some 
of your reported material as a 
guide. We feel that our efforts have 
been amply rewarded, for we 
reaped a bountiful harvest. Nearly 
300 plumbing and heating contrac- 
tors turned out for our latest sales 
meeting. 

If the enclosed material can be 
used for the purpose of aiding 
others, we will feel that our efforts 
have been worthwhile. 

Davip B. MILts 

Knapp Supply Co. 

© How the Knapp company developed 
its successful sales meeting—from ini- 
tial planning to final execution—will 
be detailed in the next issue of the 
Wholesaler Bulletin, Domestic Engi- 
neering’s new companion publication 
(see page 131). 


SOME RUMORS DISPELLED 
Detroit—The announcement of 


the sale of the Briggs Automotive 
Division to the Chrysler Corpora- 
tion some weeks ago has undoubt- 
edly resulted in certain mis-un- 
derstandings and has _ provoked 
trade rumors about the uncertain- 
ties of the continued operation of 
the Plumbing Ware Division. 

In order to clarify the matter 
for your many readers we wish to 
state it is the intention of the 
Briggs management to continue the 
operation of the Plumbing Ware 
Division. 

We hope by concentrating in 
the production of plumbing fix- 
tures and fittings that our product 
will warrant the ever increasing 
patronage of the trade. 

Everett E. LUNDBERG 
president ’ 
Briggs Mfg. Co. 


ce ie Soy ie 


iy 


2 
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SUCCESS—Shown here is a portion of the nearly 300 contractors who at- 
tended the latest in a series of merchandising meetings for contractors con- 
ducted by the Knapp Supply Company of Muncie, Ind. Details of the 
meeting will appear in Domestic Engineering’s new industry publication, 
the Wholesaler Bulletin (p. 131). 
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Good Reading 


Power machine catalog. Sixteen 
pages. Covers dimensions, acces- 
sories and other information for five 
pipe machines and power drives. 
Also a new “55” universal nipple 
chuck, which is packed in a carry- 
ing kit. 

Available from: Beaver Pipe 
Tools, Inc., Warren, Ohio. 


o 9 9 
Baseboard heating bulletin. Four 
pages. Includes installation data, 
specifications, features and order- 
ing instructions. Illustrated. 


o¥ 
ght ad 
se : 


BEACON-MORRIS CO 


Available from: Beacon-Morris 
Corp., 60 Brainard Rd., Boston 34. 
o> wa > 


Plastic pipe wall chart. Three 
colors. For any plastic pipe dealer. 
Shows pipe types, fittings and ap- 
plications for cold water lines and 
radiant heating. Quick reference 
for specifications. 

Available from: Yardley Plastics 
Co., 142 Parsons Ave., Columbus 
15, Ohio. 

o 9 9 

Packaged conditioner bulletin. 
Six pages. Shows how sectional 
units in capacities of from 2 to 15 
hp can be arranged in 15 com- 
binations. Describes addition of 
heating coils. 

Available from: United States 
Air Conditioning Corp., 3300 Como 
Ave., S.E., Minneapolis 14. 

o Oo 9 

Air  conditioning-refrigeration 
catalog. Twelve pages. Provides in- 
formation on valves, filters and 
dryers for air conditioning and re- 
frigeration. Product specifications, 
charts and sales data included. 

Available from: A-P Controls 
Corp., 2450 N. 32nd St., Milwaukee. 

oS. 

Drainage fittings booklet. Sixteen 
pages. Information and diagrams on 

(Please turn to page 183) 
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THE BEST SEAT IN THE FigseE 





rving home and industry: AMERICAN-STANDARD + AMERICAN BLOWER - CHURCH SEATS & WALL TILE + DETROIT CONTROLS - KEWANEE BOILERS + ROSS EXCHANGERS - SUNBEAM AIR CONDITIONERS 
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DETROIT V-579 “BI-FLEX” 


The Quiet-Acting GAS VALVE—Performance Proven 
for Reliable Service on Thousands of Installations! 


Here is a gas valve which is actually quiet in operation! Its 


Check These Features strong “Bi-flex” motor provides unfaltering opening and tight P 
e Quiet ation—no click, no hum shut-off closing with absolutely no annoying, worrisome bangs, 
sd Rugged. compact—easy to service clicks or hums. Thousands of installations have proved its un- 
sé mg. “yaoei inn all Jocaditios surpassed reliable, trouble-free performance. Simple in design, 
e “Bi-flex”’ motor operated—low positive in operation, the V-579 operates independently of gas 
F Reena eee fi ieee pressure wag is available in wen to fit any domestic heating 

bient temperature system. Write today for Bulletin No. 229. Yo 

° Snap-acting opening and positive sel 


Vp-i to 114-inch sizes 





DETROIT 4 
CON TROLS Corporation 


5900 TRUMBULL «+ DETROIT 8, MICHIGAN 
Division of Ameri Radiator & Standard Sanitary Corporation 


NO. 411—the sensitive and accurate Timed 
Cycling Thermostat for all types of heat- 
ing systems. Provides close control of 
room temperature. Attractively styled, 
easily installed and adjusted. Write for 
Bulletin No. 193 and Form No. 1545-A. 












Representatives in Principal Cities *« Canadian Representatives in Montreal, Toronto, Winnipeg—Railway and Engineering Specialties, Ltd. 


AUTOMATIC CONTROLS for REFRIGERATION 
AIR CONDITIONING + DOMESTIC HEATING + AVIATION + TRANSPORTATION + HOME APPLIANCES + INDUSTRIAL USES 


Sering home and mdusry 


AMERICAN STANDARD + AMERICAN BLOWER + CHURCH SEATS & WALL TILE « DETROIT CONTROLS + KEWANEE BOILERS + ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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RELIEF VALVES 


THESE ARE ADVANCED DESIGNS EXCLUSIVE TO WATTS 
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@ The new solid wall hydraulic principle 
piston type thermostat. 


@ Anti heat lag extension thermo-bulb. 


™— @ Guideless stickage-free design on the 
on: s 


a , 
qn pressure side of the valve. Vd W ATTS 
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Your jobber stocks WATTS auto-ther-matic T. & P. > _——— 


self-closing relief valves. ‘ and Pressure RELIEF VALVES 
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Most Complete Line of Controls Made : 

POWERS = Only a few are shown here | 

PACKLE * 
CKLESS . All Types of Baths, Water Heaters and ss 
VALVES 4° 
a , Heat Exchangers 

; Forced Hot Water Heating Systems ae ae , te 8 ds ge : 

Radiant Panel Heating Systems as i _ ___ Static Water r 

Air Conditioning Units using Chilled ' > CR TEM rature Reguloto E t 

and Heated Water i oe ee 2 2 S¢ 

Cooling Water for Air Compressors, Cooeeccccccccesoreseces ct 

Diesel, Gas Engines, and Cyclotrons : aS = Se 
ASTER —_ ? Many Industrial Processes: ™ 
THERMOSTAT ae Photo Developing, X-Ray, Color and i | : hi 
Ordinary Film, Lens Polishing and tt : ; bt 

$BPOOR A am 
SUB-MASTER Grinding, Chocolate Enrobers, Plastic 1a nde a 

SeOeLAeee. Molding Presses, etc. bas F q A 
Our More than 60 Years Experi- J} 4 h 

ence will be valuable in helping t 
you select the right control for tri 
your requirements. Contact our ; ' or 
nearest office or Write us direct p Controls f le: 


for Condensed Catalog Rb 24. 


THE POWERS REGULATOR CO. 
packing mainten-_ 


Skokie, Ill. © Offices in Over 50 Cities 
in the U.S.A., Canada and Mexico : alta si 


@ 

















Those Percentage Leases 


SINCE THE DEPRESSION of the 
1930’s, one of the more popular 
renting arrangements has been 
the percentage lease. Many 
plumbing and heating contract- 
ors have entered into this ar- 
rangement which in theory 
charges high rents only when the 
renter is doing a large volume 
business. Should business drop, 
rents drop proportionately. 

This is the theory—and also 
the way percentage leases were 
originally planned in the dismal 
’30s when business properties 
were a drug on the market. As 
originally developed, percentage 
leases offered the businessman 
many advantages. However, 
nowadays it’s difficult to find a 
percentage lease without a num- 
ber of strings, all pulling in favor 
of the landlord. 

Most common of the strings is 
the minimum rental fee. The 
landlord, under this minimum, 
refuses rent cuts beyond a cer- 
tain point regardless of how 
severe business conditions be- 
come. However, the landlord 
seldom volunteers to include any 
maximum clause which would 
halt his rent increases during a 
business boom. 


A Two-Way Loss 

This negates any advantages in 
the percentage lease. The con- 
tractor loses both ways. Yet the 
original idea of the percentage 
lease was to protect the contrac- 


TIPS FOR 


tor in case of a business decline 
in return for the landlord’s share 
in any business increase. 

Other points should be con- 
sidered before entering into a 
percentage lease. For example, 
one inducement to increase vol- 
ume business is that it reduces 
fixed overhead and contributes 
to greater profits. One of the 
major items in fixed overhead is 
rent—under the percentage lease, 
however, rent is no longer fixed 
and increasing volume has no 
effect in reducing this important 
item of overhead. 


How Lease Backfires 

Here’s an illustration that may 
explain how percentage leases 
can sometimes work against the 
plumbing and heating contractor 
who is building his business. 

Suppose a contractor enters 
into a lease on a straight rent 
basis and does $50,000 business 
the first year. Before the lease 
expires, business reaches the 
$100,000 mark. His rent remains 
$1,500 a year throughout the 
period. 

This rent is three percent of 
the original volume but only 1% 
percent of the higher volume. 
Percentagewise this contractor 
has cut his rent in half. The extra 
$750 is the bonus paid when fix- 
ed overhead is reduced by in- 
creased volume. 

But take the same contractor 
under a percentage lease. He 
may have to guarantee the land- 
lord nearly $1,500 in any event. 
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MANAGEMENT 


Then when volume doubles, he 
would have to give the landlord 
a proportional rent increase. The 
contractor would gain nothing 
in rent costs for his work in 
building up business. 

Another factor in the percent- 
age of volume lease is the bar- 
gaining power it gives landlords 
in renewal negotiations. The 
landlord has access to the con- 
tractor’s records and may at- 
tempt to boost the minimum rent 
figure to the total rent then being 
paid—thus reducing what small 
gamble he had been taking on 
the contractor’s business. 

Another situation that might 
arise—and has arisen in recent 
months—is an increasing volume 
trade with decreasing profits. 
Under these conditions, a per- 
centage lease would have the 
contractot pay larger rents even 
though reporting smaller profits. 


Lease Can Pay Off 

Despite the pitfalls of percent- 
age leases, they can be good 
business if properly written. 
Many large contracting firms 
employ experts to evaluate 
business trends and property 
values to make the lease pay. 

For the smaller contractor, 
however, such leases should be 
approached with caution. Cer- 
tainly, if the minimum guarantee 
represents the outside top rental 
value, the agreement is ridicul- 
ous—the contractor is in the po- 
sition of betting his landlord his 
business can’t grow. END 
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Announcing 
the worlds finest gas water heater 


Smart, modern styling 
sets a new industry standard 


Beautiful styling in keeping with today’s 
trend toward better home-appliance design is 
one of several advanced features of the new G-7 
Twin Dial Deluxe Gas Water Heater Control. 
Its rich satin body finish and the sparkling 
symmetrical twin dials add extra sales appeal 
to any water heater. Its large easy-to-read 
temperature-setting dial gives the home owner 
complete confidence in the safety of the heater 
and the control—encourages the housewife 

to make desired temperature settings without 
calling the dealer or the gas company. Examine 
this outstanding control today. See for yourself 
why the G-7 establishes a new high for the 
industry through its handsome appearance, 
mechanical simplicity and operating efficiency. 
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Installers like it too. Not only will the 


appearance of the G-7 sell more water heaters, 
but it has real practical utility as well. Rotational 

reset, an exclusive feature, is easier than the G & ae é RA L C Oo a T y fe) LS 
old push-button method—concealed extra-capacity 

pilot filter—separate body and shank construction 

—extreme simplicity of operation for the home €: 4 
owner. The G-7 provides 100% safety shutoff eC 
for all gases including LPG. Write for further , 


information today on the G-7—the world’s Manufacturers of Automatic Pressure...Temperature...Level and Flow Controls for 
finest water heater control. Heating...Home Appliances...Refrigeration...Industrial and Aircraft Applications 


Plants in: Glendale, Calif., Burbank, ‘Calif., Skokie, III. 
Factory Branches in 37 Principal Cities 
SEE YOUR CLASSIFIED TELEPHONE DIRECTORY 











G-2 Standard Model 


100% safety shutoff for all gases in- 
cluding LPG is provided by this all-in- 
one safety and water temperature con- 
trol. Operated by a single, rotating dial, 
the G-2 features high gas capacity, sim- flow control, this unit has a fine per- — 
plicity of design and positive safety formance record in the water-heater | 
also under all operating conditions. control field. 


G-4 Economy Model 


Accurate temperature control is fea- | 
tured in the main burner shutoff control [f 
for all city gases. Compact, serviceable, 
with one dial for pilot-lighting and 





























CONTRACTORS * WHOLESALERS * MANUFACTURERS 


MANUFACTURER ASSNS. 


April 8-10—CISPI—Meeting of the 
Cast Iron Soil Pipe Institute; San 
Marcos Hotel, Chandler, Ariz. 


May 9-13—LPGA—Annual conven- 
tion of the Liquefied Petroleum Gas 
Assn.; Conrad Hilton, Chicago. 


May 16-20—OHI—Annual conven- 
tion and exposition of the Oil Heat 
Institute of America; Benjamin 
Franklin Hotel and Commercial Mu- 
seum, Philadelphia. 


May 19-21I—GAMA—Annual meet- 
ing of the Gas Appliance Manufactur- 
ers Assn.; Drake Hotel, Chicago. 


May 24-25—SBI—Annual meeting 


of the Steel Boiler Institute; The Tray- 
more Hotel, Atlantic City. 


May 27-29—SKCMA—Annual meet- 
ing of the Steel Kitchen Cabinet Man- 
ufacturers Assn.; Greenbrier Hotel, 
White Sulphur Springs, W. Va. 


June 2-4—IBR—Meeting of the In- 
stitute of Boiler & Radiator Manufac- 
turers; Absecon, N. J. 


Oct. 7-8—NADFPM—22nd annual 
meeting of the National Assn. of Do- 
mestic and Farm Pump Mfrs.; Sher- 
man Hotel, Chicago. 


Oct. 11-14—AGA—Annual conven- 
tion of the American Gas Assn.; Audi- 
torium, Atlantic City. 


CONTRACTOR ASSNS. .. . State 


April 5-7—South Dakota—Annual 
convention of the South Dakota 
Master Plumbers Assn.; Alonzo Ward 
Hotel, Aberdeen. 


April 7—Connecticut—Annual con- 
vention of the Master Plumbers Assn. 
of Connecticut; Northford. 


April 7-10—New York—Annual 
convention of the New York State 
Assn. of Master Plumbers; Hotel 
Commodore, New York. 


April 8-10—Arizona—Annual con- 
vention of the Associated Plumbing 
Contractors of Arizona; San Marcos 
Hotel, Chandler. 


April 8-10—New Jersey—53rd an- 
nual convention of the New Jersey 
State Assn. of Master Plumbers; Chal- 
fonte-Haddon Hall, Atlantic City. 


April 16-17—Idaho—Annual con- 
vention of the Associated Plumbing 
Contractors of Idaho; Boise. 


April 19-22—Pennsylvania—Annual 
convention of the Pennsylvania Assn. 
of Plumbing Contractors; Benjamin 
Franklin Hotel, Philadelphia. 


April 22—Massachusetts—70th an- 
nual convention of the Massachusetts 
State Assn. of Master Plumbers; 
Sheraton Plaza Hotel, Boston. 


April 22-24—Georgia—Annual con- 
vention of the Associated Plumbing 
Contractors of Georgia; Hotel General 
Oglethorpe, Savannah. 


April 22-24—Iowa—Annual conven- 
tion of the Iowa Master Plumbers 
Assn.; Savery Hotel, Des Moines. 


April 22-24—Montana—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Montana; 
Rainbow Hotel, Great Falls. 


April 22-24—North Dakota—Annual 
convention of the State Assn. of Mas- 
ter Plumbers of North Dakota; Gard- 
ner Hotel, Fargo. 


April 23-24—Mississippi—A nn ual 
convention of the Mississippi State 
Master Plumbers Assn.; Edgewater 
Gulf Hotel, Edgewater Gulf. 


April 27-29—California—53rd an- 
nual convention of the Associated 
Plumbing Contractors of California; 
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Wilton Hotel, Long Beach. 


April 28—Rhode Island—Annual 
convention of the Rhode Island State 
Assn. of Master Plumbers; Narragan- 
sett Hotel, Providence. 


April 29—New Hampshire—Annual] 
convention of the New Hampshire 
Master Plumbers Assn.; Hotel Car- 
penter, Manchester. 


April 30-May 1—Michigan—Annual 
convention of the Michigan Assn. of 
Master Plumbers; Hotel Statler, De- 
troit. 


April 30-May 1—Washington—An- 
nual convention of the Associated 
Plumbing and Heating Contractors of 
ee Davenport Hotel, Spo- 
ane. 


July 15-17—North Carolina—An- 
nual convention of the North Carolina 
State Assn. of Plumbing and Heating 
Contractors; Vanderbilt Hotel, Ashe- 
ville. 


Sept. 10-11—Utah—Annual conven- 
tion of the Utah Plumbing & Heating 
Contractors Assn.; Elks Lodge, Salt 
Lake City. 


WHOLESALER ASSNS. 


April 5-7—SWA—Annual_ conven- 
tion of the Southern Wholesalers 
Assn.; Palm Beach Biltmore Hotel, 
Palm Beach, Fla. 


May 5-7—CSA—Spring meeting of 
the Central Supply Assn.; Palmer 
House, Chicago. 


May 23-25—NHWA—Spring meet- 
ing, of the National Heating Whole- 
salers Assn.; New Ocean House, 
Swampscott, Mass. 


June 10-12—PHWNE—Spring meet- 
ing of the Plumbing and Heating 
Wholesalers of New England; Mount 
— Hotel, Bretton Woods, 


Oct. 13-15—CSA—60th annual meet- 
ing of the Central Supply Assn.; 
Palmer House, Chicago. 


Nov. 7-10—AI—Annual convention 
of the American Institute of Whole- 
sale Plumbing and Heating Supply 
Assns.; Roosevelt Hotel, New Orleans. 


CONTRACTORS ASSNS. 
. . - National 


May 10-13—NAPC—72nd annual 
convention and exposition of the Na- 
tional Assn. of Plumbing Contractors; 
National Guard Armory, Washington. 


May 25-28—HPACCNA—Annual 
convention of the Heating, Piping and 
Air Conditioning Contractors National 
Assn.; The Traymore, Atlantic City. 


Aug. 8-12—ASSE—48th annual 
meeting of the American Society of 
Sanitary Engineering; Muehlbach Ho- 
tel, Kansas City, Mo. END 
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HAMMOND 


VALVE 6 for iron pipe | 


and copper tubing 


Plumbing and Heating Contractors have 

learned that Hammond Valves can be 

depended upon for reliable performance on all 
plumbing and heating applications up to and 
including 125 lb. working steam pressure. 

¥* Carried in stock by all leading plumbing and 
heating wholesalers. 


HAMMOND BRASS WoRKS 


Originators 
of individual 
valve packaging. 


HAMMOND, 
INDIANA 
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TYPICAL TRIMLINE INSTALLATION 


Vulcan's NEW, TRIMLINE COVER is designed 
for enduring beauty ... built to harmonize 
with any residential decor. The STREAM- 
LINED top of cover reduces apparent depth. 
Front easily removed for cleaning. TRIM- 
LINE is so sleek that furniture can be arranged 
without affecting the radiation of heat. All 
floor space is LIVING space with TRIMLINE! 


Over 28 Years a Leader in Fin-Tube Radiation 
Complete I= B=R Ratings—Representatives in Principal Cities 


TRIMLINE 


RADI-VECTOR* 


*Trade-mark Reg. 


Hore’s how: 
EASY TO STOCK... 


TRIMLINE is easy to stock. One piece top and back may 
be ordered in desired lengths with front, snap-on covers, 
to match. Fewer joints, less fittings, accessaries, save space. 
Packaged units solve inventory problems. 


CUTS HANDLING COSTS... 


TRIMLINE is easily handled. Light in weight, with covers up 
to sixteen feet in continuous lengths, presents no handling 
problems. No field cutting necessary. Dampers may be 
installed anywhere, any time, on the job. 


SAVES INSTALLATION TIME... 


TRIMLINE assures new installation efficiency. Vulcan's famous 
rod hangers give complete freedom of movement for sus- 
pension. They provide for planned expansion. Support 
brackets slide in...no screws or nails necessary. 


IN THE “LONG RUN” 

VULCAN COSTS LESS... 
TRIMLINE radiation keeps cost down. New TRIMLINE fea- 
tures save time and money. All parts mount on one piece 
top and back. Unit backs up on studs. Saves labor because 
of fast installation. 
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Always a Gamble 
“GET IT IN WRITING!” —that’s a 


basic piece of advice for any 
plumbing and heating contractor 
thinking about accepting a ver- 
bal contract. 

If a law suit results, it will be 
up to the contractor to convince 
a jury that any verbal contract 
exists—a very. difficult job al- 
though some contractors have 
been successful. 

One happy case concerned a 
contractor who was _ installing 
plumbing in a home under a 
written contract. However, dur- 
ing the installation the contractor 
and the home owner made an 
oral bargain to install an addi- 
tional water closet on the first 


Contractor Is Liable 

A PLUMBING AND HEATING con- 
tractor who engages independent 
sub-contractors is liable for any 
injuries they suffer through his 
negligence. 

The difference between em- 
ployee compensation and con- 
tractor liability is shown in the 
following case: 

A salaried employee broke his 
arm while driving a truck for 
a plumbing firm. Since he was 
salaried at the time, he received 
compensation under the State 


Workman’s Compensation Act. 
After his recovery, the plumb- 
ing firm again engaged the in- 
jured man to drive a truck—but 
this time on a contract basis, 


not a salary. Shortly afterward, 





AAAAAAAAAAAS 
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THE LAW! 


By Leo T. Parker, Attorney 


Cincinnati, Ohio 


floor for approximately $200. 

When the additional job was 
completed, the property owner 
refused to pay the $200. In court 
proceedings the property owner 
denied making the oral agree- 
ment; the contractor testified 
such an agreement was made. 

The jury believed the contrac- 
tor and awarded him $200. 

It was pointed out, however, 
that verbal contracts are always 
a gamble since they frequently 
end up before a jury where it’s 
one man’s word against the other. 

Verbal contracts should be 
avoided as a good business prac- 
tice. 

Citation: Hirsch v. Begiard, 
77 Atl. (2d) 85. 





the truck driver suffered a sec- 
ond fracture when his vehicle 
struck a hole on the, plumbing 
firm's property. 

The driver—now considered 
an independent contractor—was 
not eligible for state compensa- 
tion. He sued the plumbing com- 
pany alleging that its negligence 
was responsible for the accident 
and his injury. 

A jury awarded the truck 
driver $5,000. The award was 
upheld by higher courts which 
pointed out that had the driver 
been a regular employee the 
plumbing firm would not have 
been liable. 

Citation: Mulquinn v. Lock 
Joint Pipe Company, 80 Atl. (2d) 
634. 
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Obituaries 


Henry P. Reger, 78, prominent Chi- 
cago plumbing and heating contractor 
for many years, died recently in Osh- 
kosh, Wis. 

Mr. Reger was born in Prairie Du 
Chien, Wis., and entered the plumb- 
ing industry when he arrived in Chi- 
cago as a young man. He was presi- 
dent of the H. P. Reger Plumbing Co. 

He was active in the Plumbing Con- 
tractors Assn. of Chicago and played 
a major part in the passage of the 
Illinois Plumbing License Law in 1935. 

Mr. Reger was president of the IIli- 
nois Master Plumbers’ Assn. from 1934 
to 1936. He also was active in the 
Heating, Piping and Air Conditioning 
Contractors Chicago Assn. and served 
as president for two terms. 

Survivors include his widow and 
four daughters. 


W. L. Wilson, 54, manager, A. Y. 
McDonald Mfg. Co., Burlington, Iowa, 
branch, died recently while attending 
a managers’ meeting in Kansas City. 
Mr. Wilson had been with the Mc- 
Donald firm for about 20 years. He 
is survived by his widow. 


C. L. (Tod) Wilkins, 58, founder and 
president of the Wilkins Pipe & Sup- 
ply Company, Peoria, IIll., died re- 
cently. He founded his firm in 1934. 
Mr. Wilkins was active in the Central 
Supply Assn., which he served as a 
director in 1949 and 1950, as vice 
president in 1951 and as president in 
1952. He is survived by his widow and 
a brother, Lawrence. 


Nathan L. Munro, cofounder of the 
Munro-Van Helms Co. of Talladega, 
Ala., manufacturer of drains and soil 
pipe specialties, died recently. Mr. 
Munro was known in the industry as 
one of the original producers of cast 
iron plumbing drainage products. He 
left the Central Specialty Company of 
Ypsilanti, Mich., in 1945 to found the 
Talladega firm with Thomas Van 
Helms. 


William E. Norton, 89, a Mexico, 
N. Y., plumbing contractor for 60 
years, died recently at his home in 
that city. 


Phillip G. Schankel, 73, a former 
plumbing contractor of Louisville, 
Ky., died recently at his home in 
Memphis, Tenn. He is survived by his 
widow. 


Harry R. Flaherty, of the manufac- 


turers’ representative firm of Lum and 
Flaherty of Rochester, N. Y., died re- 


cently. 


Clifford O. Taylor, 58, a plumbing 
contractor in the Pittsburgh, Pa., area 
for many years, died recently. He is 


survived by his widow and a son. 
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HARRISON & ABRAMOVITZ 
GILL & HARRELL 
architects 


JAROS, BAUM & BOLLES 
mechanical engineers 


J. W. BATESON 
general contractor 
FARWELL CO., INC. 
plumbing contractor 


CRANE CO. 
plumbing wholesaler 


The 2-story-deep main banking floor 
of Republic National Bank, 

with wood-screened mezzanine overlooking it, 
is reached from the street level by 
escalators or circular stairs 


THINNEST CURTAIN WALL YET BUILT 


In the new REPUBLIC NATIONAL BANK, DALLAS, 
TEXAS, architectural designing has taken notable 
forward steps. The curtain walls, of fabricated 
aluminum panels 1)4” thick, are the thinnest yet 
built. Bolted in place over the spandrels, the wall 
is given rigidity by 4” x 10” reinforced concrete 
stiffeners. The entire west side of the building is 
sheathed with these panels; the other sides with 
bands of continuous windows which pivot top and 
bottom for cleaning. The 36-story tower has 


more stoan Sith VALVES 


are sold than all other makes combined 






rentable space surrounding a central utility core. 
Banking facilities occupy nearly all of the lower 
seven floors plus the first of three underground 
levels, which is for drive-in banking. The other 
two levels provide parking space for 330 cars. 
In keeping with highest standards, sLoan Flush 
vaLves, famous for efficiency, durability and 
economy, were selected for installation through- 
out this praiseworthy skyscraper—more evidence 
of preference that explains why... 


































Another achievement in efficiency, endurance and econ- 
omy is the stoan Act-O-Matic sHowER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. Architects specify, and Wholesalers 
and Master Plumbers recommend the Act-O-Matic—the 
better shower head for better bathing. 


Write for completely descriptive folder 
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SUPER SERVICE 


% SHIPPED WITHIN 24 HOURS 
applies to EVERY order you place for 
CRESLINE Plastic Pipe! That fact alone 
makes CRESLINE your best sales bet — 
with delivery service unmatched by any 
other maker. And that's just one of 
many ways CRESLINE backs you up 
with super service . . . both in sales 
co-operation and in product quality. 
Get all the facts from your nearest 
CRESLINE Representative. Or write us 
direct for free literature and confiden- 
tial trade information. Act now, while 
opportunities are still open! 


je MORE SALES-BUILDING SERVICES 


@ Made of virgin material, CRESLINE-NT 
quality is second to none! 


@ Measured and marked 
CRESLINE is easier to handle, sell and usel 


@ Competitively priced, CRESLINE gives 


you the sales edge in every market! 


every 12”, 


@ Consistently promoted, jn \eading trade 
publications and with a host of sales helps 
that really get results! 


@ MADE TO SPECIFICATIONS OF THE 
THERMOPLASTIC PIPE STANDARDS 
DIVISION OF THE SOCIETY OF THE 
PLASTICS INDUSTRY 


: ~ ~CRes 
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%& SERVICE-MINDED 
SALES REPRESENTATIVES — 
backed by the strategically 


located warehouses shown below* 





E. E. Beatty 
2060 Glass Road 
Cedar Rapids, lowa 
Casey & King Company 
741 N. Milwaukee Street 
Milwaukee 2, Wisconsin 
605 W. Washington Blvd. 
Chicago 6, Illinois 
Cochran & Company 
171 Simpson Street, NW 
Atlanta, Georgia 
c/o Al Mason 
P. O. Box 7357 
Orlando, Florida 
Equipment Sales Company 
P. O, Box 9217 
Richmond, Virginia 
Howard C. Fletcher Co. 
940 S. Alameda Street 
Los Angeles, California 
1606 Smith Tower 
Seattlé 4, Washington 
W. M. James & Company 
77 Lipan Street 
Denver 9, Colorado 
Jeu de Vine & Woodcox 
17313 Greenview 
Detroit 19, Michigan 
Norman Lewis & Company 
88 Broad Street 
Boston, Massachusetts 





Charles L. Macbeth 
303 Highgate Road 
Ithaca, New York 
Wesley H. John 
West Shokan, New York 
Oliphant Commercial Corp. 
610 Oak Street 
Oakland 7, California 
William Otte & Company 
4023 Coleman Road 


Raleigh, Tennessee 


The Pump Sales Company 
P. O. Box 6330 
Dallas 2, Texas 

M. L. Queen 
61 Glenstone Road 


Dexter, Missouri 

Harry Shreiner & Company 
P.O. Box 332, Sta. A 
Columbus 1, Ohio 
c/o R. E. Bickart 
263 McGregor Avenue 
Apt. 6 
Cincinnati 19, Ohio 
c/o L. H. Brown 


5644 Beacon Street 
Pittsburgh 17, Pa. 


. H. Sweeney & Company 
208 Eleventh Avenue, So. 


Minneapolis, Minnesota 


WRITE NOW 


CRESCENT PLASTICS, INC. 


955 Diamon 


| cor FREE LITERATURE TO: 


d Ave., Dept. 
7, \ndiana 


* Warehouses in 


Evansville 
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Calibrated Draft Control 


model in a 
famous line, the 











Featuring the 
| oe “Air-Flow” Gate 
with REVERSIBLE Wing Flap for Horizontal, 
Vertical or Sloping Installation 





Draft action in a vertical flue is different than in a hori- 
zontal flue. Therefore, unless compensated for in some 
manner, accurate regulation is not possible for both 
horizontal and vertical installations. The Field ‘Air- 
Flow” gate provides this correction — makes a simple 
calibrated setting remarkably accurate for any installation, 
horizontal, vertical, sloping. 


FOR VERTICAL INSTA- 
LATIONS: Detail below 
shows “Aijr-Flow" gate 
turned inward to compen- 
sate for special air turbu- 
lencein vertical installations 
that tends to open a gate 
too wide and thus reduce 


draft below desired mini- 


FOR HORIZONTAL IN- 
STALLATIONS: “Aijr- 
Flow” wing turned outward 
so air entering the control 
exerts a lifting action when 
gate is in wider open posi- 
tions — thus assure maxi- 
mum air intake when 
needed. 
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DRAFT CONTROLS 








Questions and Answers 


Panel Heating Design 


I am about to bid on my first radi- 
ant heating job. Would you please 
give me information on the proper 
method of installing the coils and 
the amount and location of coils for 
each room? I would appreciate, 
also, having your ideas on the best 
location for the thermostat, the size 
of the boiler and suggestions for the 
proper hook-up. Some of the other 
bids are being based on a summer- 
winter hook-up for a tankless coil 
and only one circulator. A draw- 
ing is enclosed showing the lay-out 
of the home. 

Pennsylvania H.W. 
To the Reader: 

Designing and estimating a radi- 
ant heating system is not as difficult 
as it may seem at first glance. As a 
first step, however, it is essential to 
have complete and exact data on 
building construction such as wall, 
floor and ceiling materials and di- 


Shown here are three manufacturers’ 
manuals that discuss panel heating 
system design and equipment. Others 
are offered by panel heating suppliers. 


mensions, type of windows, and 
design temperatures, etc. 

It is important, therefore, to 
work from an architect’s blueprint 


when designing and estimating a 
radiant heating system. 
Several excellent manuals have 


been published giving full informa- 
tion on radiant heating design. 
These are available to readers of 
Domestic ENGINEERING by writing 
to the technical editor. 

Robert Bruen, who has probably 
installed more panel heating jobs 
than any other contractor, applies 
his experience in answering more 
than 50 practical questions about 
panel heating in an exclusive inter- 
view with Domestic ENGINEERING, 
which appeared in the February 
issue, p. 94. 

Further information on panel 
heat may be found on page 204 of 
the March issue. 


Send your problems to the Question 
and Answer editor. care of this publi- 
cation, 1801 Prairie Ave., Chicago 16. 





Readers Comment on Detergent Action In Drains 


Several questions have been sub- 
mitted to this department on the 
subject of detergent foaming action 
causing stoppage in drain and 
sewer lines. Two typical ones fol- 
low, and readers are invited to 
express their opinions. 


To the Editor: 

Recently we completed plumbing 
installations in a group of apart- 
ment buildings. Later we were noti- 
fied that some obstruction was 
causing the drains to back up. 

We used conventional methods 
in an attempt to clear the lines, but 
were unable to dislodge the ma- 
terial, making it necessary for us 
to break into the lines. When we 
did, we found large deposits of 
packed detergent. 

What is the solution for this 
problem? 
Ohio A.C.W. 

To the Editor: 

There has been a great deal of 
discussion in our area on the sub- 
ject of detergents creating a tem- 
porary blockage in the drainage 
lines due to foam action. House- 
wives seem to insist on the foam 
as a measure of value, and we are 
wondering what problems are in 
store for us and how we will solve 
them. Can you supply us with in- 
formation? 


Colorado E.X.T. 


To the Reader: 

Investigations are currently 
underway to determine the cause 
of and cure for this problem. 

Ed Zimmer, director of the 
Plumbing Testing Laboratory of 
Chicago, reports that commercial 
detergents have a tendency to clog 
and pack into a “grease ball” when 
temperatures are high. He also 
points out that if there are com- 
mercial establishments or auto- 
matic laundry services located in or 
near a building, these might con- 
stitute a source of the trouble. 

Mr. Zimmer suggests that rod- 
ding basins be placed in the sewer 
lines at every change of direction 
and not more than 50 ft apart. This 
would provide access in case of 
future trouble, but would not elim- 
inate the problem at its source. 

Mr. Langdon Pearse of the Sani- 
tary District of Chicago, serving 
approximately 4% million people, 
feels that the substance clogging 
drain lines under these condi- 
tions might contain some matter 
other than a detergent. He re- 
ports that his department has not 
encountered any difficulty of this 
sort in spite of the large population 
area being served. It is Mr. 
Pearse’s recommendation that a 
chemical analysis be made of 
offending material by the local 

(Please turn to top of page 36) 












LAWNDALE PLUMBING WARE..| 
iA in a class by elf 





biltmore 


MODEL 212 DL 


When it comes to selling any product there’s no substitute for quality. Because 


{AW DALE: Lawndale plumbing-ware provides the jobber with a better product that’s easier to 


bine Product ¥ sell, and the buyer with more value for his dollar, it has become an accepted standard 
among those who recognize and demand the best. It would pay you well . 

make your selling easier to be able to offer the Lawndale complete line of 

plumbing-ware to your trade. Find out today how you can capitalize on the 


growing demand for Lawndale. 


* 
ab 


> 
~ 


If you haven’t yet secured your copy of the Lawndale catalog, 
let us know. We'll send one to you with our compliments. 


BILTMORE SPECIFICATIONS: 


14%” corner radius ... ledge punched 
4" dual strainers centered . . . float packed 
approximate 


21” x 32” x 7”... 14 gauge deep drawing steel 
with 3 or 4 holes . . . both bowls punched for 


one to a carton. . ; finished in lustrous white acid resisting porcelain enamel . Mr 
shipping weight 35 Ibs. 


LAWNDALE ENAMELING COMPANY 


1137 W. 14th Street e Chicago 8, Illinois 








Questions and Answers 


(Continued from page 34) 


sewage treatment plant when this 
condition occurs until it is estab- 
lished in enough cases that deter- 
gents are the cause. 

The reactions of the above 
authorities are quite different, and 
it is not easy to say what effect 
detergents have on the drainage 
system. If detergent foaming action 
does have an influence on drainage 
lines, the place to correct this 
would be with the homeowner by 
educating the housewife in the 
proper use of detergents. 

Comments from other authorities 
on this important subject will ap- 
pear next month. 


Snow Melting Problem 
To the Editor: 

I am having some trouble with 
a snow melting system in a concrete 
ramp leading from a basement ga- 
rage. So far, I’ve been unable to 
raise the temperature of the sys- 
tem above 80F. 

I have six panel heating coils in 
slow operation, each having a sup- 
ply and return. These heating coils 
are placed in the ramp at two 
places. They come into a common 
header and run directly to a pre- 
heater that is supplied with steam 
through a pressure relief valve, the 
high side carrying 110 lbs and the 
low side carrying 10 Ibs. 

We have a two-in. vertical cir- 
culating pump. We have tried 
without success to heat the con- 
tents of these coils to, say 120F. The 
mixture of the liquid in the coils 
is made up of water and anti-freeze 
for protection to about 6F. The 
pump we are using is carrying a 
nine-ft head. 

The pump and preheater are lo- 
cated about two ft below the high 
point of the coil in the ramp. The 
coils are imbedded in about six in. 
of concrete. We have air valves at 
the highest point and also on the 
pre-heater. The highest tempera- 
ture we can gain is about 80F by 


letting it run 24 hours a day, week 
in and week out. 

How can I remedy this at the 
least expense and get a temperature 
of about 110-120F? 

The pre-heater we have is a 
steam converter, with a capacity 
of 300,000 Btu at five lbs of steam. 
I am also using a 1%4-in. electric 
steam valve. The low pressure 
steam line is made up of five-in. 
pipe coming off of the pressure re- 
lief valve, which is about 20 ft be- 
tween the valve and the pre-heater. 

We have taken off of the five-in. 
line with a three-in. branch and 
reduced it to two in., connecting 
it on the control valve. 

I would appreciate any help you 
can give me with this problem. 

Kansas a te 


To the Reader: 

Here are some things that may 
be checked or changed to get a 
good working job. First, it would 
be best to check the area of the 
ramp you are trying to heat, in 
order to determine whether or not 
your equipment is of adequate size 
to do the job. 

If the converter is not capable 
of doing the job at 10 psi steam, 
its output can be increased by rais- 
ing the steam pressure to 25, 50 
or even 75 psi to produce about 


double the output, if the boiler 
permits. 

If the coils are properly vented, 
the next step would be to determine 
the friction head of the coils to see 
if the pump head is large enough. 

Generally speaking, a snow melt- 
ing job works much better if the 
coils are made up in grid form 
rather than in sinuous loops. In 
either case, the circulating pump 
should be large enough to pump 
the water (or anti-freeze) through 
the coils with a maximum tempera- 
ture drop of 20F. 

Your layout, according to the 
engineering department of Bell & 
Gossett, is a workable one. Stan- 
ley Tupper of that department of- 
fers the following suggestions: 

Reappraise the sizes of the con- 
verter and pump to see if they are 
of sufficient capacities for the job. 
Check the venting to assure its 
proper installation, and make cer- 
tain the lmes are properly purged. 
Further aids in solving the prob- 
lem would be knowing the pipe 
and coil sizes, the area covered, the 
distance from the pump to the sys- 
tem and return, and the pitch of 
the ramp and its coils. 

Another source of trouble could 
be undetected kinks in the coils. 
If this were the case, a repair job 
would locate the trouble. END 


110 P.S.1. 


WPS... STEAM 











The above diagram was submitted by a reader who is having trouble 
with a snow melting system in a concrete ramp leading from a basement 


garage. 


Heating coils are in the ramp at two places. 


The reader reports 


that the hookup consistently fails to raise the system temperature above 80 F. 
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f= not a solenoid ... 
not a diaphragm... 
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HERE AT LAST is a compact, dependable, effi- 
cient gas valve that eliminates slam-bang opera- 
tion. It’s entirely new in design, with years ahead 
features. Try the new Penn Series 925 and you'll 
agree it’s the best gas valve on the market; built in 


Vl’, 4", Yr" and 34” sizes for low or high voltage 
applications. Get full story ... write Penn Controls, 
Inc., Goshen, Indiana. Export Division: 13 E. 40th 
Street, New York 16, N. Y., U.S.A. In Canada: 
Penn Controls Limited, Toronto, Ontario. 
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AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS 


APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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BRING ’EM BACK TO BUY! 


The sensational GERBER 


17¢-a-day plan 


wins back 4 out of 10 
customers you ve been 


losing because you 
couldn't compete on price 


The dynamic 17¢c-a-day Gerber advertising pro- 
motion will hit the consumer right where it does 
the most good... in the purse strings! This ad, in 
full color, will run in LOOK and HOUSE BEAUTI- 
FUL’S BUILDING MANUAL and they'll each show 
the names and phone numbers of LOCAL Gerber 
Guild dealers. Other ads appear in GOOD HOUSE- 
KEEPING and HOUSE & GARDEN’S BOOK OF 
BUILDING. Hundreds — even thousands of your 
neighbor-prospects will see this ad... prospects 
who are ready for a “second bathroom” and 
they'll be clinched by the 17c-a-day price tag!’ The Gerber 17c-a-day Plan does all this for you: 


ee oN 1. You beat competition on price, quality, promotion 
v . and merchandising! Gerber tells your customers 
Err pm \ about the 17c-a-day plan in a big way. 
Good Houseke by 2. FOR THIS MONTH ONLY you can still get your com- 
jousshonping } M 
Sere, ae? Ly pany name and phone number in the full color, full 
— toe page ad in House Beautiful’s Building Manual. 
— A FREE brass display is yours—you pay only for 
GE RBER PLUMBING FIXTURES the complete selection of brass shown on the dis- 
i 2s 232 North Clark St., Chicago 1, Illinois play. Answers your customers every requirement 
Empire State Building, New York, N. Y. ... Saves counter space, creates “impulse buying.” 
SIX GREAT FACTORIES: DELPHI, INDIANA* KOKOMO, INDIANA * WEST DELPHI, 4. The Gerber pottery display is yours at cost, plus 
INDIANA * WOODBRIDGE, N.J. * GADSDEN, ALA. * PLYMOUTH, INDIANA Gerber quality pottery at your regular purchase 
price. 

5. A complete Gerber bathroom is yours—priced to 
retail at the low-low price of $160.00 (17¢-a-day on 
FHA terms). 

6. You get a FREE complete local promotion pack... 
mailing pieces, mat ads, radio and TV hard-sell com- 
mercials, window and truck decals, store banners. 

7. All that—PLUS the Good Housekeeping Guaranty 
Seal on your Gerber fixtures. 








MAIL THIS TODAY 
GERBER PLUMBING FIXTURES, DEPT. DE-4 
232 N. Clark Street, Chicago 1, Illinois 


YES, you can cut me in on BIG PROFITS with the 
Gerber Guild. | want my name in House Beautiful’s Building 
Manval. Rush me the full story. 


Nome Title 








See your local plumbing jobber or send us your name 
right away to get in on this sensational Gerber Guild 
17¢-a-day plan! 





City. 
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There's a new look in the business news this month 
eeeless talk about recession and more about what is 
actually happening to the nation's economy. 

Says Fortune magazine in its April issue: 

"While the politicians and pundits have been arguing 
































~ THE whether we are in a ‘depression,’ ‘recession,’ or 'readjust- 
: F NEW LOOK ment,' the consumer as been blithely treating the present 
for what it is, a period of unusual prosperity." 
ms Despite all the glooming and brooding about the economic 
aly outlook, Mr. and Mrs. America are earning and spending 
aad just about as much as they did in the record year 1953. 
* KK 
Pad The outlook for plumbing and heating appears partic- 
cad ularly rosy at this point. 
sy £ New construction, for example, is running at an all time 
high. 
d So high, in fact, that some business experts like David 
’ Lawrence, editor of U.S. News and World Report, feel that 
/ it may spark a new business boom. 
OUTLOOK FOR Remodeling, too, is forging upward. 
PéduH The Federal Reserve Board's annual survey of consumer 
IS ROSY 7 buying intentions shows home improvements high on the list 
with 19.2 percent of these interviewed planning to modernize 
their homes this year. 

Our editorial this month concludes that those economists 
who have been using the words recession and depression so 
often have really been having an unnecessary case of the 
jitters. 

You can read all about it on page 113 in this issue. 

r you: 
CE 
motion 
ieeners A_new publication, written and edited for wholesalers, 
made its debut last month in the plumbing and heating 
industry. 
ingore Called the "Wholesaler Bulletin," the new magazine 
“ “ NEW PUBLICATION reports news and activities of interest to wholesalers 
_ MAKES BOW and wholesaler associations. Manufacturers will be in- 
nly for terested, too. 
he dis- The Bulletin is published by Domestic Engineering as 
ee an industry service. 
vying. See page 131 for complete details. 
it, plus ckke 
irchase 
; Shipments of gas operated furnaces for home central 
iced to heating systems increased during February by 4,400 units 
day on over the preceding month, according to the Gas Appliance 
Manufacturers Assn. 
a... GAMA REPORTS Totals for gas furnaces were 31,300 units, compared 
Ssscm ON with 26,900 for January. During February of 1953 a totai 
snners. SHIPMENTS of 29,800 units were shipped. 

Gas operated boilers remained steady during February, 

saranty with 2,900 units shipped, the same number as in January. 


Conversion burners during February remained on a par 
r name with the same month of last year at 7,700 units. 
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TWO NEW 
SHORT COURSES 
SCHEDULED 


NEW PROGRAM 
FOR BETTER 
PUBLIC RELATIONS 


l 5,000 PROSPECTS 
FOR 
WATER SYSTEMS 


NEW KITCHEN 
PROMOTION PROGRAM 


LAST MINUTE 
NEWS FLASHES 


Two new short courses--one at Purdue University and 
the other at the University of Illinois--were announced 
at press time by the Institute of Boiler and Radiator 
Manufacturers. 

The short course in hot water and steam heating at 
Purdue will get under way during the week of July 19. 
It will cover the principles of design and installation 
based on the I-B-R Installation Guides. 

The course at the University of Illinois will provide 
an advanced course with considerable emphasis on summer 
cooling in connection with hot water and steam heating 
systems. It begins the week of July 26. 

Further details will be announced shortly. 


*4E% 


Contractors and wholesalers joined forces last month 


to set the stage for better relations between our industry 


and the general public. 

The scene was the pilot meeting in Dayton, Ohio which 
launched the new Trade Promotion Program sponsored by the 
Central Supply Assn., the American Institute of Wholesale 
Plumbing and Heating Supply Assns. and the National Assn. 
of Plumbing Contractors. 


The first meeting (attended by nearly 500 contractors, 


wholesalers and manufacturers) was highlighted by a panel 
discussion on credits and collections. 

Future meetings will be scheduled throughout the 
country and will cover merchandising as well as manage- 
ment subjects. 

Complete details of the program are given in the 
feature beginning on page 1352, this issue. 


**+#*es 


Out in Iowa two plumbing contractors teamed up with 
suppliers to push water system sales. 

The gimmick was a "field day" which drew 5,000 pros- 
pects to a farm where the two contractors installed a 
new electric water system in full view of the spectators. 

Interest was hi and the list of prospects long as 
a result of the promotion. 

It might be an idea for your own town. To find out 
how it was done, read the feature on page 128. 
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A_new consumer education program to acquaint home 
buyers and older home modernizers with the contribution 
of steel cabinets tp attractive, efficient kitchens 
was launched April l. 

Sponsored by the Steel Kitchen Cabinet Manufacturers 
Assn., the program will supply information, diagrams, 
pictures and other material of interest to plumbing 
contractors who are going after kitchen business. 

See page 218 for details. 
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entered the heating and air conditioning field with a new 
line of registers, grilles and accessories. B. P. 
Harding is president of the firm. 


Middleville, Mich.--A. D. Vining, executive vice pres- 


ident and general manager of White Products Corp., 
unveiled a new series of glass-lined water heaters at a 
sales meeting at the company’s home office. 

Details of the new line will be given in a forth- 


coming issue. 
Morgantown, W. Va---The Sterling Faucet Co. has been 


cleared by the National Labor Relations Board on charges 
of engaging in unfair labor practices. 
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Cedar Grove,N.J.--The General Register Corp., has just 
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THIS PROFITABLE 


(WELL SUPPLY 


PROTECTO -SCREEN WELi POINT 
for rocky, gravel soil 


Filtering unit is fully protected. One piece, forged steel 
drive point. Larger inlets, 30% more holes, produces 2 
to 3 times more water. 


CAPITOL WELL COUPLINGS 
Drive-Well, Drive Pipe, Reamed and Drifted, Well 
Drillers, Water Well Casing and Standard Merchant 
are some of the different types of Capitol Cou- 
plings available. Made to exacting specifications 
for perfect performance. 


DRIVE SHOES 
Machined from forged steel with deep recesses 
in shoulder; tapered threads. Cutting edge 
heat-treated for additional hardness without 
brittleness. Made for superior service under 
the most severe driving conditions. 


DRIVE CAPS 
Made of the finest forged steel which imparts 
a tensile strength far in excess of requirements. 
Machined and vented in accordance with stand- 
ard specifications. 


ALL RED-[-WELL POINTS 


ARE INDIVIDUALLY C 


eliminate screen damage, 


COUPLINGS — 
FURNACE COILS 


increase profit 


MFG. &§ 


NIPPLES -—— UNIONS -—— RADIANT HEAT FITTINGS 
—_— WELL SUPPLIES —_ STEEL PIPE FITTINGS 





Hot-dip galva- 
nized inside and 
out; carefully 
threaded with 
standard pipe 
threads for per- 
fect alignment. 








Covered with 
the finest brass 
gauze, in all 
mesh sizes. 
Gauze protected 
by perforated 
brass jacket. 
Carefully made. 
Rigidly in- 
spected. 











One-piece 
forged steel 
drive point is an 
integral part of 
the well point. 
Eliminates sand 
or mud leaks. 
Assures straight 
driving. 





SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 


ARTONED| 


iT 


UPPLY CO. 
COLUMBUS, OHIO 
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THE 400 


, Pipe Distributors 


Amons Stee 
At Anytime, 
Anywhere 


Anyday, 


WELDED PIPE 
1/8” To 4” / 


J / 
STEEL DANS 


“4 


PIPE ne : ; 
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= V 
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GET MORE VOLUME, 
HIGHER PROFITS, 
BY SELLING 





THE ‘modern 
LAUNDRY TUBS 


Styled to match modern washers and dryers these 
new “Wesglas” tubs are ideally suited for use in 
utility rooms, kitchens and basements. Home 
owner satisfaction has made them big volume 
money makers. Here’s why 


@ STAINLESS STEEL RIM SIMPLIFIES CLEANING 
@ STURDY WHITE ENAMEL STEEL CABINET 

@ BIG STORAGE AREA FOR ALL WASHING SUPPLIES 
@ CHROMED BRASS OVERFLOW TUBE LETS TUB 


DO DOUBLE DUTY, SAVES WORK, WATER AND 
SOAP. 


FIBERGLAS TUB CAN’T CRACK OR CHIP 


FULL SIZE DOOR MAKES PLUMBING INSTALLA 
TION EASY 


LEVELING SCREWS ARE CONCEALED IN BASE 


LIGHT WEIGHT FOR EASIER HANDLING 


WITH THE FABULOYS 
AIBERCLAS TUB / 


SEE US AT BOOTH 271 NATIONAL 
PLUMBING AND HEATING EXPOSITION 





LDED pire | ff MADE BY THE 


- WESSELS Co. 


MLESS PIPE 
a 1625 E. EUCLID AVENUE, DETROIT 11, MICH. 


7S 14° 


PLANTS IN; DETROIT, MICH.; CLEVELAND, OHIO 


fE YOU KANSAS CITY, KAN.; NEW ORLEANS, LA. 


















FROM MAY TO MAY—THE WHOLE YEAR THROUGH 
YOU'LL FARE BETTER WITH BARNES! 











Bernes Vertical Multi-Stage Barnes Heavy-Duty Bees 
Jet Water Systems Jet Water $ ssome-12 Well Werking Heads — 4 
— 14 Medels Shallow Well — Models Shallow Well — Up to Models. Up to 415 gph. 
j Up to 5400 gph. 15 ft. 10,500 gph. Gel 15 ft. oo Down to 400 ft. 
4 Medals Desp Well-Up to. Models Deep Well—Up to 


gph. Down to 130 ft. 5,000 gph. eum te Tae h. 


Cheice of either packing gland or mechanical seal! 
Either is interchangeable at any time! 











Barnes Reciprocating 
Water Sys- 








Bernes Herizental Jet 
rahe Models 


ater 

Shallow op ae 1200 
wii 20 ft. 3) Modes Cote 
= ee 










rnes “Packaged Line” Shallow-Deep Converti- 
> Jet Pumps — No other manufacturer offers so 
iny models — so complete a line! Convertible with. 


Barnes Packaged Comet 
Shallow-Well Jet Water 
System — Up to 505 gph. 




















t extra ports and cost! 7 Models Shallow Well — 
to 1200 gph. @ 20 ft. g Models Deep Well — Up 
1548 gph. Down to 120 ft. 














e Barnes Low Priced “Econovert” Packaged 
allow-Deep Convertible Jet Water System — 
» other water system offers so much for so little! 
allow to deep with no extras to buy. Here is the 
ater system to push when price is the determining 
ctor. Up to 630 gph. Down to 70 ft. 


= 51095° 


Barnes Packaged Rocket 
Shallow-Well Jet Water 
System—2 Models—525 gph. 
and 840 gph. 





Barnes Low-Cost Meteor 
Shallow-Well Jet Water 
System — Up to 505 gph. 













BUY THE BEST... BUY 











And BARNES backs this line with an expanded, exclusive progt 
of dealer sales helps — tested and proved for dealer profi 





FOUNMSED tars 









MANUFACTURING CO. 
MANSFIELD. OO 


BARNES MANUFACTURING CO. e Mansfield, Ohio « Oakland 21, Calif 
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Sell the line that invites comparison 


Republic Steel hitchens 


Right now is the time to team up with 
Republic Steel Kitchens! Republic’s big 
‘Most For Your Money” national adver- 
tising campaign is in full swing. Big full 
page, full color ads give your prospects 
the facts on wise kitchen buying. And 
they come to you for the story on the 
only line that invites comparison! 

Put this hard-selling tie-in package to 
work for you making big, profitable 
kitchen sales. It’s geared closely to 
Republic’s showdown comparison theme, 























1d Comet “Most For Your Money!” 
Join the Challenge Line Now 
There never was a better time to get 
yourself set to cash in on,the big-volume, 
high-profit opportunity with Republic 
Steel Kitchens, the line that’s planned, 
built and pre-sold by one of the world’s 
largest steel companies. A basic Republic 
THIS SALES-BUILDING PACKAGE Steel Kitchen in your display center and 
TEAMS YOU UP WITH REPUBLIC’S this new, modern merchandising kit put 
"MOST FOR YOUR MONEY” CAMPAIGN you in business in a big way. In the right 
way! Ask your distributor, or 
eo O8 A MiUND o> ! ae . 
F cecsenteed by > write: Republic Steel Kitchens, 
A Complete Selling Kit Good Housekeeping Republic Steel Corporation, 1018 
@ Display Spots ® Sell On Proof 2 js 
6 Qediiiin Sniconals Bilder °F 45 apveanste WH Belden Ave., Canton 5, Ohio 
@ Wall Chart @ Radio and TV Scripts 
The Buy On Proof folder © Free Premium @ Ad Counter Card with CABINETS OF STEEL FOR LASTING APPEAL 
and the “magic-dip” post Wallet Offer Remodeling Book = 
card give prospects the Show- © Magic Post Cards © Co-op Newspaper Ads 
down Comparison check-list @ Buy On Proof © Broadsides 
that closes sales fast! Folders © Outdoor Posters = 
e progr } ‘ ° ° 
| “i i Produces Big Kitchen Sales for Modern Merchandisers | 
~ °o | 
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Electronic Moduflow was installed in this Cleveland home by the Universal Sheet Metal Co. of Cleveland, Qo 
whose owners, Mr. Louis Drucker (left) and Mr. Morris Davis, are shown here. They've watched 
their Moduflow sales increase tremendously in the entire Cleveland area. 








“That Electronic 
Thermostat Outside 
the House 





Booms our Sales” 





—say Cleveland heating dealers Louis Drucker and Morris Davis 
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“Electronic Moduflow is opening a lot of eyes “This is a sales story you'll relish! It opens up Honey 
to home comfort! It’s certainly boomed our sales a whole new era in home comfort. It does away mang 
—to builders and individual customers, too. That completely with irritating overheating and under- —' 

ture, di 


outdoor thermostat makes a lot of sense, and it’s 
a terrific sales tool. 

“An electronic outdoor thermostat interests pros- 
pects right away, because it’s so unusual. Just 
explain how it works with the other electronic 
units in the system... how it keeps indoor tem- 
peratures automatically tuned to the weather out- 
side, to maintain constant comfort. 


heating, and provides smooth, luxuriant comfort. 

“And Moduflow is easy to install and service— 
it’s ideal for any home with an adequate heating 
plant. We get a big kick out of selling Honey- 
well Electronic Moduflow! And you can, too!” 

Electronic Moduflow is also available in a 
year-’round model-—to control the central cool- 
ing plant in the summer. 


I 
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How Electronic Moduflow Works 


The Electronic Weathercaster (1),.mounted out- 
side the house, senses the outdoor temperature 
and by means of electronic signals continually tells 
the Electronic Clock Thermostat (2) what indoor 
temperature is required to maintain comfort. This 
Electronic Clock Thermostat, mounted in the liv- 
ing room, signals the Relay Amplifier (3) which 
automatically tells the heating or cooling plant to 
provide the amount of adjustment required to 
keep the house at the right temperature—no matter 
how changeable the weather might be. 


LIFE MAGAZINE ADVERTISING CAMPAIGN 
HELPS PRE-SELL YOUR PROSPECTS 


Honeywell is using an extensive national adver- 
tising program—13 spreads in LIFE Magazine—to help 
create demand for Moduflow. In addition, litera- 
ture, displays and other material are available. 





Honeywell 


Electronic Moduflow 





112 OFFICES ACROSS THE NATION 
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CHILLY OUTSIDE 71 


“Cold wall” problem solved by Moduflow 


With a chilly outside temperature, occupants feel comfortable when 
indoor temperature is 71°. But as it gets colder outside, heat loss 
increases, so higher indoor temperature is needed to compensate for 
colder walls. Electronic Moduflow does this automatically by raising 
control point of indoor thermostat so more heat is supplied. 





Moduflow provides more comfort 
by varying indoor temperatures 














Why people need varying temperatures 


Tests show if indoor temperature is merely held constant when 
outdoor temperature falls, a person inside fee/s uncomfortable. As 
the walls of the room become colder, they “draw” increasing 
amounts of heat from the body. 


MINNEAPOLIS-HONEY WELL REGULATOR CO. 

Dept. DE-4-85, Minneapolis 8, Minnesota 

Gentlemen: Please have your representative show me your “Dealer Profit” 
program for Electronic Moduflow. 














DOMESTIC ENGINEERING April, 1954 } 


EASIER TO SELL THAN TO SELL AGAINST — INVESTIGATE! 


WINKLER 


Apri 


are given an unparalleled opportunity 
to make 1954 a banner year for sales 
and profits! 

With the most complete line of home 
comfort equipment in this country, 
you can meet every buyer’s needs and 
preferences . . . you have the edge in 
any selling situation. 

Check the ‘‘Sensational Seven’”’ be- 
low—where can you find their equal? 





q Sensational line of equipment. 
Conceded to be America’s most 
complete array of home com- 
fort products. 





New stocking plan. Easy to fi- 
nance a full stock—no sales lost 
for lack of equipment. 


New warehouse locations. 
Strategically located for speedy 
delivery. 








Complete year ’round line. 
Offers extra profits to live deal- 
ers. 





New merchandising tools. 
Everything a dealer needs to 
uncover prospects and get the 
order! 








# 


Bigger national advertising and 
sales promotion program. An 
increased advertising schedule 
—monthly sales promotion pro- 
grams—dealer cooperative ad- 
vertising plan. 


7 Bermuda Cruise. Winkler deal- 
ers—new (if they hurry) as well 
as old—can win this glamorous 
vacation cruise. 


Winkler certainly offers more in’54 


WRITE TODAY.... rrunow 


WINKLER DISTRICT SALES MANAGER WILL GIVE 


YOU FULL DETAILS—wWinkler District Sales Managers are 
located the country over. Their sole function is to help you build 
your business into a hard-hitting, successful operation. Your in- 
quiry today will have the personal attention of one of these men. 


; 
Winkler offers you the most valuable 
franchise in the heating industry to- 
day! In seven ways, Winkler dealers 
| 


WINKLER TRAINING INSTITUTE—Winkler backs up this 
program with a comprehensive Training Course covering every 


phase of successful selling, installing and servicing of Winkler Prod- 


ucts. Free to dealers and their personnel. 
Winkler District Sales Managers, located coast to coast, help build your business. 


¢ AUTOMATIC « 


STEWART-WARNER CORPORATION 


U. S. MACHINE DIVISION + Dept. F.44 °¢ LEBANON, IND, HEATING EQUIPMENT 
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jvipment. 
ca’s most 
me com- 
aa @ NIBCO’s full line 
etal gives you the righefit- 
; ting for every part of 
aside the job...saves bush- 
or speedy ings... saves time. 
ind line. 
live deal- @ Smooth flow...no 
pockets to catch wastes 
¢ sonar and encourage clog- 
taste ging. Accurate pitch 
is “engineered-in” for 
ningesi @ Controlled quality all drain lines. 
ram. An of individually tested 
schedule NIBCO fittings avoids | 
ation pro- time-consuming test 
ative ad- leaks. 
kler deal- @ Close roughing-in 
y) as well dimensions save space 
lamorous and reduce the labor 
i: needed to cut out 
ore in'54 studs and joists. 
@ Fittings meet com- 
pletely A. S. A. Std. 4 
B16.23. Precision-ma- Along with these copper drainage fittings your 
hined solder cups 1: . 1s 
° NIBCO jobber has a complete line of NIBCO Fit- 4 
take less solder and . i : ' 
make sound joints. tings for Copper Tubing, Valves and Accessories, } 
You save time getting all these dependable prod- 
ucts from one dependable source of supply. 
NORTHERN INDIANA BRASS COMPANY 
sitilieees. 7’ 404 Plum Street, Elkhart, Indiana 




















Save on-the-job labor.../e 


on your air conditioning jobs | f 


Here’s new ease of installation for you—factory-assem- 
bled TRANE air conditioning equipment that eliminates 
headaches of refrigerant piping, saves on-the-job labor. 
Take, for example, the new TRANE Self-Contained Air 
Conditioner (below) which you can now get in sizes up 
to 20 tons, ready to install. 

You'll find it was designed with the installation men 
in mind, as well as their customers. It’s compact—so it’s 
easy to maneuver during installation. It’s rugged to 


10, 15 and 20 ton TRANE Self-Con- 
tained Air Conditioners (10 ton unit 
shown) are generally installed outside 


Their heavy-duty 





the conditioned space, use duct work. 


Compressor automatically steps down 


withstand on-the-job handling. Only simple wiring and 
piping connections are required for installation. Special 
bases are unnecessary. 

Here is TRANE engineering, TRANE quality, all the 
way — backed up by TRANE service and the complete 
TRANE line of equipment—to help you make satisfied 
customers and a profit while you’re doing it. For more 
details, see your TRANE representative or write TRANE, 
La Crosse, Wis. 


wer use as cooling needs are reduced. 
vaporative condenser optional for 


RANE Reciprocating 
water savings up to 95%. 
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3, 5, 7% ton models of TRANE Self-Contained Air 10to 100ton capacity factory-assembled water 
Conditioner have hermetic compressor for long life, chiller, the TRANE Cold Generator used for com- 
minimum servicing. Direct drive. No refrigerant loss, fort cooling with UniTrane units or TRANE 
no servicing of shaft seals. Tests show exclusive Climate Changers—and useful for countless 
cadmium-plated valves last up to 800% longer than process cooling applications. Quickly installed. 
ordinary steel valves! No refrigerant piping, no complex control wir- 
ing for you to do. 















50 to 400 ton capacity TRANE CenTraVac is the 
water chilling unit with only one major moving 
part. Starts, stops, modulates automatically, 
limiting power input to actual load require- 
ments. Only hermetic centrifugal compressor 
on market. No shaft seals. 










Now...it’s easier to install air conditioning 


\ 
1 
i 
i 
/ oo With TR 1 | " packaged units. 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, HEATING, VENTILATING AND HEAT TRANSFER EQUIPMENT. 





The Trane Company, La Crosse, Wis. + East. Mfg. Div.,Scranton,Penn. « Trane Co. of Canada, Ltd., Toronto 
Offices in 90 U. S, and 14 Canadian cities. 






































The Story of a Little Girl 


Tus Story is mostly about a 
little girl. Little girls still enjoy 
the reputation they’ve had for 
years—you remem ber that 
“oldie” that describes them as: 
sugar and spice and everything 
nice, that’s what little girls are 
made of. 

But let’s get to the heroine of 
our story. Let’s call her Adele. 
She’s 4 years old now and a 
happier youngster you never 
saw. “Nothing unusual about 
that” you say. Well, yes, under 
normal circumstances it would 
not be uncommon to find a happy 
child. But in this case the cir- 
cumstances were not normal. 
Without warning little Adele 
came down with the dreaded 
bulbar polio and spent her second 
birthday in an iron lung, and for 
six long weeks she lived in a 
machine that looks like a boiler. 

Kind of a frightening story— 
but it happened. More than two 
years have now gone by and 
Adele is very much in the land 
of the living. Completely recov- 
ered? Well, no not completely, 
but she is getting along very well. 
She still needs her brace and 
crutches and from the way 
things look now she will need 
them for many months. 


Learning to Walk 

You might logically ask this 
question: “When she was learn- 
ing to walk again did she fall 
down very much?” Yes, hun- 
dreds of times—in fact, she fell 
so many times she finally learned 
how to fall without hurting her- 


aPC 


5 MINUTES WITH BERGIE! | 


POT AAR MERIT RED AS SB ATE OES 


By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


self. Was she despondent or dis- 
tressed because she couldn’t keep 
up with her brother and the 
other children in the neighbor- 
hood? She sure wasn’t. In fact, 
she is the quintessence of radiant 
happiness and joy. 

Here’s a four-year-old child 
whom you would think had 
every right to be gloomy and 
morose and dejected, yet she is 
just the opposite. 


Adventure-Filled Days 

Every day is full of adventure 
for her. She has that personal 
magnetism so many of us desire 
yet don’t seem to be able to find. 
She doesn’t look for pity. “Don’t 
pick me up, I’ll do it,” says Adele 
when she falls down. Somehow 
self-confidence and self-reliance 
have become a way of life with 
her. That frame of mind enables 
her to do things that look like 
miracles. 

Recovery fromm this disease is 
slow and costs money, lots of 
money, much more money than 
most people have or can borrow. 
But oppressive debt has not been 
allowed to crush the spirit of 
Adele’s parents. The March of 
Dimes paid a large part of the 
bills. 

“But what’s all this got to do 
with the plumbing and heating 
business? You may ask, and it’s 
a fair question. 

People have asked me on more 
than one occasion what I thought 
about their chances of being suc- 
cessful in a business of their own. 
Others have asked if I thought 
they should open a store, all of 
which reminds me of something 
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that happened during the days 
I was teaching salesmanship at 
the University of Illinois. On 
several occasions students would 
in all sincerity ask me what I 
thought about their chances of 
being a salesman. 

My answer was, and is always 
the same. “You alone can an- 
swer that question.” How deter- 
mined are you to succeed? What 
sacrifices are you willing to bear? 

If you think what I am saying 
is a lot of blue sky, just look 
around you. Is today’s success- 
ful person always one who was 
born on a bed of roses with a 
silver spoon in his mouth? 


History Provides Lessons 


History is full of examples of 
people who stuck to their con- 
victions against overwhelming 
odds. Alexander Graham Bell 
was supposed to be a crackpot. 
Whoever heard of sending a voice 
over a wire? And when he did 
it the skeptics said “OK, so you 
sent a voice over a wire, but it 
has no practical use.” Well, you 
know how indispensable the 
telephone is today and it’s with 
us because of the strength of 
mind, the firmness, the energy, 
the devotion of one man. 

Gosh, this is beginning to 
sound complicated, but it really 
isn’t. Our business and happiness 
can be summed up by these few 
lines from a poem: 

“If you think you'll lose— 

you've lost; 

For out in the world we find 

Success begins with a person's 

will. 


It’s all in the state of mind.” 
END 
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Easy to bend 


























Chase Copper Tube makes radiant 
heating jobs easy for you...better for 
your customers. It’s soft temper for easy 
bending... light for easy handling...and it 
comes in long lengths—so fewer joints are 
needed. Combined with Chase Solder-Joint 
Fittings, it makes a leak-proof, pressure- 


tight, quality system that’s corrosion- 





resistant and can’t clog with rust—ever. 


Order from your Chase wholesaler. 


Chase 4 


BRASS & COPPER CO. 


WATERBURY 20, CONNECTICUT + SUBSIDIARY OF KENNECOTT COPPER conporATION The Nation’s Headquarters for Brass & Copper 
Albanyt Chicago  Denvert “Kansas City, Mo, Newark Pittsburgh San Francisca 
Atlante Cincinnati Detroit Los Angeles New Orleans Providence Seattle 
Baltimore Cleveland = Houston Milwaukes New York Rochester? Waterbury 
Boston Dallas Indianapolis Minneapolis Philedeiphia St.Lovis —( tsales office only) 
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BERMUDA BOUND? That’s the ques- 
tion E. M. Myers, vice president of F. E. 
Myers & Bro. Co., asks in announcing a 
water system merchandising contest. 
Myers’ dealers, salesmen and distrib- 
utors are eligible for $25,000 in prizes, 
including a trip to Bermuda. 
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SURROUNDED by new home thermostats is Mary Ann Takenato 
of Minneapolis-Honeywell. Mary Ann puts the final touches on the 
circular units which the company says represent the first major 
change in design in 70 years. 


Picture 
Paragraphs 


FAMILY MAN: Domestic Engineering readers met William Burke 
last December in a story about the C. J. Erickson Plumbing Co., 
Chicago, for which Burke does sub-contracting. Burke made the 


PIPE DREAM COME TRUE? That’s 
what Eriez Mfg. Co., Erie, Pa., calls this 
small magnet which retrieves tools 
which fall down pipes. Neoprene rings 
prevent attraction to steel walls. 


news last month by taking his wife and nine children on a vaca- 
tion to Florida. The airline ticket measures almost 10 ft. 


MRS. AMERICA, (Erna Snyder), greets 600 persons 
at a plumbing contractors’ meeting sponsored by 
Brooklyn Union Gas Co. Joseph Blatz, Queens, N. Y., 
plumbing contractor, and his wife meet Mrs. America 


beside a new John Wood water heater. 


GOLD-PLATED radiator trap, the 6,000,000th trap 
produced by C. A. Dunham Co., is presented to 
President H. S. Marshall by A. J. Hesmer, production 
manager of the Marshalltown, Iowa, plant. The trap 
will be on tour in Dunham’s “factory on wheels.” 








...@ hand that can't be beat! 


® PERFORMANCE 


... highly efficient 
for all gases, 
quick response, 
no override. 
Guarantees 


trouble-free, 
silent, 
automatic 
heating. 
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‘7 ee If you are in gas heating . . . whole- 
MBE... saler, contractor, designer... you 
— — should investigate the Hydro-Therm 
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_— - " wired. . . 
fe — “ () It's the pace setter for modern baseboard, 
ties ee . y convector and radiant systems! 
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(\ It's the most efficient for 
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volume water heating! 
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Northvale, New Jersey 
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are you sing EXTRA PROFITS 
n your plumbing business ? 


STREAMLINE all-copper drainage piping can solve the a 
mystery of those disappearing dollars. 


® Time is money and you'll save time with STREAMLINE solder connections — They're : A 
lifetime joints, the very first try. == 

® With STREAMLINE all-copper drainage piping you can install twice as many jobs 
in the same amount of time, thereby increasing your income. 

® STREAMLINE copper tubing comes in standard 20 ft. lengths — thus eliminating 
many joints. 

® Joints can be made where you couldn't swing a wrench for threaded pipe. 


® STREAMLINE copper tube and fittings are lighter weight, cleaner and easier to 
handle. Write today for our latest 
catalog of Streamline 


The many well-known advantages of STREAMLINE all-copper piping makes satisfied customers. piymbing and Heating 
They'll tell their friends, and help sell more jobs for you. Write today for complete information! Products. 
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MADE RIGHT - DISPLAYED RIGHT - ADVERTISED RIGHT 











the seat of good housekeeping 


MADE RIGHT 


There's nothing new about molded 
toilet seats, say Stasco customers 
They've enjoyed this sales advan- 
tage for over 20 years. Every seat in 
the Stasco line—even low-cost econ- 
omy seats—have one-piece molded 


DISPLAYED RIGHT 


Display toilet seats and you sell them, 
say Stasco customers. That’s why Stasco 
makes available beautiful displays like 
these. PLUS hard-hitting counter cards, 
copious direct-mail and point-of-sale 
pieces, color charts, complete illus- 
trated catalog sheets. 





STASCO SADDLE SEATS STASCO SOLID PLASTIC SEATS 














Solid molded core— 


gleaming Pyroxylin finish Solid plastic throughout—no surface finish 








An effective 1-seat display stand. 





«= A perfect 6-seat display stand. 








ADVERTISED RIGHT 


t the world Know you ve got a good 


STANDARD TANK & SEAT COMPANY 
CAMDEN 2, N.J 


ADVERTISED IN 


LIFE 
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Pe With General Motors Backing, 





| | Delco-Heat Gives Me An Exclusive 4-Way | 


"Profit Program! 












1 CAN SELL BUILDERS 
EASIER BECAUSE OF 

NEW LOW PRICES AND 
GM MERCHANDISING B 
VALUE ! 













I'M ASSURED OF 
FULL PROFITS BECAUSE 
OF SIMPLIFIED 
INSTALLATION AND 
SERVICE PROBLEMS ! 









1 CAN SELL 
HOME OWNERS EASIER 
BECAUSE OF DEPENDABLE 
COMFORT WITH LOWER 
FUEL BILLS ! 




















MY UNITS ARE 
PRE-SOLD By BIG 
NATIONAL AND LOCAL 
ADVERTISING PROGRAMS! 







It’s the biggest money-making franchise in the industry ! 


General Motors makes Delco-Heat! That’s _ efficiency wet base water channel design and 
the big story of the year in home heating! It exclusive GM-designed Multi-Flame cast iron 





means lower cost because Delco-Heat is GM 
“assembly line” built, and more heat from 
fuel because it’s GM precision engineered. 
No wonder dealers everywhere are finding 
the Delco-Heat franchise the shortest, most 
direct way to greater profits! 

The “Quik-Action” Model GB70O is a 
space-saving, gas-fired cast iron hot water 
boiler with A.G.A. capacity rating of 373 sq. 
ft. Low water volume for quick-action, a high 


drilled port burner. Fast internal water cir- 
culation, maximum heating surfaces and easy 
supply, return and gas connections. Meas- 
ures only 38% inches high, 16% inches wide 
and 19% inches deep. Six other models with 
capacities up to 1,813 sq. ft. 

Get the facts about the new franchise 
territories available now. Write to Delco 
Appliance Division, Dept. DEH, General 
Motors Corp., Rochester 1, N.Y. 


For a good deal — 








DELCO -HEA DEAL WITH DELCO 


..acomplete line of automatic oil and gas-fired conversion burners, Conditionair forced warm 
air furnaces and heating and cooling units, boilers, water heaters, and electric water systems. 
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ONLY GENUINE 
THRUSH 
PRESSURE 
TANKS 
HAVE THIS 
FEATURE 





vox rox ras Wacuurn Breaker , 


WHEN YOU BUY PRESSURE TANKS 


SAVE TIME! Save labor! Reduce service bills! Please your customers. 
How? Just insist on genuine Thrush Pressure Tanks for the hot water heating 
installations you make. Only Thrush Pressure Tanks have the built-in Vacuum 
Breaker which enables you to drain a waterlogged tank completely in just a few 


minutes. Best of all, this feature costs no more! 


This is only one of the many advantages you can give your customers 
and yourself when you install Thrush equipment. Ask your wholesaler about it 





or use the coupon below. 


H. A. THRUSH & COMPANY 


MAIL COUPON NOW FOR MORE INFORMATION 


H. A. THRUSH & COMPANY 


Department A-4, Peru, Indiana 


Your built-in Vacuum Breaker feature of Thrush Pressure Tanks 
sounds valuable to us. Please send literature describing it. 


NAME 











ADDRESS 
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You probably have on hand the supplies you 
need for the everyday run of small jobs. But 
when it comes to the steel pipe, fittings, 
valves, fixtures, controls and tools needed for 
the big ones, it’s old-fashioned to stock these 
parts. Expensive, too. 


The thrifty way is to let your Republic Steel 
Pipe Distributor stock them for you. He has 
on hand everything you need for complete 
plumbing, heating, refrigeration, air-condi- 


Soy to bend, thread, and 
close coil 
Easy to weld by all methods 
Uniformly ductile 
Uniformly strong 
Uniformly clean and scale-free 
Uniform wall thickness, 
diameter, concentricity 
Economical uniform le 
extra long lengths _ 


LARGE STEEL PIPE INVENTORIES are Old-Fashioned 


tioning, process and industrial piping, or 
other piping jobs. 

He’ll deliver them in a hurry, whether it’s 
just a few lengths or a truckload. You get 
the supplies you need, when you need them. 
And you save floor space, insurance and 
handling costs. 

It’s profitable to do business with your 
Republic Steel Pipe Distributor. A phone 
call is all it takes to get started. 





REPUBLIC 
See tL PIPE 
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“mySic to her ears! 


* A sweet note to the ears of the modern 
homemaker is the low, efficient hum of 
her automatic clothes dryer. Clothes lines, 
clothes pins and a damp basement full of 
clothes are no longer necessary. 


In many of America’s best known clothes 
dryers, an Emerson-Electric motor works 
quietly and efficiently. 


= 
! 


You, too, can benefit from Emerson-Elec- 
tric’s 63 years of motor manufacturing ex- 
perience. If you require standard motors in 
ratings from 1/20 to 5 h.p., or hermetic 
motors from 1/8 to 20 h.p., write for 
complete information. 











THE EMERSON ELECTRIC MFG., CO. 
St Louis 21, Mo. 






JET PUMP 
MOTORS 


Build dependability into your Jet Pump by 
specifying Emerson-Electric Jet Pump Motors (1 
to 1 H.P.). Standard pump equipment motors 
are made in ratings 1/% to 1 H.P. single-phase, 
capacitor-start, induction run; and 1!/, H.P. 
single-phase, repulsion-start induction run; and 
polyphase motors in 1 to 5 H.P. For complete 
information write for Bulletin No. 482. 









ELECTRIC 


APPLIANCES 
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MOTORS e FANS 
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HERMAN NELSON 












FINNED RADIATION 


HERMAN NELSON 
BASEBOARD 
RADIATION 


HERMAN NELSON 
CONVECTOR RADIATORS 


Whatever your heating and ventilating problems, 
Herman Nelson engineers have your answer. All 
under the same family name, you have unit 
heaters, fans, ventilating units and blowers to 
satisfy every installation need. Herman Nelson 
units are known for their efficiency and depend- 
ability ... but that’s not all! Look at the clean, 
modern lines of the Herman Nelson products 
shown—added reason to specify this famous line. 
Select Herman Nelson for 100% satisfaction, both 
to yourself and your clients. 


Send today for complete descriptive literature 


_ are Aw Litter 


COMPANY, INC. 
116 Central Avenue 
Louisville 8, Ky. 
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NOW... 


3 NEW 
RADIATION 


PRODUCTS 





vein the ‘complete 


HERMAN NELSON LINE _ 
of job-tested heating and ° 
ventilating equipment : 









Vertical 
Unit Heater Horizontal 


Unit Heater 





Industrial 
Unit Heater 


a 


Gas-Fired 
Unit Heater 





Heating and 
Ventilating Unit 








Unit Blower Propeller Fan 
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Always ahead in efficiency and economy, now the Gulf 
Stream is up to the minute in style, too. Choice of 5 sizes, 
with net ratings of 66,000 to 168,000 BTU per hour. 
Home owners have a choice — the space-saving “pack- 
age” or standard model, with all controls and accessories 
easily accessible, or the Gulf Stream completely enclosed 
in a streamlined housing. 

These units are soundly engineered, ruggedly and simply 
built. They pick up the heating load with immediate 
response to requirements. Their special multiple-flue 
tube construction affords maximum heat extraction and 
quick transfer of heat to the boiler water. 

With the tankless hot water coil added, the unit fur- 
nishes not only heat but hot water supply as well. 
Aldrich Gulf Stream boilers can also be used as separate 
high delivery hot water heaters, in 5 sizes, with output 
from 100 to 255 GPH at 100° F. rise. They heat directly, 
eliminating slow storage. Write for complete details. 











GULF STREAM STANDARD 
Comes fully erected, equipped 
with a complete set of automatic 
controls for 115 volt, 60 cycle 
operation, including thermostat, 
stack switch and limit control. 
Combustion chamber is installed. 
Top jacket removable without 
disconnecting water piping. 


HOT WATER HEATERS 
Internally galvanized, high de- 
livery direct heating, no slow 
storage. Gas or oil fired. 
SERIES “B” 

93 to 850 GPH at 100° F. rise. 
SERIES “‘C” 

100 to 255 GPH at 100° F. rise. 














-_—— 


Enclosed find the ‘ 


famous fl LID RIC 
Gut Stream Boiler-Burner 
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Gut Sream 
PACKAGE 
Fully erected, 
pre-wired, 
accessory- 
equipped. Ready 
to set in place 
and connect. 
Easy to install 
and service. 


ANOTHER 


(GREE 


PRODUCT 


ALDRICH 


113 WILLIAMS STREET e WYOMING, ILLINOIS 


A SUBSIDIARY OF BREEZE CORPORATIONS INC. 






























‘Goepel of Scovill Co. Elected 


/ President of Tubular Group 


| Arthur H. Goepel of the Scovill Manufacturing Com- 
| pany, Waterville, Conn., was elected president of the Tu- 
| bular Plumbing Goods Institute at its recent annual meet- 
ing. He succeeds William B. Brown of the Bridgeport 








Record High Construction Level 
Is Boost to National Industry 


New construction, which reached a record high level 
during the first two months of this year, is becoming a 
shot in the arm for the nation’s economy. 

Business experts like David Lawrence, editor of U. S. 
News and World Report, |~ 
now conclude that the tre- | 
mendous building boom of Fred Jones to Head 


January and February may | . 
result in making 1954 one of Erie County Assn. 
Fred N. Jones has been 


the best business years on 

record. ‘ , |elected president of the 
Lawrence says: There's | Plumbin g Contractors’ 

something dynamic happen- | Assn. of Erie County, N. Y. 


ing to the American econo- 


Brass Company, Bridgeport, 
Conn. 
Other officers include 


Brass, vice president, and H 
Warner Dailey, New York 
City, secretary. Herbert S. 
Blake, Jr., was reelected 
counsel to the institute. 
Recently accepted mem- 
bers are the Beaton & Cor- 
bin Manufacturing Com- 
pany, Southington, Conn.; 
California Tubular Products 
Company, Los Angeles; 
Frost Company, Kenosha, 
Wis.; Sanitary-Dash Manu- 
facturing Company, iInc., 
Long Island City, N. Y., and 
X-L Brass Manufacturing 
Company, New York City. 
A current project of the 
institute is the compilation 
of minimum quality stand- 
jards for tubular brass 





Other officers named are: | plumbing goods items, that 


John H. Pimm, Bridgeport | 





my right now. It looks as if 
the business upturn has 
started. The facts are that 
the latest statistics on con- 
struction are sensational in 
their revelation of an un- 
precedented building boom.’ 

The statistics referred to 
by Lawrence show that the 
combined figures for Janu- 
ary and February are the 
highest in all history. As 
reported in the March issue 
of Domestic ENGINEERING 
(p.52), building activity in 
January amounted to $2.4 
billion, a rise of three per- 
cent over a year ago. 

February expenditures for 
new construction totaled 
$2.3 billion, a record high for 
the month, making the 
January-February total two 
percent above the 1953 fig- 
ure. 

What’s behind the build- 
ing boom? Lawrence says 
it’s merely evidence that an 
expanding economy, which 


Frank J. Alessi, vice presi- | will be forwarded to plumb- 
dent; Donald H. Sander,| ing inspectors. Plans call for 
secretary; Alvin M. Dechert, | promulgation of a naticnal 
treasurer, and Frank |tubular plumbing goods 
Buscher, Patrick J. Dono- | standard through the United 





is feeling every year the ef- 
fects of an increase in popu- | 
lation and financial sinews, | 





ecker, directors. 


Grayson Begins 


The Grayson Controls Di- 
vision of Robertshaw-Ful- 
ton Controls Company has 
begun construction of a 
new 237,000 square foot! 








plant in Long Beach, ae 
The Grayson division is now | 
located in Lynwood, Calif. | 


| national expansion program ‘employed in the “building. 
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;|van and Edward E. Hon-| States Department of Com- 


merce. 


Nev ew Plant 


iby Robertshaw-Fulton. The 
company is a manufacturer 
of temperature and pressure 
control devices, and has 
seven manufacturing divi- 


sions from coast to coast. 





Cost of the new building 
is estimated at $2% million. | 
Construction of the new | Approximately 2,400 per-/|ing economic 
cannot be interrupted for | plant is part of an extensive |sons are expected to be|and competitive conditions. 


very long. 





|New President for 


Convector Assn. 


R. S. Rick- 
abaugh, sales 
manager of 
the wet heat 
division of 
Tuttle & Bail- 
ley, Inc., New 
Britain, Conn., 
is the new president of the 
Convector Manufacturers 
Assn. He succeeds R. O. 
Reeves of Airtherm Manu- 
facturing Company, St. 
Louis. 

Rickabaugh was named 
to the post at the annual 
meeting of the association 
held recently in Cleveland. 
Reeves was named vice 
president and G. W. Mc- 
Cormick, Jr., was reelected 
secretary-treasurer. Offices 
of the group are in the 
Guardian Building, Detroit. 

In other business the as- 
sociation approved the ap- 
plication of American Ra- 
diator & Standard Sanitary 
Corporation for member- 
ship. J. J. Heslin, manager 
of the American-Standard 
convector department, rep- 
resented his company at the 
meeting after the member- 
ship application had been 
agprener: 


Gerber Consumer 


Effort is Launched 
Gerber 





Enterprises of 


, | Chicago has launched a con- 
sumer campaign in several 


magazines that will list 
names, cities and phone 
numbers of plumbing con- 
tractors who will sell Ger- 
ber fixtures. 

Raymond Solomon, ad- 
vertising manager, said the 
promotion was begun as an 
aid to contractors in meet- 
fluctuations 


| (NEWS continued on page 66) 
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CONSULTING ENGINEER: 
Ralph H. Burke 


GENERAL CONTRACTOR: 
John Griffiths & Son 
Construction Co. 


HEATING CONTRACTOR: 
. J. Holleran, inc. 


PLUMBING CONTRACTOR: 
Commonwealth Plumbing 
& Heating Co. 
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Chicago’s Michigan Avenue underground garage uses 
B & G Equipment to keep drives free of snow and ice 







In the installation above, forced hot water heating is shown in a notable application as a traffic 
safety measure. Water heated in B & G steam convertors is circulated by B & G pumps through 
pipe coils under the ramps of Chicago’s huge underground garage...assuring safe, unimpeded 
driving in any weather. 









Dependable performance of equipment in an installation of this kind is obviously a prime 
consideration. There is no surer warranty of such performance than to specify ‘"B & G.”’ 






The reasons for the universal acceptance of B & G Hydro-Flo Products can be summed up in a 
single sentence—‘‘Sound engineering backed up by modern manufacturing methods capable of | 
translating good design into fine product.” 








When you specify ““B & G’’ you can be sure that full value will be delivered—in operating 
economy—in dependability—and in long service. 















For full information on B & G Hydro-Flo Products, 
send for the B & G General Catalog 


BELL & GOSSETT 


Dept. DJ-1, Morton Grove, Illinois 
Canadian Licensee: §. A. Armstrong, Lid., 1400 O' Connor Drive, Toronto, Canada 
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Myers Contest 


To Pay $25,000 


A new water system mer- 
chandising program featur- 
ing a “Steeplechase” con- 
test with $25,000 in prizes 
was announced recently by 
The F. E. Myers & Bro. Co., 
Ashland, Ohio, 

Dealers, distributors and 
the Myers sales force will be 
eligible for the contest. Win- 
ners will be selected on the 
basis of percent of increases 
in water system sales and 
participation in other aspects 
of the program. 





E. M. Myers, vice president 
in charge of sales for The F. E. 
Myers & Bro. Co., Andy Mel- 
drum, advertising executive, 
Don Campbell and Donald E 
Brubaker (left to right) dis- 
cuss details of the new Myers 
water systems merchandising 
program, 


The promotion will begin 
May 1 and will coincide with 
the opening of National Wa- 
ter Systems Month. Portions 
of the program will include 
consumer and trade maga- 
zine advertising, direct mail, 
point of purchase displays, 
dealer promotion items and 
the contest. 

Participants will compete 
for vacation trips to Ber- 
muda or similiar vacation 
spots. Credit also will be 


given for systems purchased 


from Myers between Jan. 1 
and July 31. 





Detroit Assn. Changes 
Name to ‘Contractors’ 

The Detroit Assn. of Mas- 
ter Plumbers recently 
changed its name to the| 


Contractors. 


Remington Corp. 
Bookings 90% 
More Than °53 


Herbert L. Laube, presi- 
dent of Remington Corpora- 
tion of Auburn, N.Y., re- 
cently announced that or- 
ders booked to Mar. 1 by his 
company total more than 90 
percent of sales for the en- 
tire previous fiscal year 
ended Oct. 31, 1953. 

Sales completed for the 
first quarter to Feb. 1 of the 
current fiscal year were 23 
percent ahead of the same 
period last year, Laube said. 


New Sales Office 
Opened by Janitrol 


The Janitrol Division of 
Surface Combustion Corpo- 
ration has opened a district 
sales office at Philadelphia, 
according to Harry C. Gur- 
ney, division sales manager. 

The new office and ware- 
house will be located in the 
Terminal Commerce Build- 
ing at 401 N. Broad St., 
Philadelphia, and will serve 
dealers in southern New 
Jersey, Delaware and east- 
ern Pennsylvania. 

A complete line of resi- 
dential and industrial win- 





ter and summer air condi- 


tioning equipment manu- 
factured by Surface Com- 
bustion will be carried. 
Robert M. Johnke will 
manage the office. Stephen 
J. Cheney will work with 
him as sales hiaatmnateeaitie 





The Ideal Tubular Corpo- 
ration, manufacturer of tu- 
bular plumbing goods, is 





now warehousing its prod-| 





Unarco Heating, Cooling 


Line 


To be Sold By P&H Industry 


The entire new line of Union Asbestos and Rubber 
Company’s heating and cooling products will be marketed 
through plumbing and heating contractors and whole- 
salers, according to Chester S. Stackpole, newly appoint- 


ed general sales manager of | 
the Heating and Cooling Di- | 


vision. 

“They are in the best po- 
sition to specify the type of 
product needed for specific 
installations and know how 
to install and service it,” he 
said. 

A veteran in the heating 
and air conditioning indus- 
try, Stackpole formerly 
served as vice president and 
general sales manager of the 
Chrysler Corporation’s Air- 
temp Division and also was 
sales vice president of the 
Williams Division of Eureka 





eae 4 Co. Moves 
General Offices 


The Briggs Manufacturing 
Company has announced re- 
moval of its general offices 
to the Buhl Building in 
downtown Detroit. The third 
floor of the building will be 
occupied by Briggs. 

The new office will house 
administration of the com- 
plete ‘plumbing ware oper- 
ation. Manufacturing facil- 
ities of the company will 
remain at 3001 Miller Ave., 
the address that Briggs has 
open for many years. 


Ideal Opens ow Wivbouive 


Items from the complete 
company line will be stored 
at the West coast ware- 





house. Manufacturing facil- 
Detroit Assn. of Plumbing | ucts in Los Angeles through | ities of the company are in 


| the Weiss-Green Company.| New York. 
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Williams Corp. 

Stackpole’s first official 
function in his new position 
was the supervising of the 
first annual sales meeting 
held by the division re- 
cently in Chicago. More 
than 100 sales representa- 
tives and distributors at- 
tended. Stackpole’s head- 
quarters will be in Chicago. 





Chester S. Stackpole (right), 
general sales manager of 
Union Asbestos and Rubber 
Company’s Heating and Cool- 
ing Divisions, chats with (left 
to right) D. S. Anderson, C. E. 
Malone and U. L. Powell, 
Unarco sales representatives 
of St. Louis, at a recent sales 
meeting in Chicago. 





Office is Added 
To Rheem Unit 


Rheem Mfg. Co. formally 
opened a new two-story of- 
fice unit at its Chicago plant 
recently. 

Joseph P. Makenas, cen- 
tral region manager, said the 
addition of 6,400 square feet 
was needed for Rheem’s 
decentralization and expan- 
sion programs. Many man- 
agerial functions have been 
moved from New York to 
the new Chicago building. 

Among the offices to be 
located in the new addition 
is that of C. T. Miller, assist- 
ant secretary of Rheem. 
Others are the general pur- 
chasing department, general 
personnel and _ production 
managers of the eastern di- 
vision, and the director of 
industrial relations. 

(NEWS continued on page 68) 
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WALL HEATER 


with EXCLUSIVE furnace-type BLOWER 


official 
20sition 
of the 
neeting 
on re- 


ae: | FURNACE-TYPE HEATING at 1/4 USUAL COST 


rs at- 
head- Sells on sight! This Royal Recessed Wall Heater gives forced- 


hicago. i air, central-type heat—thermostatically-controlled (optional) — 
yet costs your customers only 14 what they’d pay for an ordinary 
furnace. Check the powerful selling points below, then call your 


% : | | wholesaler for complete details and specifications. 
t Yt es PACKAGE 
E BLOWER UNIT 


(right), yea « 
ger of ee. 0S 
Rubber ye “ 


th (lef | , INTO ROYAL 


eit. | ug WALL HEATER 


ntatives 
nt sales So easy to install that 


a woman can do it! 


SEEN ELE ARNIS, i RIE SERS LIS RET RAE: Ae 











rs MODEL 5335-B 
lided (with blower) New Royal Furnace-type Blower installs 


in seconds. Just remove lower panel, snap 
blower into place, plug into a 110 AC outlet, and it’s ready to 





. 

Unit operate automatically. Controlled by thermostat, blower operates 
ONLY when heater has warmed up—won’t circulate cold air. 

mally Three-way control switch allows continuous operation, automatic 

ory of- operation as heat control, or complete shut-off. Blower can be 

o plant removed from heater and used to circulate air in summer. 

s, cen- BIG LINE 

shine ROYAL SPACE HEATER... a 


re feet A complete easy-to-sell line of BIG VALUE! 


vented and unvented gas heaters, 


heem’s s 

to meet every need, suit every 
— purse. You'll enjoy the easy in- 
7 man- stallation and the way Royal Space 
e been Heaters build your reputation by 
ork to giving dependable, economical 


service to your customers. Royal 
Circulating and Radiant Heaters 
Model 5335 all utilize the famous Royal Life- 





ddition time Burner. They’re designed to 
ist- . a beautify any room, to throw out 

satan SZ Advertised in LIVING plenty of clean heat-—and priced 

1 pur- - for Young Homemakers = ‘0 SELL! 

eneral All Royal Gas Heaters fully ap- 

alii proved by American Gas Ass'n. 

~e Model 2960 


ge 68) ) ~~ ” CHATTANOOGA ROYAL COMPANY 
Bes. wn ges CHATTANOOGA 6, TENNESSEE 
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Mission Corp. 
Water Heater 
Is Glass Lined 


Mission Appliance Corpo- 
ration, Los Angeles manu- 
facturer of water heaters 
and forced warm air heat- 
ing products, has _ intro- 


duced a double glass lined 
water heater. 

Charles Martin, Mission’s 
new advertising and sales 
promotion director, has an- 
nounced an intensive ad- 
vertising campaign. 





Charles R. Martin (left), ad- 
vertising director of Mission | 
Appliance Corp., confers 
with Ted H. Factor, advertis- 
ing executive, on features of 
a double glass-lined water 
heater introduced by Mission. 







GAMA Asks Treasury to End 


Excise Taxes on Appliances 


|A-C Market Surges 
To New Record 


“The seasonal upsurge in 


Treasury Secretary George M. Humphrey has been | the air conditioning market 


| urged by the Gas Appliance Manufacturers Assn. to con- is running 30 days ahead of 


sider eliminating levies on appliances. 
H. Leigh Whitelaw, GAMA managing director, asked | cording to J. F. Knoff, vice 


the Secretary to consider the 


previous experience,” ac- 


president in charge of sales 


move after Humphrey had/ burden on industries that! for the Airtemp Division of 
‘indicated he would approve | are important to the nation- | Chrysler Corporation. 


a “selective reduction” 
excise taxes. 


in | al economy,” Whitelaw said, 
\“and causes a ‘rationing by 


At meetings in New York, 
Atlanta and Chicago, Knoff 


Whitelaw pointed out that | pocketbook’ of the necessi-|said February orders _in- 


appliances and equipment 
now carrying an excise tax 
vare essential to home con- 
struction and moderniza- 
\tion, as well as to public 
| health and comfort. 
Whitelaw also explained 
[that present taxes on this 
| equipment have a pyramid- 
ing tendency that nearly 
doubles the tax by the time 
it reaches the consumer. 
| “The result is an unfair 


} 


Young Supply Co. 


'Names Diederich 


Frank L. Diederich has 
\been appointed general 


| ties of living.” 


Standard Tank & 
Seat Names 
LaBaw, Long 

Frank A. LaBaw has been 


creased 55 percent over Jan- 
uary, and the February or- 
ders for this year were 20 
percent ahead of the 1953 
nace, 
| Mild weather and a faster 
retail activity pace were 
| credited by Knoff as effect- 
ing the sales increase. 


post of advertising and sales |Fieck Co. Meeting 
‘Attended by 100 


|promotion manager for the 
(Standard Tank & Seat Com- 


| pany, Camden, N. J., manu- 

‘facturer of toilet seats. 
LaBaw has been general 

sales manager of STASCO 


\for 25 years and is a past | 


president of the Seat Manu- 
facturers Assn. He served 


| About 100 guests attended 
}a recent sales meeting held 
by the Fleck Company, 
Philadelphia whole- 
saling firm. 

) Featured speakers in- 


‘cluded Roger Masquelier, 





{ 
| 


| manager of the W. B. Young/,, 2 member of the War} Westinghouse Electric Cor- 
Supply Company of Kansas\p,oduction Board on|Poration; Jay Fidler, Hercu- 
| City, Mo., according to H. H. plumbing and heating and} les Chemical Company, Inc.; 
Evans, company president. | a; a member of the Office of | Walter Long, Standard Tank 


Diederich formerly was 
with Weil-McLain Compa- 
ny of Chicago, manufacturer 
\of cast iron boilers, base- 
board and radiators. 
| Young Supply Company 
is a wholesaler of plumbing, 


| Price Administration. 
Walter L. Long has been 
promoted to the post of sales 


manager for Standard Tank 
& Seat. Long has been with 


‘the sales department since 


/1948 and became assistant 


The heater promotion will | heating and air conditioning. | sales manager in 1950. 


stress the protection against | 


rust afforded by the double 


radio, newspaper and tele- 
vision advertising. 

e \ 
New Directors for 


Bell & Cossett 
A. S. Marlow, Jr., and W. | 


A. Boone, sales executives 
of Bell & Gossett Co., Mor- 
ton Grove, Ill., have been- 
named directors of the com- | 
pany. 

Marlow also was elected 
a vice president by the 
shareholders, according to 


president. 


} 


Hundreds of plumbing 


|and heating contractors| @ 


throughout the nation have 
|increased their home mod- 
-ernization business through 
}enrollment in the winter 
sales promotional program 


of the National Radiator Co., | 
according to C. M. Baum- | 


gardner, vice president for 
sales. 


The “wintertime” sales} 
drive sponsored by the| 
Johnstown, Pa., firm is built | 
around a plan to display) 
R. E. Moore, executive vice { boilers and the use of mer- | 
| chandising aids designed to} 





(including window decals, 


| installation 
| stickers, wall posters, win- 
} dow and store banners, ad 
\mats and similar advertis- 
ing items supplement the 
| program. 


& Seat Company; Eric Gus- 
\tafson, Kollmann Manufac- 
| turing Company, and R. D. 


\Kishbauch, Sunbeam Air 


| Conditioner Div., American 

| Radiator and Standard Sani- 
tary Corporation. 

| (NEWS continued on page 70) 


| National Radiator Promotion Aids Contractors 


glass lining and will include | 


) arouse interest in heating 


| products. 
The display fills a six-foot 


| space and features two self- 


| standing display boards, a 
\trade mark medallion, 19 


‘signs, two literature racks 


4 \and a variety of printed 
(matter. 


More than 60 sales aids, 


signs, service 
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DOMESTIC 


It's New! It's Here! 


“MINWET 


ENGINEERING 





irae. at ———$<_I— 


a COMPLETE 


PACKAGED 


|) 3 ae 





Meet the Deming “MINIJET”. It’s built right! 
It’s priced right! It's a COMPLETE water system: 
centrifugal jet pump, capacitor type electric 


motor, all-brass foot valve and strainer, all- 


brass control valve, all-brass jet, pressure 
gauge, and 12-gallon tank . . . all assembled, 


ready to install. No extra parts are required. 





2 
* K 








Li WATER. SYSTEM 
‘FOR | SHALLOW 


| Priced to sell the THRIFTY BUYERS! 


To convert to deep well service, simply remove 
jet body from pump and connect to foot valve for 
installation in well. Vital parts of pump are made 
of corrosion-resistant materials. Capacities range 
up to 660 gallons per hour. Ask your Deming 
Distributor or write to us for Bulletin No. 400 and 
full details. The “MINIJET” is the best buy yef! 


MING 


Waller toalguarion 
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Service Schools 
By OHI] Begin 
In New England 


The Oil-Heat Institute of 
New England began its third 
group of a series of schools 
on oil heat service and in- 
stallation Mar. 29 in Wor- 
cester, Mass., according to 
Ivan C. Sutherland, director 
of education for the insti- 
tute. 

Control problems, appli- 
cation and servicing of 
equipment were outlined by 
Harold H. Hatch, manager 
of the Perfex Corporation, 
and three other instructors. 

The sessions featured 
work on thermostats, limit 
controls and accessory re- 
lays. 

Other schools are sched- 
uled for Springfield, Mass.; 
Hartford, Conn.; New Ha- 
ven, Conn.; and Bridgeport. 
Conn., through the re- 
mainder of April and 
through June. 

The sessions will include 
fuel pump service problems, 
warm air heating problems, 
oil burner primary controls, 
steam and hot water system 
problems, fuel and ignition 
service problems and heat 
loss calculation. 

Further information may 
be obtained from Ivan C. 
Sutherland, Oil-Heat Insti- 
tute of New England, 839 
Beacon St., Boston 15. 





N. C. Assn. Elects 


R. C. McGary, Charlotte, 
was elected president of the 
Heating, Piping and Air 
Conditioning Contractors of 
North Carolina, Inc., at the 
recent annual meeting of the 
group. 

W. H. Sullivan, Jr., 
Greensboro, was elected 
vice president and Jack 
Rice, Charlotte, was named 


secretary. | 


New York ASSE 


James C. Church was 
named president of the New 
York chapter, American So- 
ciety of Sanitary Engineer- 
ing, at the last meeting of 
the group. 

Other officers named were 
Thomas F. McCarthy, first 
vice president; Lawrence 
Martin, second vice presi- 
dent; John J. Delany II, 
treasurer, and Charles C. 
Snowden, secretary. 

Alfred J. Todaro, John J. 
Mulholland and Herman 
Scherr were named direc- 
tors for two years, and 
Howard Weiss and Irving 
Slater were named directors 
for one year. 














E. C. Morefield (left), division- 
al manager for White Products 
Corp., Middleville, Mich., pre- 
sents his company’s annual 
sales award to L. L. Gustafson, 
sales manager of Arnold 


James Church Heads Drayer-Hanson See Mueller Merger 


Aids Students 


Drayer-Hanson, Inc., of 
Los Angeles, has established 
a four-year scholarship at 
the California State Poly- 
technic college that covers 
air conditioning-refrigera- 
tion studies. 

The college is located at 
San Luis Obispo, Calif. The 
scholarship leads to a 
bachelor of science degree 
in air conditioning and re- 
frigeration. It includes 
drafting, estimating, selling 
and inspecting of various 
refrigeration systems. 

Albert Hanson, vice pres- 
ident of Drayer-Hanson, 
said the scholarship was in- 
tended to help industry de- 
velopment by assisting in 
the education and specializ- 
ed training of promising 
young men. (See photo p. 
74) 


Trane Moves Office 


The Trane Company, La 
Crosse, Wis., manufacturer 
of air conditioning, heating 
and ventilating equipment, 
has relocated its Canton, 
Ohio, sales office. 

The office now is at 2731 
Cleveland Ave., N. W., and 


is under the managership 








Wholesale Corp., Cleveland. 


Selck Marks 10th Anniversary 


Walter E. Selck and Co., | time, 


Chicago manufacturer of the |bound copies were flown 
Hudee sink frame, as well as | from New York to Chicago 
floor covering tools, equip- |by United Air Lines. 


“ow 


ment and accessories, re- 
cently celebrated its 10th 
anniversary. To mark the 
occasion, a 64-page souvenir 
issue of Flooring magazine 
was produced. 

The issue is devoted to 
articles about the growth of 
the Selck company, person- 
ality sketches of key per- 
sonnel and stories on general 
interest matters. 

Mailing of the special issue 
was made in the first week 
of March, but advance cop- | 











ies were given to company |to Walter Selck shows one 
personnel attending the 10th | of the first copies to Stew- 
anniversary party Feb. 12.|ardess Bobby Sawyer as the 
In order to make delivery on | magazines arrive in Chicago. 
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of Edgar E. Ballard. 


the advance hand- 





In the accompanying pho- 


With Worthington 


A proposed merger of L. 
J. Mueller Furnace Co. of 
Milwaukee, and Worthing- 
ton Corp. of Holyoke, Mass., 
was revealed recently. 

An agreement for the 
transfer of net assets, name 
and good will of Mueller to 
Worthington, in exchange 
for Worthington common 
stock, was announced joint- 
ly by Harold P. Mueller, 
president of the 97-year old 
heating equipment com- 
pany, and Hobart C. Ram- 
sey, president of the air con- 
ditioning firm. 

A special meeting of 
Mueller stockholders will be 
called to vote on the pro- 
posal, 

Ramsay said the Mueller 
plant facilities would be op- 
erated as the Mueller Clim- 
atrol Division of Worthing- 
ton, with the entire working 
force and management con- 
tinuing in their present po- 
sitions. 

Worthington has 26 plants 
throughout the world. 





Magic Chef Sales 
Up 10% for 53 


Sales of Magic Chef home 
appliances were up $2,- 
200,000 or nearly 10 percent 
in excess of 1952, according 
to 1953 figures released by 
Marc Pender, vice president 
of the St. Louis firm. 
Pender reported gains in 
all product lines and in all 
but one sales division. He 
said, however, that full com- 
pany totals were not yet 
available. 

Pender listed gains of 39.6 
percent in West Coast sales, 
28.9 percent in export sales 
and gains in domestic sales 
in various divisions of from 
4.5 to 16.4 percent. 

He predicted a minimum 
10 percent increase for 1954, 
based on expected, “harder- 
hitting advertising and pro- 
motion by the company, and 
wider acceptance of new 
products, including air con- 
ditioning, heating and other 
appliance products.” 





(NEWS continued on page 72) 
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kJcCHOOL OFFICIAL, plant superinten- 
dent, hotel manager, or home owner 
... your customers will rate you A-1 
ii you give them an efficient and 
economical answer to their heating 
problem. 

And it’s easy to prove with simple 
arithmetic that an investment in 
Johns-Manville quality pipe insula- 
tion is the right answer. 

Take J-M 85% Magnesia Pipe 
Insulation as an example. This J-M 
quality insulation is a structurally 
stable material that does not deteri- 


| orate with age. Nor does it shrink 


significantly or distort regardless of 
the length of time it is exposed to 
heat. The snug fit and tight joints of 
a good J-M 85% Magnesia installa- 
tion stay put—and heat savings re- 
main constant for periods of 20 to 50 


} years and more. 


“They almost solve 
themselves, Ma’am, 
with J-M quality 
pipe insulation!” 


DOMESTIC ENGINEERING 











Case studies are available to help 
you prove to your customers that 
while J-M 85% Magnesia may cost 
a little more at the outset, it actually 
costs far less when amortized over a 
period of years because it saves so 
much more heat and fuel. You can 
also point out how architects and 
engineers have provided more effi- 
cient and more economical heating 
systems for hospitals, office build- 
ings, hotels and apartment houses 
by specifying J-M 85% Magnesia 
Pipe Insulation. 

Johns-Manville products for the 
plumbing and heating trade are car- 
ried by leading plumbing and heating 
wholesalers everywhere. For further 
information, write Johns-Manville, 
Box 60, New York 16, New York. In 
Canada, 199 Bay Street, Toronto 1, 
Ontario. 


“You sure head 
the class in solving 
heating problems!” 






















SEND FOR THIS 
NEW 24-PAGE 
CATALOG 


Some of the 

time-tested J-M 
products covered in 
this catalog are 
described briefly below. 





Insulating Fire Brick for building oil burner 
fireboxes; Anti-Sweat Pipe insulation to 
prevent dripping on cold-water lines; Fireite* 
Asbestos Furnace Cement for sealing joints 
in stoves, heaters, ranges, etc.; Preshrunk 
Asbestocel* Pipe insulation for low-pres- 
sure steam and hot-water lines; Asbestocel 
Range Boiler Jackets for insulating verticel 
or horizontal hot water boilers; Packings 
and Gaskets for all kinds of plumbing and 
heating applications; Transite* Asbestos- 
Cement Pipe for conveying wastes from 
houses to street sewers or septic tanks; for 
venting domestic gas-burning appliances; 
and for venting soil and waste pipe. 

Write for your free copy of “Johns-Manville 
Quality Products For The Plumbing And Heating 
Industry.” Ask for Brochure IN-57A. 





*Reg. U.S. Pat. Off. 


Johns-Manville INSULATIONS 
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FOR BETTER PLUMBING AND HEATING SERVICE 
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I-B-R School 
4 Years Old 


The Institute of Boiler and 
Radiator Manufactur- 
ers’ school of modern heat- 
ing will mark its fourth an- 
niversary with a session in 
Philadelphia April 6-8. 

More than 8,400 students 
have participated in classes 
since the first school on the 
design and estimating of hot 
water and steam heating 
systems was held in April, 
1950. 

By the end of June, 1954, 
more than 169 schools will 
have been held in 94 cities. 

Instruction is offered to 
installers, representatives of 
manufacturers, wholesalers 
engineers and architects. 











Deming Co. Fills 
Executive Posts 


‘Leonard Valve Co. Introduces _ |I. W. Clark Heads 
‘Shower Control Display Panel 


| A new working display 
|panel that demonstrates 
|thermostatic control in 
|shower installations has 
been introduced by Leonard 
Valve Company of Provi- 
dence, R. I. 

The display is on exhibit 
at the Architects Sample 
Corp., 101 Park Ave., New 
York. 

Featured in the exhibit 
are the regular two-valve 
shower mixer and the Leon- 


Utility Appliance Co. 
Extends Promotion 

The Utility Appliance 
Corporation of Los Angeles 
has extended its television 
»romotion to southern Cali- 
fornia. The move was 


ard T-A-C thermostatic 
mixer, both piped from the 
same hot and cold water 
sources. Dial thermometers 
compare the outlet tempera- 
tures from each mixer. 
Other basic valve models 
are mounted on the display 





and demonstrate the exten- 
siveness of Leonard’s ther- 
mostatic valve line. 





brought on by a successful 
venture into TV advertising | 
in the San Francisco area. | 
The company began spon- | 
soring a Los Angeles “play- 
| house” program late in Jan- | 








|uary that reaches an esti- 


'mated audience of 500,000) 


Line Material Changes 
Name of Fiber Pipe 


Line Material Company of 
Milwaukee has changed the 


| Unit Heater Assn. 


I. W. Clark, manager of 
the Heating and Ventilat- 
ing department of the Amer- 
ican Air Filter Company, 
Inc., Louisville, Ky., has 
been elected president of the 
Industrial Unit Heater Assn. 

Other officers elected at 
the annual meeting of the 
group in Houston, Tex., 
were W. G. Schlichting, vice 
president and G. W. Mc- 
Cormick, Jr., secretary- 
treasurer. 

Schlichting is sales mana- 
ger of the Heating, Cooling 
and Air Conditioning Divi- 
sion of Young Radiator 
Company, Racine, Wis. 


B&G Representatives 
Attend Conference 


More than 100 representa- 
tives of the Bell & Gossett 
Company from throughout 
the nation attended the re- 
cent four-day sales con- 
ference sponsored at Chica- 
go by the firm. 





The conference was cli- 
maxed by a tour of the Mor- 


The Deming Company.| Persons each Friday night. | name of its bituminous fiber | ton Grove, Ill., plant of the 
Salem, Ohio, pump manu- Commercials cover all con- | pipe to L-M Perma-Line| company. Bell & Gossett is 


facturer, has announced the 
appointment of two men to 
its executive staff. 

George E. Trisler is the 





Davis 


Trisler 
new sales promotion mana- 
ger and Robert L. Davis is 
now sales manager. Both of 
the men are veterans in the 
Deming organization. 


Wayne Uses Airways 

The Wayne Home Equip- 
ment Co., Inc., of Ft. Wayne, 
Ind., is using network radio 
and television shows to pro- 
mote plumbing and heating 
equipment. 

Tom Moore, master of 
ceremonies of “Ladies Fair” 
is one of the stars used in 
the programs. 


Appliance, including gas | 
ranges and water heaters, 


air coolers. 





further information. 
| The San Francisco telecast 
was begun last August, and 


|is presented on Sundays. 
| 


products manager, said. 
Line Material has applied 


Line as a trademark. The | 


25 years as L-M Fibre Pipe. 

Pipe and fittings are man- 
ufactured at plants in Bar- | 
ton, Wis., and Sherman, Tex. 


sumer products of Utility | pipe, W. M. Bloom, fiber | a manufacturer of circula- 


ing pumps, valves and 
tankless and indirect water 


gas heating equipment and /|for registration of Perma-| heaters. 


R. E. Moore, Bell & Gos- 


Viewers are urged to con- |L-M Perma-Line pipe has| sett, vice president, said the 
sult their nearest dealer for | been known for more than! enthusiastic success of the 


conference is ample proof 
that 1954 will be a year of 
golden opportunity. 

(NEWS continued on page 74) 


Fixture Assns. Launch Public Relations Program 


Two plumbing fixture as- 
sociations have combined 
forces in a program to 
broaden public understand- 
ing and appreciation of the 
plumbing industry. 

One of the main objectives 
of the program, sponsored 
by the Enameled Cast Iron 
Plumbing Fixtures Assn. 
and the Vitreous China| 
Plumbing Fixtures Assn., is | 


|an active promotion of the 


|plumbing contractor’s serv- | 


| ices and products. 
72 


Public relations articles 
Will be prepared in the offices 
of the Plumbing and Heat- | 
ing Industries Bureau in 


Chicago. 
The announcement of the 
new service stated that 


“current competition among | 
industries for public favor 
is so intense that better pub- 
lic relations for the plumb- 
ing industry is essential.” 
Some objectives of the 
program are to point out the 
need for at least two bath- 


rooms for every three bed- 
room house and to increase 
plumbing facilities in other 
buildings and to acquaint 
the public with the services 
of the industry in maintain- 
ing sanitation and protect- 
ing health. 

The program is designed 
to supplement and intensify 
the excellent work carried 
on along these lines for 
many years by the Plumbing 


|and Heating Industries Bu- 
| reau. 
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Jaws are 
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Sey... The all-purpose wrench 
_ for: PLUMBERS © STEAMFITTERS 
9 I ee 
\_e (MAINTENANCE MEN * HOME CRAFTSMEN | 
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4, 
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Turns any shape 


ROUND [ |square 


Cuex (oop 


IDEAL FOR CLOSE QUARTERS 


Ratchet action 

works either 
way from 

either side 


Works where an ordinary pipe wrench won't! 


The Reed DU-ALL Chain Wrench will quickly 
prove itself the most helpful tool in any tool box. 
Itdoes everything a conventional pipe wrench will 
do, and a great deal more. It gets into tight corners, 
tlose to baseboards or between parallel lines, and 
holds round, square or irregular shapes. . . firmly, 
without “‘play” and without crushing. 


Its fast, ratchet action lets you turn either way 
from either side. You can tighten and “‘back-off” 
without taking the wrench from the pipe. 


While the 14 inch handle provides standard 
leverage for fully tightening pipe up to 2”, additional 
thain has been provided to give the DU-ALL wrench 


a holding capacity up to 4”. This 

extra capacity is a major convenience 

in lining up soil pipe stacks, straighten- 
ing studs, setting posts, or turning any 
round or irregular shapes within the 


leverage range of the 14 inch handle. » 


Built for long, hard use, the DU-ALL wrench 
features the rugged quality and workmanship 
which have been typical of Reed pipe tools for 
more than a half century. The specially-designed, 
hardened tool-steel jaws are replaceable. The pre- 
cision chain is fully equal to any strain which can be 
imposed by the handle length. The handle is high 
tensile malleable, with heavy sections at stress points. 


Whenever you want to work with pipe. 
Ask for a REED Pipe Tool! 
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Whirlpool Plans 
Mail Campaign 

Plans for a second direct 
mail cooperative dealer 
campaign that will include 
more than three million 
pieces have been announced 
by Whirlpool Corp., Chi- 
cago. 

The first mailing in a se- 
ries of three was made Mar. 
15. Others will follow at 
30-day intervals. 

The campaign is a follow- 
up of a similar program 
used last fall. Each dealer 
can select a minimum of 
300 pieces monthly for 
mailing to households in 
any specified area. 

Included in the promo- 
tion are full color tabloid 
mailing pieces covering 
facts on Whirlpool products 
with the dealer’s name and 
address imprinted on each. 

Whirlpool officials have 





Singapore Contract 
Awarded to Airtemp 


Chrysler Airtemp Divi- 
sion of Chrysler Corp. re- 
cently announced the 
awarding of a $60,000 con- 
tract to air condition por- 
tions of a five-story hospital 
in Singapore, Malaya. 

The contracting firm of 
Kian Gwan, Singapore, also 
a distributor of Airtemp 
products in Malaya, will in- 
stall the air conditionng. 

Heavy central equipment 
for the conditioning will be 
housed in a penthouse 
equipment room. Packaged 
units and room conditioners 
will be used on lower floors. 





Albert Hanson, vice-presi- 
dent of Drayer-Hanson, Inc., 
presents a four-year scholar- 


Competition for 


“Only companies with the 
most efficient operation and 
the most intense selling can 
hope to prosper in the days 
ahead,” Coleman told Dom- 
ESTIC ENGINEERING. 

In pointing out problems 
to be met in a buyers’ mar- 
ket, Coleman said, “The 
public is beginning to turn 
its mind to reconstruction 
of obsolete homes, schools, 
churches, institutions, roads 
and transportation. 

“Industries that recog- 
nize and join this public 
crusade will prosper and 
help fool the peddlers of 
gloom, doom and boom.” 

Coleman estimated 





the 


plumbing and heating in- 





Trade Commission 
Sets Evis Hearing 


the Evis Water Conditioner 
“makes hard water feel, 
taste, and act softer,” giving 


Advertising claims that er 


Coleman Predicts Intensified 


Buyer Dollars 


Sheldon Coleman, president of the Gas Appliance Man- 
ufacturers Assn., predicted last month that “American 
Industry is coming back to a level at which there will be 
greatly intensified bidding for the consumer’s dollar. 





dustry this year would sell 
2,000,000 gas water heaters, 
900,000 gas heating systems, 
more than a million indivi- 
dual room heaters, 2,500,000 
gas ranges and hundreds of 
thousands of clothes dryers, 
refrigerators and incinera- 
tors. 





Soil Pipe Institute 


Adds 3 to Staff 

The Cast Iron Soil Pipe 
Institute’s national field 
staff has been increased to 
four with the addition of 
three new men, according 
to Homer E. Robertson, ex- 
ecutive vice president. 


announced that 1,452 deal- Murphree 


ers participated in last fall’s 


| ship check to Julian A. Mc- 
| Phee, president of California 
| State Polytechnic college. The 


it a “silky-smooth quality” 
for hair, bath, dishes, laun- 


campaign. The campaign 
was the largest in the com- 
pany’s history. 


scholarship will cover air con- 
ditioning and _ refrigeration 
training. 


E. E. Hokin, Unareco Executive, 


Predicts Bright 


Edwin E. Hokin, vice pres- | 
ident of the Union Asbestos | 
and Rubber Company of | 
Chicago, estimates that| 
within three years practical- 
ly every new home selling | 
for $15,000 or more will| 
have year-around air condi- | 
tioning. 

Hokin, head of Unarco’s 
Heating and Air Condition- 
ing Division, based his fore- 
cast on a study of the na- 
tion’s housing needs for the 
next 10 years and on the 
“improved design and low- 
er cost of combination heat- 
ing and cooling now in man- 
ufacture.” 

He cited the American In- 
stitute of Management’s es- 





A-C Future 


timate that the industry will 
be selling 700,000 central air 
conditioners annually and 
pointed out a trend upward 
in the past two years. 

“In 1952,” he said, “only 
15,000 homes were equipped 
with such units. Last year’s 
sales amounted to about 50,- 
000, and the institute esti- 
mates the figure will be ap- 
proximately 120,000 this 
year.” 

Hokin pointed out that 
South and Southwest build- 


ers already are offering com- 


pletely air conditioned 
homes in the $12,000 to $14,- 
000 bracket to debunk the 
former theory that air con- 
ditioning was a luxury. 


dry and car wash, without 
the use of chemicals, are 
“false, misleading and de- 
ceptive” according to a Fed- 
eral Trade Commission com- 
plaint. 

»The Evis Manufacturing 
Company of San Francisco, 
together with Joseph T. 
Voorheis, president, and 
Arthur N. Wells, vice pres- 
ident, were cited as respon- 
dents by the FTC. 

Hearing Examiner Abner 
E. Lipscomb has been as- 
signed to conduct hearings 
in the case, beginning April 
8 in San Francisco. 




















|Heads Canadian 
‘P&H Institute 


W. Maxwell Ford has been 
named general manager of 
the Canadian Institute of 
Plumbing and Heating. He 
replaces G. H. Dixon, who 
resignel. Ford’s office is lo- 
cated in Montreal. 
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Hendricks Farwell 


The new men and the 
territory they will cover 
include G. E. O’Quin, At- 
lanta, Ga., South and South- 
west; R. L. Murphree, San 
Francisco, Pacific Coast and 
Rocky Mountain area, and 
M. W. Hendricks, Kansas 
City, Mo., Southwest and 
nearby areas of the Mid- 
west. 

Veteran institute fieldman 
R. J. Farwell, with head- 
quarters in Chicago, will 
cover Illinois, Wisconsin 
and the eastern states. 

All of the men have ex- 
tensive experience in the 
plumbing and heating in- 
dustry. 

(NEWS continued on page 76) 
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Simplify Wall-Type Fixture 
Installations and Usually Reduce Time-Costs 


THE WAY 


PERFECT ALIGNMENT 
IN ALL 3 DIRECTIONS 


Obtained with Exclusive Adjustment 
Features of Zurn Wall Closet Fittings 
had Carriers...For The Support of All Types 
Aad Makes of Wall Type Fixtures 


) PLUMBING DIVISION PRODUCTS INCLUDE EVERY- 
5 FOR DRAINAGE SYSTEMS FROM ROOF TO BASEMENT. 


@ A Zurn System includes everything 
except the pipe for installing wall-type 
toilets up to where the horizontal drainage 


- line connects with the stack. Installations 


are above the floor, behind the toilets, 
behind the wall. There are no delays wait- 
ing for other crafts. 


A Zurn System offers these plus features and 
advantages: flexibility which assures speed 
in assembly and accurate alignment in all 
three directions during installation; rigid 


water-tight connections insure minimum final 
adjustments; bulk of assembly can be precut 
in shop; unique waterway allowing a 4” 
vertical adjustment does away with 
numbered fittings. 


Zurn Systems are available for installing 
any type or make of wall-type toilet, urinal, 
lavatory, sink or other wall-type fixtures. 
Write for free booklet, “You Can Build It 
and Maintain It for Less; A NEw Way”. 


* T.M. Reg. U.S. Pat. Off. 


PLUMBING DIVISION + J. A. Z U 2 N MFG. CO. « ERIE, PA., U.S.A. 


Sales Offices in all Principal Cities 
In Canada: C dian Zurn Engineering Ltd., Montreal, P, Q. 
Other Divisions of the Zurn Organization 
Marine Division: Fluid Control and Piping Equipment ¢ Industrial Division: Strainers for Pipe Lines 
Affiliate: American Flexible Coupling Co., Amerigear Couplings with Fully Crowned Teeth 





Over 700,000 Wall-Type Fixtures Now 
Installed with ZURN SYSTEMS in Build- 
ings of Every Type From Coast to Coast. 


Write for list of buildings having rest 


rooms with fixture-bare floors. 


J. A. ZURN MFG. CO. 


PLUMBING DIVISION 
ERIE, PA., U.S.A. 


Build It and Maintain It For Less ANEW WAY”. 
Name and Title 
IN ssceistcecesssesies ; 


Supremo Perfect 
Seal Floor Level 
Cleanout. 
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Sales and Case 
Firms Combine 


An amalgamation of Mur- 
ray W. Sales & Co., Detroit 
wholesaler, and W. A. Case 
& Son Mfg. Co., Buffalo, was 
announced last month. 


There will be no change | 


in the management of Sales 
Co., Domestic ENGINEERING 
was told in a joint an- 
nouncement by N. Tyler 
Tifft, president of Sales Co., 
and Nathan J. Higinbotham, 
chairman of the board and 
president of Case. 

Higinbotham and F. Wil- 
liam Harder, chairman of 
the Case executive commit- 
tee, will be added to the 
Sales Co. board. 

In addition to its main 
headquarters in Detroit, 
Murray W. Sales also oper- 
ates branches in Flint, Pon- 
tiac and Wyandotte, Mich.., 
and three in Detroit. Case 
operates factories at Robin- 
son, Ill., and Norristown, 
Pa., and 19 supply branches 
in New York, Pennsylvania, 


New Jersey, Alabama, Mi- | 
| be reversed. 


chigan and Tennessee. 

The amalgamation, which 
will add $742 million to the 
$27 million sales by Case 
last year, is but one of sev- 
eral probable acquisitions. 








| the right amount of air. 


B&G Names Gall to 
Promotion Post 


Frank Gall, 
a member of 
the engineer- 
ing depart- 
ment of Bell 
& Gossett Co., 

a. Morton Grove, 
Gall Ill., since 1938, 
has been named sales pro- 
motion manager. 

He will handle the edu- 
cational program of B&G 
and will be headmaster at 
the “Little Red School- 
house”, a modern school 
next to the Bell & Gossett 
plant for teaching the latest 
in heating and cooling de- 
sign. 

Gall is a member of the 
ASHVE and the ASRE. 


ye 


Lau Develops New 
Plastic Templates 


The Lau Blower Company 
of Dayton, Ohio, has devel- 
oped a series of five heavy 
duty plastic templates for 
use by installers of furnaces 
and air conditioning units. 

Each of the transparent 


ident. 








8% by 1l-in. pieces is im- | 
printed and punched with| 
curves and mounting brack- | 
ets necessary for accurate | 
drafting and placement of | 
blowers. Templates also can | 


The templates are en-| 
closed in a heavy duty fold- | 
er, with directions for find- | 
: | 
ing the proper blower for) 


Ohio Contractors Elect, Choose 


New Name at Columbus Conclave 


The Ohio State Assn. of Master Plumbers adopted a new 
name and elected new officers at its recent convention in 
Columbus. The organization now will be known as the 
Ohio State Assn. of Plumbing Contractors. Herbert J. 


Vonderheide, of Cincinnati 
was named as president for 
the new year. 

Other officers include: 
George F. Thompson, of 
Warren, vice president, and 
Richard Clemens, Dayton, 
secretary-treasurer. 

A meeting of the women’s 
auxiliary held concurrently 
saw Mrs. Joseph C. Leim, 
Dayton, elected as presi- 
dent. Mrs. George Wiese, 
Akron was named first vice 
president and Mrs. Ray L. 
Gibboney, Toledo, was 
elected second vice pres- 


Mrs. Thomas Altland, 
Massillon, was elected 
treasurer and Mrs. Frank 
Hickey, Dayton, was ap- 
pointed secretary. 

A feature of the conven- 
tion was a talk by William 
C. Stai, president of the Col- 
umbus Assn. of Master 


Universal-Rundle 
Adds New Colors 


Two new colors an- 
nounced by Universal-Run- 
dle bring to six its selection 
of colors for bathroom fix- 
tures. Jonquil yellow and 
mist gray are the newest 
colors; others are verdant 
green, desert tan, azure blue 
and arctic white. 


OHI Survey Shows Business More Competitive 


A majority of persons 
questioned in a recent busi- 
ness-outlook survey by the 
Oil-Heat Institute of Amer- 
ica expressed the belief that 
the future holds an in- 
creasingly competitive con- 
dition, particularly in specu- 
lative builder sales where 
price governs the sale. 

Competition from gas also 
was named as an important 
factor to be considered in 
the future oil heat market. 

Results of the study were 
obtained from question- 





naires sent individuals and 
firms representing approxi- 
mately 70 percent of the oil 
heat industry. 

The survey showed esti- 
mates of domestic equip- 
ment sales were optimistic. 
In the conversion burner, 
furnace burner and furnace 
field, the majority expected 
greatly increased sales. 

Estimates as to future 
sales in water heaters, ac- 
cessories and the wet heat 


field also showed expected 





increases. The commercial- 


industrial field is expected 
to be better or the same as 
last year. 

Increases in advertising 
and field sales representa- 
tion will be another factor 
this year, the study showed. 
Prices of units will remain 
fairly stable and manufac- 
turers expressed the belief 
that more compactness is 
needed in equipment. 

Twenty replies said their 
firm would go into summer 
air conditioners, 21 said they 
wouldn't. 
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Plumbers. Stai told the 
delegates that self-styled 
“mechanical wizards” who 
fool around with home 
plumbing projects are ask- 
ing for trouble. 

He said home owners 
should be advised that they 
are better off in the long 
run by having a professional 
come in than they would be 
if they took the risk of a 
botched-up repair job. 





Heil Offers Second 
Marketing Kit 

The Heil Company of Mil- 
waukee is currently filling 
requests for its second an- 
nual dealers’ Marketing Kit. 


The kit was originated last 
year in an_ intensified 
“Dealer First” merchandis- 
ing policy by the company. 

Included in the kit is in- 
formation on types of prod- 
uct literature and promo- 
tional ads available. Refer- 
ence bulletins and various 
phases of retail merchandis- 
ing also are included. 

Kits are available through 
heating wholesalers. 





Burnham Corp. Enters 
Room A-C Market 

The Burnham Corpora- 
tion of Irvington, N. Y. has 
entered the room air condi- 
tioning field with the intro- 
duction of several new mod- 
els. 

Units being marketed by 
Burnham include several 
window models and console 
models. 

(NEWS continued on page 81) 
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Gives you the 
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WITH A COMPLETE LINE THAT’S ‘TUNED TO TODAY’ ff 





Cagvon 
to keep you competitive! 


Yesterday’s models won’t sell in today’s markets! That’s why 


Rapidayton gives you a full line of newly-designed water pumps, 
water systems, cellar drainers and water softeners. And we mean 
full line (with full trade discounts) in the full sense of the word. 
You can sell complete groups of jet, reciprocating and submersible 
water pumps and systems for both deep and shallow wells! You 
can sell two of the newest, fastest-working, lowest-priced cellar 


drainers made today—galvanized or brass. And you can sell 4 


A full line of newly-designed 
water pumps, water systems, 
cellar drainers and water 
softeners — built better and 
priced lower to give you the 


competitive edge. 
new semi-automatic water softeners with new Rapidayton Valve 


and Timer. Check the Rapidayton products on this and the next 
two pages first. Then check your Rapidayton Wholesaler for full 


facts. Write if you need his name and address. 


All prices quoted here are retail prices— based on f.o.b. factory price. 








Model 

33CH-CD40L-T13 
fae = . 

The famous ‘'3-Star’’ and ‘‘5-Star’’ CHAMPIONS 


Profit builders for thousands of dealers 


because they sell fast—they're trouble-free. 


= 
TUNED 
TO TODAY 


Model 
33CC-CC40L-TH; 






The new ‘‘Signature’’ CHAMPIONS 


Even higher performance! The pumps designed with the pipe 
in mind. Faster hook-ups with any pipe—especially plastic 





RED “PEAT OAS Reva 


SRE PES RAGOAS Mes 


Model 50D2-D40A 


‘TUNED 
5 Ome) ©): \ aa 


New RAPIDAYTON Shallow Well CHAMPIONS 


Diffusers, cases and covers 
made of ‘‘precision- 
formed” brass to reduce 
friction—completely inter- 
changeable between sizes. 
Impeller is cast bronze. 


New RAPIDAYTON 






‘**SUPER-CHAMP”’ 





Brass-Built, Multi-Stage Pumps 


*% 5 sizes! 2, 34, 1, 1. and 2 horsepower! 
% 10 models—for deep or shallow wells! 
% 2 or 3 stage Models! Galvanized Tanks—any size! 


“Super-Champ” brass-built, multi-stage models give more water, 
more pressure and deeper settings, yet nothing compares in either 
construction or price. Many single-stage pumps with rough cast 
iron construction cost more! Features (shown below) include: All- 
brass pumping parts for reduced friction and longer life, Quick- 
change Cartridge-type rotary seal, automatic pressure regulating 
valve, Brass ejector, venturi and nozzle. Yet you sell the %4 H.P., 
2-stage pump complete with brass ejector and foot valve for only 


Cartridge-Type Rotary 
Seal. Extra protection for 
longer wear—yet can be 
changed in minutes with- 
out special tools. No dis- 
mantling of pump or pipe. 


* You sell 3 sizes! 1/3, 2 and 3/, horsepower! 
*% You sell 5 popular “package” systems! 
*% You sell 10 vertical tank systems! 


% You sell 3 “pump only” models! 


And you sel] jet pumps that give you more water 
for your dollar. Shallow Well Champion capacities 
range up to 1730 gallons per hour—pressures to 80 
lbs. Check these features for proof that Rapidayton 
builds quality pumps for Jess. “Quad-Volute” de- 
sign, Crane rotary seals, nationally-known motors, 
cast bronze impellers, brass venturis and nozzles, 
automatic pressure switches and air charging con- 


trols, our own heavy-duty galvanized tanks. All 


this at lower prices—plus interchangeable parts 
that reduce your stocking problems. 


$149.50 Retail! 


& i BS Da 


Tapped Flange. Flange is 
fool-proof—speeds instal- 
lation, Pipe nipples make 


pump stand of any de- 
sired height — no expen- 
sive pump stand to buy. 


‘TUNED 


TO TODAY’ 






All-Brass Ejector Assembly 
—Ejector Body, Venturi 
and Nozzle, no cast iron 
parts. Brass foot valve. 
Automatic Pressure Regu- 
lating Valve. 














Model W-6150 







New RAPIDAYTON ‘‘GUSHER”’ 


% Today’s best buy in a piston-type 
water system! 

% Rugged Model 250V pump mounted 
on 13-gallon Galvanized tank with 
automatic air volume control. 


%& 250 G.P.H. 
in larger models! 


A complete, fully-automatic “package” water 
system for shallow wells—ideal for the home, 
cottage or small business. Pumps from wells, 
lakes, streams, or cisterns. Even at such a low 
price, you get all these features: Nationally- 
known % H.P. motor, thermal overload pro- 
tector, automatic pressure switch, ground 
and polished crankshaft, relief valve, auto- 
matic air volume control. 


Only $99.50 Retail 


Model W-6180 


‘TUNED 
TO TODAY’ 


Model 250-H13 


Also available 


New 
RAPIDAYTON 
CELLAR DRAINERS 


* 











Fast-sellers—two 
low-priced models! 

*% Galvanized Model— 

retails for only $49.95! 


* All-Brass Model— 
retails for only $59.95! 












































*TUNED 
TO TODAY’ 


You sell two popular drain- 
ers when you sell Rapiday- 
ton. Galvanized model re- 
tails for only $49.95—All- 
Brass model retails for 
only $59.95. Both pump 
from 440 to 1400 gallons of 
water per hour more than 
competitive drainers. Write 
for testimonials proving 
these drainers sell fast — 
stay sold. 




















New RAPIDAYTON 
Water Softeners with 
New RAPIDAYTON 
Valve and Timer 


*% Four low-priced, 
semi-automatic models! 

*% 25,000, 40,000, 55,000 
or 70,000 grains capacity! 

* New “easy-does-it’’ 
regeneration valvel 





Four new models that remove soluble 
iron as well as hardness. Exclusive Rapi- 
dayton Valve with Timer takes less than 
5 minutes of your time to regenerate. 
Features include: Our own heavy-gauge 
steel tanks, galvanized inside and out 
—adjustable feet for quick leveling— 
special “Velva-Soft” softening mineral. 
Write sales department for more details. 





















“TUNED 
TO TODAY’ 






Model $-5301 







New RAPIDAYTON 
SUBMERSIBLE 
WATER PUMPS 


% Models for any need— 
4/10ths to 221/, horsepower! 


* Higher capacities and pressures! 


%* Automatic operation— 
can’t be seen or heard! 


A full line within a full line! Rapidayton 
gives you the complete answer for this 
fast-growing market. Full facts from 
your Rapidayton wholesaler. 


Get more information on any of these 
new Rapidayton products from your 
Rapidayton Wholesaler. Write us for his 
name and address. 
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Wrentham Co. 
Holds Meeting 


Optimism over 1954 sales 
prospects keynoted the re- 
cent sales seminar held by 
the Wrentham Company at 
the main office in New Hav- 
en, Conn, 

The meeting was attended 
by the company’s entire 
sales organization from New 
York state and the New 
England area. 

A general consensus ex- 
pressed by those attending 
after a study of two weeks 
was that 1954 business 
should be equal to or greater 
than that of 1953. 

The company also has an 
office in Boston and serves 
the wholesale heating and 
plumbing fields as manufac- 
turers’ representative and 
mill agent in the New Eng- 
land and New York territor- 
ies. 

Several days of the meet- 
ing were devoted to tours of 
factories within a radius of 
100 miles of New Haven that 
are represented by Wren- 
tham. 





Shower Door Co. 
Names F. McCord 


Fred L. Mc- 
Cord of At- 
lanta, Ga., has 
been appoint- 
ed sales man- 
ager of the & 
Shower Door 
Company of McCord 
America, according to Bob 
Robbins, general manager of 
the Atlanta plant. McCord 
formerly was associated 
with William Skinner & 
Sons, Inc., as a sales special- 
ist and with the Wamsutta 
Corporation in an executive 
sales capacity. 








Washington ASSE 
Elects E. E. Collins 


The Washington, D. C., 
chapter of the American So- 
ciety of Sanitary Engineer- 
ing recently named Elmer 
E. Collins as president of the 
group. 

Clyde Taylor was elected 
first vice president and G. A. 
Robinson was named second 
vice president. Other officers 
are Edward Monteath, sec- 
retary; Harold J. Burns, 
treasurer, and Frank Bos- 
ma, sergeant-at-arms. 

Carl Bash, national presi- 
dent of the society, was a 
guest at the meeting. 





Madden of Clow Co. Candidate 
For National Chamber Board 


John Madden, president of 
James B. Clow & Sons, Chi- 
cago, has been nominated as 
a candidate for the board 
of directors of the United 
States Chamber of Com- 
merce, to represent the de- 
partment of manufacture. 

Madden, a member of the 
industry for 31 years, has 
served as a director of the 
American Institute of Whole- 
sale Plumbing and Heating 
Supply Assns. since its be- 
ginning. His business ca- 
reer began in 1922 as a 
salesman with the Clow 
company. 

George Underwood, secre- 
tary of the American In- 





stitute, describes Madden as 
“a man of industrial achieve- 
ment and a leader in many 
phases of business, civic and 





John Madden 


charitable life at both local 
and national levels.” Mad- 
den’s affiliations with busi- 
ness, civic and charitable 
groups number 18. 





'Assn. Plans 4 


Heating Schools 


The National Warm Air 


Heating and Air Condition- 
ing Assn. has announced 


y..|plans for heating schools 
‘{for dealers at four major 


universities. 

Courses have been sched- 
uled at Michigan State col- 
lege Mar. 29-April 1; Penn 
State university April 14- 
17; Syracuse university 
April 19-21 and Iowa State 
college April 21-24. 

Applications problems 
will be worked out in the 
classroom under the direc- 
tion of leading authorities. 

Students will study heat 
loss and heat gain, equip- 
ment selection for residen- 
tial and commercial installa- 
tions, business management 
and cost control, efficient 
layout of air distribution 
systems, humidification and 
dehumidification, the heat 
pump and fuel combustion 
efficiency. 

Specific problems to be 
solved include heating of a 
small home, the heating and 
cooling of a large residence, 
and the complete air condi- 
tioning of a one-story com- 
mercial building. 


Servel Directors 
Reelected; 1 Added 


All members of the board 
of directors of Servel, Inc., 
Evansville, Ind., were re- 
elected and an additional di- 
rector was named at the 
company’s recent annual 
meeting at Dover, Del. 

Stanley W. Duhig, chair- 
man of the board of South- 
ern Clays, Inc., is the new 
director. 

Other members of the 
board include W. Paul 
Jones, president; Louis 
Ruthenberg, chairman of 
the board; Rudolph 
Schnakenburg, vice presi- 
dent in charge of finance 
and secretary; James F. 
Donnelly, vice president in 
charge of sales; William V. 
Griffin, Richard C. Hunt, 
Hunter S. Marston and Rob- 
ert E. Walker. 





81 





\XXth Century Adds 
2 Cas-Fired Units 


The XXth Century Heat- 
ing and Ventilating Com- 
pany of Akron, Ohio, re- 
cently announced plans for 
an early introduction of two 
new gas-fired units to its 
warm air heating equip- 





Roy K. Long (left), vice presi- 
dent, and J. Carver Kerch, 
president of XXth Century, 
are shown with the new com- 
pact Zeph-Air all-cast auto- 
matic furnace. 


Natl. Radiator 
Opens Schools 


The National Radiator 
Company of Johnstown, Pa., 
has inaugurated a school for 
office employees designed to 
acquaint the students with 
company policies, company 
products and product ap- 
plications. 

Beginning early in March, 
the courses will run weekly 
until mid-April. The “NRC 
College of Heating Knowl- 
edge” consists of a series of 
lectures that provide gener- 
al but non-technical infor- 
mation for approximately 50 
students. 








Bell & Gossett Reports 
Profits Up 11 Percent 


Net profit of Bell & Gos- 
sett Company of Morton 
Grove, IIl., increased 11 per- 
cent during the past fiscal 
year, according to the an- 
nual report issued by the 
company. 

The report showed net 
earnings of $728,825, com- 
pared to a $655,888 figure for 
the previous year. 
| (NEWS continued on page 89) 















































































Type CB-L: Hot water 
space heating pressure 
control. Inbuilt by- 
Pass. Bulletin #294 


Sef CREA 


Type F-51: ASME ap- 
proved. Lets you match 
BTU cap. to boiler in- 
put. Bulletin #290 
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Type A-31: Small vol- 
ume reducing and reg- 
ulating valve up to %” 
pipe size. Bulletin 
#288 


Type B: Single seated 
pressure reducing and 
regulating valve. Bul- 
letin #265 





Type RHTL: Revolv- 
ing head temp. and 
pressure valve. On the 
job settings. Bulletin 
#293 


Type E: For water in 

domestic and industrial 

installations. Other ap- 

plications. Bulletin 
264 





Tempo: Automatic re- 
seating valve. Thermo- 
stat up out of water. 
Minimum liming. Bul- 


letin #284 


Type A-l: Hot water 
space heating pressure 
control valve. (Com- 
bination Unit). Bulle- 


tin #292 


Econo-Therm: NO 
FUSE PLUGS TO 
REPLACE— Automatic 
reseating—low price 
pressure and tempera- 
ture protection. 








Type S Strainer: Pro- 
tects valves from pipe 
scale and dirt. Bulletin 


#224 


valve. AGA approved. 
Bulletin #295 





| ¥%" inlet, Yo” outlet | 
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LOW COST 
AUTOMATIC 
Tand P 
RELIEF 
VALVE 


The greatest value in complete safety 
and protection for hot water storage 
heaters. Only pennies more than 
many conventional fuse plug types. 
New patented, built-in thermostatic 
device opens the valve automatically 
at 208° allowing cool water to enter 
tank and super-heated water to flow 
out. Closes valve drip tight when 
water has cooled and danger has been 
eliminated. Has sufficient capacity to 
relieve excessive pressure caused by 
thermal expansion. Listed by A.G.A. 
—470,000 BTU discharge capacity. 


Write Today For Free Bulletins 
On Any Valve Or Strainer 


F541 


The Complete Cash-Acme Line Includes Pressure Reducing and Regulating Valves, 
Relief Valves, Back Pressure Valves, Vacuum Regulators and Vacuum Breakers, 
Differential Pressure Regulators, Strainers, Diaphragm Control Valves. 























© 





QDENTIFICATION DISC: An cluminum mork- 
tng plate on oll Walworth No. 225P's facili- 
totes inventory control ond mokes reordering 
quick ond positive. 





NEWLY DESIGNED HANDWHEEL: Potented 
oir-cooled, finger-fit hondwheel offords sure 
grip even with greosy gloves. 





IMPROVED PACKING: Molded packing of 
lubricated asbestos reinforced with copper 
wire. Svitoble for practically every service. 
Valves can be repccked under pressure when 
fully opened. 


HEXAGONAL UNION BONNET 
CONNECTION, DEEP STUFFING 

BOX AND RUGGED STUFFING 
NUT: Union bonnet connection 
eliminates any chance of distortion or leak- 
age even though valve is repeatedly token 
apart and reossemblied. 





EXTRA STRONG BODY: Made of Composi- 
tion M (ASTM B61) bronze. Thick walls and 
evgged hexes provide a high safety factor. 
Valves undergo hydrostatic shell test of 
1,2UU pst. 
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take a good look 
at the Walworth 


* 






~ the Toughest Bronze Valve Your Money Can Buy 


The stainless steel, corrosion resistant seats and discs are heat treated td a 
hardness of 500 Brinell — hard enough to scratch glass and crush nails! 
valve can be closed on sand, slag, and pipe scale without injury to the seating 
surfaces. “Wire drawing” is practically eliminatefl. All parts are accurately 
machined and gaged. Years of tight, positive shut-off are assured. 

Available in both globe and angle types (angle type: No.227P) in 
Y,” to 2”, this quality valve is recommended for 350 lbs. W.S.P. at 5 
and 1000 Ibs. non-shock service on cold water, oil, gas, or air. 

For full data on this long-life, economical Walworth Bronze Val 
your local Walworth distributor, or write for Circular. 





SEATS AND DISCS: Plug type seats and discs 

of stainless steel, heat-treated to 500 

Brinell hard: ond chined simul 

ously to a mirror-like finish, with accurate 

fapers assures tight positive shut-off with 

minimum hondwheel effort. 
le eel =— 


OVERSIZE STEM: 
The high-tensile strength 
silicon-bronze stem ossures 
long life and protection 
against weor. 


WALWORTH 


valves and fittings 
60 EAST 42nd STREET, NEW YORK 17, N.Y. 





--[-------------- 





DISTRIBUTORS IN PRINCIPAL CENTERS THROUGHOUT THE WORLD 
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HERE’S THE ONLY equipment 
YOU CAN SELL THOUSANDS NOW SAYING: 


a prefer hot water 
heat... but it must 
give me low-priced 

MECHANICAL 
AIR-CONDI TIONING. sige 


& 


ar 
| » 


- i, a 


HEATS IN WINTER 


Air-rads are the only answer for customers who (1) 
prefer hot water heat (2) want mechanical air-conditioning 
(3) can't afford a high price. Penn's Air-rad is the first 
perfected hot water heating radiator to provide fully F Siew enaplete fae of Peck 
mechanical summer cooling (complete with compressor and 4 aged Heat oil or gos fired boiler- 


coil) at an installed price comparable with that of forced burner units with controls, burner 
and circulator factory mounted 


warm air. 
and wired. 


In addition, Air-rads give full zone-control... both in 
heating and cooling. They can be installed for heating 
only... and the cooling feature added at any future date 
without changing a single pipe. Air-rads just slip between 
standard studs...use only smaller pipe sizes. Installation 
savings average 39% on labor... 18% on materials. 
Mail the coupon today! 


Approved by Underwriter’s Laboratories 


Department R 
Penn Boiler & Burner Mfg. Corp. 
Lancaster, Pa. 


Send free Air-rad bulletin and price list. 


FIRM NAME 
ADDRESS 


lis\- ttin-rad | ama Jobber [] Contractor [J 


PENN MADE BY 
PENN BOILER & BURNER MFG. CORP. 


Lancaster, Pennsylvania 


eee 
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Chevrolet Trucks 


deliver hour-saving power 
that saves you money, too! 


_— rs 


April, 1954 














New Chevrolet trucks bring you great new engine 
power in every model—from light-duty pickups to 
heavy-duty tractors. And this new power means impor- 
tant savings of both time and money on the job! 


YOU SAVE TIME 
WITH GREATER SAFETY 


That’s because new Chevrolet trucks permit you to 
maintain faster schedules without driving at higher 


engines—the ‘““Thriftmaster 235,” the ‘Loadmaster 

235” and the “Jobmaster 261’’* deliver greater horse- 

power plus increased operating economy. In addition, 

the mighty “Jobmaster 261” engine reduces the need 

for operating in low gears on heavy-duty jobs. As a 
/ result, you shift gears less .. . save more on gas. 


Now’s a good time to see your Chevrolet dealer 
about a time-saving, money-saving truck. ... Chevrolet 











maximum road speeds. Thanks to greatly increased Division of General Motors, Detroit 2, Michigan. 


acceleration and hill-climbing ability, you can save 
time where it counts. Instead of trying to make up for 
lost time, you actually cut down the time lost at traffic 
lights and on steep grades. 
YOU SAVE PLENTY 
ON OPERATING COSTS 


New Chevrolet trucks bring you high-compression 
power that saves you money every mile. All three great 


MOST TRUSTWORTHY TRUCKS 
ON ANY JOB! 





THREE GREAT ENGINES — The new “Jobmaster 261” engine* for extra heavy hauling. The “Thrift- 
master 235” or “Loadmaster 235” for light-, medium- and heavy-duty hauling. NEW TRUCK 
HYDRA-MATIC TRANSMISSION*—offered on ¥-, #4- and 1-ton models. Heavy-Duty SYNCHRO-MESH 
TRANSMISSION—for fast, smooth shifting. DIAPHRAGM SPRING CLUTCH—improved-action engage- 
ment. HYPOID REAR AXLE—for longer life on all models. TORQUE-ACTION BRAKES—on all wheels 
on light- and medium-duty models. TWIN-ACTION REAR WHEEL BRAKES—on heavy-duty models. 
DUAL-SHOE PARKING BRAKE—greater holding ability on heavy-duty models. NEW RIDE CONTROL SEAT*—eliminates back- 
rubbing. NEW, LARGER UNIT-DESIGNED PICKUP AND PLATFORM STAKE BODIES—give increased load space. COMFORTMASTER CAB 
—offers greater comfort, convenience and safety. PANORAMIC WINDSHIELD —for increased driver vision. WIDE-BASE WHEELS —for 
increased tire mileage. BALL-GEAR STEERING —easier, safer handling. ADVANCE-DESIGN STYLING —rugged, handsome appearance. 


"Optional at extra cost, Ride Control Seat ¢s available on all cab models, Jobmaster 261" engine 
on 2-ton models, truch Hydra-Matic transmission on 4-, ¥%4- and 1-ton models, 


CHEVROLET 
ADVANCE-DESIGN 
TRUCK FEATURES 




















You pay no more 
for the finest 


when you buy 














Bridgeport 
Copper Water Tube 








Bridgeport Copper Water Tube is available in Types K 
and L in coils (soft temper), and Types K, L and M in 
straight lengths (hard temper), in all standard sizes from 
quality wholesalers everywhere. 


*Thrift- 

Tauck ZA. BRIDGEPORT BRASS COMPANY 
engage Bridgep rt 30 Grand Street, Bridgeport 2, Conn. 

wheels Xe? Mills at Bridgeport, Conn., Indianapolis, Ind., Adrian, Mich. 

models. Sales Offices and Warehouses in Principal Cities 

s back- 

Sapte Producers of Bridgeport Plumbing Brass Goods 
[LS —for 


parance. 
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| Redesigned for... i 





Easier, Faster 
Flush installations’ 


TOASTMASTER 


yNUh me), P-Vale Cheba 
CELC44 


TABLETOP 
WATER HEATER 





A new design feature in the Toastmaster Tabletop 
Water Heater series . . . to assure easier, faster instal- 
lation from the top! Semi-tubular conduits lead from 
floor to convenient inlet and outlet slots immediately 
below the back-splash to make possible flush instal- 
lation with rough plumbing! Final connections are 
finished quickly and easily at the top of the tank. 
Insulation and cover may be replaced in a matter 
of seconds. 














Yet the newly designed Toastmaster Tabletop 
Model retains all the fine performance features that 
have characterized all Toastmaster Water Heaters 


Note how back of Toastmaster* Tabletop for years! Life-Belt Element . . . which applies heat 





oe ane Met 9 0 — even ar “gently” and efficiently over a wide area of tank 
plumbing inlet and outlet lines are outside : ‘ ; 

the wall surface. No underneath plumbing surface. Tough, long-lasting, heavily galvanized tank. 
fittings or connections to make. Fiberglas insulation throughout. Element may be in- 


spected, removed or replaced without draining tank. 
And a liberal Service Warranty! 


McGRAW ELECTRIC CO., Clark Division, 5201 W. 65th St., Chicage 38, tl. 








TOASTMASTER 23 


©"Tesstmaster”’ and “Lite-Belt” are wade marks of MeGraw Electric Co., Chicago, makers of ‘‘Toastmaster’’ Water Weaters, ‘Toastmaster’ Toasters and other “Toastmaster” Products. Copyright, 1954 
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Dayton Pump 
In Best Year 


Dayton Pump and Manu- 
facturing Company recently 
used its local newspapers to 
tell residents in the Dayton, 
Ohio, area about the best 
year in the history of the 
company. 

The advertising included 
pictures of company direc- 
tors and explained how the 
firm functions. Copy in- 
cluded information on pro- 
duction of the two millionth 
pump by the company and 
other data on company 
products. 

Facilities and distribution 
outlets used in marketing 
the products also were cov- 
ered in the ads. Plans for 
further expansion of the 45- 
year-old company were 
outlined. 





Trane Co. Announces 
Sales Office Sites 
The Trane Company of La 


Crosse, Wis., has announced 
the new location of two sales 
offices. 

The Greenville, S.C., office 
now is at 214 McDaniel Ave., 
with R. G. Beck as sales en- 
gineer in charge. Robert T. 
Dean is sales engineer in 
charge of the Duluth, Minn., 
office at 2830 W. Superior. 





GAMA Reports 


Shipments Above °53 Figures 


Shipments of gas-oper- 
ated boilers for home heat- 
ing systems in January ex- 
ceeded by 7.4 percent ship- 
ments recorded during the 
same month last year, ac- 
cording to figures of the Gas 
Appliance Manufacturers 
Assn. 

Boiler shipments were 
2,900, compared to 2,700 last 
year. Gas conversion bur- 


LPGA Completes 


Convention Plans 

The Liquefied Petroleum 
Gas Assn. is completing 
plans for its 23rd annual 
convention to be held in 
Chicago May 9-12. 

J.R. Herrin, Jr., chairman 
of the arrangements com- 
mittee, said 218 booths, an 
all-time record, have been 
booked for the appliances 
and equipment exhibits. 

The trade show held in 
conjunction with the con- 
vention will cover 45,000 
square feet of space at the 
Conrad Hilton Hotel. 


Robertshaw-Fulton 
Gets MSA Award 

The Robertshaw -Fulton 
Controls Company of 
Youngswood, Pa., has re- 
ceived a certificate of coop- 
eration from the Mutual Se- 
curity Agency. 

W. D. Miller, assistant vice 
president of the company, 
said the certificate was 
awarded “for furnishing 





technical assistance to the 
peoples of friendly coun- 
tries.” 

The assistance mentioned 
was highlighted by tours of 
the Robertshaw - Fulton 
plant by industry teams from 
France, West Germany, 
England and Sweden. 

Robertshaw-Fulton is a 
manufacturer of controls for 
the home and industry, in- 
cluding metal bellows and 
bellows assemblies, elec- 
tronic recorders and control- 
lers and similar devices. 


Finnigan Co. in New Offices 


The J. J. Finnigan Com- 
pany, Inc., of Atlanta, Ga., 
has moved its executive of- 
fices into new quarters. The 
new general office structure 
is at 722 Marietta St., N.W. 

Finnigan makes fabri- 
cated specialties including 
heaters and hot water gen- 
erators. 

The company is planning 
to expand facilities of the 
home plant and a sales ex- 


The Coleman Company of | 
Wichita, Kan., a manufac- | 
turer of heating and air con- | 
ditioning equipment, has in- 
augurated two scholarships 
aimed at helping fill the in- 
dustry’s needs for more en- 
gineering talent. 

Promising engineer-| 
ing students will be encour- | 
aged to complete their edu- 
cation through use of the | 
annual scholarships. | 
Awards are $300 each, one 
each year for an outstanding 
senior engineering student 
at Kansas university and 
the other at Kansas State 
college. Winners are select- 
ed by a faculty scholarship 


committee at each institu- 


| 
| 








pansion program has al- 
| ready begun. 
| A sales office recently was 
|} opened in Dallas and an- 
| other is scheduled for Hous- 
| ton. 

William J. McAlpin is 
president of the company. 
Other officers are C. F. 
Breen, vice president; L. I. 
Chafin, vice president and 


Mrs. Mae E. McAlpin, secre- 


tary and treasurer. 





Coleman. of Wichita Norge Official Gets 
Endows Scholarships | NWAHACA Position 


W.C. Walter, 
general sales 
manager of 
Norge Heat 
Division of the 
Borg - Warner 
Corporation 

Walter of Kalamazoo, 
Mich., has been named to the 
publicity and merchandising 
committee of the National 
Warm Air Heating and Air 
Conditioning Assn. by C. B. 
Phillips, NWAHACA presi- 
dent. 





Cribben & Sexton Adds 
To Promotion Progam 


Cribben & Sexton has ex- 
panded its advertising and 




















. 4 | . 
tion and Coleman officials. | },omotional program  in- 





Daniel F. Swarts, Ali- 
quippa, Pa., an electrical en- 
gineering major won the 
first award at KU. Raleigh | 
T. Weaver, Salina, Kan., a/| 
chemical engineering stu- | 
dent, won the Kansas State | 
award. | 


January Boiler 


ner shipments during Janu- 
ary were 9,000 units, com- 
pared to 9,700 last year. Seve: 

Conversion shipments in | 
January of this year totaled] Opens Headquarters | 
600 more than similar units} The Long Beach, Califor- 
shipped in December, 1953.| nia, branch of the Familian | 
Gas-fired furnace shipments | Pipe and Supply Company, 
were 26,900 in January, 1953 | Inc., recently held an open 
and 31,100 in January, 1952. } house to mark completion of 
December, 1953, shipments| its headquarters at 700 W. 
of furnaces were 32,300. Pacific Coast Highway. 


Pe ae 2 ee ee 

















89 


volving sale of Universal 
gas ranges manufactured by 
the Chicago company. 
Harold Jalass, vice presi- 
dent in charge of sales, an- 
nounced the program will 
be the largest ever under- 
taken by Cribben & Sexton. 
Merchandising assistance 
to dealers will include a di- 
rect mail service for pros- 
pect coverage, cooperative 
advertising in local news- 
papers and extension of the 
“Pied Piper” contest de- 
veloped by the company 
last year. 
(NEWS continued on page 92) 
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TH 
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OF SUCCESSFUL MANUFACTURING EXPERIENCE 








YOU'LL SELL MORE PROFITABLE JOBS 


with the complete line of 


AIR CONDITIONING AND i 
REFRIGERATION EQUIPMENT deicieiaaate 7 


Room Air Conditioner — an 
attractive, efficient unit with a 


Every product in the Curtis line is built with BIG market potential 


quality material and workmanship. 


Curtis equipment is known around the world 
for its dependability and efficiency. 


With the complete Curtis line, you can handle any 


installation for Home, Office, Store, or Factory. Packaged Units— 
2, 3,5, 7% and 10 tons 

Choice of open or semi- 

hermetic compressors... 

and 15 ton packaged 

Central type units 


Evaporative Condensers, 
Cooling Towers and Air 
Handling units to match 


Condensing units—through 80 tons 
Residential cooling 


and heating units 
You may qualify for a direct factory franchise. 
Write us, using your company letterhead. 





CURTIS REFRIGERATING 
MACHINE DIVISION 


OF CURTIS MANUFACTURING CO. 


National advertising in Saturday Evening Post, Time, Newsweek and 
House and Home, plus many other publications helps sell Curtis to 1951 KIENLEN AVENUE 
your customers and prospects. Attractive new sales literature is ST. LOUIS 20, MISSOURI 


available to help you sell in your local area 
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One Source for All Your Fitting Needs 


The U-Brand line, both U-COTE and galvanized, includes 
Malleable Iron Pipe Fittings and Unions — Plugs, Bushings 
and Floor Flanges — Steel Pipe Nipples — Cast Iron and 
Drainage Fittings and Cast Brass Solder Joint Fittings. 


Warehouses located in Ashland, Ohio: Long Island City, New 





York: Newark, N. J.; Philadelphia, Pa.; Ft. Worth, Texas; Los 
Angeles, Cal. and Portland, Oregon. 











Continued 
from page 89 





Pa. Range Adds 
New Warehouse 


Charles Kaufman, vice 
president of the Pennsylva- 
nia Range Boiler Company 
of Philadelphia, recently an- 
nounced his company has 
acquired 75,000 square feet 
of additional warehouse 
space. 

The new warehouse is lo- 
cated at 20th and Ellsworth 
Sts. in Philadelphia and will 
be used for stocking and ac- 
cumulating products for 
special orders. 





RutzebeckPurchases 
Price Partnership 


John D. 
Rutzebeck has 
purchased the 
partnership 
interest of J. 
A. Price in the 
firm of Price #} 
&Rutzebeck  putzebeck 
Company of Hayward, Calif. 
The company is an inde- 
pendent sales organization in 
the industrial tool field. 

Rutzebeck announced no 
name changes would result 
as a result of the exchange. 
Marketing of tools will con- 
tinue under the “Parco” 
brand name. 

The sales agency special- 
izes in tools used by the 
building trades and serves as 
national sales agency for 
western manufacturers. 





New G-E Sales Regions 


The Air Conditioning Di- 
vision of General Electric 
Company has announced 
the addition of two new 
sales regions that expand its 
four-region national mar- 
keting pattern to six. 
Cleveland and Atlanta 
have been named _head- 
quarters. 











Coleman Co. Fills 


Executive Office 

Julian F. Warren has been 
named director of advertis- 
ing and sales promotion for 
the Coleman Company, Inc., 
of Wichita, Kan. Warren 
formerly was merchandise 
manager. 

C. L. Burrows, sales vice 
president, also announced 
that Leland C. Ginn has 





J. F. Warren 


taken over the merchandise 
manager post. 

Warren previously had 
been with the Delco Appli- 
ance Division of General 
Motors Corp. as sales man- 
ager and advertising man- 
ager. Ginn formerly was 
manager of the heating de- 
partment of B. K. Sweeney 
Co., Denver, and sales man- 
ager of the heating and air 
conditioning depar tment, 
Radio City Distributing Co., 
Dallas. 


Hotpoint Increases 


°53 Sales by 26% 


Sales of electric appliances 
by Hotpoint Company of 
Chicago increased 26 percent 
over 1952 during 1953, ac- 
cording to John F. McDan- 
iel, marketing vice presi- 
dent. 

Hotpoint markets 11 types 
of kitchen and laundry ap- 
pliances, including automa- 
tic dishwashers, electric 
ranges, clothes dryers and 
food waste disposers. 

The sales increase, Mc- 
Daniel said, could be attri- 
buted to consumer interest 
generated at the retail level 
and merchandising. 

McDaniel also said 1954 is 
expected to be the most 
competitive postwar selling 
year in the appliance field. 
Rumors of a “recession”, 
however, are exaggerated, 
McDaniel added. 


A-S Launches 
Sales Program 


American - Standard has 
launched a sales campaign 
designed to increase profits 
of plumbing and _ heating 
contractors by helping them 
to sell more colored bath- 
rooms. 

Featured in the promotion 
is a “Colorama Kit” that in- 
cludes a variety of sales aids. 
A special color display, a 
direct mail package consist- 
ing of 200 self-mailers, 
newspaper advertisements 
and color guide folders also 
are included. 

A giant wall poster in col- 
or showing covers of the na- 
tional consumer magazines 
that will be used to promote 
the program and a window 
streamer for attracting street 
traffic are other features. 

The campaign will last from 
April 21 through May 31. 


Trageser Provides Kit 
For Heater Promotion 
Trageser Copper Works, 
Inc., of Maspeth, N. Y., is 
providing distributors of the 
Copper Core automatic gas 
water heater with a “per- 
sonalized” promotion kit. 

The kit contains informa- 
tion useful to a local distri- 
butor in doing a good public 
relations and publicity job 
for his firm. 

Included in the kit are 
sample newspaper stories, 
photographs and radio-tele- 
vision interviews packaged 
in a special folder. 








Reading Tube Corp. 
Opens New Depot 


The Reading Tube Corp., 
Reading, Pa., has opened a 
new distribution depot in 
Cleveland, Martin Mack, 
president, has announced. 

A complete stock of tub- 
ing and pipe will be ware- 
housed at the site. The 
warehouse supplements 
warehouses already operat- 
ed by the company in Chi- 
cago, Atlanta, Houston, 
Reading and Woodside, L. L., 
Mack said. 

Manufacturing facilities of 
the firm are in Reading and 
the executive and sales of- 
fices are in the Empire State 
building, New York City. 





Hebenstreit Names 


Sales Representative 
* The William 
J. Hebenstreit 
firm of Kan- 
sas City, Mo., 
. has announc- 
ed the ap- 
pointment of 
Cecil Rollow 
as sales representative in 








Iowa and Nebraska, with 
headquarters in Des Moines. 

Rollow formerly was with 
the Grinnell Company and 
the Forslund Pump & Ma- 
chinery Corporation in 
Kansas City. He served in 
the Army engineers in 
World War II. 

The Hebenstreit company 
is a manufacturer’s repres- 
entative of plumbing ma- 











terials. 
(NEWS continued on page 188) 





Minneapolis - Honeywell 
Regulator Co. sales in 1953 
were up 29 percent cver 
1952, according to figures 
released following the an- 
nual meeting of the com- 


pany. 





Harold W. Sweatt, board 
chairman, and Paul B. Wis- 





that the record sales volume 


92 


Minneapolis-Honeywell Sales 


Up 29% Over Preceding Year 


reflected increases in all of 
the company’s major prod- 
uct lines. 

Net 1953 earnings were 
$10,329,825, compared with 
$9,081,003 in 1952. The com- 
pany spent more than $7,- 
000,000 for plant and equip- 
ment expansion last year 


hart, president, told share- | and has authorized capital 
holders in the annual letter | additions totaling $1,500,000 


for 1954. 
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Servel water chillers for 
industrial air condition- 
ing, process cooling, 
special uses! 


New electric package 
air conditioners in 3-, 
5-, 7%-ton capacities! 

Servel Wonderair 
“Add-on” cooling :Every All-Year air condition- 
home with a modern gas F ers, with exclusive 
furnace is a prospect! : “absorption” principle! 


lame l 


Servel Wonderair 


Servel’s reputation for quality and AIR Condit Ont 
dependability is a big sales asset. : 

There are thousands of Servel air con- 

ditioners in America’s homes today. 


4 advances 


oe aE 


2G 
Al Round/ 


Servel Wonderair 


Products, markets, profits—the 
Servel dealer has the greatest oppor- 
tunity. Send coupon for details. 
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There are plenty of good reasons why you get top- , _ length of pipe is inspected visually inside and out 
quality pipe when you buy SPANG CW. But the with the aid of light from fluorescent tubes to be 
very careful steps used to test and inspect SPANG positive that it meets SPANG’s high product Damper 
CW Pipe prior to shipping give you an “extra requirements. pe ins 
‘vidend”’ : . | Beene ’ : e placec 
divide nd” that pays off in top-quality installations. To these two factors add quality steel, automatically- board a1 
Here’s what we mean: controlled furnaces, and the latest developments in are no 
a se ‘ ; é springs | 
TESTING. Each length of SPANG Pipe is subjected  ™echanized production. Result: consistently good to break, 
to a hydrostatic test, the final chéck to make sure quality pipe for every type plumbing, heating, air snapped 
; conditioning, radiant heating and snow melting screws Ic 


the weld is sound. Test pressures applied are well 


‘ installation. 
above actual requirements. installation 


Why buy just any pipe when you can get top- 
INSPECTION. Threads and couplings are gauged and quality SPANG Pipe at no extra cost? Specify 
measured for length, pitch and quality. Each SPANG CW Steel Pipe for your next installation. 


SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


General Sales Office: Two Gateway Center, 
Pittsburgh, Pennsylvania. District Sales Offices: 
Atianta, Boston, Detroit, Houston, Los Angeles, 
New York, Philadelphia, Pittsburgh, St. Louis. 
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KRITZER Baseboard 
no secrets ! 





has 


Compare P 
is no secret th 
day. For more 






























Kritzer’s new patented 
Damper and Control are very 
easily installed. The control can 
be placed at any point of a base- 
board and damper run. There 
are no hinges to bind, no 
springs to wear out, no chains 
to break, no holes to drill. When 
snapped into place, two set 


teed for Wo 
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at more K 
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Top and back plate are one. 
Prevents dust leaks and loss of 
heated air into walls. 


L_-# Thick felt strip is added in- 
surance against dust streaks. 
p Will not deteriorate. 


The new Kritzer Support 
Bracket (the only one of its 
kind on the market) snaps 
firmly onto the solid steel back 
plate. This provides accurate 
alignment, rigid support of all 
elements of the radiator re- 
gardless of wall construction, 
much quicker and easier instal- 
lation, and NO TOOLS OR 
SCREWS ARE NEEDED 
FOR ATTACHMENT. 





Coils constructed with cold 
rolled fins mechanically bonded 
to cold drawn seamless pres- 
sure tube. Coils also construc- 
ted, with aluminum or copper 
fins on copper tubing. Heating 
efficiency is assured, backed by 
the exclusive Kritzer Certified 
tatings. 


Another Kfitzer feature is 
the new Slide Cradle for coils. 
Fit snugly to the coil, the cradle 
rides smoothly on the ribbed 





Made of heavy gauge steel, 
the front plate snaps into posi- 











tion completing the famous 
Kritzer Baseboard. No screws 
or tools necessary. 


Support Bracket. This insures 
quiet during any expansion or 
contraction of the coil. 





screws lock it firmly in position. 


SEE YOUR JOBBER FOR KRITZER PRODUCTS 


KRITZER BASEBOARD HEATING °* KRITZER FIN-PIPE COILS 
KRITZER RADIANT PANEL HEATING 






2901 LAWRENCE AVE +> CHICAGO 25 


“TF IT’S KRITZER, IT’S RIGHT, SIR!” 
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DON’T BE FOOLED! 











You owe it to yourself to select 
the best lines possible . . . and to 
examine carefully the products of 
all manufacturers. 


Consider not only prices, but also 

the quality of materials offered 

for those prices—as well as the 

margin of profit for you. 

Chicago Pottery Company wel- 

comes such a comparison be- 

cause we have the fullest confi- Rennes eyed and pre 
‘ j duced by Chicago Pottery Com- 

dence in what we manufacture. pany are available in white or in 


pastel shades of blue, ivory, green 
and tan. Consult your nearest 
wholesaler for full details. 





CHIcAGoO Portery Company 


1920 CLYBOURN AVENUE ® CHICAGO 14, ILLINOIS 
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CALORIC 


DOUBLE-DUTY AUTOMATIC 


GAS DISPOSER 


FOR GARBAGE AND TRASH 
ODORLESS...SMOKELESS! 


The new Caloric Double-Duty Automatic Gas Dis- 
poser puts an end to messy, smelly, unsanitary 
garbage cans. And to all the flies, cleaning, scouring 
and other problems involved. 

The housewife just wraps garbage, drops it in the 
disposer. Caloric and gas do the rest! 

The Caloric Disposer gets rid of trash, newspapers, 
magazines, paper cartons, old shoes and clothes, 
bones, eggshells, flowers, anything and everything 
... except glass or metal. 

Operates for just pennies a day. 

No water or sewage connections required! 

Install Caloric Disposers in garage, cellar, utility 
room, kitchen...or wherever a suitable flue is 
available. 

















EXCLUSIVE CALORIC FEATURES 


CALOR-A-TRED . . . Step on the Calor-A-Tred pedal. Up 
goes the loading door. Even with both arms full, it’s easy 
and convenient to load. 


CALOR-A-SET . . . Calor-A-Set control at ‘‘normal’’ dehy- 
drates any load. But for extra large loads of wet refuse, 
set at “wet” and for extra large loads of dry refuse, 
set at “dry”. 


EXTRA-LARGE LOADING DOOR... Permits easy loading 











ott of large, bulky packages, cartons or bags. 

om- 

rin MODERN STYLING... . Beautiful Nupon finish in white or 
a grey with black base and black porcelain enamel top gives 
” Caloric disposer a handsome appearance, outstanding 
rest among modern appliances. 











GLASS-LINED ... Dehydration chamber is finished with 
high-temperature vitreous enamel, specially developed 






r Foner for exhausts of jet aircraft. This protection is found in no 
SN 
APPROVED BY AMERICAN GAS ASSOCIATION TESTING LABORATORIES a4 a een 
\e\ > VS 
N gulby 


ayo 


eee 


CALORIC STOVE CORPORATION, 
TOPTON, PA. 


Please send me complete data on the new Caloric Double- 
Duty Automatic Gas Disposer for garbage and trash. 


® 
CALORIC STOVE CORPORATION 
TOPTON, PA. 














NAME 
£ ADDRESS 
| Q| CITY. ZONE STATE 
Dispesers 
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GET INSTANT...LOW COST HEAT! 
WHERE YOU WANT IT...WHEN YOU WANT IT 


Eliminate warm-up waiting periods. Focus heat 
directly on to working areas. Build up complete 
systems economically. Specify fast, efficient, West- 
inghouse Speedheaters. 

Proved user experience shows savings of 25% and 
better in fuel costs where Speedheaters replaced 
old style heating systems. 

The wide Westinghouse range of Speedheater ca- 
pacities includes 11 sizes for horizontal units for 
steam or hot water (from 17,800 to 300,500 BTUH); 
12 sizes for downblast models for steam or hot 
water (from 25,000 to 400,000 BTUH); and 7 sizes 


of gas-fired units (from 25,000 to 200,000 BTUH). 


Adjustable louvers give you any) distribution pat- 


eS NSH Ss & 


tern. Efficient fan design combines fast heating and 
quiet operation. Selective steam connections per- 
mit installations in tight spots. All models equipped 
for simple hanger mounting. 


Westinghouse Speedheaters come in heavy gauge, 
welded steel casings, attractively finished in two- 
tone gray lacquer for years of dependable service. 
For full details on the Speedheater model best 
suited for you, call your nearest Westinghouse- 
Sturtevant office. Or write for Catalogs 1521 (steam 
and hot water), and 1525 (gas-fired). 


Westinghouse Electric Corporation, Sturtevant 
Division, Hyde Park, Boston 36, Mass. 


Ar HAN PLING 
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Utmost utility and convenience are provided by the 
continuous self-draining work surfaces of Kohler twin- 
drainboard sinks. Fixtures are one-piece, without joints. 

The deep, roomy basins have Kohler Duostrainers 
that make them water-retaining, collect solid waste, and 
drain freely. Other sink features are a full-length ledge 
with built-in soap dish; a high-arched spout that simpli- 
fies filling bottles and vases; and a lever-controlled 
sprayer for rinsing. 

The Kohler enamel is acid-resisting clear through and 
is protected from strain by a strong base of non-flexing 





AIR-COOLED ENGINES e 


Kohler Co., Kohler, Wisconsin. Established 1873 


KOHLER or KOHLER 


PLUMBING FIXTURES e HEATING EQUIPMENT e@ ELECTRIC PLANTS 
PRECISION CONTROLS 
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Enamila ion 


TWIN-DRAINBOARD SINKS 
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Wilshire. Sizes 60 x 25", 72 x 25’. 


cast iron. This superior enamel has a sparkling finish, 
easy to clean and clean-looking. 

The Kohler line includes a variety of models to meet 
every need or special installation problem. A full line of 
undersink cabinets is available. 

Kohler chromium-plated brass fittings match the sinks 
in style and quality, 





Rockford sink fitting. Simplifies 
installation ; available with 
or without hose sprayer. 


To meet 
one-floor 
hot water 
newSswo 
table-top 
Only 2 
base-cabi 
floor to 
backsplas 
foom or 






A 





AURA ae RA. TERMI oH Be» 


full line of 


50-gallon water heater...24” wide 


New Westinghouse Table-Top Model provides 
extra capacity in same space as 40-gal. models 


To meet two trends in modern living— 
one-floor homes and increased use of 
hot water — Westinghouse has added this 
tewsworthy 50-gallon size to its line of 
table-top water heaters. 

Only 24 inches wide, it is standard 
base-cabinet height—36 inches from 
foor to counter top—and has a 4-inch 
backsplasher. When installed in utility 
foom or kitchen, the porcelain enamel 


top adds desirable extra work surface. 
When supplied without top, the heater 
can be installed under continuous work 
surfaces. 

This model, like all Westinghouse 
Table-Top and Round Model Water 
Heaters, carries the liberal Westinghouse 
10-Year Protection Policy. 

For further information, contact your 
Westinghouse Distributor or write direct. 


WESTINGHOUSE ELECTRIC CORPORATION 


Electric Appliance Division + 


Mansfield, Ohio 


you CAN BE SURE...1F ITS 


Westinghouse 


quickly and easily made. For such applications, 
any table-top unit can be ordered without top. 








RECESSED CHANNELS in the back allow 
flush-to-wall installation and still permit pipes 
to be brought through floor or wall. 


WESTINGHOUSE Round Water Heaters come 
in 10, 30, 40, 52, 66 and 80-gallon capacities, 
Table-Top models in 30, 40 and 50-galion 
sizes. 
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More Space and Comfort 


—today’s favorite “customer appeal” 





3 


rs me 
fity,,4 3 a %4 
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INVISIBLE Panel Heating makes every 





ey 33 


It was a woman who first called it “invisible 
heating . . . for flexible living. 

With a woman’s intuition she saw right to the 
heart of the matter. Here was the comfort of 
pleasant, natural, healthful heat p/us absolutely 
no visible source of heat supply in the living area. 
No more spending a lifetime with the furniture 
always in one place! For radiant panel heating 
imparts that flexibility needed for modern living, 
the assurance of a fresh, redecorated look when- 
ever desired. Simply by shifting the furnishings 
to new positions . . . because every inch of floor 
and wall space is unobstructed and usable. 


No wonder radiant panel heat is increasingly 
popular. It satisfies a man’s mechanical and tech- 


inch of space usable . . . with comfort too! 


nical requirements; it delights the homemaker’s 
need for comfort with decorative flexibility. 


But though modes and methods of heating may 
change, the best medium of transmission for wet 
heat goes on forever . . . time tested steel pipe. 
For steel pipe has been proved in more than 60 
years of conventional hot water and steam heat- 
ing applications. It also has the qualities of 
economy, durability, weldability and formability 
required for a successful invisible heating system. 
In fact it is the most widely used pipe in the 
world for plumbing, heating, fire sprinkler sys- 
tems, air, gas and water lines! 


Write for the free 48 page color booklet, 
“Radiant Panel Heating with Steel Pipe.” 


350 Fifth Avenue, New York 1, N.Y. 
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Compact General All-Copper 
Tankless Water Heaters... 


Heavier Gaug 
Outside Jacke 


Give you 


more tubing 
in smaller 


ae wen 





_@ more efficient 
e low cost 





More compact ... more efficient . . . 
these General All-Copper Tankless Heaters 
have been engineered to take full 
advantage of the space within the heater 
shell. They contain as much, 

or more, tubing as “bulkier” heaters of 


equal capacity. 
General’s Unique “Whirlpool Spiral’ Design 
Continuous copper tubing within the shell 
spirals in and out ... is evenly 
distributed, provides better tube spacing, 
free boiler circulation, more uniform 
heat transfer, and permits using more tubing 

in the same volume. 


You Save Time and Labor 


One man can easily make the entire installation. 
You save time and back-breaking G & n s R Q [ é | TT] n G S 


labor . . . your customers get piping hot water 


at low cost. And these General All-Coppers COMPANY 
are attractive ... blend with modern 
surroundings. Check all the advanced features TANKLESS AND INDIRECT WATER HEATERS 
of these high quality Heaters... 
sizes for every home, apartments, hotels, AND HEATING SPECIALTIES 


country clubs. Write for new illustrated folder. 
General Fittings Co., 
118 Georgia Ave., Providence 5, R. I. 
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The old snow shovel’s gathering dust 





ODAY’S modern snow melting installations have sent 
fine a snow shovel into retirement. In addition to 
being used for residential sidewalks and driveways, 
hundreds of snow melting systems have been installed 
at hotels, office buildings, church entrances, theaters, 
train platforms, and bus terminals throughout the 
snowfall areas of the United States. 

Besides taking the aching back out of a tiresome 
winter chore, snow melting systems take the accident 
and lawsuit hazard out of dangerous, icy sidewalks. 
Moreover, when used in front of theaters, around de- 
partment stores and other business establishments, they 
offer a wonderful psychological advantage. People tend 
to congregate in these clear areas on bad winter days. 
Thus, the snow-free sidewalks before a place of business 
create good will, and the merchandise on display there 
is seen by large groups of people. 

For over 50 years, architects, engineers and contrac- 
tors have been specifying NATIONAL Steel Pipe for con- 
ventional plumbing and heating systems until it has 











become the nation’s standard for such applications. 
It is only natural, then, that they should turn to 
NaTIONAL for this relatively new application—snow 
melting systems. They know that NATIONAL Pipe has 
the inherent characteristics necessary to meet the re- 
quirements of such applications — smooth, uniform 
bending; sound, strong welding properties; and long 
service life. Small wonder that such con- 
fidence has made NATIONAL Steel Pipe 
America’s largest selling pipe for snow 
melting service. 





NATIONAL TUBE DIVISION, UNITED STATES STEEL CORPORATION, PITTSBURGH, PA. 
COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS © UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U-S°S NATIONAL Szccé PIPE 
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Nail one-piece back panels 
to wood plaster ground and studs 


Contractors agree... 


Place elements on hanger brackets 


and make connections no other baseboard heating 





is easver to install than 


baseboard heating by 


Snap one-piece front cover 
sections into place 








Install joiner strips, corner pieces, 
and end caps as required 





For complete information write for Catalog No. 301 — Tuttle & Bailey, Inc., New Britain, Connecticut 
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New Heil Horizontal 
Furnaces Answer Tough 
Space Problems 


Versatile Units Easily 
Installed In Basement 
Or Attic— 

Floor Or Ceiling 


The new Heil series of horizontal 
gas-fired and oil-fired furnaces 
provides the ultimate in adapta- 
bility. Practically any space can 
be used. Installations can be 
made in an attic space, under the 
foor, in a regulation basement, 
or suspended in a utility room. 


These horizontals are powerful 
warm air package units combin- 
ing quiet, efficient, and economi- 
cal operation with gentle “blend- 
ing” of evenly tempered air. 
They were developed by combin- 
ing proved heating and design 
principles in response to an in- 
sistent demand for a horizontal, 
suspended, or stow-away unit. 


Available in a wide range of 
capacities, they are well-suited 
to homes of practically any size 
and construction. In large or 
rambling homes, it may be ad- 
visable to install a zone system 
with a unit for each zone. While 


| seldom necessary, this practice 


does result in substantial fuel 
savings. 


Further flexibility in installation 
is provided in the design and 
placement of components. The 
control mounting and flue outlet 
are completely reversible to 
either side of the unit. Both sides 
of the cabinet have access doors 
to the blower compartment to 
permit increased versatility in 
installation. They are shipped as 
factory assembled units, com- 
plete with adjustable mounting 
brackets for either overhead sus- 
Pension or base setting, and all 
necessary controls. 


(Advertisement) 
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horizontals 


@ 5 gas-fired models; ® 4 oil-fired models; ® Blowers and blower 
inputs ranging outputs ranging motors are rubber 
from 60,000 to from 80,000 to mounted for silence. 

140,000 BTU. 224,000 BTU. 


® Oil model approved 
. by Underwriters’ 

@ Control mounting © pote ag Laboratories for 
and flue outlet on y ew installation within 
gas model are 6” of combustible 

completely and materials. 


and efficiency. 
Approved for attic 


easily reversible. installation. 
® Brackets are 
@ Famous HEIL Oil anchored to inner 
@ Both oil and gas Burner is flange iron liner for 
units are full factory mounted in floating suspended or base 
assembled and wired. rubber insulators. mounting. 


NOW more than ever... You’re ahead with HEIL 


THe FEMI, co. 


MILWAUKEE 1, WISCONSIN HILLSIDE, NEW JERSEY 


SALES orreee Union, N. J.; Atlanta, Ga.; Washington, D.C.; Cleveland, Ohio; Chicago, Ill.; Detroit, Mich., 
Milwaukee, Wis.; Kansas City, Mo.; Denver, Colo.; Dallas, Tex.; Los Angeles, Calif.; Seattle, Wash.: New York, N.Y. 





The Hell Co. is a member of OHI, GAMA and an associate member of NHWA, 
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Obrheh/ THE Hor WATERS COLD! 
CALL THE PLUMBER! 


When hot water trouble comes, those 
three little words—‘‘call the plumber”’ 
—can work like magic both for custom- 
ers and for you. 

It all depends upon what you do when 
the calls for help arrive. Will you patch 
up the old water heater and hope for the 
best? Or will you be a merchant plumber 
and do the best for your customers and 
yourself? 

In other words, will you suggest that 
your customers be modern electrically 
and let you install a new Electric Water 
Heater of adequate size—one that will 
have enough hot water in reserve for a 
good shower even after Mrs. Customer 
has done the washing, or after the chil- 


dren have had their baths? 


You can explain the cleanness, the econ- 
omy, the long life of the Electric Water 
Heater, and its completely automatic 
operation. You can make the installation 
anywhere that’s most convenient, inde- 
pendent of any flue or vent. You can give 
your customer a choice of Electric Water 
Heater types—upright or table-top. 


You can make yourself a tidy profit—and 
a happy ¢ustomer. The new Electric 
Water Heater will forestall the costly 
call-backs which sometimes follow re- 
pairs—but your customers will call you 
back with pleasure when they need other 
appliances or services. So, you see, when 
you sell the Electric Water Heater, 
everybody benefits—not only immediately, 
but in the future as well. 


ELECTRIC WATER HEATER SECTION 
National Electrical Manufacturers Association, 155 East 44th Street, New York 17, N.Y. 





Sell and install 


ELECTRIC 


WATER 
HEATERS | 


They’re what 
people want! 





aA 


ON, 








Be modern... 
live Electrically! 
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’ PROFITS INSTALLATION - 


PROFITS ¥ 










Why not pick up two checks on each job? Cash in on both 
installation and sales profits on Hotpoint Electric Water- 
Bearing Appliances! Your position as plumbing repair and 
installation man gives you the perfect ‘‘in’’ for selling. 
You're right on hand when old equipment wears out, and 
as a plumbing expert you are the logical adviser on new 
equipment. 

Stocking the complete and famous Hotpoint line gives 
you invaluable aid when it comes to closing sales. Hotpoint 
enjoys wonderful acceptance and a well-deserved reputation 
for quality and leadership. You also reap the benefits of 
heavy, nationwide promotion. 











Hotpoint’s full line includes MAGIC CIRCLE® Water 
Heaters ... Automatic Electric Dishwashers . . . the amaz- 
4 rade ps ea for Plumbers ing Hotpoint Disposall® Food Waste Disposer . . . Auto- 
otpoint’s Dishwasher—Sink with Disposall provides the ideal . ‘ ‘ 
soahinntion for merdhanduing plunbers DOURLE PROPTS. matic Clothes Washers . . . plus the sensation of the industry 
This Hotpoint combination is aimed at the biggest potential —the new Hotpoint Automatic Dryer with Sealed-Chamber 
market in the appliance business today. And, your customers Dryin g Action. 
know they have the finest... when you install Hotpoint. ome’ 
Make your shop doubly profitable! Learn Hotpoint’s 
special plumber deal from your Hotpoint distributor. Start 





right now to double your profits with Hotpoint. 


eee Pacemaker of Progress! 


HOTPOINT CO. (A Division of General Electric Company) 5600 West Taylor Street, Chicago 44, Illinois 
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There’s a 


April, 1954 


profitable difference 


in these millions! 


Over 3%4-million families, 


screened for the BUY on their minds 


OU KNOW Better Homes and Gardens as one of 


America’s three largest man-woman magazines. 


But more important to you, as an advertiser, is 
the fact that its over 3%4-million families read 
BH&G with a purpose—to buy both the ideas of the 


editors and the products in its 


advertisements. 


What’s more these readers have 
been preselected by editorial plan- 
ning for high income, home owner- 
ship, and the desire to raise living 
standards even higher. 


They find advice and counsel in 
BH&G on how to make homes 
better, more comfortable, more 





and home repairs. 





e BH&G has led all major circulation magazines 
since 1947 in editorial lines devoted to building 


e BH&G is read by 7 out of every 10 families 





livable—what to do, how to do it, and what to buy 
to do it with. So, when you tell them whose to buy, 
you're continuing the editorial story. 


That is the “‘profitable difference.” That is why your 
advertising—for anything to do with building or 


improving homes—works harder 
in BH&G—dollar for dollar—line 
for line—page for page. 


Here is your primary advertising 
medium—the only one of 
America’s three largest man- 
woman magazines to grow great 
by showing readers how to live 
better. Build on this “profitable 
difference”! 


MEREDITH PUBLISHING COMPANY, Des Moines, lows 





BH&G BUYological Briefs 


building new homes for their own occupancy. 


e BH&G is read by more new home-building 
families than any other magazine—preferred 5- 
to-l1 over the second ranking magazine. 
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at to buy GLASS // LINED ® 
e to buy, 
AUTOMATIC GAS WATER HEATER 
why your 
ilding or The big news in gas is Crystalglas . . . the Bryant 
-s harder Water Heater that is ready now to break sales and 
j rofit records for you! 
lar—line P y R 
A Better Water Heater . . . 33% greater strength 
against seam leakage; new “hi-therm” formula glass 
Ivertising lining ; two-piece tank; the most positive immersion 
f thermostat on the market; 100% safety shutoff as 
wees standard equipment .. . all these and many more 
‘st man- features make Crystalglas the water heater most cus- 
ow great tomers want and will buy. 
w to live Better Profit Opportunity . . . Crystalglas is 
fitable sold through dealers, with complete warehouse in- 
‘eis ventory and on-the-spot service supplied by your 
nearby Bryant Distributor. It is competitively priced 
for volume sales—with full markup provision to as- 
sure you a maximum profit on each premium sale. 
s Moines, lowe 
A Full-Fledged Sales Help Program . . . Com- 
pelling Crystalglas national advertising is already 
sennamedinieaieat 


on the street, pre-selling for you. Your Bryant Dis- 
tributor has available an unrivaled array of local 
advertising, point-of-sale, sales-training and follow- 







Oi © me Use this traffic-stopping 


¢ 


: ® . \<gall=/ “action” display to bring 
up material for your use on a co-operative basis. ay Crystalglas prospects to you. 
A Ground-Floor Chance for You... The 
i Bryant name, the Bryant sales and service policy, 


g the unmatched features of Bryant’s Crystalglas are 


Sa. ° x > 23 
% just what you need to set a new high-water mark in re 
hot-water profits this year. Get in touch with your 


Bryant Distributor now! 
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If you need complete data 
on Webster Steam Heating 
and Process Steam Spe- 
cialties, get this binder of 
bulletins. Write for your 
copy today. Ask for Bulle- 
tin C-536. 


DOMESTIC ENGINEERING 





in Service LIFE... SMALL in Service COST 


Long, trouble-free years of unfailing 
automatic performance . . . a service 
life as big as the giant model Webster 
Radiator Trap shown above. And 
low service costs throughout all those 
many years . . . costs as small as the 
actual Webster Trap illustrated at 
the lower right! These are the service 
extras built into every Webster 
Radiator Trap to give you consistent, 
dependable fuel conservation at low 
maintenance cost. 


More service years per dollar, less 
service cost per year! These are two 
of the reasons why building owners, 
their architects, engineers and heat- 
ing contractors have made this little 
trap a giant in the Heating Industry. 


Ch) eGaltlere 
HEATING 


April, 1954 


Like all other Webster Heating 
Equipment, Webster Traps are built 
up to performance, not down to a 
price. They hold steam in radiators 
or steam-using equipment until it 
has given up its useful heat. They 
provide complete, continuous, auto- 
matic discharge of air and water of 
condensation. 

Available in %”, 34”, and 1” sizes for 
operating pressures up to 15 lbs. per 
square inch. Choice of diaphragm or 
Sylphon Bellows models. Bulletins 
B-701 and B-702C sent on request. 

Address Dept. DE-4 


WARREN WEBSTER & CO. 


Camden 5, N. J. Reps. in Principal U. S. Cities 
In Canada, Darling Brothers, Limited, Montreal 
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New Construction and Remodeling May Spark New Business Boom 


NEW CONSTRUCTION AND REMODELING, both of 
which reached record high levels during the first 
two months of this year, are becoming a shot in 
the arm for the nation’s whole economy. 

Considering new construction first, business ex- 
perts like David Lawrence, the editor of US. 
News and World Report, now believe that the 
tremendous building boom of January and Febru- 
ary may result in making 1954 a record business 
year. 

Lawrence says: “There’s something dynamic 
happening to the American economy right now. 
It looks as if the business upturn has started. The 
facts are that the latest statistics on construction 
are sensational in their revelation of an unpre- 
cedented building boom.” 

The statistics referred to by Lawrence show 
that the combined figures for January and Febru- 
ary are the highest in all history. As reported 
in the March issue of Domestic Engineering, 
building activity in January amounted to $2.4 bil- 
lion, a rise of three percent over January a year 
ago. February expenditures for new construc- 
tion totalled $2.3 billion, a record high for the 
month, making the January-February total two 
percent above the corresponding 1953 figure. 


Running Ahead of Last Year 


Total outlays for new construction, seasonally 
adjusted, are running at the annual rate of well 
over $36 billion, which compares with last year’s 
record total of $34.7 billion. 

What’s behind the building boom? Lawrence 
says it’s merely evidence that an expanding 
economy, which is feeling every year the effects 
of an increase in population and strong financial 
sinews, cannot be interrupted for long. 

This supports the prediction made in these 
pages last January that the nation’s economy as 
a whole will continue to expand upward, thereby 
bolstering those portions that tend to lag. 

As this issue of Domestic ENGINEERING goes to 
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press, there is mounting evidence that inventory 
reductions in many lines, which have contributed 
to the recent downward adjustment in business, 
are coming to an end. Steel use, for example, is 
now outrunning production by 15 percent. 

Magazine editors, of course, merely report 
trends in business. But the men who make the 
trends—executives like Gen. Robert E. Wood, re- 
tiring chairman of the board at Sears Roebuck, 
are equally optimistic. Says Wood—“The people 
of this country couldn’t talk themselves into a 
depression if they tried.” 


Translated into Action 


Woods’ statement is translated into concrete 
action by other executives across the nation. Do- 
MESTIC ENGINEERING’S news columns report a sub- 
stantial number of expansion programs underway 
in the plumbing and heating industry, despite 
recession talk in some quarters. 

The rosy outlook for plumbing and heating re- 
modeling is evident from at least three sources: 
(1) Domestic ENGINEERING’sS survey of remodel- 
ing needs and intentions in Bay City, Mich., 
reveals that more than one out of five families 
plan major remodeling of bathrooms, kitchens or 
heating this year, (2) a survey by the Federal 
Reserve Board indicates that 19.2 percent of 
American homeowners will modernize their 
homes this year, compared with 16.9 percent re- 
plying to the survey last year, (3) the moderniza- 
tion manager for Minneapolis-Honeywell esti- 
mates that homeowners will spend about $74 
billion fixing up their houses this year. This 
would be an increase of one billion dollars over 
1953, and about seven times what it was a few 
years back. 

As the boom gains momentum, sparked by re- 
modeling and new construction, it will prove that 
those economists who have been using the words 
recession and depression so often have really 
been having an unnecessary case of the jitters. 


























SAN ANTONIO, TEX.: Leading contractors and whole- 
salers saw “The Bey City Story,’ Domestic Engineering’s 
remodeling film, then took wader consideration a proposal 
to start a city-wide modernization campaign to reach the 


vast market. 





CHICAGO: Some 50 salesmen of R. Cooper 
Jr., Chicago area distributor for G.E., heard 
how promg¢ting remodeling,as suggested by 
the film, stimulates business. 





THE ALL-INDUSTRY moderniza- 
tion program, sponsored by Do- 
MESTIC ENGINEERING and the 
WHOLESALER BULLETIN, picked 
up momentum last month with 
these developments: 

The Associated Plumbing, 

* Heating and Piping Con- 


PROGRESS REPORT: 


Remodeling Sales Drive 
Picks Up Steam! 


ROCHESTER, N.¥.: More than 65 contractors from 
Upper New York State learned the various methods to 
sell remodeling when the Bay City film was presented at 
a contractor sales meeting sponsored by the Climate 





Equipment and Supply Co. 







tractors of Dallas selected “The 
Bay City Story,” Domestic En- 
GINEERING’s remodeling film, to 
spark a new series of meetings 
that will make Dallas contractors 
and wholesalers more aware of 
the sales opportunities in re- 
modeling. Complete details of 


114 





EVERYTOWN, U.S.A.: Three dozen contractors last month joined several 


hundred others already using Domestic Engineering's ‘modernization 
sales kit. The kit provides 240 promotional tnd advertising pieces 


specially designed to sell kitchen, bathroom and heating modernization. 


“The Dallas Story” will appear 
in a forthcoming issue. 
Three dozen contractors 
¢ joined the several hundred 
already using the modernization 
sales kit to boost their remodel- 
ing business. The kit is available 
from Domestic ENGINEERING and 
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year 


tors 
lred 
tion 
del- 
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provides contractors with 240 
separate pieces of remodeling 
sales aids, including window and 
showroom displays, newspaper 
ads, sales manuals, etc. 
3 The Climate Equipment 

* and Supply Co. showed the 
film to 65 of its plumbing and 
heating contractor-customers to 
set off a new remodeling sales 
drive in Rochester, N. Y. 

DomMESTIC ENGINEERING’s 

* new companion publica- 
tion, the WHOLESALER BULLETIN, 
picked up the D.E. program. 
It advised its 12,000 readers 
(wholesalers, manufacturers, 
manufacturers representatives, 
etc.) that wholesalers could 
serve their contractor-customers 
by increasing remodeling busi- 
ness with sales meetings built 
around the sales kit and remodel- 
film. 

The film was shown to a 
® meeting of San Antonio 





=~ 


or 


If you're a contractor, get in touch with your 
wholesaler at once and ask him to book a showing 


of the Bay City film and an explanation of the 


remodeling sales kit... 


Or, get in touch with your local association secre- 


tary and ask him to book this double-feature for 


an early meeting. 


FTHE BAY CITY STORY 


(Tex.) plumbing contractors and 
wholesalers as an introduction to 
a planned modernization cam- 
paign throughout the city. Ed 
Tschoepe, president of the Asso- 
ciated Plumbing Contractors of 
San Antonio and W. J. Sebera, 
president of the Associated 
Plumbing, Heating and Piping 
Contractors of Texas, called the 
remodeling film the best device 
to stimulate contractor interest 
in remodeling that they had ever 
seen. 
The Stamford Plumbers 
* Supply Co. showed the film 
to 50 of its plumbing and heat- 
ing contractor-customers to in- 
augurate a program designed to 
offset price cutting in the Con- 
necticut area. The contractors 
learned that remodeling is less 
subject to price pressure than 
some types of new construction 
since it is a merchandiser’s 


market. 


7 General Electric’s Chicago 
¢ distributor, R. Cooper, Jr., 
showed the film to 35 of its sales- 
men. Cooper plans to purchase 
the film for showing to its con- 
tractor-customers. 
A “remodeling sales party,” 

® featuring the Bay City film 
and modernization sales kit, at- 
tracted 75 plumbing and heating 
contractors to the Bayonne 
Plumbing Supply Co. sales meet- 
ing at Bayonne, N. J. 

Many other wholesalers, 

® including the American 
Supply Co., Gary, Ind.; the Mil- 
stead Co., Austin, Tex., and the 
M-H Supply Co., Poughkeepsie, 
N. Y., showed the film to their 
customers. 

As the month came to a close, 
bookings for the remodeling film 
and sales kit continued to pour 
in from such widely separated 
places as Portland, Ore.; and 
Atlanta, Ga. END 


Heres Your Ticket to Bigger Remodeling Sales in ‘54 


Bay City Story” and the remodeling sales kit— 





that it’s the greatest business building combination 
ever offered the plumbing and heating industry. 


Domestic Engineering 


1801 Prairie Ave., Chicago 16 


(] fm a wholesaler and would like to show the re- 
modeling film and sales kit (without charge) to a 
meeting of my contractor-customers. 


(] ’'m a contractor and would like to see the remodel- 
ing film. My wholesaler’s name and address is: 


Wholesaler’s name 
Wholesaler’s address _ 








Name 


If you’re a wholesaler or association secretary, 


write Domestic ENGINEERING now (use the coupon 
at right if you wish) and we'll tell you more about 
the film and kit and when you can show them, 
without charge, to a meeting of your contractors. 


We think you'll say what scores of wholesalers 
and contractors have said who have seen “The 


ig po 
State __ 
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[7 lm an association secretary and would like to 
show the film at one of our meetings. 


REDS Ree 


[j Check here if you want additional information 
about the remodeling sales kit. 

















Survey Points Up 
Chief Sales Points 
for Residential 
Air Conditioning 


How One Contractor Sells Air 
Conditioning—Page 134 


For THE FIRST TIME it is pos- 
sible to prove that people who 
live in air conditioned houses are 
better off physically, financially 
—even mentally—than those who 
don’t. 

Results of interviews by repre- 
sentatives of the American Gas 
Assn. with 782 adults and 390 
children residing in 325 all-year 
air conditioned homes, show 
that: 


Health Benefits 
More than two thirds of the 


families queried had noticed im- 
provement in the general health 
of all members of the household. 
In 224 homes, the family rested 
better at night, in 50 cases there 
were fewer colds, 68 reported 
relief from hay fever or pollen 
allergies, a large percentage 
credited improved atmospheric 
conditions in the home with hav- 
ing perked up appetites of family 
members, and the health and 
comfort of infants was benefited. 
Only 12 individuals, according to 
the report, claimed adverse ef- 
fects. 

Interviewees were asked if air 





conditioning had helped them 
save medical expenses. In 47 
homes the answer was yes, in 
180 no, and in 98 others no opin- 
ion was given. Among those who 
answered affirmatively, savings 
were judged to range from $25 
to more than $200. 

“Is there any difference in the 
household cleaning work re- 
quired in your all-year air con- 
ditioned home?” the AGA people 
asked. Two hundred and seventy 
housewives agreed there were 
important labor-saving advan- 
tages in the systems. Among the 
benefits mentioned were: 

Less time needed for dusting 
furniture, 244; less cleaning of 
walls and woodwork, 193; less 
use of domestic help, 38; less fre- 
quent cleaning of drapes and cur- 
tains, slip covers, rugs and up- 
holstery, 190; and less redecorat- 
ing required, 85. 

Effect on Domestics 

Respondents praised all-year 
air conditioning as “making it 
easier to keep help, preventing 


mildew and other conditions in- 
duced by moisture condensation, 
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and discouraging breeding of 
moths and other pests.” Savings 
in cleaning expenses, ranging 
from $30 to $550 a year, were 
claimed by householders. 

As to the effects of air con- 
ditioning on family eating habits, 
36 homes expressed no opinion 
and 129 indicated there had been 
no noticeable change. On the 
other hand, 160 indicated that the 
family now was eating more 
meals at home, fewer felt im- 
pelled to visit air conditioned res- 
taurants because their own 
homes now had the added com- 
fort, and about a third of those 
interviewed said they had saved 
from $50 to $240 in a single sum- 
mer by avoiding outside meals. 

One of the most marked effects 
of living in an air conditioned 
home was shown to be in changed 
recreation activities. Changes of 
a major sort were noted in 232 
of the 325 homes. Ninety-five 
families attended fewer air con- 
ditioned movies, 98 said there 
was no need for week-ends in the 
country, 200 spent more evenings 
at home instead of going out. 

Home entertaining had in- 
creased perceptibly in 45 in- 
stances, 126 family heads re- 
ported decreases of from $5 a 
week to $200 for the summer sea- 
son in outside recreation ex- 
penses, while 59 said there were 
substantial savings in vacation 
expenses. 

The survey also showed that 
more than 90 percent of those 
interviewed consider the air con- 
ditioner essential or at least de- 
sirable in the home, and 82 per- 
cent expressed the belief that air 
conditioning substantially in- 
creases the value of their homes. 

Other benefits from having an 
all-year air conditioned home, in 
the order of frequency mentioned 
by respondents, were the follow- 
ing: Outside noise eliminated 
since windows are kept closed; 
plants grow better; the family is 
more compatible; ironing and 
baking more comfortable in sum- 
mer; more ambition; basement 
always dry; no stale odors in the 
house; social advantages; furs 
don’t need special storage facil- 
ities during the summer; and 
“even the dog likes it.” END 
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Oil Heating Show 
Expected to Be 
“Biggest Ever...” 


THE COMPETITION of the pres- 
ent buyers’ market will help 
make the 1954 National Indoor 
Comfort Exposition the largest in 
history, according to officials of 
the Oil-Heat Institute of Ameri- 
ca. 

The exposition will be held in 
conjunction with the 32nd annual 
convention of the Institute at the 
Commercial Museum in Phila- 
delphia, May 16 to 20. 

R. H. L. Becker, managing di- 
rector of the Institute, says the 
exposition will be 10 percent 
larger than the one held in 1952, 
the largest on record. Becker ex- 
plained: 

“Many regular exhibitors have 
increased the size of their space 
over previous years. It is the 
general feeling of the majority of 
manufacturers and distributors 
that the industry will do as much 
business in 1954 as it did last 
year but that extra advertising, 
promotion and increased sales 
effort will be needed to maintain 
this pace.” 

Becker says more than 130 ex- 
hibitors already have taken space 
and more than 85 percent of the 
exhibit space has been reserved, 
although some choice locations 
are still available. 

“Almost every exhibitor has 
something new to show—from a 
new product to a complete new 
line,” Becker says. “Many will 
present year ’round air condi- 
tioning for the first time.” 

The program for the OHI con- 
vention is being keyed to the 
heightening interest in selling 
among members and guests. J. 


H. B. Albert, chairman of the 
program committee and presi- 
dent of Operators Heat Inc., 
Baltimore, says the convention 
sessions will help dealers im- 
prove operations and provide 
better service and installations. 


“Our program is one for deal- 
ers and by dealers,” says Albert. 
“Every subject will be of para- 
mount interest to the industry. 
Experts in their fields will be our 
speakers.” 

Convention sessions will start 
at 9:30 a.m. and run until noon 
Monday through Thursday. The 
exposition will open Sunday, 
May 16, with the public invited 
from 1 to 8 p.m. A local adver- 
tising campaign and special at- 
tractions will feature the open- 
ing of the exposition. During the 
week, the exposition will be open 
from 1 to 10 p.m. It closes at 
























COORDINATING 
advertising for the 
OHI exposition in 
Philadelphia are 
M. J. Donahue, 
joint chairman of 
the convention- 
exposition; R. H. 
L. Becker, manag- 
ing director of 
OHI; and John 
Jensen, vice presi- 
dent of Al Paul 
Lefton, ad agency. 
Donahue is gener- 
al manager of the 
Fluid Heat Divi- 
sion, of Anchor 
Post Products, Inc. 
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What: The 20th National In- 
door Comfort Exposition 
and the 32nd annual OHI 
convention. 


Who: Sponsored by the Oil- 
Heat Institute of America, 
500 Fifth Ave., New York. 


When: Sunday, May 16, 
through Thursday, May 
20, 1954. 





Where: The Commercial 
Museum, Philadelphia. 








6 p.m. Thursday, May 20. 

A special session will be held 
May 19 by heavy oil-burning 
equipment manufacturers, Do- 
MESTIC ENGINEERING was told by 
Russell Westover, president of 
Ray Oil Burner Company and 
chairman of OHI’s commercial 
and industrial manufacturers’ 
section. 

Bruce Olson, president of 
Sundstrand Machine Tool Com- 
pany and chairman of the OHI 
accessory division, said the di- 
vision’s traditional luncheon May 
19 will feature Colonel Jack 
Major, humorist, as guest speak- 
er. Major will speak on “Taxes, 
Women and Hogs.” 


M. J. Donahue, general man- 
ager of the Fluid Heat Division 
of Anchor Post Products, Inc., is 
general chairman of the exposi- 
tion and convention. END 





























Here’s how Robert Cannon has built a $500,000 volume 


in a New England town of only 2,200... 


Big City Volume in a Small 





WuatT poes a plumbing and 
heating contractor in a small 
town do to get big business? 

He puts wheels under his shop, 
wings on his imagination and 
energy into his selling. 

That’s the experience of Rob- 
ert Cannon, head of Cannon’s Inc. 
of West Yarmouth, Mass. His 
firm has reached the half-mil- 
lion dollar mark in volume in a 
town of 2,200 persons by out- 
growing the limits of its local 
trading area. 

The 23-year-old plumbing and 
heating firm decided expansion 
was in order about 1949. Can- 
non explains: 

“Our theory was that we had 
just as many people to deal with 


as the merchandising contractor 
in a metropolitan area—it was 
just that our people were spread 
out a little more. 

“Of course, a situation like 
that required some innovations 
in promotions and service, but 
we found them worthwhile.” 

By “innovations” Cannon 
means traffic stoppers, promo- 
tions and selling ideas that at- 
tract customers from through- 
out Cape Cod—a 70 by 15 mile 
area. 

It also means the business 
must be mobile and set up for 
one-trip calls on distant jobs. 
And it means a trained sales 
staff that wastes no opportuni- 
ties in covering its territory. 
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Here’s how Cannon has solved 
those problems. 

First he obtained one of the 
surest traffic stoppers available 
in any community—the United 
States post office. The postal 
station which occupies part of 
his $35,000 showroom includes 
2,000 post office boxes. The gov- 
ernment-employed clerk also is- 
sues money orders, stamps, postal 
checks, etc. 

The postal station practically 
assures Cannon that local trade 
will see displays in his store. 

But for the population outside 
West Yarmouth, Cannon must 
use promotions with a long dis- 
tance pull. 

During the summer when the 
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STOPPER: Cannon’s modern store, 
which also houses the town’s post 
office, is a real traffic builder. 


ll | Town... 
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DERN KITCHENS. 











SCHOOL FOR BRIDES: Cannon’s has attract- 
ed the permanent residents in Cape Cod by 
holding cooking schools for young women. 
These women buy their new kitchen appliances 
from Cannon after their marriage. 











area is heavily populated witb 


ved 

summer cottage owners from 
the New York and Boston, Cannon 
ahd holds a gigantic square dance 
ited in his parking lot. Dancers are 
tal given refreshments and a popu- 
t of lar dance band spells the square 
shen dance group for city folks who 
gov- haven’t gotten into the country 
+t swing. 
eel For permanent residents, Can- 

non holds a “Bride’s School” dur- 
sally ing the winter. This includes 
sade 10 weekly cooking lessons. From 
. 25 to 50 engaged women work 
ais with a home economist and guest 
nist lecturers in a completely equip- 
dis- ped kitchen in the showroom. 

Cannon reports that the new 

. the (Please turn to top of next page) 
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sind: SQUARE DANCING: Cape Cod is a summer 

? “3 resort for New York and Boston, and Cannon 
attracts cottage owners by holding square 
dances in his huge parking lot. These dances 
draw prospective eustomers from a 70 mile area. 
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BUSY LOCATION: The showroom is located 
on a major highway and displays are designed 
to be seen by traffic from both directions. The 
highway makes Cannon’s accessible to all Cape 
Cod residents and a large parking lot permits 
parking scores of cars at one time. 


















CANNON ASSOCIATION: Cannon impresses 
his name on residents in his far-flung trading 
area by equipping his vehicles with miniature 
cannons. Cannon services a 1,000 square mile 
area with 18 trucks and five rolling shops. 





MOBILE ADVERTISING: Cannon not only 
uses his fleet of vehicles to advertise but co 
operates with other businessmen in spreadin 
the Cannon name through the New England | 
area with banners announcing new equipment 









SALES FORCE: Robert Cannon (extreme left) 
says the best salesman is a former journeyman. 
His sales staff, above, was recruited from the 
company’s mechanical staff because Cannon be- 
lieves their background makes them efficient 
salesmen for plumbing and heating. 
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(Continued from preceding pages) 
housewives usually buy their 
kitchen appliances from his firm 
with the same loyalty any grad- 
uate has for her alma mater. 

Another recent promotion ef- 
fort that attracted business from 
throughout the Cape involved 
the most fascinating of all sub- 
jects—money. Cannon offered up 
to $20 allowance on specific ap- 
pliances for old coins. This not 
only brought in a flood of cus- 
tomers, but in some cases, Can- 
non found the coins worth more 
than $20 on the rising numisma- 
tic market. 


These stunts have made Can- 
non known through a wide trad- 
ing area. But to serve this area 
well requires as much flair as 
attracting the original business. 

Cannon’s father, John D., was 
one of the first contractors to 
introduce a shop-on-wheels in 
the area. The younger Cannon 
has inherited this appreciation of 
mobility and operates a fleet of 
18 trucks and five large rolling 
shops. These trucks permit quick 
servicing and installation 
throughout the area and operate 
so efficiently that they even make 
a profit on servicing. 

Cannon’s three outside sales- 
men are former members of the 
service or office crew. Cannon 
conducted sales courses for each 
of the salesmen and kept close 
supervision over them during 
their apprenticeship. 


“These men,” says Cannon, 
“are as efficient salesmen as they 
were servicemen. In a wide- 
spread operation, you’ve got to 
make every minute count and 
salesmen with practical experi- 
ence do just that. For example, 
they can size up the mechanical 
situation while selling—that 
helps our servicemen make cer- 
tain their truck has everything 
they need the first time out.” 

Cannon’s has had a rapid 
growth since enlarging its trade 
area, but the owner sees no 
limits to future expansion. END 
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W.D.A. Convention Report 





Plumbing Contractor Offers 
Advice to Wholesalers... 


A PLUMBING CONTRACTOR had 
some good advice last month for 
350 wholesalers attending the 
25th annual meeting of the 
Wholesale Distributors Assn. in 
Fort Worth, Tex. 

W. J. Sebera, president of the 
Associated Plumbing and Heat- 
ing Contractors of Texas, sug- 
gested that wholesalers can in- 
crease sales by: 

(1) Informing the contractor 
of new product trends, by con- 
ducting at least one product and 
promotional meeting a month in 
the contractor’s store. 

(2) Pointing out the advan- 
tage of cooperative advertising 
set up by the manufacturer to 
tell an effective story about -com- 
fort, convenience and health pro- 
tection with modern plumbing 
and heating. 

(3) Encouraging the contrac- 
tor to stress name brands, qual- 
ity materials and prompt serv- 
ice in all his advertising. 

(4) Developing and promot- 
ing a uniform training program 
for salesmen. 


(5) Reviewing each contrac- 
tor’s advertising program at least 
every three months. 

(6) Seeing that display mate- 
rial is set up and that mailing 
pieces are actually used. 

By following a planned pro- 
gram covering these suggestions, 
Sebera told the wholesalers 
there would be no need for a 
salesman to approach a contrac- 
tor and say, “Business sure is 
bad, I need an order.” 

Instead, he will be approaching 
each contractor’s store armed 
with new ideas and showing him 
how to improve sales and in- 
crease his business. 

That approach, Sebera empha- 
sized, will create business by in- 
creasing the contractor’s confi- 
dence in his wholesaler. 

George T. Underwood, execu- 
tive secretary of the American 
Institute of Wholesale Plumbing 
and Heating Supply Assns., told 
the meeting that: “Whether we 
like it or not, all business and 
industry, including the plumbing 
and heating industry, has en- 





REELECTED: The 1953 officers of the Wholesale Distributors Assn. were 
returned to office for another year. From left to right, Howard Weddington, 
secretary; Owen McCleary, president and Wm. Milstead, vice president. 
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W. J. Sebera 





Geo. Underwood 


tered an entirely new era. 

“For many years this business 
of ours was characterized by a 
philosophy of individualism; by 
individuals with broad reputa- 
tions for their leadership quali- 
ties and their understanding of 
the business of wholesaling 
plumbing and heating products. 

“But no longer can a few 
rugged individuals by their own 
ability and the power of their 
personalities stand alone and be 
effective. 

“We are faced with the fact 
that wholesalers must re-valuate 
the concept of organizational ef- 
fort and plan for thé increased 
responsibilities which associa- 
tions must assume.” Underwood 
described the far-reaching pro- 
gram of the American Institute 
to show what his organization is 
doing to improve conditions in 
the plumbing industry. 

In other convention business 
the delegates re-elected the in- 
cumbent officers: Owen Mc- 
Cleary, Weaks Supply Co., Mon- 
roe, La., president; William Mil- 
stead, Milstead Co., Austin, vice 
president, and Howard Wedding- 
ton, Dallas, secretary. END 














How Are You Fixed on 


FIXED EXPENSE 


Part of a Continuing Series on Overhead 


WHEN OVERHEAD is_ talked 
about in this industry, the con- 
tractor usually thinks of it in 
terms of job costs. The financial 
phase, however, cannot be 
ignored. For example, a con- 
tractor may figure overhead ex- 
pense accurately in his job costs 
and still get himself into a finan- 
cial logjam because the actual 
overhead figure he records on his 
books each month is too big a 
burden. 


Is Your Overhead Too High? 


Many contractors have been 
carrying a heavy overhead with- 
out knowing it. They’ve been 
operating in a period of high 
sales which makes the overhead 
figure seem less of a burden. It’s 
all too easy to consider only the 
dollars-and-cents figure on the 
books, and forget about every- 
thing else. This does not do too 
much harm as long as sales 
volume is high enough to keep 
down the ratio of overhead ex- 
pense to sales and net a satis- 
factory profit. 

However, if business should 
slow down, say in 1955, this 
complacency could cause trouble. 
A careful analysis of his over- 
head expense will provide each 
contractor the answer to whether 
he can ride out a storm success- 
fully. 

To many, overhead is just 
overhead, like “pigs is pigs,” but 
it has two classifications, one re- 


sembling the other about as 
much as Ann Sheridan resembles 
Boris Karloff. These classifica- 
tions are fixed and variable ex- 
pense. 

If the fixed expense is high in 
ratio to variable, the contractor 
will have a harder time cutting 
overhead than if his fixed ex- 
pense is low in ratio. Conversely, 
if the variable expense is higher, 
he will find it easier to cut over- 
head. 

The tables shown on the facing 
page will serve to illustrate this 
point. They cover the hypotheti- 
cal operations of two contractors 
who do approximately the same 
volume of business, and whose 
overhead expense, margin and 
net profit will be about the same 
for the second year. The figures 
are not intended to represent 
any actual operating figures, but 
merely show the mechanics in- 





volved in fixed and variable ex- 
pense. 

In Tables 1 and 2, it would 
seem that both Contractor A and 
B are on equal footing from the 
standpoint of their operating 
efficiency; but notice that A has 
a ratio of 2 to 1, fixed to variable 
expense, whereas B’s ratio is 
reversed. In other words, A’s 
fixed expense is twice his vari- 
able expense and B’s variable 
expense is twice that of his fixed 
expense. 

Now, say that in the second 
year both contractors experience 
a decrease in volume, and they 
start slashing overhead expense 
wherever they can. Both are 
successful in cutting their vari- 
able expense 30 percent; the 
fixed cannot be cut. At the end 
of the year Contractor A’s books 
showed the figures listed in Table 
3. Contractor B also prepared a 
profit and loss statement and 
found that his sales had dropped 
to about the same volume as A’s. 
The result is shown under 
Table 4. 


Why Did B Earn More? 


Why did Contractor B earn 
more net profit than A in the 
second year? The joker, of 
course, lies in the ratio of fixed 
to variable expense. Contrac- 
tor A’s fixed expense is twice 
that of B’s; it is too high in ratio 
to variable. Both contractors 
cut their variable expense by the 
same percentage, indicating that 


These Are Fixed Expenses... 


Fixed expense covers such items as depreciation, insurance, 
rent or other occupancy expense, mortgage interest, property 
taxes, etc. In general, fixed expenses represent long-term ob- 
ligations which cannot be cut or reduced quickly. 


These Are Variable Expenses... 


Office and shop expense, administrative and office salaries, sales 
promotion expense, advertising, entertainment, utilities (to a 
certain extent), gas, oil, tires and repair of transportation equip- 
ment, etc. are variable because they represent expenses which 
can be reduced if necessary. They are generally current or short 


term expenses, 
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both were equally adept with 
the nippers, but B had a better 
opportunity to use expense con- 
trol. Contractor A was sytmied 
by his high ratio of fixed ex- 
pense even though he cut close 
where he could. 

The figures in the tables are 
immaterial; actually few con- 
tractors would show such a wide 
variance. Nevertheless, the 
figures emphasize this point: 
fixed expense must never loom 
so high in comparison to variable 
expense that satisfactory econo- 
mies cannot be effected if busi- 
ness drops to a lower level. 

A contractor can switch off the 
lights when not in use, ride herd 
on inventory losses with sys- 
tematic stock control, reduce 
collection expense with a 
“tickler” system that assures 
prompt follow-up of past-dues, 
chop here and hew there—all of 
which will bring overhead down 
in line with reduced volume. 
However, if his fixed expense is 
too high, these cuts will not be 
enough to keep his profits from 
slipping below a satisfactory re- 
turn on sales. ; 

Fixed expense covers such 
items as depreciation, insurance, 
rent or other occupancy expense, 
mortgage interest and property 
taxes. Any additional assets, 
such as a new store, which be- 
come fixed assets also tend to 
increase fixed expense. As a 
general guide, the burden of 
fixed expense should not exceed 
25 percent of the total overhead 
figure—a ratio of 1 to 4, fixed to 
variable expense. Fixed invest- 
ments are, of course, necessary 
in a growing business. However, 
one good guide on these invest- 
ments is never to let fixed assets 
exceed the net worth of the busi- 
ness. Otherwise, too much capi- 
tal is frozen in slow liquidation, 
and fixed expenses will be ab- 
normally high. END 


FIXED EXPENSE has a definite ef- 
fect on the net profit figure as shown 
by these tables at right. Complete 
explanation is given in the article. 
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What the 


AN ALMOST UNIVERSAL concept 
of plumbing is being refuted to- 
day at every cross-roads in the 
land. The former idea that pro- 
viding heat, water, and sanitation 
was the limitation of the domes- 
tic engineering contractor has 
once more been disproved—this 
time in an Illinois cornfield on 
U. S. Highway 54. 

Mass production of biological 
drugs is only one of the many 
recent developments creating a 
new series of piping complexities 
involving the handling of fluids, 
gases, solids and semi-solids. This 
call for engineering skills and 
techniques has brought the evo- 
lution of many firms from the 
role of conventional plumbing 
and heating shops into the cate- 
gory .of piping specialists or 
mechanical erectors. 


All in a Day's Work 


One Chicago firm, M. J. Cor- 
boy Corp., considers it all in a 
day’s work to combine the prob- 





Part 2 of a series. M. J. Corboy Corp., Chicago 
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BIG JOB: Shown above is the new Armour Pharmaceutical Center, Kankakee, 
Ill. M. J. Corboy Corp., Chicago, handled the $12 million installation which in- 
volved complex process piping, as well as conventional plumbing and heating. 


Big Job 


Contractors Are Doing 


lems of routine plumbing and 
heating with those of process pip- 
ing, pressure vessels, complex 
control of temperatures and pres- 
sures, specia] products of metal- 
lurgy and ceramics, and myriad 
other conditions. 

In order to present the full 
scope of field problems encoun- 
tered on just one, of this big-job 
contractor’s projects, DomMEsTIC 
ENGINEERING interviewed Leo J. 
Corboy, a vice president in the 


Corboy firm. 
What the Job Involves 


The job concerns a new manu- 
facturing laboratory, Armour 
Pharmaceutical Center, recently 
completed near Kankakee, Ill. 
for Armour Laboratories Divi- 
sion of Armour Company. 

“While this job certainly has 
more than its share of special 
process work, most of the com- 
plex piping came later,” Corboy 
told Domestic ENGINEERING. 
“While the lab was mushrooming 
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up from farm land, we were 
executing our first contract. This 
was for installation of utilities. 
Storm and sanitary waste lines 
were engineered. In addition. 
water supply, fire protection 


lines and gas mains were brought 
in at this stage. 


The Installation Progresses 


“Installation of the plant’s 
conventional plumbing and heat- 
ing systems progressed concur- 
rently with the process work,” 
Corboy said. “Provisions for 
personnel included in-plant feed- 
ing facilities, adequate sanitary, 
shower and wash-up rooms. 
Building needs from roof drains 
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to boiler pit received fullest con- 
sideration. 

“Conventional plumbing, heat- 
ing and air conditioning is in no 
way a second consideration in 
this modern pharmaceutical lab- 
oratory,” Corboy emphasizes. 

A review of some of the physi- 
cal characteristics of the new 
plant will serve to illustrate the 
magnitude of the job undertaken 
by Corboy. 

The plant is specifically de- 
signed to produce special bio- 
logical drugs. These include 
ACTH, and other pituitary hor- 
mones, trypsin and other en- 
zymes, insulin, thyroid extracts, 


(Please turn to center of next page) 


LEO J. CORBOY (above) who together with his brother, 


John, serve as vice presidents of the M. J. Corboy Corp., was 


carrying on a tradition when he personally directed all phases 
of the piping installation in the new Armour lab. The name 


“Armour” first appeared on the company’s books in 1884. 


IT’S A LONG STEP from the conventional washroom in- 
stallation shown below to the piping complexities (see left) 
involving handling of fluids, gases, solids and semi-solids for 
mass production of biological drugs. Both were taken in stride, 


however, by M. J. Corboy Corp., which specializes in big jobs. 


CONVENTIONAL PLUMBING in the new laboratory in- 
cluded wash-up rooms (below), adequate sanitary and 
shower facilities, as well as provisions for in-plant feeding for 
personnel. Building plumbing, heating and _ ventilating 
needs from roof drains to boiler pit were handled by Corboy. 




















ABOVE: Heart of the laboratory sys- 
tem is this quarter-mile long “pipe 
gallery” which provides full access 
to steam supply and returns, process 
hot, cold and chilled water, gas, com- 
pressed air and vacuum lines. Heat- 
ed and chilled lines are insulated. 


(Continued from preceding pages) 
various liver extracts and bovine albumin. Cur- 
rently part of its facilities are devoted also to the 
production of blood fractions, gamma globulin for 
immunity against poliomyelitis and other infec- 
tions, and human serum albumin, used by the 
armed forces to control shock. 

The plant is designed so that all departments, 
from receiving through processing and packaging 
to shipping, are attached to a corridor a quarter 
mile long (above). All processing rooms and 
laboratories open onto the corridor from the first 
floor as well as reception rooms, a coffee shop, and 
conference rooms. A second floor level carries all 
piping for hot, cold and chilled water, gas, air 
and vacuum facilities necessary to the manifold 
operations. Ammonia supply lines are outside, on 
the roof, as a safety measure. 


, 


The glandular extraction section is the heart . 


of the processing work of the plant. To its re- 
frigerated storerooms and eleaborate equipment 
come the frozen animal organs by the ton, to yield 


BELOW: Corboy installed 
this fractionation tower on 
the roof for use in recover- 
ing solvents. The large pipe 
runs are welded, A spher- 


ical water tank is shown in 
the background. 
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their minute amounts of powerful, modern drugs. 
Initial processing is done in more than 70 tanks, of 
capacities up to 1,000 gallons. They are set half 
way between the floors, to be filled from the 
second floor and emptied from the first. 

The tanks are all glass-lined and so connected 
that they can be combined or separated in any of 
a score of manufacturing processes; they can be 
switched from one product to another with a 
minimum of delay. This flexibility is one of the 
important features of the new plant, Corboy told 
DomeEstTIc ENGINEERING. 

Extraction of various hormones and enzymes in 
the tanks is accomplished through a variety of 
solvent, precipitation and other processes. Equip- 
ment of large capacity is necessary to yield a small 
quantity of finished product. 

Along with the tanks in the extraction section 
are banks of filter presses, the centrifuges, dessi- 
cating ovens, condensers, vacuum extraction, dis- 
tillation facilities. All of these intricately woven 
together with miles of complicated piping; 
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multiple-valved to provide absolute contro) and 
flexibility of usage. 

Buildings adjacent to the production area con- 
tain important accessory plants. One is an area 
devoted to ammonia compressors, water stills, de- 
ionizers, drying systems, and similar equipment. 

The power house, with its 275 ft stack where 
three boilers generate 4,000 horsepower, uses gas 
in summer and coal in winter. The refrigeration 
equipment is also in this section. There is a tank 
farm where 14 stainless steel tanks, nine of them 
holding 10,000 gallons each, store the solvents and 
other chemicals used in various processes. 

High fractioning towers, used in the recovery of 
solvents from waste material, and two 150,000 gal- 
lon water tanks rise above the cooling towers 
used to lower the temperature of process water. 
Elaborate incineration equipment is provided for 
the huge amounts of raw material involved in the 
processing operations. 

The building and equipment, with a value of 
approximately $20,000,000, are protected by auto- 
matic sprinklers installed by Corboy. 

Serum preparation requires distilled water and 
this water must further be kept free of micro- 
organisms, particularly the fever-producing pyro- 
gens. Growth of pyrogens occurs most frequently 
on rough surfaces. To avoid development of bac- 
terial activities in the sterile water supply system 
was a major accomplishment of Corboy. 

Plantwide supply of sterile water is conveyed 
through a 10,000 ft welded circuit of 1 in. stainless 
steel pipe. Since customary pipe welding stand- 
ards might produce internal ridges with accom- 
panying fields for pyrogen growth, the Corboy 
organization’s resourceful talents developed a 
(Please turn to top of page 233) 


RIGHT: The heating system for the lab was also installed 
by Corboy. Shown here is a pre-heater hookup for supply- 
ing make-up water to the system’s high pressure boilers. 


BELOW: Chilled-water cooler is one of the many require- 
ments for the laboratory. Ammonia coils are submerged: 
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ABOVE: Glass-lined pressure vessels are used in 
processing various drugs. Stainless steel supply lines 
are equipped with meters, thermostatic controls, 
throttling, gate and safety valves, all installed by 
Corboy. Tank capacities are 500 gal. each, 





ABOVE: Stainless steel cylinders are employed for 
freeze-drying step in drug processing. The process 
is conducted under vacuum at —80F. Note Corboy’s 
use of standard plumbing fittings. 
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FIELD DAY 
Pulls 5,000 Water System 
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Two lowa contractors team up with suppliers 
and utilities to push water system sales... 





Ideas for your town? 


FaRM FAMILIES around Polk 
City, Iowa, nowadays think of 
the plumbing contractor when 
they think of vital agricultural 
tools that help improve their 
working and living standards. 

The tool provided these farm- 
ers by their plumbing contrac- 
tors is water—water from an 
electric system which increases 
production, reduces labor re- 
quirements, improves fire and 
sanitary protection and provides 
more convenient rural living. 

The increased consciousness of 
the part the plumbing contractor 
plays in farm work and farm 
living is a result of a Water 
Systems Field Day which at- 
tracted 5,000 prospects to a farm 
about 20 miles north of Des 
Moines last fall. 


The Payoff 

Since then the two plumbing 
firms which helped sponsor the 
promotion have reported such a 
steady payoff in increased water 
systems sales that similar promo- 


tions may be stimulated in other 
sections of the country. 
Kordick Plumbing and Heat- 
ing Co., Des Moines, and the 
Frank Sexauer Co., Madrid, 
didn’t miss a trick in explaining 
the modern water system and its 
application to agriculture. The 
firms had the help of manufac- 


turers, utilities and state agen- 
cies in the educational program. 

The farm of Harvey Moeckly 
was selected as the site for the 
field day for two reasons. It il- 
lustrated a water system already 
used in the field and home. And 
Moeckly was having an addi- 
tional system installed to satisfy 
increasing water demands in the 
field and at home. 

Kordick and Sexauer com- 
pleted the additional system be- 
fore the eyes of the 5,000 visitors 
and about 100 plumbing con- 
tractors who were observing in- 
stallation and promotional tech- 
niques at the field day. 


HOUSEHOLD tenefits of an adequate water supply were 





illustrated by a data board linking photos of the plumbing 
facilities to locations in the home of Harvey Moeckly. 


Visitors also toured the home to study plumbing features. 
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Prospects 


SEEIN’ IS BELIEVIN’ for 
5,000 prospects who crowd 
an Iowa farm to see the ad- 
vantages of a new water 
system being installed. Ex- 
perts on a loud-speaker 
truck describe how each 
section of the farm benefits 
by a plentiful water supply. 


As each stage of the installa- 
tion proceded, experts from Iowa 
State College and the Des Moines 
health department described the 
operations from a sound truck 
which traveled with the crowd 
from station to station. 

The experts not only described 
how the system was installed 
but why it was installed. For 
example, as the system pro- 
gressed to the dairy farm, agri- 
culture experts reported tests 
which proved that a constant 
supply of water increases milk 
production 3.5 percent and butter 
fat production 10.7 percent. Sim- 


(Please turn to center of next page) 


SPECIFIC data on the well dug at 
the field day was listed on a large 
= poster, typical of other data given 
at key points of the installation. 





“OATA 
OKLY FARM, POLK ciTY 
file GROUND & Away FROM 
DRILLED AND CASED 





PAUL KORDICK, 
plumbing and heating 
contractor (hands on 
hips), discusses water 
systems with a prospect. 
The field day provided 
a list of prospects still 
bringing in sales. 


- 


FRANK SEXAUER, 
plumbing contractor 
specializing in pumps, 
installs a deep well unit 
on the farm while a 
sound truck describes 
how the added water 
can increase production. 


= 


VISITORS followed the 
installation throughout 
the day as it progressed 
to the dairy, poultry, 
livestock and garden 
sections of the farm 
which require a large 
water supply. 


SOME equipment was 
provided by manufac- 
turers and wholesalers. 
In return for the contri- 
butions, each item bore 
advertising for the sup- 
plier and for the instal- 
lation work by Kordick. 
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(Continued from preceding pages) 
ilar research figures were cited 
as the new water system reached 
the livestock area, poultry sec- 
tion and vegetable garden, all 
of which increase in value with 
more plentiful water. 

Demonstrations were not con- 
fined to the work fields, however. 





FIRE fighting, with an 
adequate water supply, 
could save American 
farmers millions a year, 
experts told spectators at 
a demonstration of 
fire fighting technique 
on the Moeckly farm. 


EFFICIENT installation, 
with resulting low costs, 
was illustrated by the 
use of specialized equip- 
ment. Sexauer’s truck 
has been equipped with 
a crane, hoist and tools 
for heavy pump jobs. 


HEAVY equipment, 
such as Kordick’s back- 
hoe (left) and Sexau- 
ers truck, attracted 
large crowds. Sign on all 
machinery became valu- 
able advertising directed 
to immediate prospects 
for water systems. 


KORDICK’S BASE is a 
modern store in Des 
Moines, while Sexauer 
has an attractive show- 
room in Madrid. Both 
contractors praise water 
system field days as an 
outstanding promotion. 


Firemen from a nearby city 
showed how easily a brush fire 
can be extinguished with an 
adequate water supply. Insur- 
ance statistics were cited show- 
ing that 85.1 percent of farms 
have inadequate water for fire 
fighting and that the appalling 
loss in farm fires every year could 
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good water supply. 

Women at the field day learned 
how the existing water system 
already is providing Mrs. Moeck- 
ly with the free time that has 
been traditionally missing from 
the farm wife’s daily life. 

Farmers’ wives toured the 
Moeckly home to see a model 
kitchen with refrigerator, range, 
sink, dishwasher and disposer. 
An all-purpose utility and rec- 
reation room included an auto- 
matic washer and dryer and a 
large freezer. Nearby was a 
water heater providing a con- 
stant source of hot water for 
bathing and housekeeping, a 
water softener and a pressure 
tank. On the second floor, a 
modern bathroom was displayed 
while in the basement, a shower 
had been installed for field 
workers. 

Kordick began the field day 
by opening the old septic area 
with the trenching machine, dig- 

ging a new hole and disconnect- 
ing the new tank area from the 
old. While the trenching machine 
went on digging a trench from 
the septic tank location to the 
distribution box, Kordick’s men 
put in the concrete septic tank, 
connected it and then went to 
work on the distribution box. 
The whole operation—including 
the sanitation safeguards of such 
an installation—was explained 
by Iowa State staff members. 

Meanwhile Sexauer installed 
a deep well working head pump, 
powered by a 1% horsepower 
motor. A 120 gallon pressure 
tank provided storage capacity 
for the water needs of the 415 
acre farm. 

After the pump had been in- 
stalled, Sexauer hoisted the in- 
sulated pumphouse with his spe- 
cial equipment, lowered it and 
fastened it in place. A speaker 
explained each step. 


By 3:30 p.m. the first national 
field day had ended. Some 5,000 
curious people had seen what 
the modern waiter system means 
to the farmer constantly trying 
to key his production to the 
current market under the most 
efficient conditions. END 
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New Industry 7 





Publication 


Makes Bow... | 


A NEW PUBLICATION, written 
and edited primarily for whole- 
salers, made its appearance last 
month in the plumbing and heat- 
ing industry. 

The new magazine, “Whole- 
saler Bulletin,” reports news and 
activities of interest to whole- 
salers and wholesaler associa- 
tions. It also will be of vital inter- 
est to manufacturers and their 
representatives. 

The Bulletin, published as an 
industry service by Domestic 
ENGINEERING, has been designed 
to be more than a simple news 
report, however. Special features 
interpret important events oc- 
curring in the industry and how 
they relate to wholesalers. 


What the Paper Contains 


For example, the first edition 
contains several reports on in- 
dustry problems and how they 
are being met. Some of these 
features cover wholesaler prob- 
lems on selling, credit warehous- 
ing and inventories. 

One article which will be of 
particular service to wholesalers 
contains a series of suggestions 
aimed at revamping inventory 
systems. 

Based on a study by the com- 
mittee on distribution of the 
American Institute of Wholesale 
Plumbing and Heating Supply 
Assns., the feature gives specific 
points to consider in strengthen- 
ing inventory controls. 

The initial issue of the Bull- 
etin also contains the first de- 
tailed pro and con report on trade 
practice rules which are designed 


to end unfair business methods 
at the wholesale level of the 
plumbing and heating industry. 

Opinions on the rules are given 
by Harold A. Slane, secretary 
and legal counsel of the Whole- 
sale Plumbing Institute of South- 
ern California and Claude W. 
Owen, president of the American 
Institute of Wholesale Plumbing 
and Heating Supply Assns. 

Owen takes the position that 
trade practice rules will not work 
because of ineffective govern- 
ment enforcement and lack of 
wholehearted cooperation on the 
part of industry members. He 
bases his arguments on the fail- 
ure of similar rules enacted in 
1929. 

Slane replies by saying that the 
1954 rules will work, because the 
FTC’s position has been strength- 
ened in the past two decades and 
wholesalers now realize they 
must help enforce trade practice 
rules due to the growing threat 
to profits in price cutting and 
other unfair business practices. 


How "Past Dues” Are Handled 


Features also discuss how to 
conduct a sales meeting that will 
stimulate selling, how to train the 
wholesaler’s entire staff for sell- 
ing and how one association 
licked the “past-due” problem 
among contractors. 

Among the news events re- 
ported by the Bulletin in its first 


131 


Sales Training 
Plan \suilable 
toW holesalers 


DOMESTIC ENGINEERING 


Wholesaler 
BULLETIN 


ons 


Me Emorenesy 
vO) 


New England W hole 
for Industry Develop 


siler, Call 
ment Plan 


tere Mimbo f 
lie. retiring prewide 
: mt af Nowe 
wiland aremp, wate ay tine “ 
: on 14 points 


Trade Rules 


i teed t y 
tnfair Busin 0 End 


ess Methods 





issue is the merger of L. J. Muel- 
ler Furnace Co., Milwaukee, with 
the Worthington Corp., Holyoke, 
Mass. 

Readers are given the latest 
information on the use by whole- 
salers and contractors of DomeEs- 
TIc ENGINEERINGS Bay City, 
Mich., survey of residential, com- 
mercial, industrial and _ institu- 
tional remodeling needs. How 
this survey, and the resulting 
modernization film and sales kit, 
is helping to stimulate business at 
all levels of the industry is the 
theme of an article titled “It’s 
Your Ticket to Bigger Remodel- 
ing Sales.” 


Wholesalers Comment 


The sales possibilities of re- 
modeling also are discussed by 
wholesalers themselves in the 
“Letters from Wholesalers’ col- 
umn. 

A Chicago wholesaler, R. J. 
Lorenz, Chicago Furnace Supply 
Co., writes: 

“Please send us one of your 
remodeling sales kits as soon as 
possible. We would like to have 
our salesmen take it around with 
them in an effort to have our 
contractor-customers order kits 
for themselves and get started in 
this effort.” 

Copies of the Bulletin are 
available on request to Domestic 
ENGINEERING, 1801 Prairie Ave., 
Chicago 16. END 





















Chairman Fitzpatrick 
“History is being made tonight 
in the plumbing industry.” 
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BETTER RELATIONS between our 
industry and the general public 
is the goal of the new Trade Pro- 
motion Program launched Mar. 
8 in Dayton, Ohio. 

Nearly 500 contractors, whole- 
salers and manufacturers turned 
out for the pilot meeting, which 
was sponsored by the Central 
Supply Assn., the American In- 
stitute of Wholesale Plumbing 
and Heating Supply Assns. and 
the National Assn. of Plumbing 
Contractors. 

William A. Fitzpatrick, chair- 
man of the meeting and sales 
manager of M. J. Gibbons Sup- 
ply Co. of Dayton, declared in his 
remarks that “history is being 
made tonight in the plumbing 
and heating industry.” 

The Dayton meeting was high- 





lighted by a panel discussion on 
credit and collections. The spon- 
soring groups believe that better 
management methods among 
wholesalers and contractors are 
the first step to better public re- 
lations. Future meetings, which 
will be scheduled throughout the 
country, will cover merchandis- 
ing subjects as well. 

Plans for the program have 
been discussed informally for 
several years and a blueprint for 
future activities was drawn up 
by the National Trade Promotion 
Committee, representing the 
sponsoring groups, in Washing- 
ton, D.C., early this year. 

The Dayton meeting was fol- 
lowed by a second pilot meeting 
in Washington, D.C. on March 
15. Immediately after the Wash- 
ington meeting the committee 
met to check the results of the 
two pilot meetings and, on the 
basis of its findings, proceeded to 
complete plans for aiding in the 
establishment of trade promotion 


NEARLY 500 contractors, wholesalers and manufacturers turned out for the 
National Trade Promotion Committee’s first meeting in Dayton last month. 
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committees at the local level 
throughout the country. 

The national committee is 
headed by William V. Hagan, 
Sioux City, Ia., contractor as 
chairman. Stephen E. Kindelan, 
Jr., past president of the Plumb- 
ing and Heating Wholesalers of 
New England, is vice chairman 
and E. C. Garrity, past president 
of the Central Supply Assn., 
secretary. 

The duties of the Trade Pro- 
motion Committee will be: 

1—To encourage and aid in 
forming local committees. 

2—To make available to local 
committees procedures for con- 
ducting industry education meet- 
ings. 

3—To furnish local committees 
with information pertaining to 
literature, pamphlets, and sci- 
entific, educational and sales pro- 
motion programs, which are 
available. 

4—To encourage promotion of 
modernization programs. 
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Meetings of the committee will 
be held at the request of the 
president of any of the partici- 
pating organizations or upon call 
of the chairman. An annual 
meeting will be held in January 
of each year at which time of- 
ficers for the next year will be 
elected. 


Locals Will Take Over 


When local committees are 
established, they will endeavor 
through joint action to convince 
the public that members of the 
industry have: 

—Unlimited sources of supply. 
—Large local inventories of ma- 
terial. 

—The most modern and efficient 
types of tools and equipment. 
—Trained installation personnel. 
—Knowledge and _ experience 
gained through years of toil, 
effort and study, to purchase, 
sell, install and guarantee the 
best of materials and equip- 
ment at the most economical 

cost. 

In addition, the local commit- 
tees will point out to contract 
awarding authorities the many 
advantages gained by specifying 
quality plumbing and heating 
materials through responsible 
plumbing and heating contrac- 
tors. 

Although it will be some time 
before the program is in full 
swing, the Dayton meeting was 
cited as the forerunner of a truly 
national program. 

Phillip Hering, Philadelphia 








PILOT MEETING: Among those present at the first National 
Trade Promotion meeting in Dayton last month were (seated) 
Henry S. Blank, Dayton contractor; Charles Kretschmer, pres- 
ident of C.S.A.; Claude Owen, president of the American In- 
stitute; (standing) Phillip Hering, Philadelphia contractor; James 
Peery, secretary of C.S.A.; and Robert Makarius and William 
A. Fitzpatrick, Dayton wholesalers. 


contractor and a member of the 
Trade Promotion Committee told 
Domestic ENGINEERING: “I was 
very much pleased with this pilot 
meeting. I believe it is the fore- 
runner of a national program 
which will prove most profitable 
in obtaining better relationships 
between all segments of the in- 
dustry and in helping us to serve 
the public better.” 

William Fitzpatrick, chairman 
of the meeting, stated: “The re- 
sults of this meeting were very 
gratifying to our educational 
committee. The panel discussion 
on credits and collections was re- 
ceived with a high level of 
spirited participation.” 

The panel discussion presented 
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a complete and comprehensive 
picture of credit and collections 
as it affects the plumbing and 
heating contractor. Each phase 
of the subject was covered by an 
authority in the field. W. O. 
Weaver, credit manager for M. J. 
Gibbon’s Supply Co. of Dayton, 
presented the wholesalers’ view- 
point. 

The second pilot meeting in 
Washington, D. C. presented the 
same program and was attended 
by more than 100 contractors and 
wholesalers. 

In forthcoming issues, Do- 
MESTIC ENGINEERING will report 
further developments and activi- 
ties of the trade promotion pro- 
gram. END 














In Air Conditioning 


1954 Is the Year 


of Decision, says Albert 








LAWRENCE SCHLATHER manages 
the air conditioning end of John 
Albert’s plumbing and heating firm in 
San Antonio. He is one of two experts 


The air conditioning boom is on—but it’s 


a free-swinging battle for sales, and you'll 








have to go all-out to win your share .. . 


THE BEST WAY TO CASH IN on 
the air conditioning boom is to 
go whole hog and gear up to cov- 
er the business in all of its phases 
—industrial as well as residen- 
tial—according to John Albert, 
a leading plumbing contractor in 
San Antonio, Texas. 

“Look at the situation and 
you'll see what I mean,” says 
Albert. “A contractor can try to 
sell room air conditioners and let 
it go at that. But that’s a long 
way from cashing in on the 
boom. 

“On the other hand, a plumb- 
ing contractor with an eye to the 
big jobs finds he must compete 
with a host of air conditioning 
specialists who really know what 
they’re doing because they do 
nothing else. It takes real know- 
how to bid against them on big 
jobs and come out. 


If You Can't Lick ‘Em, Join ‘Em 
“My solution was simple: If 
you can’t lick ’em, join ’em. I 
became an air conditioning 
specialist too, not by abandoning 
the plumbing business I’d been 
building for more than two 
decades but by going out and 
hiring two specialists to run that 
part of my business for me.” 


air conditioning operation, and 
Joe Jouett, an air conditioning 
engineer. The two work on 
nothing but air conditioning. 
This includes room coolers, resi- 
dential air conditioning installa- 
tions, year-round weather con- 
ditioning and commercial jobs. 
The two men have established 
Albert’s as one of the city’s top 
firms in the field. 


Business Divided 50-50 

The firm’s business in 1953 was 
divided about 50-50 between 
commercial and residential work, 
according to Schlather. The net 
profit was about the same rate 
for both kinds of work. In the 
room cooler field competitors in- 
cluded department and appliance 
stores, specialists, auto supply 
stores, even tire dealers. Despite 
the array of competition, Schla- 
ther chalked up an enviable 
sales record by aggressive ad- 
vertising of two ways to buy— 
installed or do-it-yourself. 

Schlather emphasizes: “We 
advertise ‘do-it-yourself’ on room 
coolers only, which can be a 
wonderful stimulant to other 
sales. However, the importance 
of expert engineering and in- 
stallation on central systems 





hired by Albert to help capture the 
booming air conditioning market. 














MANUFACTURER'S brochures are a 
vital part of Albert’s selling tech- 


niques for all types of air conditioning. 





GENERAL contractors get three bids 





COM 


Albert hired Laurence naturally keeps them out of the —_—" heating ver ge Alb 
as with only one trip to ert’s. This er 
Schlather ’ . veteran of 25 y — do-it-yourself market, and we convenient and economical installa- tion ¢ 
in the business, to manage his (Please turn to top of page 136) tion technique sells many big jobs. clude. 
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FLOOR DISPLAYS help Joe Jouett (left), Albert’s air 
conditioning engineer, explain to prospects the functioning 
of central system units. Albert (right) considers adequate 
air conditioning displays a prime part of selling. 
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SHOWROOM provides enough window display for plumb- 
ing, heating, appliance and air conditioning exhibits. 
Albert’s store sign advertises his air conditioning service 
which also is promoted in both radio and newspaper ads. 


Air Conditioning Sales Points... page 116 


ton. 


COMMERCIAL and residential jobs form an equal part of 
Albert’s growing air conditioning business. The installa- 
tion at San Antonio’s new Moore building (above) in- 
cludes two 80-ton and one 40-ton condenser units, Albert 
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believes the surest way to capitalize on the mushrooming 
business is to enter all fields—residential, industrial, com- 
mercial and institutional. “No job’s too big or too small 
for us to take on,” says Albert. 














(Continued from preceding pages) 
emphasize this in our advertis- 
ing too. 

Schlather says the limited 
“do-it-yourself” promotion has 
paid off in many ways. “We 
urged folks in the newspapers 
and over the radio, to do it with 
their neighbor’s help, and then 
help their neighbors in return. 

“We pointed out that they 
saved the labor cost of at least 
a mechanic and helper at two 
hours each and that the cost of 
installation usually ran around 
$40 or $50. However, under our 
plan they could order it, and 
we'd deliver it to their backyard 
at no extra charge. The five- 
year guarantee would still be 
good regardless of who did the 
installing. 

“This not only made the pur- 


Schlather explains that he 
has adopted this method “be- 
cause everybody with a store is 
selling room air conditioners, and 
we feel this is the only way to 
tap our share of the room cooler 
market. But there’s a long range 
angle, too—we feel that many of 
the room conditioner customers 
we attracted will be so sold on 
air conditioning, they'll eventu- 
ally want a central system. 
They'll remember our product, 
and we'll have a pre-sold pros- 
pect for a central system.” 

Commercial work is another 
proposition. The outstanding fac- 
tor here is to think in terms of 
the general contractor. Says 
Schlather, “look at it this way. 
The general contractor has to bid 
on a job before he gets it, and 
before he can bid he has to go 





Joseph A. Sheehan 


Joseph A. Sheehan, first vice president of the 
National Assn. of Plumbing Contractors, died 
recently at St. John’s hospital in St. Louis. 

Mr. Sheehan was active on many NAPC com- 
mittees and was chairman of the Scholarship 
Committee. He served as president of the 
Missouri association in 1948-49 and as president 
of the St. Louis association in 1946. He also was 
a member of the Eastern Missouri Chapter of 
the American Society of Sanitary Engineering. 

Mr. Sheehan was president of the J. Sheehan 
Plumbing Company in St. Louis and was one of 
an illustrious industry family. His father, 
Jeremiah, and his brother, Jerry, both served as 
presidents of the NAPC. 

Survivors include the widow, Mary; a daugh- 


ter, Mrs. Michael L. Galli, and a son, Joseph A. 





Sheehan, Jr. 











chase cheaper for the customer, 
but it also built up a fever in the 
neighborhood. When we urged 
folks to get the neighbors in to 
help on the basis of helping them 
in return, it just assumes that 
everyone intends to buy and that 
it’s only a matter of time. That 
speeds up the process of convinc- 
ing them.” 


around and get bids on the 
plumbing, heating and air condi- 
tioning, plus electrical work and 
other things. He has to do all 
this without knowing if he’ll get 
the job. I figure it must cost a 
general contractor $200 to make 
a bid on a good-sized job. 

“But look how much he can 
save if he can go to one place. 
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He talks to one man over one set 
of blueprints and walks away 
knowing he’s getting bids on 
three different jobs—plumbing, 
heating and air conditioning— 
all in one stop. That’s what he 
can do here. He talks to Mr. 
Albert who figures plumbing and 
heating, and then Mr. Albert gets 
together with us. 

“We can change things around 
to lower costs and make the best 
overall arrangement and then 
give the contractor a bid based 
on good engineering and on the 
knowledge of specialists in each 
of the fields. Planning all three 
together nearly always permits 
labor and material economies, 
resulting in a lower bid without 
any sacrifice of profits.” 

As an example of the benefit of 
figuring heating, plumbing and 
air conditioning together, 
Schlather pointed out that a 
firm figuring only the plumbing 
and heating could easily put in 
ducts too small for air condition- 
ing. Air conditioning ducts, on 
the other hand, can accommo- 
date heating. In such a case, 
either two duct systems would 
have to be put in or the heating 
bidder would have to change his 
bid to allow bigger ducts. 

Albert uses manufacturer's 
literature throughout the spring 
and summer as envelope stuffers 
to help build the air conditioning 
business. These go to all cus- 
tomers, from big contractors to 
retail appliance buyers. Albert 
ran a heavy newspaper and radio 
ad campaign in March, which is 
being followed up by one or two 
ads per week through the re- 
mainder of the season. 

“And we'll appeal to everyone 
from the $5 customer to the 
$5,000 customer,” says Schla- 
ther. “We want them all, be- 
cause we’re geared up to handle 
it all profitably. The air condi- 
tioning and weather conditioning 
boom is going to last for quite a 
while yet and we don’t want to 
miss any of it,” END 
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Rotary TYPE oil burners were among the first 
to be used successfully for home heating. While 
some of the original rotaries are out of manufac- 
ture, the basic principles which made these early 
models efficient and clean-burning are still incor- 
porated in burners made and sold today by sev- 
eral manufacturers of high grade oil heating 
equipment. 

This article will consider only the vertical 
rotary as used for home heating throughout the 
country. The horizontal rotary burner, used gen- 
erally for burning heavier fuel oils in large in- 
stallations, will be discussed in a later article. 

The vertical rotary consists of a frame installed 
in the lower part of a boiler or furnace (the ash- 
pit, in the case of a converted coal furnace), sup- 
porting a vertically mounted motor. This frame 
also supports the hearth, a surface of refractory 
cement surrounding the burner oil-air distributor, 
and extending to the sidewalls of the furnace. 

The motor shaft extends a few inches above the 
hearth. At its top is the rotating oil-air distribu- 
tor, which throws out the combustible elements 


Part 7 of a Series 


Vertical Type Rotary Burners 


By Frep FeIcENBAUM 
Oil Heating Instructor 
New York City 


toward the boiler walls in a form in which mixing 
and burning can take place. 

There are two classifications of vertical rotary 
burners, the wall-flame and the suspension-flame 
types. The wall-flame burner is often called the 
low-speed rotary, or vaporizing rotary. The sus- 
pension flame rotary is also known by various 
names; atomizing rotary, sunflower-flame rotary, 
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and high-speed rotary. Each has its own type 
fuel-air distributor, projecting the mixture in 
different forms for the two kinds of flame. 

The wall-flame rotary burner has a distributor 
rotating at 1,725 rpm or less, mounted at the top 
of the motor shaft. The air distributor is actually 
a multi-vaned blower in most cases, surrounding 
the oil distributor and protecting it from the in- 
tense heat of the flame. If the oil distributor were 
not protected in this way it would overheat and 
become full of hard carbon in a short time, as a 
result of the cracking and coking of the fuel in its 
passages. 

The oil distributor (Fig. 2) is a device for re- 
ceiving the oil from a supply tube, or from the 
hollow motor shaft, and whirling it smoothly by 
centrifugal force up its sloping sides into the sev- 
eral spouts which project it out over the hearth. 
The oil travels across the hearth in relatively 
large particles, which can often be seen when 

(Please turn to top of-next page) 
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Fig. 1 illustrates a typical wall flame rotary burner instal- 
lation. Various differences in burner construction and 
application make the use of one set of installation rules 
impractical. However, this article provides generalized 
instructions which are applicable to most such burners. 
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(Continued from preceding pages) 
cold. They vaporize very little in transit, but 
flash instantly into vapor when they strike the 
hot hearth-ring. 

The oil vapor rises at a constant rate into the 
air-stream from the blower and mixes with it. 
An electric spark ignites the mixture. When the 
oil-air ratio is correctly adjusted the color of the 
flame is mainly blue, with streaks of yellow 
throughout and much yellow at the tip. The whole 
appearance of the flame is much darker than 
that of atomizing burners. For this reason the 
radiance factor in heat transfer to the furnace 
walls is less, but the convection factor, resulting 
from the placement of the flame close to the 
furnace wall, is greater. High overall efficiencies 
can be obtained with this type flame, even in 
conversion installations in marginal boilers and 
furnaces. 


Rotaries Have Only One Moving Part 

Rotary burner manufacturers stress the fact 
that their product has but one moving part, by 
which they mean the motor-shaft-distributor com- 
bination at the center of the installation. With no 
pump or other heavy load on the motor its horse- 
power can be very low, from %» to 1% hp. For 
this reason it is very economical in power con- 
sumption. Some require no oiling, being lubri- 
cated by the fuel oil passing through them. Those 
that require lubrication are generally equipped to 
contain a year’s supply of oil or grease. 

Motors for rotaries are not standardized like 
many used in gun-type burners. They are built 
specifically for one burner and are not inter- 
changeable. They are generally capacitor types, 


for good starting torque at low power. Some re- 
cently designed motors are of the shaded-pole 
type operating at 1,600 rpm or less. In spite of 
their low power they are very dependable. 

The control parts of the gravity-fed rotary are 
usually remote from the burner itself. These are 
few in number, and easily understood. These 
are the constant-level valve, for maintaining a 
constant fuel pressure to the burner; the solenoid 
fuel shut-off valve, and the fuel-metering valve. 
These are all the parts necessary to maintain safe, 
dependable control of the fuel. Of course there 
are combustion safety controls required, as with 
other spraying burners. 

The constant level valve is generally located at 
the tank outlet a few inches below the tank bot- 
tom. This is the device that provides a constant 
head of oil pressure to the metering adjustment 
of the burner, regardless of the amount of fuel in 
the tank. 

This component is made by several manufac- 
turers of burner equipment. It comes in various 
shapes; the principle is the same in all of them. 
A float is used to control the flow of oil into a 
chamber by opening and closing a needle valve. 
As oil leaves the chamber to supply the burner 
during operation, the float falls, lifting a needle 
from its seat and admitting oil from the tank. 


No Valve Movement 

There is practically no movement of this float or 
valve once it has found its correct operating 
point, allowing fuel to flow inward at the same 
rate at which it flows out of the chamber to the 
burner. At the end of an operation, when the oil 
flow stops at the burner, the float rises a frac- 
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tion of an inch and closes the inlet port. It re- 
mains at this level throughout the off period 
(Fig. 3). 

Most constant level valves contain a strainer 
through which the incoming oil must pass before 
reaching the float-valve. This prevents solid par- 
ticles from building up on the seat and interfer- 
ing with proper oil level control. It also helps pre- 
vent fouling of the float mechanism. 

Another necessary accessory to the constant 
level is a vent opening to the float chamber. If 
air were not free to move in and out there would 
be erratic control by the float. A piece of % in. 
copper tubing is run upward from the vent port. 
This should be run to the outside of the building 
along with the fill and tank-vent lines. 


Avoid This Method of Venting 

Servicemen often find the vent raised merely to 
a point inside the basement higher than the top 
of the tank. In other installations it is connected 
to the tank vent. This latter is particularly poor 
practice. 

If the burner is operating while the tank is 
being filled there is likely to be excessive pres- 
sure in the float chamber, forcing oil to the burner 
at a much greater rate than normal. The fire will 
become very large during this period, often filling 
the basement and sometimes the house with 
smoke and odor. When this hookup is encoun- 
tered it is wise to advise the owner to shut off the 
burner while the tank is being filled or, better 
still, to have the installation corrected. 

Practically all domestic rotaries employ the 
solenoid valve to stop the flow of fuel at the end 
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Fig. 3: This schematic drawing shows how the constant 
level valve works. Oil from the tank passes through a 
strainer to the inlet port of the float chamber. As oil flows 
to the burner during operation, the float falls to a point 
where it holds the inlet port of the chamber open just 
enough to admit oil to maintain the proper level. 
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of the operation. This is a simple device, so 
trouble-free that the serviceman is inclined to 
overlook the fact that it is an almost wonderful 
method of starting and stopping oil flow through 
the system. It does its work from outside without 
the need of packing glands or other kinds of seals 
against leakage. 

An electromagnetic force simply reaches 
through a closed metal tube, lifting a plunger out 
of its seat when fuel is demanded. When one or 
another control cuts off the power to the burner, 
the plunger drops back into its seat by its own 
weight. Some solenoid valves use a spring return 
on the plunger, but these are more generally 
found on other types of burners, operating with 
higher pressures or heavier oils. 

Fig. 4 is a diagrammatic view of the twin-type 
solenoid oil valve assembly used with many small 
rotaries. The oil flows into the valve body through 
a strainer which, as in the constant level valve, 
prevents fouling of the valve seats and parts; 
then passes through a series of two solenoid 
valves. This arrangement provides an added 
safety factor. In case of failure of one plunger to 
seat because of dirt the other can still cut off the 
flow of fuel completely. 


How Metering Valve Operates 

The metering valve is also included in the valve 
body. This is a screw-type adjustment, as simple 
as a faucet. It can be closed completely, or opened 
as wide as necessary for the largest flame within 
the capacity of the burner. 

There is usually a packing gland around the 

(Please turn to top of next page) 
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Fig. 4 illustrates the twin-type solenoid oil valve assembly 
used with many small rotary burners. The oil flows into 
the valve body through a strainer, which prevents fouling 
of the valve seats and parts, then passes through two 
valves. In case one plunger fails to seat, the other can 
still cut off the flow of oil to the burner. 




















(Continued from preceding pages) 
metering valve stem. The tapered end of the stem 
is usually slotted to provide a relatively long 
restriction, less sensitive to fouling and easier to 
adjust to a dependable oil flow. 

The following information is intended to give 
the serviceman some understanding of the ele- 
ments which go into rotary installation. 

Each manufacturer of wall-flame rotaries pub- 
lishes complete instructions regarding installation, 
intended for a particular burner and not com- 
pletely applicable to others. For this reason it 
would be impossible to give more than generalized 
information here. Various differences in burner 
construction and application makes the use of 
one set of rules impracticable. 


Where to Place Oil-Air Distributor 


However, there is one rule on which there ap- 
pears to be no disagreement. This is the center- 
and-level rule. The placement of the oil-air dis- 
tributor in the exact center of the boiler or fur- 
nace is essential. This assures the most perfect 
distribution of fuel to the hearth-ring. In any 
other position it would not be possible to adjust 
for an even flame all around. Off-center setting 
would also result in unbalanced distribution of air 
(and air velocity, an essential element to good 
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Fig. 5: Since most domestic rotary burners are gravity- 
fed, it is necessary to have the fuel tank considerably 
higher than with pump type burners. Shown here is a 
typical horizontal tank installation. Note that the tank 
should be strapped to the wall to prevent swaying or 
buckling because of the long supporting legs. 


combustion) at the perimeter of the hearth. 

The burner and the hearth must likewise be 
perfectly level. If the burner were off level even 
to a small degree the oil particles thrown from 
the distributor would strike high on one side and 
low on the other. A part of the spray might over- 
shoot the hearth-ring entirely. The result would 
be uneven vaporizing and burning, and quite 
possibly could create ignition problems. The 
hearth itself must be perfectly level if it is to 
support a level hearth-ring, capable of receiving 
a perfect oil strike at all points. 


Burner Frame Should Be Level 

So when the burner frame is assembled and 
placed in position great care should be taken to 
level it perfectly and to position it in the exact 
center of the boiler or furnace. The frame has 
a shoulder a few inches below the distributor. 
This is to be adjusted exactly level with the 
gratelugs of the former coal burning unit. 

A hearth-pan is cut out to fit the inner circum- 
ference of the boiler or furnace at grate level, 
with an opening cut at the center to fit the burn- 
er-frame neck. Other openings are made in the 
pan for the igniters. The hearth-pan is generally 
made of 26-gage sheet metal. It is laid as level as 
possible on the burner frame and the grate lugs. 
Wedges may have to be driven at points to pre- 
vent warping. 

When correctly set in place, and the burner 
finally centered and levelled, a liberal applica- 
tion of good furnace cement is packed into all 
openings and joints. This is basic sealing, to pre- 
vent air leakage up through the hearth. Some 
installers give this cement some time to set before 
pouring in the hearth material; others use a 
blowtorch to dry it. The torch is used only a 
short time, just long enough to harden the sur- 
face of the cement. 

The material for constructing the hearth is a 
castable refractory, generally called hearth-ce- 
ment. It comes in bags, containing two elements 
loosely mixed. This should be thoroughly mixed 
before wetting. It is quick setting, and is not to 
be mixed with water before the installation is 
completely ready for it. 


Applying the Hearth Cement 

When mixed, only enough water is used to 
bring it to a troweling consistency. The in- 
staller tries to mix enough for the entire hearth 
at once; he usually has a little left over. He 
places the mixed cement on the hearth-pan with 
a small stove shovel or scoop, spreading it out as 
evenly as possible. He is careful not to disturb 
the burner frame. When he has enough on the 
pan he begins to trowel it into place, trying to 
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Fig. 6: This cross-section drawing shows the oil-air dis- 
tribution system. The mixture rises through grilles and 
burns above them when correctly adjusted. The grille 
produces a “bunsen” effect. Note that mixing and burn- 
ing stages of the operation are separate. 


leave no hollows. He then trowels it out to a 
smooth finish, 

The hearth-ring segments are then set into 
place. These have already been prepared for the 
installation, so the process can be accomplished 
quickly. The lower fins of the segments are im- 
bedded into the cement. If the surface has been 
disturbed by this operation it should be smoothed 
quickly. Final finishing of the surface can be 
done with a wet paint brush. 


Follow the Manufacturer's Specs 


It is important to follow the manufacturer’s 
specifications regarding the number and place- 
ment of the segments. In former times they were 
placed very close to the boiler wall. In modern 
practice space is left for the installation of the 
steel backing-ring at the rear of the hearth-ring. 
Notches are provided in the segments of some 
hearth-rings for holding it firmly in place. Its 
purpose is to prevent the throwing of a portion 
of the oil spray (off-spray) onto the cooler boiler 
surfaces, where it might glaze and become a 
source of odor and poor combustion. It helps also 
to maintain a higher hearth-ring temperature for 
better vaporization of all the fuel. 

After the hearth cement has set, the grilles or 
baffles are set on the upper edge of the hearth- 
ring. These are intended to produce the “bunsen” 
effect on the mixing oil and air rising through 
them. No burning should take place below the 
grilles. Mixing is relatively complete as the air 
and oil vapor pass upward through them. 

Since most domestic rotary burners are gravity- 


141 





HAND VALVE 
or 
{ FUEL OUTLET 
IN BURNER 
LEVEL 7 om DISTRIBUTOR 


VALVE bo} 


GRAVITY LINE 
4" MIN. COPPER ~ 
TUBE 


= a: 
LAR CEE Ye. 


























Fig. 7: This sketch illustrates suggested dimensions for 
a typical wall flame rotary burner hookup. By following 
these suggestions, contractors will be on safe ground for 
most installations. However, special conditions such as 
listed in the article may dictate a change. 


fed, it is necessary to have the fuel tank con- 
siderably higher than is customary for pump type 
burners. It is important for the dealer to know in 
advance just what ceiling limitation he must con- 
tend with when this type burner is to be installed. 

When the basement has a high ceiling a con- 
ventional vertical tank (42 or 44 in.) may be used. 
If the ceiling is lower, a horizontal (22 or 26 in.) 
tank may be required. All calculations should 
include 6 or 8 in. of space above the tank, other- 
wise it will be difficult to pipe the fill and vent 
lines. 

Certain rotaries have their supply-tube outlet 
at about hearth level. With most boilers this 
places it at least 14 in. above the floor. The bottom 
of the tank will be 16 to 18 in. above this level; 
therefore it will be around 30 in. from the floor. 
Other burners have the supply-tube outlet some- 
what lower, using a booster pump or other means 
to lift the fuel to the distributor. Each manu- 
facturer issues minimum dimensions for tank 
height. 


How to Anchor the Tank 


The legs supporting the tank will be very long 
in most installations. It is to be considered that 
they must support over a ton of weight when the 
tank is full. There is, therefore, some danger of 
swaying under the load, so precautions are to be 
taken to anchor the tank horizontally in some 
manner. 

If the upper fill and vent piping is very short 
and direct this will not be necessary, but if the 

(Please turn to top of page 206) 



































NEW PRODUCTS + NEW PRODUCTS + NEW PRODUCTS 


Shower Head 

A new shower head that provides 
a choice in the type of spray desired 
has been announced by Symmons 
Engineering. A fingertip control al- 
ters the spray from needle-sharp 
to gentle, and also will produce a 
soft but drenching flow for rinsing. 
A separate control regulates the 
desired volume of the shower. Head 
parts are machined from cast 
bronze and have a chrome exterior. 
The unit has a self-cleaning action 
and full spray pattern and mini- 
mizes blind spots. 





Manufacturer: Symmons Engi- 
neering Co., 719 Tremont, Boston. 


Oil-Fired Furnace 

A new oil-fired horizontal fur- 
nace is designed for varied instal- 
lations in homes where space is 
limited. The furnace can be in- 
stalled as a free standing unit in 
a convenient spot or can be sus- 
pended from ceiling joists to leave 
floor area free for other use. The 





unit connects to most types of warm 
air heating installations. Available 
models have capacities of 82,500, 
115,000 and 165,000 Btu at the bon- 
net and are factory assembled. 
Manufacturer: Thatcher Furnace 
Co., Center St., Garwood, N. J. 


Ceiling Conditioner 
A new air conditioner introduced 
by Barkow is designed for attic or 





ceiling installations to conserve 
space. Rings at the four top corners 
are provided if ceiling suspension 
is desired. The self contained unit 
features a hermetically sealed com- 
pressor, a capillary system and has 
disposable filters. The conditioner 
can be used for free discharge of 
air or can be attached to a duct 
system and is available in two or 
three-ton units, with or without 
blower. Dimensions of the condi- 
tioner are 25 by 25 by 49% in. 
Manufacturer: Barkow Mfg. Co., 
2230 S. 43rd St., Milwaukee 15. 


Water Heater Lines 
Duo-Therm has introduced new 

and expanded lines of gas, electric 

and cil water heaters. Eleven gas 


models are available, 17 electric 
and nine oil. The gas line has a 
‘ ? ivi 


CRAM AL 





special flue baffle designed to im- 
part maximum heat to the water 
instead of up the vent. All electric 
units have the “Hot-Watt” heat- 
ing element. The oil line burns fuel 
oil and is offered in 20, 30 and 45 
gal. capacities. Edward Crary, as- 
sistant sales manager (left in photo) 
and Karl Egeler, sales manager, 
examine two of the models. 

Manufacturer: Duo-Therm Div., 
Motor Wheel Corp., Washington at 
Mt. Hope, Lansing 3, Mich. 


Jet Pump 

A new axial flow jet pump de- 
signed to resist corrosion and to 
provide high capacities and pres- 
sures has been introduced by Day- 





ton. The pump has all internal parts 
made of brass or stainless steel. 
The unit can be used for settings of 





Free Standing or Recessed Baseboard 


A new baseboard designed for 
simple and fast installation in fin- 
ished or unfinished homes has been 
introduced by Beacon. The base- 
board can be used as a free stand- 
ing unit or can be recessed. The 
front panel is double ribbed for ap- 
pearance and strength and snaps on 
a mounting bracket welded on the 
rear panel. The % in. copper heat- 
ing element has 2 x 2 in. aluminum 
fins and snaps into adjustable core 
clips on the rear panel. The heat- 
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ing element tube has one flared end 
for sweat soldered connection. 
Corner sections of the baseboard 
are machine mitred for close con- 
nections. 

Manufacturer: Beacon-Morris 
Corp., 60 Brainerd Rd., Boston 34. 
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60 to 140 ft in a 4 in. well and is 
powered by a % hp motor. A cart- 
ridge type rotary seal can be re- 
placed without special tools or dis- 
mantling pipe lines or pump. 

Manufacturer: Dayton Pump 
Mfg. Co., 500 N. Webster St., Day- 
ton 1, Ohio. 


Roof Ventilator 

A new roof ventilator introduced 
by Carnes features a power fan for 
added air movement. The alumi- 
num unit has a low silhouette cas- 





ing that houses a backwardly-in- 
clined centrifugal fan wheel. The 
fan wheel is non-sparking for 
added safety. Fan wheel sizes avail- 
able include 4 to 36 in., with ca- 
pacities from 100 to more than 15,- 
000 cfm. Additional axial flow fans 
in sizes from 10 through 36 in. have 
capacities from 400 to more than 
17,000 cfm. Accessories include au- 
tomatic and motorized back .draft 
dampers and bird screens. 

Manufacturer: W. R. Carnes Co., 
S. Main St., Verona, Wis. 


Steam Venting Valve 

A new air valve for use in vent- 
ing steam radiation heating systems 
has been announced by Oster Lab- 
oratories. The unit is designed to 
provide balanced and quick heating 
even in rooms distant from the boil- 
er. The air valve is available in 
straight and angle models with hex- 
agonal bases for quick installation 





in old or new steam systems. The 
venting port has an adjustable col- 
lar that permits up to % in. venting. 
The unit can be used with most ac- 
cessories used in disseminating heat 
in steam systems. 

Manufacturer: Oster Laborator- 
ies, Box 468, Ellenville, N. Y. 


New Finish for Controls 

Minneapolis-Honeywell has in- 
troduced a new finish for its line of 
heating and cooling control devices. 
A gray finish will be used on damp- 
er motors, relays, furnace controls 
and oil burner regulators. Instru- 
ments will be available in either a 
gray wrinkle or flat finish. The new 
color is designed for greater visibil- 
ity of controls and panels. 

Manufacturer: Minneapolis-Hon- 
eywell Regulator Co., 2753 Fourth 
Ave. South, Minneapolis 8. 


Wall Heater 

A new gas wall heater designed 
for simple and versatile installation 
has been announced by Royal Jet. 
The unit is completely assembled 
and fits into a standard single stud 
space. The panel can be set above 
tbe baseboard to permit wall to 





wall floor covering. Safety is pro- 
vided by a fully enclosed heating 
element that is free from baffles 
and is porcelainized for quiet oper- 
ation and maximum service life. 


Units are available in single and 
dual models with 25,000 to 60,000 
Btu capacities. 

Manufacturer: Royal Jet, Inc., 
1024 Westminster, Alhambra, Calif. 


Sump Pump 

A new submersible sump pump 
that fits into a 10 in. sump has been 
announced by Zoeller. The unit is 
9 in. wide and 13% in. high. The 





automatic unit features the motor 
and switch sealed in a stainless 
steel casing. The unit has a capacity 
of 1750 gals. at a 10 ft head when 
powered with a 1/3 hp motor. The 
strainer is at the top of the pump 
for easy cleaning. Models available 
are in bronze and cast iron and 
weigh 39 lbs. 

Manufacturer: Zoeller Co., Route 
5, Box 474A, Louisville 11, Ky. 


Steam Regulator 

A new steam regulator with a 
self closing feature to provide 
maximum safety and control has 
been introduced by Lawler. The 
unit is designed to prevent over- 
heating through an override by ac- 

(Please turn to top of page 144) 


In-Sink-Erator Introduces Residential Dishwasher 


A new residential dishwasher 
introduced by In-Sink-Erator has 
a built-in heater for boosting al- 
ready heated water to scalding 
temperatures. One model is incor- 
porated into a cabinet sink com- 
plete with a food waste disposer. 
The dishwasher also is offered as a 
free-standing cabinet model or can 
be built into existing cabinets. 
High-temperature water is taken 
from the two-gal. heater and 
whirled against dishes with jet- 
like force. A heavy duty motor 
drives a spiral impeller to provide 
a forceful “scrubbing” action. The 
dishwasher features automatic 
washing, rinsing and drying for a 
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family of six. Racks are partitioned 
for types of dishes and other cook- 
ing ware, and are plastic coated. 
Manufacturer: In-Sink-Erator 
Mfg. Co., 1225 14th, Racine, Wis. 
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(Continued from page 143) 


cidental damage to the thermostatic 
steam regulator element. The unit 
automatically closes a direct acting 
valve when the element accident- 
ally fails. An available reverse act- 
ing model automatically opens the 
valve to prevent override of tem- 





perature being controlled. The 
thermostatic element is a vapor 
tension type and comes with six ft 
of armored capillary tubing. 
Manufacturer: Lawler Auto- 
matic Controls, Inc., 453 N. Mac- 
Questen Pkwy., Mount Vernon, N.Y. 


Correction 

In the announcement of the 
Reading ~ Tube Corporation new 
carton for packaging culls of copper 
tubing, published in the March is- 
sue, the company address inadver- 
tently was given as Long Island 
City, N. Y. Sales and executive 
offices of Reading now are in the 
Empire State Bldg., New York, City. 


Multi-Stage Pump 

A new multi-stage brass pump 
for use in both deep and shallow 
wells has been introduced by Day- 
ton. The pump uses an axial flow 





and features all pumping parts con- 
structed of brass for maximum re- 
sistance against corrosion. The deep 
well unit can be used for settings up 
to 200 ft with two-pipe jet assem- 
blies for wells four or five in.-in 
diameter and in single-pipe assem- 
blies in smaller wells. The shallow 


well unit is a straight centrifugal 
type and does not require a jet as- 
sembly. Pumps and ejectors are 
available separately or as complete 
systems with pressure tanks with 
28 to 220 gal. capacities. The pumps 
have cartridge type rotary seals. 

Manufacturer: Dayton Pump & 
Mfg. Co., 500 N. Webster St., Day- 
ton 1, Ohio. 


Sink, Wall Cabinet 

A new cabinet sink and wall 
cabinet combination has been in- 
troduced by Capitol. The 66 in. 
double drainboard sink features 
roller drawers, one with a cutlery 
partition. The sink also has two 
full shelves, insulated doors, a 
porcelain top and stainless steel 
strainers. The steel wall cabinet is 
of one-piece construction and has a 





ee 


recessed back to simplify installa- 
tion. 

Manufacturer: Capitol Kitchens, 
644 First Ave., Roselle, N. J. 


Plastic Pipe Coupling 
A new fitting for coupling plastic 
pipe has been introduced by Amer- 


ican Sanitary. The unit is precision 
machined from solid brass and is 
designed for plastic to plastic join- 
ing. The fitting assures sealing by 
gripping the plastic pipe with ridges 
machined into tapered portions at 
each end. A hose clamp is attached 
to the pipe and tightened on the unit 
to form a permanent connection de- 
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signed to be leak-proof. Fittings 
are available in %, %, 1 and 1% in. 
sizes. 

Manufacturer: American Sani- 
tary Mfg. Co., Abingdon, III. 


Packaged Boiler 

A new packaged boiler designed 
for firing with light oil or gas has 
been introduced by Orr & Sembow- 
er. The three-pass boiler has a sin- 
gle flue gas flow reversal at either 
end. A minimum of five sq ft of 
heating surface is provided per 
boiler horsepower. Programming 
and safety controls are automatic. 
The boiler is available with 15 to 
100 hp in steam or hot water designs 
for pressures to 250 psi. Other boil- 
er models to 500 hp are available. 

Manufacturer: Orr & Sembower, 
Inc., Morgantown Rd., Reading, Pa. 


All-Year Heat Pump 
A new heat pump for use in win- 
ter heating and summer cooling in 
all climates has been introduced by 
Acme Industries. The electrically 
operated unit is self-contained. It 
(Please turn to top of page 146) 





Console Conditioner Cools, Heats, Ventilates 


A new console air conditioner for 
cooling, heating and ventilating in- 
dividual rooms has been announced 
by Modine. The unit uses chilled 
water for cooling and hot water for 
heating and is served by three pipes 
—water supply, return and drain. 
The conditioner can be fully ex- 
posed or can be partially recessed. 
Edges at the junctions of top and 
sides are square and extend for- 
ward to half of the unit’s depth in 
recessed installations with less than 
six in. protruding into the room. 
Available models are in 2/3, 1% 
and 2-ton sizes. ‘The conditioners 
have air filters, adjustable fresh air 
mixing dampers, three-speed mo- 
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tor control, high capacity reversible 
coil, twin access doors and remov- 
able enclosure fronts. 
Manufacturer: Modine Mfg. Co., 
1847 Junction Ave., Racine, Wis. 
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Pa. WB Once in a great, great while an industry announcement has significance far 
beyond the usual. We at Kewanee-Ross believe the Big Truth about boilers and 

‘in- ; 7 

sin ' f £3 4 ‘ Kewanee Reserve Plus rating to be one of the most important precepts of 

rd business we ever presented, 

ally 

~h Kewanee Reserve Plus rating guarantees dependability, flexibility, higher effi- 
ciency, lower costs, longer boiler life because it means “cruising speed" opera- 
tion. So when you consider boilers, remember the Big Truth*...*‘you will make 
more money selling boilers rated on nominal capacity to operate at ‘cruising 
speed’ because you'll never have to ‘make good’ a failure.’’ 
Kewanee Reserve Plus means boiler selection is 
made with confidence, guesswork is eliminated... 
the most economically sound expenditure is guar- 
anteed . . . protection against emergencies and 
fluctuating loads, provision for expansion are pro- 
vided . . . lower boiler maintenance and lower 

sible a | by operating costs are assured. 

rn ) , You can count on Kewante engineering 

Co., e ; KEWANEE-ROSS CORPORATION * KEWANEE, ILLINOIS 

lis ‘ : a Division of Ameri Radiator. & Standard Sanitary Corp 

° , ; Serving home and industry * American-Standard * American Blower 

Church Seats & Wall Tile * Detroit Controls * Kewanee Boilers 
Ross Exchangers * Sunb Air Conditioners 
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takes heat from piping laid in the 
ground surrounding the house or 
from any underground water 
sources. The heat is pumped into 
the house or cabinet, For cooling 
the process is reversed. The unit 
works on the principle of the 





household refrigerator, by taking 
heat or cold and releasing it by 
means of a refrigerant. The pump is 
about the size of a desk and re- 
quires no venting. 

Manufacturer: Acme Industries, 
Inc., Mechanic & Ganson Sts., Jack- 
son, Mich, 


Closet Tank Liner 

A new liner for water closet tanks 
designed to eliminate sweating has 
been announced by Jaye. The plas- 
tic unit is installed inside the tank 
to form an insulation barrier be- 
tween the cold water and the porce- 
lain. The non-absorbent liner keeps 
the tank from chilling during con- 
stant cold water changes. The liner 





panels can be cut with a knife and 
laminated ends provide shaping as 
desired. 

Manufacturer: Jaye Corp., 1012 
Third St., Watertown, Wis. 


Truck Dipper Trip 

A new dipper trip for use on 
truck and crawler mounted power 
shovels has been announced by 
Schield Bantam. The unit has a 
thumb operated push button switch 
mounted on the swing clutch lever. 





Pressing the button activates an 
electric motor mounted on the 
shovel boom. The motor when ac- 
tivated winds up a dipper chain that 
trips the bucket dipper. Power is 
supplied from the basic unit battery 
through a solenoid arrangement 
connected to the dipper motor. 

Manufacturer: Schield Bantam 
Co., Waverly, Iowa. 


Pipe Cutter 

A new pipe cutter designed for 
use in places difficult to reach has 
been introduced by Stein. The mal- 
leable iron unit has a steel handle 
and screw. Cutter wheels are re- 
placeable and are designed for 
maximum wear. The cutter can be 





used on iron, brass and copper tub- 
ing for sizes up to % IPS. The unit 
is particularly adaptable for cut- 
ting pipe behind bathtubs or lava- 
tories or pipes in partitioned walls. 
Manufacturer: Lee Stein, 5330 
Market St., Philadelphia, Pa. 


Unit Heater 

Union Asbestos has announced a 
new circular down blow unit heater 
for commercial and industrial ap- 
plications. The unit is designed for 
steam or hot water heating systems 


















and can be used in vertical or hori- 
zontal installations. The circular 
coils have heavy gage steel headers 
into which coil tubes are brazed. 





Propeller type fans are formed 
aluminum and are riveted to semi- 
steel hubs. The motor is mounted 
on rubber mountings in the bottom 
of the motor well and is isolated 
from the coil. The motor and fan 
assembly is removable from the 
bottom of the unit. Available mod- 
els have Btu capacities of 43,000 to 
412,000 with steam systems. Hot 
water capacities are 34,650 to 469,- 
500 Btu. 

Manufacturer: Union Asbestos 
and Rubber Co., 332 S. Michigan 
Blvd., Chicago 4. 


Horizontal Cooler 

A new horizontal space cooler 
designed for installation in crawl 
space or attic has been introduced 





by Williamson. The unit is auto- 
matically controlled to provide 
proper cooling and dehumidifica- 
tion, Two and three-ton sizes are 
available in a unit that requires 
only 5.4 sq ft of base area. The 
(Please turn to top of page 148) 





Packaged Heating Cooling Control 


A new packaged electronic heat- 
ing and cooling control for com- 
mercial buildings has been an- 
nounced by Minneapolis-Honey- 
well. The unit combines an elec- 
tronic relay and the “Modutrol” 
motor into a single unit. The com- 
bination can be used in heating- 
cooling installations that need only 
one indoor thermostat and another 
thermostat mounted either outside 
the building or in the air intake. 
The control also can be used in 
large zoned systems where signals 
from several thermostats must be 
coordinated to actuate the motor 
valve or damper. The unit provides 
temperature adjustments according 
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to changes in outside weather con- 
ditions, occupancy of the building, 
prevailing winds, sunlight or shade. 

Manufacturer: Minneapolis-Hon- 
eywell Regulator Co., 2753 Fourth 
Ave., S., Minneapolis 8, 
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MANCHESTER ELEMENTARY SCHOOL 


Manchester, Missouri 


Architect: CHARLES W. LORENZ, Kirkwood, Mo, 

Contractor: JUENGEL CONST. CO., St. Louis, Mo. 
Radiant Heating: BAGLEY & COMPA Inc., Robertson, Mo. 
Revere Distributor: GRINNELL COMPA ‘ Inc., St. Louis, Mo. 


—— 


Radiant Panel Heating fits perfectly into the grow- 
ing trend to 1-story school construction. It means 
warm floors, no drafts, and a healthier atmosphere 
for scholars. To the architect radiant panel heating 
means greater latitude in design, more usable space 
for the money. And for the user it means greater 
heating efficiency, lower redecorating costs and less 
cleaning and maintenance than when old-fashioned 
heating methods are used. The ideal material for 

anel heating is copper. For no other metal or alloy 

as all the desirable construction characteristics of 
this “ageless” metal. 

To the contractor, the usé of Revere Copper 
Water Tube means easy bending and handling... 
its long 60‘ lengths require fewer fittings, the solder 
fittings used eliminate the need for welding, wrench 
work and thread cutting, while its lasting, non- 
rusting qualities have been proven through the 
centuries. Even being buried in a concrete slab 
doesn’t bother enduring copper. Copper is the metal 
you Can trust. 

Keep out of trouble, protect your reputation for 
quality work...use Revere Copper Water Tube for 
air conditioning lines, radiant panel heating, hot 
and cold water lines, underground service lines, 
waste stack and vent lines, processing lines. See the 
Revere Distributor nearest you today. And, if you 
have a technical problem, he will put you in touch 
with Revere’s Technical Advisory Service. 


REVERE 


COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 1801 


TWO VIEWS of the radiant Panel heating layout before concrete 230 Park Avenue, New York 17, New York 

slab was poured. Floor area over 17,000 sq. ft. System was im- Mills: Baltimore, Md.; Chicago and Clinton, IIl.; Detroit, Mich.; Los 
bedded in slab 4”. Gravel fill is 6" deep. Coils are 12” OC. Angeles and Riverside, Calif.; New Bedford, Mass.; Rome, N.Y. —Sales 
System is divided into 4 zones, with all supply and return lines Offices in Principal Cities, Distributors Everywhere, 

also of copper. Note edge insulation at right in large photo, SEE ‘MEET THE PRESS”’ ON NBC TELEVISION, SUNDAYS 
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cooler can be used with the furnace 
blower of an existing warm air 
furnace. 

Manufacturer: Williamson Heat- 
er Co., 3500 Madison Rd., Cincin- 
nati 9. 


Double Drainboard Sink 
Lawndale has added a new dou- 
ble drainboard sink to its line of 
plumbing ware. The unit is made 
of formed steel and measures 54 by 
25 in. The sink has a self formed 
four in. backsplash, a four in. cen- 
tered faucet opening and a spray 





opening. The drain is punched for 
a 3% in. strainer or standard food 
waste disposer. Models with 42 by 
25 in. dimensions are available with 
either right or left-hand drain- 
boards and with backsplashes and 
openings identical to the double 
drainboard model. 

Manufacturer: Lawndale Enam- 
eling Co., 1137 W. 14th St., Chi- 


cago 8. 


Oil Burner 

A new oil burner for high heat- 
ing needs has been introduced by 
Cleaver-Brooks. The unit can be 
used to heat a building of more 
than 1,500 sq ft of radiation or if 
more than 6,000 gals. of oil or more 
than 45 tons of coal a year is used. 
The electronically controlled four- 





in. burner has an oil metering pump 
that measures the correct amount 
of oil for varying conditions. The 
burner is designed to use No. 4 or 
5 oil without preheating. A built-in 
low fire start makes a gradual flame 
build-up to the required size. High- 
low flame modulation can be pro- 
vided for top combustion efficiency. 

Manufacturer: Cleaver - Brooks 
Co., 326 E. Keefe Ave., Milwaukee 
12, Wis. 


Commercial Disposer 

A new food waste disposer de- 
signed for institutions has been in- 
troduced by In-Sink-Erator. The 





unit (Model 20) has a stainless 
steel cone attached to the top for 
counter top installations. The wa- 
ter supply fitting is attached inside 
the hopper between the counter 
level and the throat of the dis- 
poser. Two models with 18 and 15 
in. cones, another model for attach- 
ment to a counter top with a 5% in. 
opening and a model that fits 3% 
to 4 in. sink drains are available. 
A 4 hp motor powers the unit. 
Manufacturer: In - Sink - Erator 
Mfg. Co., 1225 14th St., Racine, Wis. 


3-Way Heating Control 

A new three-way heat regulator 
for small homes controls indoor 
temperatures as outdoor tempera- 





tures change. The unit has a 50-ft 
copper tubing capillary connected 
to a flexible metal bellows. A pres- 
surized liquid inside the capillary 
expands or contracts as tempera- 


tures vary. This variation causes 
the bellows to close or open a 
switch and lever mechanism that 
turns the furnace or boiler burner 
on or off. Portions of the control 
are installed outside, indoors and 
in the warm air supply duct or hot 
water pipe. 

Manufacturer: Automatic De- 
vices Co., Inc., 714 Hillgrove Ave.. 
Western Springs, III. 


Gas Unit Heater 

A new gas unit heater designed 
for ceiling suspension has been an- 
nounced by Peerless. The heater 
is available in 10 models from 60,- 
000 to 200,000 Btu capacities. Light- 
er and more compact heaters are 
equipped with either propeller type 


BELLALAALGG 
Reisatanaay 


Be 





air mover or centrifugal blowers. 
They are designed for quieter op- 
eration and easier cleaning and 
servicing through use of a swing- 
away hinged burner pan with drop- 
away bottom inspection panel. 

Manufacturer: Peerless Mfg. 
Corp., 1400 W. Ormsby St. Louis- 
ville 10, Ky. 


Portable Hoist 
A new portable hoist that weighs 
less than 10 lbs yet has a 14%-ton 
capacity has been introduced by 
(Please turn to top of page 150) 





Shallow, Deep Well Jet Water System 


A new jet water system that is 
convertible for shallow or deep well 
service has been introduced by 
Deming. The system is shipped as 
a packaged unit for shallow well 
service and the jet is disconnected 
from the pump and installed in the 
well for deep well service. Another 
model with a larger storage tank, 
42, 80 or 120 gal. capacity, is avail- 
able as a complete system except 
for the pipe and fittings between 
pump and tank. Capacities of the 
new systems range up to 520 gph 
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in shallow well service and to 660 
gph in deep well service. 

Manufacturer: The Deming Co., 
543 Broadway, Salem, Ohio. 
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AMERICAN SAHITARY 


ConXAll Fittings 


© For Every Use—Adapt brass to plastic, copper 
to plastic or couple plastic to plastic. 

© Simply Installed—Just slip into plastic pipe, 
tighten hose clamp. t 

© Leakproof—Serrated end grips plastic pipe 
securely. 

© Long Life—Precision machined of rugged brass. 














[ CD 


cago 


COPPER TO PLASTIC 
Con-X-All Adapter 









































mon I.P. TO PLASTIC 
Con-X-All Adapter 

Connects any fitting with iron pipe thread to plastic 

pipe. Extensively used in deep well installations— 


connects plastic pipe to jet of pump. Available in %”, 
%”, 1", 1%”, 1%” and 2” sizes. 


Q Q 
(ICID Pastic To prasric 
== Con-X-All Coupling 
Provides a secure, permanent connection of plastic 
pipe to plastic pipe. Design prevents plastic pipe from 
pulling off once hose clamp is tightened. Available in 
Ye", %4”, 1” and 14” sizes. 

















Adapter snugly solders into any copper fitting in AeS 
line. Fittings adapted to plastic pipe in illustration 
are (1. to r.) No. 70700 Cast 90° Elbow, No. 70730 
Cast 90° Elbow, No. 71100 Cast Tee, 2”, %4”,1”,1%4”, 
1%" and 2”, No. 70730 Cast 90° Elbow (threaded) 
and No. 71200 Cast Tee (threaded). Available in 4”, 
1” and 14” sizes. 


PP PPP! 






















WE DISTRIBUTE 
THROUGH 
WHOLESALERS 
ONLY 





MERICAN SANITARY 


MFG. CO. ABINGDON, ILLINOIS 
OVER 40 YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 
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Little Mule. The unit has a high 
tensile strength aluminum alloy 
frame for lightness. The hoist has 
13 ft of tinned or galvanized air- 
craft cable formed of 133 strands. 
Mechanical parts are made to with- 
stand double the rated capacity and 
self lubricated bearings need a 
minimum of attention. A safety 
handle will bend long before me- 
chanical parts of the unit can be 
subjected to over-strain. The unit 
can be used horizontally for bend- 


ing, moving machinery or opening 
doors and vertically can hoist at a 
30 to 1 ratio. 

Manufacturer: Little Mule Corp., 
Box 1462, Fort Lauderdale, Fla. 


Plastic Pipe 

A new plastic pipe designed for 
use with submersible pumps has 
been introduced by Yardley Plas- 
tics. A steel suspension cable has 
been added for strength and pro- 
tection. The cable is surrounded 
with plastic insulation extruded 
simultaneously with the pipe. The 
pipe is available in coils up to 300 
ft long. 

Manufacturer: Yardley Plastics 
Co., 142 Parsons Ave., Columbus 
15, Ohio. 


Central Air Conditioner 
Bryant has introduced a new duct 
summer air conditioner for central 
station installation. The cooler may 
be connected to the existing duct- 
work of automatic gas or oil-fired 
furnaces. The conditioner has a 





hermetically sealed refrigeration 
unit, and may be installed in ceil- 
ing space or an attic. It is available 
in two and three-ton capacities. 
Manufacturer: Bryant Heater 
Div., Affiliated Gas Equipment, Inc., 
17825 St. Clair Ave., Cleveland 10. 


Diffusers 
A new continuous diffuser for 
use in sidewall or ceiling installa- 


SE 


tions has been announced by Air 
Devices. Diffusing vanes in the unit 
are designed to provide unvaried 
distribution of noiseless, draftless 
conditioned air over a predeter- 
mined area. Unlimited run dimen- 
sions are available with separate 
mounting frame and interchange- 
able diffusing core and with in- 
tegral diffusing core. Both types 
conform to lighting and other archi- 
tectural considerations. 
Manufacturer: Air Devices, Inc., 
185 Madison Ave., New York 16. 


Bathroom Cabinet 
National Steel has introduced a 
new bathroom cabinet with sliding 





mirror doors. The doors slide on 
nylon bearings in aluminum chan- 
nels, The cabinet is drawn from 
one piece of steel and has rounded 
corners and a rustproof, enamel 
coating. Three available models are 
unlighted,- fluore$Scent side lighted 
and fluorescent top lighted. 

Manufacturer: National Steel 
Cabinet Co., 4515 N. Pulaski Rd., 
Chicago 39. 


Convector Radiator 

A new convector radiator de- 
signed for home or commercial in- 
stallations with steam or hot water 
heating systems has been intro- 
duced by Union Asbestos. Heating 
elements are % in. OD seamless 
copper tubes with aluminum fins, 
bronze headers, steel side plates 
and tube supports. Tubes are me- 
chanically expanded into fin collars 
for maximum metal-to-metal con- 





tact. Knockouts are provided at 
each end of the cabinet for piping 
connections. Dampers are either 
chair or knob types and may be at- 
tached after the enclosure is in- 
stalled. The convector is enclosed 
in a steel cabinet and has easily 
removed reinforced front panels. 

Manufacturer: Union Asbestos 
and Rubber Co., 332 S. Michigan 
Blvd., Chicago 4. 


Horizontal Furnace 

A new horizontal gas-fired fur- 
nace has been introduced by Royal 
Jet. The unit will handle standard 
heating installations and can be 





mounted in attics, under floors, in 
basements or in utility rooms. Air 
is circulated by an adjustable belt 
driven blower with overload pro- 
tection and a diaphragm valve de- 
(Please turn to top of page 156) 





Belt-Driven Deep Well Pump 


A new belt-driven pump intro- 
duced by Myers is designed for use 
on deep wells where normal 60 
cycle A-C electricity is not avail- 
able. The pump can be powered by 
a gasoline engine or an electric mo- 
tor from 1% to 3 hp. It can be used 
in wells where the depth to the low 
water level is as low as 300 ft. 
Maximum capacity is 1150 gph at 
a 100 ft depth. No rods or line 
shafting are needed, making the 


unit suitable for crooked wells. 


150 





Manufacturer: F. E. Myers and 
Bro. Co., 924 S. Orange St., Ash- 
land, Ohio. 
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Plumber calls for YOUNGSTOWN PIPE | 























SEND ME SOME MORE 
PIPE, GEORGE. THAT LAST LOAD OF 
YOUNGSTOWN PIP. SAVED ME ALOT 
OF TIME. IT SURE WAS 
EASY TO CUT. 








a, 








GLAD TO HEAR IT, ED. 
THATS WHAT ALL MY CUSTOMERS SAY. 
THEY LIKE YOUNGSTOWN PIPE BECAUSE IT's 
CONTROLLED IN MANUFACTURE BY ONE 
STEELMAKER FROM START TOFINISH. AND 
EVERYBODY KNOWS TOP NOTCH 
STEEL IS EASIER TO WORK WITH. 





WAN HOONNHY ww Y \ 
Mn, 
. 
4, 0 S> 


UM ip, 


7 points of uniform goodness 


in YOUNGSTOWN PIPE 


® uniform ductility @ uniform wall thickness 
® uniform lengths and size 

® uniform threading @ uniform strength and 
® uniform weldability toughness 


@ uniform roundness and straightness 


THE YOUNGSTOWN SHEET AND TUBE COMPANY easier Kites and Ysios 


‘ A : : tap! oni # , : , Bey 
General Offices: Youngstown, Ohio - Export Office: 500 Fifth Avenue, New York 36, N. Y. 
PIPE AND TUBULAR PRODUCTS CONDUIT BARS RODS - COLD FINISHED CARBON AND ALLOY BARS .- 
SHEETS - PLATES - WIRE - ELECTROLYTIC TIN PLATE - COKE TIN PLATE - RAILROAD TRACK SPIKES 
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on hot water 
storage heaters 


A new edition of the most complete reference 
catalog of its kind, covering all types, sizes and 
styles of pc hot water storage heater equipment. A 
reference work needed by every architect, engineer, 
contractor or user of hot water for process ot 
service. Because of its size, cost, and importance, 
will you please request your Free copy 
on your company letterhead. 





the Pafferson-Kelley Co., inc. 


sae 530 Burson Street, East Stroudsburg, Penn. 


101 Pork Avenue, New York 17 * Railway Exchange Building, Chicago 4 * 1700 Walnut Street, Philadelphia 3 * 96-A Huntington Avenve, Boston 16 © and other principal citite 
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..OR CONTACT YOUR 
WHOLESALER FOR 
THE FACTS ON 1954’S 
TRULY OUTSTANDING 


PROFIT LINE! 
Meet the friendly NORGE 


HEAT man in your area and get 
acquainted with the expanded 
Norge Heat line. Learn directly 
from your wholesaler or from 

















Me a a 

. Cc. E. CORBIN CARROLL CROWE G. L. BROWN E J. EFFINGER 

any of the regional sales man- P. 0. Box 8437 4339 Conant Street 600 S. Michigan Ave. 464 E. Hazelhurst 
Kansas City, Missouri Cincinnati, Ohio Chicago 5, Illinois Ferndale 20, Michigan 


agers pictured at the right, all 
the selling advantages the Norge 
Heat line has to offer you for 
1954... and for the years to 
come. .. 

Let them tell you—first hand— 
about the new and more helpful 














N H t 1 lic th new res sat bet reste pes ane am uckorke Gicoe F. A. KROLL L. K. ALTMAN 
. Princess Anne Roa ‘oberts Street 173 Orange Street P. O Box 3298 
orge ea sa es po 1 y; e Norfolk 7, Virginia Adams, New York New Haven, Connecticut Atlanta, Georgia 


and improved service policy, the 
new and enlarged advertising 
program. Let them show you the 
newly added warm air units and 
get from them the details or 
Norge Heat’s advanced design 
and engineering features that 





JACK D. KOMINSKY J. M. McNAMARA c. &. SMITH DUANE P. MARTIN 


. 
+] 
make it today s truly outstand- 705 South 24th St. 138 W. 7th Street 1315 South Washington 7301 James Avenue, South 
Omaha, Nebraska Erie, Pennsylvania Denver, Colorado Minneapolis, Minnesota 


ing profit line. 

If you want to improve your po- 
sition in your community .. . if 
you want to build your reputa- 
tion on a proven line... if you 
want to establish your business 

on a firm foundation . . . decide ; j ; sw | 

= eee, onsite # Po Box 3804 700 Ne. Zain St. g.b72 pleasant. Street neo siiest Chester Pike 
on Norge Heat, the line that em- eet Monres, Louis orth Miami, Florida wath Wopacath, tose. par Darky, Pennaytwante 
braces all the requirements of all 
your prospects and customers. 


are Complete Heating pine 











ALSO GLASS LINED GAS | ar DAVID F. wi . C. ADAMS GEORGE SHEPHARD 


AND ELECTRIC HEATERS [[eeeee || Sait Lake city, seu ones as “a aot 
| | 
| 
dis NORGE HEAT 
1c. — BORG-WARNER CORPORATION 





760 E. Vine St., Kalamazoo, Mich. | 


principal citi. 
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ORANGEBURG 


ROOT-PROOF PIPE 






For Quality Installations 
and Sure Profits for 
the Plumber! 


A pleased customer... a good profit for the plumber 
. .. always result from installing an Orangeburg root- 
proof Pipeline. 

The property owner gets an underground pipeline good 
for a long period of efficient service. That’s because 
Orangeburg’s tough, resilient materials defy time, resist 
the acids and alkalies of sewage wastes, withstand traffic 
shocks and temperature variations. 








Y Bend making a 45° turn . . . a few light taps seal the 
joint permanently tight . . . no roots get in to clog. 





The plumber gets the job done faster and easier . . 

thanks to Orangeburg’s light weight, longer, fewer 
lengths, self-sealing joints that need no cement, calking 
or compounds and exclusive fittings, precision-made 


for quick handling. 
ORANGEBURG'S MANY USES 


ORANGEBURG ROOT-PROOF PIPE . . . for house-sewer or 
septic tank connections, conductor pipe from down- 
spouts, other non-pressure outside uses. 








Mor 
ORANGEBURG PERFORATED PIPE . . . for septic tank disposal _eenctten tremens. em All; 
fields; draining farms, factory sites, golf courses, 1/, Bend connected to a downspout to keep roof water from " 
airports, drive-in theaters, parking lots. Write to Dept. soaking into ground and seeping into cellar. to ar 
DE44 for more facts. 
ORANGEBURG FITTINGS are designed for mn On 
lusi ith both O b Root-Proof and Pet- 
GET YOUR SHARE! ORDER FROM YOUR DISTRIBUTOR NOW! meeps en die Atedee no Pais eimiaes plum 
Alliar 


ORANGEBURG MANUFACTURING CO., INC. 
ORANGEBURG, NEW YORK 
West Coost Plant: Newark, California 
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CREATES PROFIT OPPORTUNITIES FOR PLUMBERS 


More comprehensive than ever before, current 
AllianceWare advertising in national publications 
to architects, builders, and home owners creates 
an ever-widening opportunity for the progressive 
plumber. You can build profits and prestige with 


AllianceWare — porcelain-on-steel sanitary fixtures. 


ALLIANCEWARE, INC. e Alliance, Ohio 
Bathtubs + Lavatories + Closets + Sinks 
Plants in Alliance, Ohio, and Colton, California 
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signed for quiet operation. The 
control assembly and flue outlets 
can be reversed in the field. 

Manufacturer: Royal Jet, Inc., 
1024 Westminster Ave., Alhambra, 
Calif. 


Centrifugal Pump 

A new centrifugal pump designed 
for heavy duty operation has been 
introduced by Jacuzzi. The unit can 
handle unclear water and can be 
used by contractors for water 
drainage or applications where 
rapid movement of large water vol- 





ume is desired. A priming port 
prevents loss of capacity due to re- 
circulation of water and semi-open 
impellers are non-clogging with 
adjustable clearance to compensate 
for wear. The unit can be used for 
continuous or intermittent duty. A 
two-wheel hand trailer with ball- 
bearing wheels and rubber tires is 
available. 

Manufacturer: Jacuzzi Bros. Inc., 
5327 Jacuzzi Ave., Richmond, Calif. 


Central Conditioner 

A new upflow central air con- 
ditioning unit designed for homes 
with basements has been intro- 
duced by General Electric. The unit 
is available in air and water cooled 
models in capacities of 144, 2, 242, 
3 and 5-ton capacities. The self con- 
tained cooler package is 55 in. tall, 
30 in. deep and widths vary from 
21 to 25 in., depending on capacity. 








The conditioner can integrate with 
upflow furnaces for year-around 
air conditioning. 

Manufacturer: General Electric 
Co., Air Conditioning Div., 5 Law- 
rence St., Bloomfield, N. J. 


Tank Ball and Guide 

A new tank ball and guide de- 
signed for simple operation and in- 
stallation has been introduced by 
Kirkhill. The unit has a solid brass 





rod that extends from the trip lever 
to the flush valve unit. The valve 
unit does not leave the valve but 
rises sufficiently to allow discharge 
of water from the tank. The rubber 
sealing portion of the unit is de- 
signed to resist distortion. The unit 
operates in the conventional man- 
ner for flushing an entire tank. Par- 
tial flushing for light waste can be 
obtained by a flick of the handle to 
stop complete flushing action. 

Manufacturer: Kirkhil], Inc., 
12021 Woodruff Ave., Downey, 
Calif. 


Metal-to-Plastic Adapter 

A new adapter for connecting 
plastic pipe to metal pipe has been 
introduced by American Sanitary. 
One end of the unit has a male 





thread for connection to metal pipe. 
The other end is serrated for con- 
nection to plastic pipe. Sealing on 
the end connected to the plastic 
pipe is assured by tightening a 
clamp over the serrated ridges. 
Adapters are available in 4%, %, 
1, 1% and 2-in. sizes. 

Manufacturer: American Sani- 
tary Mfg. Co., 308 E. Latimer St., 
Abingdon, IIl. 


Sink Faucet 

A new faucet for sinks that con- 
trols volume and temperature of 
water flow with one handle has 
been introduced by Gyro Brass. 
Water temperature is regulated by 
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moving the faucet handle from 
right to left and water flow by up 
or down movements of the handle. 
The faucet is offered with a twin 
soap dish that covers the two out- 
side holes in a conventional three- 
hole sink. The faucet is brass and 
stainless steel and has no screws or 
washers. Water sealing is achieved 
by a seal ring. Stem packing is the 
adjustable friction type designed to 
prevent water from seeping up 
through the body. 

Manufacturer: Gyro Brass Mfg. 
Corp., 51 Urban Ave., Westbury, 
L.1., New York. 


Heating-Cooling Radiator 

A new radiator that provides 
winter heat and summer cooling 
with hot water heating systems has 





been introduced by Penn Boiler and 
Burner. The radiators are designed 
to fit between standard studding 
and may be installed for heating 
only. The cooling feature can be 
added at any time. The new system 
offers fully mechanical cooling, 
complete with compressors and 
coils and has zone-control for both 
heating and cooling. 

Manufacturer: Penn Boiler and 
Burner Mfg. Corp., Fruitville Rd., 
Lancaster, Pa. 


Band Saw 

A new portable band saw intro- 
duced by Porter-Cable is designed 
for one-man operation in any po- 
sition. The 16-lb unit can cut metal 





up to 3% by 4% in. in overhead, 
vertical positions or within 1 in. 
of the floor, A % hp motor powers 
the unit and turns over 94 times 
for every revolution of the drive 
pulley. The band speed is 240 sur- 
(Please turn to top of page 160) 
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THERE IS A SOLUTION 
come (o)U] amelo) sik @ 


founary Problems..\ 














inkage| - 





When you call upon sa 


LAVIN'S ENGINEERING SERVICE 


SHRINKAGE IS ONE OF MANY PROBLEMS 
THAT CONFRONT THE FOUNDRYMAN ..... 
There are various conditions which contribute to shrinkage and 


too often many valuable machine hours and manhours have been 
lost before this defect is uncovered. Melting practice, pouring 

















temperature, gating and risering practice and choice of alloy are 
all factors influencing this condition. 


The cost of producing a bad casting is exactly equal to the cost 
of producing a good one. It is therefore a prerequisite that every 
new casting be considered an engineering project and treated as 
such, in order to assure the highest yield ... the lowest scrap. 


Lavin’s metallurgical staff is always ready to assist the foundry- 
man in finding the solution of any routine or special casting 
problem. Our chemical and research laboratories are available 
to you at no cost or obligation. 


Next time call upon LAVIN’S engineering service 


“The Foundryman’s Problems Are Our Problems” 


PREE—WRITE FOR YOUR 
COPY OF THE 8 PAGE 
LAVINGOT TECHNICAL 
JOURNAL VOL. 9, NO. 4, 




















CONTAINING A COMPLETE 
ARTICLE ENTITLED— 
“GATES & RISERS FOR 
MANGANESE BRONZE". 





LAVIN & SONS, 


INC. 










RESEARCH — CONTROLLED REFINING 
INSURE UNIFORM QUALITY 


@ REFINERS OF BRASS, BRONZE AND 3426 S. KEDZIE AVENUE e CHICAGO 23, ILLINOIS 
ALUMINUM @ PRODUCERS OF ZINC BASE N PRI? ries 
DIE CASTING ALLOYS @ DEOXIDIZERS . . 
DEGASIFIERS ... FLUXES .. . SHOTS @ CAST 
VIRGIN ELECTROLYTIC COPPER ANODES 
® TYPE METALS. 
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where you 
@ Josam Series No. 7 


3610 Leveleze Floor 

Drain with threaded & 

bottom outlet, adjust- [ 
& 


able collar with rolled 
thread and round 
top with deep set @ 


LEEWAY |=": 


@ Josam Series No. 
3740 Leveleze Non- 
Clog Triple Drainage , 
Floor Drain same as 
Series 3610 but with 
standard loose set 
grate, perforated sed- 
iment bucket and aux- 
iliary drainage rim. 


you want 
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@ Josam Series No. 

3710-B Key -Locked 

‘ Leveleze Floor Drain 
Zable with adjustable top, 
ayn Lop solid hinged cover 


‘ L Oo oO R an d R Oo Oo F with key-type locking 








nal perforated strain- 
er. Particularly adapt- 
able for institutions, 
seclusion rooms and 
a@ tamper-proof drain 
is desired. 











Fe) @ Josam Series No. 
4550 Leveleze Roof 
Drain with large 
mushroom type dome. 
Adjustable top raises 
or lowers to meet 
required insulation 
thickness even after 
roof is laid. Body of 
roof drain can be in- 
stalled in the rough 
slab to drain rainfall 
during construction. 
Same drain with 
promenade square 
top, Series No. 4580. 


@ Where it is difficult to determine the finished 
level of a floor or roof... or where the finished level 
is subject to change in the future — save time, labor 
and guesswork by using Josam Leveleze Drains for 
the drainage requirements. 

The adjustable top with rolled thread is completely 
detachable from the drain body and permits lowering 
or raising the top to meet the finished level before or 
after the drain body is set in construction. With other 





types of drains, it is noceeenry to tour out construction, se @ * & 6 ee 8 6% @ 
disconnect pipe, make expensive repairs if the drain is 

set too high or too low. With Josam Leveleze Drains, @ Josam Leveleze Ex- & 

the adjustment is simple... easy... quick because tension Collars — For e 


they can be raised or lowered to meet the occasion! aoe ti any Seem 


Get complete information on this exclusive and un- 
thick floor or roof slab 





Leveleze Floor or Roof 
Drain where an extra [ 2 


usual line of drains by mailing coupon below today! is tested, or Whine * 
an additional finish 
is applied to an old & 





floor or roof. 







JOSAM MANUFACTURING COMPANY 
DEPT. D. E. * MICHIGAN CITY, INDIANA 
Please send literature on Josam Leveleze Drains 
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244 of 261 Plumbing Inspectors 


say their choice of materials is 


CAST IRON 


On November 4, 1953, the Institute wrote to 688 plumb- 
ing inspectors in cities scattered all over the U. S. These 
officers were asked about their preference in materials 
for house sewers, running from house to street, or from 
house to septic tank. 

Of the 261 inspectors who replied, 
244 said that for mechanical strength, 
root-proofness and permanence, they 
prefer Cast Iron Soil Pipe and Fittings. 
That’s the opinion of men whose job is 
to safeguard public health. 


How the sound movie, 





USE PERMANENT 
CAST IRON SOIL PIPE 
AND FITTINGS 





SOIL PIPE 


Every master plumber knows sound reasons for this 
overwhelming preference. Not only does cast iron soil 
pipe resist the damage of settling, moisture and root 
penetration, but its lead-caulked joints and its fittings 
take the rigors of rodding without dam- 
age. Leading master plumbers feel that 
their responsibility to customers in- 
cludes the recommendation of highest 
quality materials from vent to street. 
That’s why so many of them urge the 
use of cast iron soil pipe and fittings. 




















1 

a seeenren CAST IRON SOIL PIPE INSTITUTE : 
can be of help to | Dept. DE-4, 1627 K Street, N.W., | 

the master plumber | THE MARK OF Washington 6, D. C. 

Today, more than ever before, home owners are | [] Send educational folder, “Plumbing | 
looking for quality and permanence in the mate- i QUALITY AND Drainage.” | 
rials that go into their houses. Many customers | PERMANENCE [] Our local : Club wants to | 
seek the advice of the plumbing contractor on | ee “Permanent Invest- | 
materials for the plumbing drainage system, not | Th cae us how to arrange for free 
merely in the house itself, but including the | sit | 
sewer line from house to street, or house to sep- | | 
tic tank. The Institute will be glad to arrange for | Ee amadeeiaiee — | 
a free showing of ‘Permanent Investment’ to | Ain ; | 
help any plumbing contractor to demonstrate the i | 
importance of quality materials in plumbing | City Zone State —_—_—__— | 


drainage. 
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face fpm under a load midway be- 
tween the ideal speeds for ferrous 
and non-ferrous materials. Avail- 
able blades have 6 to 32 teeth per 
inch. Pulleys and unused parts of 
the blade are guarded. 

Manufacturer: Porter-Cable Ma- 
chine Co.. 33 Exchange St., Syra- 
cuse 8, N. Y. 


Service Kit 

A new service kit designed for 
use by plumbing contractors has 
been introduced by American 
Kitchens. Contents of the kit are 





carried in a partitioned case that 
holds most of the parts normally 
needed in sink and kitchen servic- 
ing. Included in the parts collection 
are valve stems, seats and washers 
and stem packing for old and new 
faucets. Door bumpers, plastic door 
handles and spring hinges also are 
included. 

Manufacturer: American 
Kitchens Div., Avco. Mfg. Corp., 
Connersville, Ind. 


Ozone Generator 

A new ozone generator for re- 
moving odors from the air in public 
and industrial buildings has been 
introduced by General Ozone. The 
unit is designed to destroy odors 


Me mason 





by oxidation and can be mounted 
on the sidewall of a heating-cooling 
unit or on the suction side of an 
air duct. It has no moving parts 
and is designed to require little 
servicing. 

Manufacturer: General Ozone 
Corp., 855 W. Washington Blvd., 
Chicago 80. 


Hot Water Circulator 

Taco has added a 2% in. circu- 
lator to its line of hot water heat- 
ing equipment. The horizontal unit 





operates on the centrifugal prin- 
ciple, Available models are from %4 
in. up to and including four sizes of 
3 in. Units are available in bronze 
and cast iron models. New litera- 
ture giving specifications and ca- 
pacities is now being prepared to 
cover the complete line. 

Manufacturer: Taco Heaters, 
Inc., 137 South St., Providence 3, 
R. I. 


Central Air Conditioner 

A new central air conditioner 
introduced by Carrier can be used 
for year-around heating, cooling 
and dehumidifying. The unit is 





specially insulated against noisy 
operation to provide installation in 
places adjacent to living areas. The 
conditioner can use its own duct 
system or existing ducts. Water 
cooled models are available in 2, 
3, 5 and 744-ton capacities. Air 
cooled units have 174 9, 2 and 3-ton 
capacities. The air-cooled condens- 
ing attachment can be located in 
a yard, garage, breezeway or attic. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse 1, N. Y. 


Thread Sealing Compound 

A new pipe thread sealing com- 
pound for use in joining similar and 
dissimilar materials has been intro- 
duced by Flexrock. The new com- 
pound is designed to permit pipe 
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joining that can be dismantled 
readily even after long periods and 
is biologically inert. Sealing can 
be achieved at temperatures —150F 
to 500 F on lines conveying strong 
acids, alkalies or solvents. The com- 
pound can be used with chrome, 
chrome plate, nickel, monel, stain- 
less steel, ceramic and plastic pipe. 

Manufacturer: Flexrock Co., 
Packing Div., 3642 Cuthbert St., 
Philadelphia 1. 


Noise Eliminator 

Industrial Sound Control has in- 
troduced a new device designed to 
quiet fan and air noises in air con- 
ditioning systems. The units are 
installed directly into the duct 
work by means of flexible connec- 





tions and can be located either be- 
tween the fan and room or above 
individual diffusers, They are con- 
structed of galvanized steel or 
aluminum, and are available in 11 
sizes and three types. 

Manufacturer: Industrial Sound 
Control, Inc., 45 Granby St., Hart- 
ford, Conn. 


Submersible Sump Pump 

A new submersible automatic 
sump pump has been introduced by 
Penberthy for portable or station- 
ary installations, The unit can op- 
erate on continuous or intermittent 
duty. Built-in overload protection, 
permanently sealed and lubricated 
ball bearings and a carbon-ceramic 





rotary shaft seal are featured. Au- 
tomatic starting and stopping levels 
are eight and two in. above sump 
bottom. Starting level can be in- 
creased to 20 in. by removing the 
top electrode tip. Manual starting 
(Please turn to top of page 163) 
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Aiming for more pump profits this year? 


BALANCED-FLOW JET — : 
EEDS . a Then this Goulds BIG FOUR was made 


ti : 
hile for you! Because, with these four great 


pumps to sell, you’re certain to have 
the right pump — at the right price — 
to meet almost any pump requirement! 
Easy to stock, easy to show, easy to 
sell — these famous Goulds pumps give 
you a sales combination nobody else 
can offer for your price-and-value- 
minded customers! 


See your Goulds Distributor . . . 





See the Goulds BIG FOUR — and the 
complete Goulds line for a completely 
profitable pump business. 


GOULDS PUMPS Inc. 


Seneca Falls, N.Y. 





Turn the page . . . for more reasons 
why you'll want to GO with Goulds 
this year! “a 








-MOUNTED 
hep or shallow wells 


especially designed for pumping levels from 
Of... . delivers up to 450 G.P.H. Fig. 3683... 
ect shallow-well pump for small or average homes 


delivers up to 520 G-P.H. 









DEEP WELL 


aged, less tank, for pumping 
aded with Goulds features 






















ne goes straig 


FYOUR MAR 


Goulds helps yo#sell — all year round, year after year — 
with the bigg¢ 





\ 










advertising program in the pump industry! 








In leading gfStional magazines — reaching both the fag 


and Prban markets — Goulds advertising contin 






ell your best customers why Goulds is their best pump buy. 


This year, more than 18 magazines, read by more than 26 







million Americans, will carry the Goulds sales story to every House Beautifu™@maintenance ¢ 


community — nationwide! 


and this GOULDS PROMOTIONVPROGRAM 
pays off right i” YOUR store 


We're not satisfied to just — 
best pumps — we want to give 0 
dealers the best selling progra 
too. That’s why we spend lots of tim 
(and lots of money!) to provide 
simple, workable and sensible pum 
promotion plan for Goulds Dealer 
When you sell Goulds Pumps — yo 
have the product and the tools! 
ore—with sell with — in ample measure! 
blay plan is your Goulds Distributor . . . 
ps, posters — 



















am dTORE IDENTIFICATION 
ve people know you are in the pump business — Goulds has a comp 
He-and-outside store identification program for you! Signs, de 
rs, banners, clocks, wall posters, matches, folders — everything 
need to identify your store as Goulds headquarters. 
























INDOW DISPLAY 


p the passers-by — and bring them int 
ulds window displays, A complete Go 














dy for you — including electric signs, 


d helpful suggestions. 







L ADVERTISING GET THIS GOULDS 
ig pump man in your town — by using the Goulds ertising “PROMOTION PLANNER” 


ewspaper mats, news releases, radio scripts, ho fillers — In this big 16-page booklet, you'll 


find a complete pump sales program 
















as them all — ready to bring you extra pump bus} 







= 
—an easy, step-by-step guide to more o™ 
profits with Goulds! Write for your = 
copy—or ask your Goulds distributor. ——— 








DEMONSTRATIG 
“How does that pump 
like a Goulds demonstra 
tion — and put more 
pocket. Sold tg 
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our cost — to 
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(Continued from page 160) 
is provided by a momentary con- 
tact switch. The pump has a ca- 
pacity of 2,200 gph at a discharge 
head of 10 ft, or 400 gph at a 24 ft 
head. The unit has an 18 in. pump 
down range. It is 12% in. high, oc- 
cupies a space 10 in. in diameter 
and weighs 40 Ibs. 

Manufacturer: Penberthy Injec- 
tor Co., 1242 Holden Ave., Detroit. 


Water System 

A new packaged jet water system 
that is convertible from shallow 
well to deep well service has been 
introduced by Barnes. The unit will 
deliver up to 630 gph in the 20-40 





lb pressure range. The pump can 
operate in shallow installations and 
in wells to 70 ft. The pump body is 
of four-discharge port design that 
handles large volumes or well gas. 
The motor, pump, automatic switch, 
venture and air volume control are 
mounted on a 10-gal. horizontal 
tank. Installation is made by con- 
necting to well piping. 
Manufacturer: Barnes Mfg. Co., 
651 N. Main St., Mansfield, Ohio. 


Gas Furnace 


A new gas counterflow furnace 
designed for small homes has been 


introduced by Conco. The unit has 
an output at the bonnet of 56,000 


E oe 


a, 
a 


Btu. The factory assembled fur- 
nace is insulated against noise and 
heat loss by foil-backed spun glass. 
A diaphragm gas valve is designed 
for quiet and reliable operation. 
Manufacturer: Conco Engineer- 
ing Works, Box 111, Mendota, Ill. 


P. O. Plug 


A new two piece P. O. plug for 
sinks and basins has been intro- 
duced by Durable Tubular Brass 
Products. 


The plug has a wide top and has 
been extended to four inches to 
provide a long true thread for fit- 
ting drains. It has a strainer that is 
removable for cleaning. Construc- 
tion is 171-gage brass witha chrome 
finish. The unit is available in 14, 
1% x 5, 6, 8, 10 and 12 in. sizes. 

Manufacturer: Durable Tubular 
Brass Products, Inc., 48-20 50th 
Ave., Woodside, L. I., N. Y. 


Dishwasher Sink 

A new dishwasher sink designed 
for easy installation has been in- 
troduced by American Kitchens. 
The sink is pre-plumbed with 
drain and fittings. A pressure 
switch on the dishwasher pump is 





designed to be overflow-proof re- 
gardless of the drain outlet posi- 
tion, The pump cuts off automati- 
cally in the event of a drain stop- 
page. The pump is made with in- 
creased starting power and non- 
breakable neoprene blades. 
Manufacturer: American Kitch- 
ens Div., Avco Mfg. Corp., Con- 


nersville, Ind. 


Welding Flux 

A new flux for use in gas welding 
and brazing of a variety of metals 
has been introduced by Andco. The 
flux cleans as it is used and is de- 
signed for effective welding 
through lead, berillium, aluminum, 
bronze, galvanize, copper, rust, 
grease, paint, tar and dirt. The flux 


minimizes impregnation of foreign 
163 






substances into the metal surface 


and also eliminates crystalizing of 
metal by producing an inert atmos- 


phere around the weld area. 
Manufacturer: Andco, Inc., 235 


Thorne Ave.. Orchard Park, N. Y. 


Portable Heater 

A new portable oil-fired heater 
introduced by Lennox can be used 
in a variety of installations. Heat 
from the unit is distributed by an 
electrically operated blower fan at 
the output end of the heater. The 
heater can easily be wheeled from 





one location to another. The com- 
bustion chamber is constructed of 
stainless steel and aluminized steel 
is used for the heat exchanger. 
Manufacturer: Lennox Furnace 
Co., 200 S. 12th Ave., Marshalltown, 


Iowa. 


Gas-Fired Boiler 

A new gas-fired boiler that occu- 
pies approximately the same space 
as a conventional radiator has been 
announced by York-Shipley. The 
small size of the unit is made pos- 
sible by a tubeless boiler design. A 
stainless steel flue baffle makes 
maximum heat transfer possible. 
Capacity of the unit is 50,000 Btu 
with natural, manufactured or 
mixed gas and 45,000 Btu with L-P 
gas. Multiple units of the boiler 





section can be connected to produce 
higher capacities, The unit meas- 
ures 9-1/16 in. wide, 38 in. deep 
and 38% in. high, including the 
appliance-type white casing. A self- 
(Please turn to top of page 170) 
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ONLY CAST IRON BASEBOARDS 


OFFER ALL THESE ADVANTAGES! 








/ 
Weil-McLain make cast iron baseboards for the good reason that they offer 
more genuine heating comfort! They combine efficiency and rugged durability 
in units of unobtrusive, eye-pleasing design which provide radiant heating 
at its best. Weil-McLain Snug Baseboards are easier to sell—easier to install 
—and assure a satisfied customer. 

These units enable you to profit from today’s trend to baseboard heating 
in new building and, in addition, offer a distinct advantage in modernizing 
work. Only with cast iron baseboards can you modernize part of an existing 


radiator system and still maintain balanced heating. 
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LARGE WATERWAYS 


The ample water content 
of Snug Baseboards pro- 
vides a reservoir of stored 
heat which eliminates ‘‘on- 
off’’ discomfort. 


CLEANER—MAR AND 
DENT-PROOF—NOISELESS 
The gentle heat flow from 
Snug Baseboards doesn’t 
create strong air currents 
to stir up dust. Cast iron 
construction is dent-proof 
and assures freedom from 

expansion noises. 


WEIL- McLAIN 


BOILERS RADIATORS 


RADIANT HEAT 


The water-backed front 
panel emits a high percent- 


age of radiant heat—plus | 


ample convected heat from 
rear fins. 
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EVENLY DISTRIBUTED HEAT 


Temperature from floor to 
ceiling is virtually uniform 
—an important factor in 
maintaining children’s 
comfort and health. 


SMALL IN SIZE 

Only 21%" wide x 714" high, 
Snug Baseboards are 
amazingly unobtrusive. 
They blend into room sur- 
roundings—don’t interfere 
with draperies or furniture 
arrangement. 


WEIL-McLAIN 

SALES TOOLS 
Send today for these two 
booklets on Modern Hot 
Water Heating and Mod- 
ernizing with Baseboards. 
You'll find them a valu- 
able selling help. 


WEIL- ni LAIN 


SNUG RADIANT B 


SEBOARD PANELS 


WEIL-McLAIN COMPANY - Dept. A44, Michigan City, Indiana 
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cen returned for any reason 


Better Heating-Better with Taco 


TACO HEATERS, Incorporated * 137 South Street, Providence 3, R. |. 
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§ CANNIBAL 


DRAIN PIPE CLEANER 


“EATS EVERYTHING LN THE PIPE’’ 











CANNIBAL 


TRAIN PIPE CLEANEA 


-_ 
f Ms 
| sae, = New formula works in cold or hot water 
: ‘4 & jj. Lithographed cans...no paper labels to tear or soil 
ef 
s 2 
} ¥ Not sold to the Grocery 12 oz. Cans mg 
+ Drug or Chain Stores 12 in a carton Rims 
WINDOW STREAMER IN EVERY CARTON } shipping weight 


ORDER FROM YOUR JOBBER 12 Ibs. So tie 


area. | 


store an 


JOHN SUNSHINE CHEMICAL Co., INC., 600 West Lake Street, Chicago 6, linois 7 
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It certainly pays 
to feature Crane fixtures! 


april, 1954 | APriD 1954 





In today’s competitive market one fact stands out: 
More and more, it takes selling to make a sale! And 
that’s an important reason to sell Crane. For, in addi- 
tion to giving you exclusive design, engineering, and 


styling advantages—( ‘rane gives you pre-sold prospects. 





: More people want, prefer and admire Crane fixtures. 
‘Crane offers the most complete line of kitchen 
‘sinks, the popular 2-basin Kitchen Pride is illus- 
‘ated above. Below is a close-up of the beveled 
“control panel” —an exclusive Crane feature. All 
‘controls are Dial-ese. 





And Crane fixtures come in a wide range of prices 


your prospects can afford. 








Tie in with Crane national advertising 
to help attract new business 





Throughout 1954 your prospects will be seeing full-page Crane 


ads in national magazines with hard-selling copy and dramatic 
close-up illustrations like this one. This widely read consumer 
campaign is designed to do just one thing: Create more sales 
for you! 

So tie in with it—make it work hard for you in your selling 
area. Display Crane bathroom and kitchen fixtures in your 
store and window, use your Crane envelope enclosures, window 
streamers, brochures, and other sales-stimulating literature. 


And run consistent local advertising. Make sure people know 
you are Crane headquarters in your community! 
Every one of the national ads tells prospects to see their local 


Crane Dealer—be sure they know where you are! 


CRANE CO. 


GENERAL OFFICES: 836 SOUTH MICHIGAN AVENUE, CHICAGO 5 
VALVES ¢ FITTINGS © PIPE ¢ PLUMBING AND HEATING 
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This full TRANSITE line makes | 


<> 


OVAL PIPE 
AND 


FITTINGS 
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easy-to-install, efficient 





domestic gas venting jobs 


- « e Economical! 
..- Approved! 
--- Safe! 


Transite gas vent pipes and fittings 
are furnished in both round and oval 
styles. They include Type B for a wide 
range of appliances and Type B-W for 
recessed wall heaters. They make an 
all Transite passageway available to 
vent all types of domestic gas heaters 
with any type of house construction. 


Transite Gas Vent Pipe, a Johns- 





Manville asbestos-cement product, is 
accepted throughout the industry as a 
standard for safe, efficient venting. 
Millions and millions of feet have been 
installed year after year since it first 
came on the market more than twenty 
years ago. 


Designed and engineered for its job, 
this asbestos-cement pipe is the only 
vent pipe continuously listed by Under- 
writers’ Laboratories, Inc. since 1932. 
Transite resists heat, resists corrosion, 
is easy to handle on the job. 


For further information, 
please write Johns-Manville, 
Box 60, New York 16, N. Y. 


\4| Johns-Manville TRANSITE GAS VENT PIPES 
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ROUND PIPE 
AND 
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INCLUDING RECESSED if 
WALL HEATERS f 
, 
: Fo 
The Transite B-W Gas Vent is Tk 
available with oval bell for con- 
nection to oval pipe extending ' 


through roof. Also with built- 
in, oval-to-round adaptor when 
such extensions are made with 
round pipe. 
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_- er, OR? 


if Gy FaMMTELIGY Re is 


OIL HEAT 
\_ SHOW 


YES, everybody in the automatic oil heating industry 


—dealers, distributors, wholesalers, fuel oil jobbers—will fill all 
s traffic lanes getting to their only national Show to see what’s 
4? te new in heating and year ’round air conditioning, and the 
-s NATIONAL x money-saving equipment for oil delivery and terminal opera- 
tion. We’ll be looking for you. Your friends in the trade and 

‘ your suppliers will welcome you! 


Indoor Comfort : It’s your show & your convention! 


EXPOSITION . No registration fee for either affair. OHI sponsors both for 
4 the entire industry. Both affairs are under one roof—the 


ye” 2 =. , srcial Museum, Philadelphia, on May 16 20. 
i byt HEATING — COOLING “et Se ta too a eere cute pining teva ipg ie eeadai 


ik ; A AN Convention is by dealers for dealers 
; The program chairman for the ‘‘general sessions’’ is a well- 
ta 3QNo known dealer who’ll be assisted by other successful dealers, 
Sl fuel oil jobbers and service managers. They’ll give you ideas 
Z a-plenty in new methods, new systems and new practices you 
can take home and use—profitably! These sessions run on 


ANNUAL Monday, Tuesday, Wednesday and Thursday from 9:30 AM 


oF O H ; ous ’til noon. The exposition opens each day at 1 PM. 
‘ CONVENTION | Made your hotel reservations ? 


Hurry! Hurry! Hurry! Advance registrations are extremely 

* Ree heavy. Don’t forget the wife . . . bring her too! There’ll be special 
plans for the ladies who register at the OHI Ladies’ Entertain- 

; ment Room in the Benjamin Franklin Hotel. For room reser- 

tak vations at any hotel, write Sales Department, Benjamin 
Franklin Hotel. Tell them that you’re coming, when you’ll 








come, when you'll leave and what accommodations you want. 
For last-minute exhibitors ! 


There are only a few booths left, but if you Come and see what’s NEW 


' 
' 
want to talk to 10,000 or more dealers and : . . 
J : No registration fee for anyone 
' g y 
' 
' 
| 
' 
‘ 
‘ 
| 
' 
' 
' 


your space now before it's too late. Why not 


fuel oil jobbers face to face, better order 
OIL-HEAT INSTITUTE 
OF AMERICA, Inc. 


phone in your reservation today ? 





500 Fifth Ave., New York 36, N.Y. 
Phone LOngacre 4-3755 


























Shopping with D. E. 





(Continued from page 163) 


generated pilot system is featured 
on the control system. 

Manufacturer: York - Shipley, 
Inc., York, Pa. 


Submersible Pump 

A new submersible pump for 
simple installation in wells having 
a four-in. diameter casing has been 
introduced by Myers. The pump is 
lowered into the well on the riser 
through which water is pumped. 





The motor is installed with the 
pump deep in the well and is sealed 
against moisture. The sealed unit 
contains a highly refined oil that 
lubricates motor bearings and ro- 
tary seal, insulates the windings 
and dissipates heat from the motor. 
A drain back system supplies air to 
the pressure tank. Pump models 
are available in 14, 1, 144, 2 and 3 hp 
sizes for wells as deep as 275 ft. 
Capacity of the series is 2,950 gph. 

Manufacturer: The F. E. Myers 
& Bro. Co., Ashland, Ohio. 


Reciprocating Compressor 

A new reciprocating compressor 
for air conditioning and refrigera- 
tion applications has been an- 





nounced by Carrier. The unit has 
a special oil separator and control 
system that eliminates oil from the 
refrigerant circuit and prevents loss 
of oil on starting. A full flow oil 
filter, shaft seal and a capacity con- 
trol system that adjusts to varying 
loads are other features. The con- 


trols react to changes in oil pres- 
sure due to changing refrigerant 
temperatures. The unit can be used 
at air conditioning levels, for com- 
mercial or industrial refrigeration 
applications or for very low tem- 
perature work down to minus 100F. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse 1, N. Y. 


Furnace Cleaner Motor 

A new type motor designed to 
give added suction to Empire fur- 
nace cleaners has been announced. 
The motor gives 70 in. of water lift 
at the hose end and is standard 
equipment on new Empire cleaners. 
An extra outlet at the top of the 
machine for connecting a drop 
light is another added feature. The 
motor powers a cleaner that weighs 
25 lbs and is equipped with a per- 
manent or disposable bag designed 
to prevent suction clogging. 

Manufacturer: Empire Chemical 
Products Co.. 10 Longworth St, 
Newark 2, N. J. 


Gas Furnace 

A new gas-fired furnace intro- 
duced by General Electric supple- 
ments regular gravity heat flow 





with a booster fan. The propeller 
type fan provides quick heat re- 
sponse and is designed for lower 
floor to ceiling temperature differ- 
entials. A fan and limit switch 
starts and stops the fan and limits 
the temperature to a desired range. 
Three available models have Btu 
capacities of 60,000 to 120,000. 
Manufacturer: General Electric 
Co., 5 Lawrence, Bloomfield, N. J. 


Central Conditioner 

A new central air conditioner for 
use with an existing warm air heat- 
ing system has been introduced by 
Williamson. The unit is designed for 
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installation in places where space 
is limited. A 44 in. high unit pro- 
vides air conditionng with a forced 
warm air furnace. An available 
blower cap can be added for greater 





blower capacity with gravity heat- 
ing systems. A space cap can be at- 
tached to the conditioner and blow- 
er sections to provide cooling for 
commercial areas. The conditioner 
is available in two and three-ton 
units that require 2.7 sq ft of space. 

Manufacturer: Williamson Heat- 
er Co., 3500 Madison Rd., Cincin- 
nati 9. 


Bathroom Cabinet 

A new cabinet for bathrooms that 
has sliding mirror doors has been 
introduced by Jensen. Plate glass 
mirrors slide on runners built into 
the top and bottom of the unit. Re- 
cessed cuts in the doors provide 
gripping for opening and closing. 
The unit has two 15 watt chrome 
fluorescent lights mounted on each 
side that have outlets and individ- 
ual switches. Adjustable glass 
shelves, two razor blade drops and 
stainless steel bracket faces and 
outside frame are other features. 
The cabinet body is formed from 
heavy gage steel. 

Manufacturer: Jensen Industries, 
159 S. Anderson St., Los Angeles 33. 


Two-Room Conditioner 

A new residential cooling unit 
introduced by Remington has been 
developed to serve up to two rooms. 
The one hp unit is designed for 





easy installation in basement, attic 
or utility rooms and requires a 
minimum of ductwork. 
Manufacturer: Remington Air 
Conditioning, Division of Reming- 
ton Corp., Auburn, N. Y. END 
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A MESSAGE OF IMPORTANCE 


TO EVERY MASTER PLUMBER IN THE UNITED STATES 


The New Automatic Diverter Replacement Kit Makes 
Every Detergent Spray Valve Installation Easy and 
Profitable. 
















DETERGENT 
SPRAY 
VALVE 





CLEAR WATER SPRAY ATTACHMENTS 











If you are now selling and installing the new Detergent Spray Valve as a 
replacement for any of the five clear water spray attachments shown above, 
it will sometimes be necessary to install a new diverter balance valve in the faucet 
center swing spout to insure perfect operation of the Detergent Spray Valve. 


The new Automatic Diverter Replacement Kit, now available to you through 
plumbing jobbers in your area, makes installations of Detergent Spray Valves easy, 
fast and profitable. It guarantees a satisfied customer every time. 


Each Automatic Diverter Replacement Kit includes enough diverter balance valves 
to provide the correct replacement for any of the five clear water spray 
attachments shown above. Each one is clearly marked for easy identification. 


There are now 9,000,000 clear water spray attachments in use throughout the 
United States. Each home having one of these clear water spray attachments 

is a customer for the new Detergent Spray Valve. This means 9,000,000 Detergent 
Spray Valves waiting to be sold and installed by the master plumbers of America. 


GET YOUR SHARE OF THIS PROFITABLE BUSINESS, NOW! 


Make your installation job easier and protect your profit by ordering the new 
Automatic Diverter Replacement Kit today. More and more Detergent Spray Valves 
are being sold every day. To be sure of one-stop trouble-free installations, 

the new Automatic Diverter Replacement Kit is a must for every master plumber. 


Your plumbing jobber has them now. He will be happy to show you the Kit. 


( Advertisement ) 
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Its Here! 
New wreenenona © 








“DRIVES MORE LIKE 
AN AUTOMOBILE” 


yy 


TAAL 





Best pickup buy in /owest-priced field 


mes is 1954's biggest pickup truck news! 
It’s the new INTERNATIONAL ONE HUNDRED, with 


a whole new line-up of pickup truck advantages. 
And a price that’s right down with the lowest! 


This all-quality, all-InrERNATIONAL pickup has a 
brand new high-compression, low-friction engine that 
gives you great new get-up-and-go, plus outstanding 
operating economy. There’s a new finger-tip-shifting, 
fast-accelerating transmission—new bigger brakes— 
new soft-action springs—a steering system that lets 
you turn with little effort at corners or when parking. 


- You have to drive the ONE HUNDRED to believe 


it. Call your INTERNATIONAL Dealer or Branch today 
, for a demonstration and the low delivered price. 


There’s no obligation. Time payments arranged. 
INTERNATIONAL HARVESTER COMPANY © CHICAGO 





LOOK AT ALL THESE 
INTERNATIONAL ONE HUNDRED FEATURES 


New Economy Silver Diamond Engine has new high 
turbulence pistons and high velocity manifolding. 
Short stroke, low-friction design. 104 hp., 7.0 to 1 
compression ratio. = 
New Transmission provides improved ratios for fast 
acceleration. New shifting mechanism permits easy, 
finger-tip gear shifting. 

New Steering System allows wheel to be turned with 
little effort at corners or when parking. 

New Brakes have largest effective lining area of any 
pickup truck in lowest-priced field. 

New Comfort. New soft-action springs. Soft pedal 
clutch. Famous Comfo-Vision cab. 

New Low Price. The INTeRNaTIONAL ONE HUNDRED 
is priced right down with the lowest. GVW rating, 
4,200-4,600 Ibs., 115-inch wheelbase. Compare! 


International Harvester Builds McCORMICK® Farm Equipment and FARMALL® Tractors ... Motor Trucks... Industrial Power... Refrigerators and Freezers 


Fa THI ULE LUl dC 





Standard of the Highway 
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It pays to use Genuine 
— Watrous Replacement Parts 


Tues are replacement diaphragms for Watrous Flush Valves. 











JRES They look very much alike. 

high | But only one of these is made by Watrous. This one meets the 

ding. © self-same specifications as the diaphragms originally furnished— 

tol | is made to fit right, function properly and last a long time. Only 

- with this one can you be sure you are restoring the valve to 

fast full operating efficiency. 

sited The same thing is true of a// other parts for Watrous Valves— . 

; i either ieee. or piston type. Dax. if you can’t see the differ- “KEEP ’EM FLUSHING” 

with ence in parts at the time they are installed, it will show up quickly is a 20-page manual packed with helpful 

any : enough after the parts are put into service. : ; information on flush valve maintenance. 
: If your flush valves are Watrous, they will require very little Includes handy charts showing how a 

edal | servicing. However, when parts are needed, you'll be time and flush valve operates and other service data. 

money ahead if you use only genuine Watrous replacement parts. Write for your copy. 
-ED 
ing, 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 West Harrison Street, Chicago 7, Illinois 


id Freezers 








USTABLE FLUSH VALVES 


DitAPHRAGM”M AN D PIsSTON TYPES 
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@ Clean outside finish 

@ Continuous even depth thread 
@ Deep round chamfer 

@ Heavy galvanized coating 




















@ Pressure tested 














— 


WHEATLAND STEEL PRODUCTS COMPANY = 2enkers Securities Building ¢ Phila. 7, Penne. 


PRECISION COUPLINGS 
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I. B. R. RATING of 3.6 Sq. Ft. 
Per Lineal Foot! 


UTICA Kadcaut 


BASEBOARD 
PANELS 


INSURE... 
MORE - efficient heating 


MORE - usable floor space re ney 
MORE - decorating freedom 
MORE - draft - free comfort 


room decorative plan. 
High output is assured with the new Utica Radiant 
Baseboard Panel. It is made of cast iron, completely 
waterbacked and fully finned, with integrally cast 
fins. It has an output of 3.6 sq. ft. per lineal foot. ren VIEW—The concealed fin 
Available in 18-inch and 24-inch units making for = ii aie ges ee 
easy installation on steel hanger strips in 6-inch in- panel. They furnish additional 


. ‘ : convected heat ... provide 
crements. Descriptive literature furnished on request. greater operating economy 


UTICA KXadécaut BASEBOARD PANELS 


UTICA RADIATOR CORPORATION, Utica, N. Y. 
BOILERS . RADIATORS . HEATING ACCESSORIES 
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No. 1294 


No, 40 ; - 4 
PLUMBING SPECIALITIES BY A Souiella 











No. 1196 





FOR MANUFACTURERS e JOBBERS 


SOME OF OUR STANDARD PLUMBING PARTS 
Here is an opportunity! Now you can order your 





DIE CAST NUTS (SLIP) LOCK NUTS , ‘ ‘ 

No. Thread Size Tube Size No. Thread Size Tube Size complete needs in slip nuts, lock nuts, and other 
1199 1% a 1% 1170 1% ‘ 14 Hex plumbing specialties— both die cast zinc and cast 
1191 1% x 1% Ps brass — from one source, FORT RECOVERY IN- 
1192 1% x 1 % 1173 1" Your Thread 2 e 

1193 1% - 1% 1174 1%” Your Thread DUSTRIES, INC. You get highest quality products 
1194 1% - 1% 1175. 1%y-11% at lowest prices. Many manufacturers have found it 
1195 2 x 2 1176 2-11% more economical to use Fort Recovery hardware than 


1196 Std. Ballcock Slip Nut 
BURNISHED BRASS SLIP NUTS 


1177 Std. Balleock Std. to manufacture it themselves. 











1294 1% s 1% 1178 -2”- 11% Hex , % Cast Brass Slip Nuts — available in any burnished 

1293 1% x 1% 1179 = 3% Duo Bskt. Strainer finish for all needs 

1294 1% x 1% 1180 3” - 14 Shower Drain * . 
Zinc-Alloys — plated with copper, nickel or satin- 

pap dig oA om ae ; ame weg a finished chrome for lasting service. 

30 Fitall Guide Arm 40-11%” ‘ oN: . 

1%” and 2” Inexpensive Brass Shower Drains * ~— — Arms — tested for maximum strength 








FORT RECOVERY (Www Inc. 


Manufacturers of Plumbing and Saddlery Hardware Since 1895... 


FORT RECOVERY, OHIO 
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NO. 2 IN A “HOW-TO” SERIES 


fey 
a 








1, EXTRA SAFE due to Tankmaster’s exclusive push- 
button pilot. 100% safe lighting. Main burner must 
be turned off before pilot can be lighted. 

2. EXTRA SIMPLE. Main gas valve easily removable for 
cleaning should this become necessary. Simply re- 
move valve cap and main valve is at your fingertips. 
No other valve affords you this simple service feature. 

3. EXTRA LONG LIFE. Main burner valve and seat of 
corrosion-resistant material. All Titan controls are 
factory tested on LP gas to guard against seating 
leaks. 

4. EXTRA CAPACITY. Insures an adequate supply of 
hot water at all times. More than adequate for all 
normal water heater operations. 

5. EXTRA POSITIVE SNAP ACTION guarantees 100% 

accurate opening and closing of main burner valve, 

with no throttling. 
1 ’ ’ 





These are the “extras” you get in Titan Tank- 
masters without spending a cent more than for ordi- 
nary controls. They're completely dependable and 
practically service-free, even under abnormal oper- 
ating conditions. If you would like to know more 
about Titan Tankmasters, or any other of the com- 
plete Titan line of controls, write The Titan Valve 
& Mfg. Co., 9913 Elk Ave., Cleveland 8, Ohio, ‘ 

























THE TITAN VALVE & MANUFACTURING CO. 
9913 Elk Ave., Cleveland 8, Ohio 


(] | should like to have a Titan representative call. 


[] | should like to receive a copy of the new Titan catalog. 
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NEW 





Appliance Products 





(For plumbing and heating products, turn to page 142) 


Sink-Range-Refrigerator 

A new “three-in-one” range, 
sink and refrigerator unit that fits 
into less than a 2 by 2% ft space 





has been introduced by Acme- 
National. The unit includes a five 
cu ft refrigerator and a stainless 
steel top that combines a sink and 
a two-unit gas or electric range. 
Other features are double bottle 
racks in the refrigerator door, a 
freezer unit that holds nine ice cube 
trays or 12 standard frozen food 
packages and a sealed, self-oiling 
cooling unit. 

Manufacturer: Acme-National 
Refrigeration Co., Inc., 29-24 40th 
Ave., Long Island City 1, N. Y. 


Ventilating Hood 

A new kitchen ventilating hood 
that combines a fan and light in the 
hood has been introduced by Pryne. 





The unit is designed for easy in- 
stallation and cleaning. Two thumb 
screws loosen by hand to remove 
the entire hood. The unit is 42 in. 


wide and requires only 4% in. 
above the bottom cabinet shelf. 

Manufacturer: Pryne and Co., 
Inc., 140 N. Towne Ave., Pomona, 
Calif. 


Tray Base Cabinet 

A new base cabinet for trays has 
been added to the Capitol Kitchens 
line. The finish is white enamel 
baked over bonderized steel. Three 
vertical chrome rods permit easy 
storage of trays. The cabinet also 
has a roller drawer for small uten- 





@ 


sil storage. Models are available in 
9 and 12-in. widths. 

Manufacturer: Capitol Kitchens, 
644 First Ave., Roselle, N. J. 


Appliance Enamel 

A new enamel formulated espe- 
cially for kitchen and laundry ap- 
pliances and packaged in a self- 
spraying container has been intro- 
duced by Illinois Bronze Powder. 
The enamel is designed for use in 
both refinishing and retouching. It 
dries to a hard coat in one to two 
hours and resists peeling and dis- 
coloration. 

The unit is packaged in a 12-o0z 
container. 

Manufacturer: [Illinois Bronze 
Powder Co., 2023 S. Clark St., Chi- 
cago. 
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Chest-Type Freezer 

A new 7 cu ft chest type freezer 
divided into two sections by hori- 
zontal slide rails has been intro- 
duced by General Electric. The two 
baskets in the top section do not 
have to be lifted out, but slide to 
one side when food from the bot- 
tom is desired. Capacity of the unit 
is 245 Ibs. It is 38 in. high, 33 in. 
wide and 29% in. deep. Equipment 





necessary to transform a larger, 11 
cu ft model to the same basket op- 
eration is available. 

Manufacturer: General Electric 
Co., Major Appliance Div., 310 W. 
Liberty St., Louisville 2, Ky. 


Dehumidifier 

A new dehumidifier introduced 
by International Harvester is de- 
signed to remove up to 24 pints of 
water from room air per day. It 
may be used with a bucket, over a 
drain, over a washtub or with a 
hose. The unit weighs 52 lbs. 

Manufacturer: International 
Harvester Co., 180 N. Michigan 
Ave., Chicago 1. 


Window Fan 

A new window fan introduced by 
Viking is designed to disperse fresh 
air into all four corners of a room. 
Louvers and slotted grills direct 
the air down and to the sides when 
the reversible, four-blade fan is op- 
erated on intake position. Room oc- 
cupants, therefore, are not in a 
draft. Pushbutton controls are in 
the front of the cabinet. The motor 
has two speeds. An automatic tim- 


be e 





er is optional. Finish is blue baked- 
on enamel. 

Manufacturer: Viking Air Con- 
ditioning Div., National Radiator 
Co., 5601 Walworth Ave., Cleve- 
land 2. END 
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ully automatic air valves for hot water heating systems 
} 
ACCESSORIES i 
NO. 7 AND NO. 77 AUTO-VENTS ANPARTS 
I 
Self - closing, float - FOR VERTICAL MOUNTING ONLY 4 sm. i 
controlled valve — _ iy 
Non-ferrous metals - No. 777 | 
: @ FOR VENTING sittin VALVE CORE | 
— No air chamber Removabie self-closing ' 
: @ FOR VENTING . ; i 
required — De- UNIT HEATER | uni i 
signed for working OVERHEAD MAINS — aol i 
pressures up to 75 OR RETURNS ——s ‘ 14 
Ibs. —— |_| 
r, 11 E noma clemaics 
, op- No. 7 AUTO. No 17 AUTO a No. bets of Iheadnage epee = 
” - * j= the same jesign sembly may be ordere 
‘ as th jo. 7, ex- r replacement. 
vent Sieg Me LH Bi 1 « For VENTING =) ee 
; . Vy ae ” . Aaa 8 ?. ide = 
ctric pied Va!" iP 214" wth a i ragga ae TRAPPED MAINS @ FOR VENTING : . = CED 
ibe é /8 ea i ines. 
) W. ih cee. 8b. temebe coils, ete, where AND CIRCULATING CONVECTORS y j 
: headroom is a fac- a o--U 
nection. connection. tor. The connec. LINES CONNECTOR FOR 
ittustrated SAFE WASTE 
uced 
fe FOR HORIZONTAL MOUNTING ONLY ACCESSORIES AND REPAIR PARTS 
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No. 72 AUTO-VENT @ FOR FREE STANDING a — & 
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Were 
a 


‘SHIRT-SLEEVE 
Outfit! 


From our top executives right 

down the line, we’re always available 
to give personal service to the 

needs of any customer, large or 
small. We pride ourselves on the 
dispatch with which we get 

things done without red tape. 


Wholesalers all over the country, 
tell us this personal service by 

the “top brass” is one of the main 
reasons why they like to do 
business with Reading. They've 
found that Reading’s “‘shirt-sleeve” 
service means they can always 
depend on getting fast delivery 
of the type and size tube they 
want in the quantity they need. 
This streamlined service, plus 
uniform high quality second to 
none in the industry, has led 

to a growing preference for 
Reading Copper Tube. 


DING ruse corporation 


EMPIRE STATE BUILDING, NEW YORK 1, N. Y. ~~ COPPE 
emt 


R wt 
e Reading, Pa. TUBE “ 
Depots « Woodside, L. ., N. Y., 57-15 Northern Blvd. 
© Chicago, Ill., 724 W. 50th St. Sold Through 
e Houston, Texas, 1121 Rothwell St. Wholesalers Only 
e@ Asanta, Ga., 690 Murphy Ave., S.W. Unit 5, Bldg. B 
6 


Cleveland, Ohio, 4615 Perkins Ave. 
} a 





Oat Ae eR PRG e ey, 


AUTOMATIC GAS 
WATER HEATERS 


with 


FEATURES 








THAT SELL 
THEMSELVES! 


@ CAPACITIES AND MODELS TO 
SUIT ANY REQUIREMENT 


@ COMPLETELY AUTOMATIC 

@ DIAL SET WATER TEMPERATURE 
@ EXTRA-FAST RECOVERY 

@ 100% SAFETY SHUT-OFF 

@ EASY TO INSTALL, SERVICE 


© A.G.A. APPROVED FOR NATURAL, 
MANUFACTURED AND LP-GAS 
© C.G.A. APPROVED 


ELECTRIC MODELS, TOO! 


Round models from 10 to 100 gal- 
lon capacities. Easy-to-install 
Table Tops in 30 and 52 gallon 
ROUND MODEL sizes. Have all the extra features 
for which THE HEDGES LINE is 
famous! 


THE HEDGES une 


ING CO., INC. 


ate 

5 e Pd %, 
ae ' 
= 2 


|ALISTS wo 





TABLE TOP MODEL 






TILBURY, ONTARIO 
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THE AMERICAN BRASS COMPANY, WATERBURY 20, CONN 


In Canada: Anaconda American Brass ltd., New Toronto, Ont 
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cast iron screwed fittings for drain- 
age systems using standard wall 
screwpipe. Specifications on size, 
marking, material and tolerance of 
fittings, ribs, threading and coating 
of fittings. 

Available from: American Stand- 
ards Assn., 70 E. 45th St., New 
York 17. 

0°09 


Solenoid valve bulletin. Six 
pages. Gives construction details of 
four types of valves, as well as pro- 
duct features. Also engineering 
data, Illustrated. 

Available from: A-P Controls 
Corp., 2450 N. 32nd, Milwaukee 10. 


oOo9 


Pressure regulator catalog sheet 
for gas appliances. Four pages. De- 
scribes Penn Series 931 regulators 
for heating equipment, water heat- 
ers, refrigerators, clothes dryers 
and similar applications. Illustrated. 
Gives engineering data. 

Available from: Penn Controls, 
Inc., Goshen, Ind. 


0°09 


Boiler-burner unit catalog. Six- 
teen pages. Describes gas, oil or 
gas and oil firing units for high or 
low pressure operation. Units made 
by Kewanee and Petro together, 
factory assembled. Full specifica- 
tions and charts. 

Available from: Kewanee-Ross 
Corp., Div. of American Radiator 


re ; 





& Standard Sanitary Corp., Kewa- 
hee, II]. 


Warm air baseboard folder. De- 
scribes how the baseboard is par- 
ticularly adaptable to basementless 
homes, using 4 or 5-in. round pip- 
ing. Gives installation photos and 
technical data. 

Available from: Patco Mfg. Co., 
231 N. Bread St., Philadelphia 6. 


o°° 


Heating system catalog. Eight 
pages. Describes new SelecTemp 
zone heating system for all types 
of buildings. Illustrates applica- 
tions. Gives specifications and dia- 
grams suggesting boiler connec- 
tions for various applications. 


omens 





Available from: Iron Fireman 
Mfg. Co., 3170 W. 106th St., Cleve- 
land 11. 

o¢o° 


Ductless heating system pamph- 
let. Four pages. Describes the 
forced air system and includes a 
page on installation, with framing 
dimensions. 

Available from: Royal Jet, Inc., 
1024 Westminster Ave., Alhambra, 
Calif. 

0°09 


Perimeter diffuser catalog. 
Twelve pages. Illustrated. De- 
scribes features, gives engineering 
data, and provides illustrated data 
on wall diffusers, promotional aids 
and lists representatives in princi- 
pal cities. 





. Ces gangonensey « marteres. sous 


Available from: Titus, Inc., 
Waterloo, Iowa. 
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Heating controls catalog. De- 
scribes 395 heating and cooling 
controls, including 137 new listings. 
Additions of new round thermostat 
tand Electronic Moduflow system 
are featured. Has expanded air 
conditioning control section. Also 
gives technical data. 


Available from: Minneapolis- 


1964. 


CATALOG 


HOWEYWELL 





Honeywell Regulator Co., 2753 
Fourth Ave., S. Minneapolis 8. 
o°O° 


Specialties catalog for plumbing 
and heating jobbers. Fifty-two 
pages. Describes many items from 
vent valves, temperature gages and 
replacement copper coils to faucet 
aerators, ball cock repair parts, 
traps and connecting hoses. All 
products illustrated. 

Available from: Paul Munk & 
Co., Inc., 37-18 Northern Blvd., 
Long Island City 1, N. Y. 

o° 9° 

Water systems catalog. Ninety- 
six pages. Gives comprehensive 
data, construction details and selec- 
tion tables about 12 types of Dem- 
ing water systems. Includes infor- 
mation on dual-purpose jet pumps 
convertible for shallow or deep 
well service and the submersible 
deep well pump. Four pages of ad- 
vertising and sales promotional 
helps available to distributors and 
to dealers. 


DEMING 
PUMPS 


Commercial Catelog C-54 











Available from: The Deming 
Company, Salem, Ohio. END 
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How to gauge tubular brass goods 


Consistency is a virtue—especial- 
ly product consistency. The quality 
of Ideal tubular brass goods is con- 
sistently high, consistently de- 
pendable. The Idealco brand 
stamped on our tubular items is 
your guarantee of full gauge, ac- 
cording to exacting Brown and 
Sharpe standards. 


N I 


TUBULAR 
NTH STREET, 


Ideal guarantees its products 
because Ideal manufactures the 
products it sells. Even without a 
micrometer, you know you are 
buying consistently fine brass 
goods when you buy Ideal! 


a e 
FREE CATALOG. Write today on 
your letterhead, c/o Dept. D. 


CORPORATION 
BROOKLYN 


15, 


April, 1954 | April, 


IDEAL STRAINERS 
fit all sinks 
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YOU GET TO AND GET OFF THE JOB FASTER 
WITH DUNHAM’S NEW HOT WATER LINE 


You'll Sell, Figure and Install any job faster when you depend on ‘ : 


Dunham. As you can see, this line is complete. One order covers 
an 











everything—circulators, valves, fittings, specialties, controls and 
all radiation. Every item has features designed to simplify 
installation. 





Dunham Circulators, for example, are easy to install with few 
tools. Selected brand name motors with dynetrically balanced 

















impeller assure. quiet, vibration-free pumping. T7 
Dunham’s single spring motor coupling simplifies servicing. 
Stainless steel carbon rotary seals easily replaced in the field. New Dunham Circulator 
For all the facts, clip and mail the coupon. Standard and High Head Capacities 
AL STRAINERS 
I a a cial iar cae il calamari iin tte on mm am li 


C. A. Dunham Company 

Dept. DE-4, 400 W. Madison St. 
Chicago 6, Illinois 

Send complete Hot Water Line Literature 


HOT WATER HEATING 














Name ee eee ee 
RADIATION * UNIT HEATERS * PUMPS « SPECIALTIES Ficm — 
QUALITY FIRST FOR FIFTY-ONE YEARS Address___ eT eee ees ets ee 

C. A. DUNHAM COMPANY °* CHICAGO ¢ TORONTO * LONDON City ey =. oe _ 
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ness—get away from you! The Domestic Engi- 

neering Modernization Sales Kit will get you 
more than your share of the immense remodeling 
market which exists in your own community. 


| sei let that big-profit work—remodeling busi- 


One contractor-dealer said that he got more than 
$60,000 worth of plus business from the Modernization 
Sales Kit alone. That’s just what it is designed to do— 
increase your volume, strengthen your net profit per 


job, and establish you in your community as a leader’ 


and a good firm to deal with. You need the Moderniza- 
tion Sales Kit to do this in the easiest and most efficient 
way. 


Your own advertising manager 


Actually, the Modernization Sales Kit performs the 
functions of an advertising-sales promotion manager 
for you. It is a constant and fertile source of sound, 
sparkling ideas which build a reputation for you in 
your community as a modern merchandiser and a 
civic leader. If you had to pay someone else to create 
this material it would cost you several thousand dol- 
lars. It has taken Domestic Engineering thousands of 
man-hours to produce it for you. 


Key item in the kit is the Modernization Timetable 
—a week-by-week calendar of advertising and pro- 
motional activities for you to follow, covering all 
phases of your remodeling sales campaign. The sched- 
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LOOKING 
FOR | 


é* 
Material 





BIGGER 
NET 
PROFITS? 


MODERNIZATION 


ALES KIT 












DIERS w 
and w 
can use 
tions to bi 





ule was set up based upon the proven operations of 

the nation’s most successful contractor-dealers and isANU F 

actually tested in fact. All of the promotional material 

is tied in with the Timetable to make it easy for you LERS 
IT TO 





to emphasize certain merchandise all ways during 
seasonal selling peaks. 


your orga 
plumbing 
mg cont 
will fit i 
little cos 


Yours at cost 













With competition as keen as it is for this vast re 
modeling market, you just can’t afford not to get this 
indispensable selling program. The cost, $15 for the 
entire year’s campaign, is set by Domestic Engineer-f~"® th 
ing purely as a non-profit contribution to our industry.f) "#48 


Put the Modernization Sales Kit to work for you to % ~ yours 
day! lating | 






April, 1954 April, 1954 


Material in the Modernization Sales Kit comprises 
i) different pieces of advertising and sales promo- 
mal items—an entire year’s merchandising campaign 
jesigned to get you plumbing, heating, air condition- 
¢ and appliance remodeling business in your com- 
nity. It sells more than merchandise—it sells the 
' he ? ic ideas which will make people want to buy your 

















14 Nanay 


ALS to educate you and your employees with a 
mplete basic course in the finer points of making more 
modeling sales. Where to find the prospects, how to 
se them, plans, finance, are all covered in detail. 














STERS with traffic-appeal to add selling impact to your 
and windows. Colorful and impressively designed, 
can use these to tie in with your own seasonal pro- 
tions to build and keep interest alive. 


erations of 


“+ - ANUFACTURERS AND WHOLE- 
1al materia 


sy for ywLERS ARE USING THIS SALES 
ays duntlT TO STIMULATE VOLUME 


your organization cares about increasing the sales 
plumbing, heating, air conditioning or appliances 
‘is vast re f°"S contractor-dealers, the Modernization Sales 
to get this will fit ideally into your merchandising program 
515 for the cost. Manufacturers and wholesalers are 
, Engineer-f"rime them for key dealers, and are using the 
ir industry. “"#! as background for intensive sales campaigns. 
for you tef." Yours now and reap the harvest of this profit- 
& program. Quantity discounts are allowed. 








» ©” REMODELING IS BOOMING! 
Here’s what you need now to get 
your share of these big profits 


products, your service, your ability. It will help you 
win the battle of ideas in your local market and give 
you the jump on competition because each piece is 
specifically tailored to your own individual selling 
problems and the buying habits of your trading area. 
All these things you can do with the help of the Mod- 
ernization Sales Kit. 





NEWSPAPER ADS unlike any you’ve ever seen before to 
attract customers to your store. All are complete with 
copy and art work and can be tailored to your own local 
conditions and lines of merchandise you have. 





DIRECT MAIL in the form of illustrated sales letters and 
jumbo postcards will reach your prospects wherever they 
are. RADIO COMMERCIALS AND PRESS RELEASES 
will get you publicity throughout your whole trading area. 














Return Coupon Joday 
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| Please send me.........-.++: Modernization Sales Kits at $15 each, | 
| for which I enclose $.......-+5.000 I understand that I will also | 

receive the 2,001 Idea Book, normally sold at $5, free of charge. 
JNAME cece eee cece eect eee e renee nee n een en eter eneene ene tneeneee | 
| compANY UPC UCT PLS ERTEERTE TELE LUL ELE CETTE ee 
EE aL De Gok oo Vain piv hee ae thes aon didn Beets asiceke | 
| cry Cece ccrercoscsescevesceeee ZONE......+. STATE... cccccvccecce | 


In Centractor-Dealer C] Whelesaler O) Manufacturer 
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MAN'S QUEST FOR 


DEPENDABLE HEAT 























Primitive Man 
cherished fire as it 
provided him with heat 
and comfort. But despite 
his care, accidents sometimes 
extinguished the flame. 

Being unable to produce fire, 
he might be without it for 


months or even years. 


a 


It's no wonder then, that the 
man who found and brought 
back fire produced by lightning, 
or some other natural means, 
was hailed as a hero and 

often made chief of the tribe. 


Man has come a long way 
since those early times in 

insuring his comfort. Yet, 
even today, dependability 
of heating equipment 
is vital. E- 





Le 


DEPENDABLE 


You GET oo ee | 
HEAT WITH ™" i | 


Mu-Way 


THE 
WORLD'S FINEST 
OIL BURNER 
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Whirlpool Net Sales Highest in History 


Net sales of the Whirlpool 
Corporation of St. Joseph, 
Mich., were the highest in 
the 56-year history of the 
company, according to the 
firm’s annual report. 

The report to stockhold- 
ers showed 1953 sales of 
$149,129,142, compared to 
reported net sales of $118,- 
429,286 in 1952. 

Elisha Gray, Whirlpool 
president, told the share- 


| holders in the report that 


“Our primary postwar ob- 
jective before 1953 had been 
to expand manufacturing 
facilities rapidly enough to 
keep up with sales. During 


1953, however, we witnessed 
a transition to a buyer's 
market. 

“We were forced to shift 
to measures calculated to 
meet this position,” Gray 
continued. He pointed out 
an expansion program be- 
gun last year and sched- 
uled to continue this year as 
an example of improved ef- 
ficiency by the company, 

“Profits for 1954 should 
show some improvement as 
a result of expiration of the 
excess profits tax. We ex- 
pect to hold our total sales 
at or above their present 
level in 1954,” Gray said. 





Flexonics Corp. Names 3 


Flexonics Corporation of 
Maywood, Ill. has an- 


| nounced the addition of 


three directors. 
New members of the 


| board announcd by Calvin 
| Fentress, chairman, include 


George R. Birkelund, Percy 
W. Bowers and Thomas K. 
Wells. 

Birkelund is president of 
Baker, Fentress & Co., Chi- 


Directors 


cago; Bowers is executive 
vice president of Flexonics 
Corporation of Canada, Ltd., 
Brampton, Ont., and Wells is 
general sales manager of 
Flexonics Corportion. 

The corporation manufac- 
tures flexible metal hose, 
expansion joints, bellows, 
thermostats and related 
parts. The company has six 
plants in the United States. 





Torrington Company Sales 59% Higher 


Sales of the Torrington 
Manufacturing Company of 
Torrington, Conn., were 59 
percent higher in 1953 than 
for the previous year, ac- 
cording to the company. 

In releasing a report to 
stockholders and employees, 
Andrew Gagarin, Torring- 
ton president, also stated 


| that the $12,841,679 sales fig- 
| ure for 53 was an all-time 


record for the firm. Sales in 
1952 were $8,070,334. 

Gagarin also announced 
details of a ’53 moderniza- 
tion and expansion program 
by the company that was 
capped by occupancy of the 
plant at Oakville, Ontario, 
Canada last December. A 
major addition to the impel- 
ler division in Torrington 
also was discussed. 


Carrier Corp. Head Sees Favorable Outlook 


Cloud Wampler, president } 


Wampler issued the state- 


THE 


No Way (ole) 110) 'Y Wale). 


ROCK ISLAND, ILLINOIS 


1 


an AT ened 


and chairman of the board of|ment following the recent 
Carrier Corporation, has an- | annual meeting of the com- 


nounced that the outlook for|pany. He said the outlook 
his company’s fiscal year} was based on results noted 


Sold through jobbers and distributors 
The adopted standard on leading furnaces and boilers 





ending Oct. 3 remains favor- 
able, with increases in regu- 


lar production and sales ex- 


by the company during the 
first three months of the 
current fiscal year. 








| pected to continue. (NEWS continued on page 191) 
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Why handle Smet Qperator 


more? 


SERIES 
154 
PUMP 
CONTROL 


Here it is ... the one and only pump control that 
satisfies all normal range and differential needs. 
The Penn Series 154 pressure control for water 
systems combines both narrow and wide differen- 
tials in one compact unit. It eliminates the need to 
handle two or more models . . . it simplifies your 
inventory ... it adds to your profits. And .. . it 
will help the pump you sell deliver the most 
water per dollar of electricity. 

Better in every way, the Series 154 has sturdy 
2-pole contacts . . . greater contact pressure . 
positive direct action, no pivots or knife edges to 
wear or bind. The streamlined design of the water- 
shed cover requires minimum mounting space. 
Simplified construction makes installation and 
wiring extremely easy. 

Get the full story today! Contact your manu- 
facturer, wholesaler or write Penn Controls, Inc., 
Goshen, Indiana. Export Division: 13 E. 40th 
Street, New York 16, N. Y., U.S.A. In Canada: 


Penn Controls Limited, Toronto 13, Ontario. 


Bibi tovresce, 


FOR HEATING, REFRIGERATION, AIR CONDITIONING 
PUMPS, AIR COMPRESSORS, ENGINES, GAS APPLIANCES 


MAY 1S NATIONAL WATER SYSTEMS MONTH 









KEYSTONE BRASS 


SPECIFY 
KEYSTONE 









SOLDER FITTINGS FLARED FITTINGS 


BALANCING VALVES 





DRAINAGE FITTINGS 


VALVES 


Heres Why! 


S. PRECISION FINISH 


Accurate, full depth cup 
bores; clean, true threads; and 
full, unobstructed waterways 
make Keystone Copperflow 
fittings easier to install and com- 
pletely dependable in service. 
This precision finishing is made 
possible by Copperfiow s more 
rugged designs . .. which provide 
the greater weight and wall thick- 
ness needed for sound, pressure tight castings and 
accurate machining. In weight, workmanship and sheer 
worth, Keystone’s complete line gives your customers 
more for their money and saves you time and trouble. 
Tell your favorite jobber you want Keystone 
Copperflow .. . always. 

Keystone Copperflow fittings have been rec- 
ognized for dependability since their introduction in 
1928. They are backed by the skill and experience 
of three-quarters of a century in casting and finishing 


non-ferrous metals. 
WRITE FOR CATALOG No. 5) 


WORKS 


ERIE, PENNA. GS. A. 
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Contractor Solves Problem in AGA Film 


The American Gas Assn., 
is producing a film that in- 
corporates features of a gas 
kitchen - dinette - laundry 
and is designed to show the 
latest in work-saving fea- 
tures. 

The film is written and 
directed by RKO-Pathe’s 
chief script writer and fea- 
tures Hollywood actors. The 
movie will be released to 
national television and 
group showings. It is a 1242- 
minute color film. 


Problems of a _ young 
couple with a growing fam- 
ily in an old home and out- 
dated kitchen are portrayed 
in lively episodes in the 
production. Their problem 


who is called in. 

Film copies are available 
to gas companies and can be 
obtained Aug. 20. The kit- 
chen portrayed will be dis- 
played at the AGA annual 
convention in Atlantic City 


in October. 








Hotpoint Introduces ‘Ad-of-the-Month’ Kit 


Hotpoint Co., Chicago, 
has introduced a new “Ad- 
of-the-Month” kit for cir- 
culation to dealers and dis- 
tributors. 

The kit is designed to aid 
dealers in merchandising 
the Hotpoint line of appli- 
ances and features store 
tie-ins with national adver- 
tising. 

Included in the collection 
are a pre-print of a national 
ad, including a schedule of 
the running dates and mag- 


azines, a newspaper mat, a 
guide for preparing three 
post cards for direct mail, 
photos of national ad art 
work, radio and TV an- 
nouncements, a guide for 
dressing up a store window 
and a merchandising guide 
explaining how to use the 
kit. 

The advertising will fea- 
ture a different appliance 
each month, according to 








Gordon G. Hurt, Hotpoint 
advertising manager. 





Wheatland to Complete 


Edward F. Maneely, pres- 
ident of the Wheatland Tube 
Company, Wheatland, Pa., 
has announced that his com- 
pany’s expansion program 
will be completed in two 
months. 

Maneely said an addition- 
al 40,000 square feet of oper- 


Expansion Soon 


ating space will soon be 
available and new shipping 
and manufacturing facilities 
will be installed. 

The Wheatland president 
said the modernization pro- 
gram was prompted by an 
increased demand for elec- 
tric weld tubing. 





Barnes Holds Seventh Annual Sales Meeting 


The Barnes Manufactur- 
ing Company of Mansfield, 
Ohio, recently was host to 
45 representatives from the 
United States and Canada at 
the seventh annual sales 
conference held by the com- 
pany. 

Fred B. Hout, vice presi- 
dent in charge of sales for 
Barnes, outlined the com- 
pany’s “Score in ’54” theme 
and assured the guests of a 
stepped-up program of sales 
Promotional helps during the 
new year. 





Hout reviewed the line of 
water systems and assorted 
pumps manufactured by 
Barnes and outlined im- 
provements made by his 
company in the kitchen, bath 
and laundry faucet line. 

He suggested changes now 
under study, such as FHA 
financing plans embodying 
smaller down payments and 
longer terms, would give a 
tremendous impetus to the 
home improvement and new 
housing market. 

(NEWS continued on page 192) 





is solved by a contractor | 
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For Trouble Free Pipe Threading | 
it @ GOR 















This 65R 
Threads 1’ to 2” pipe 


with 1 set of dies 
... and it won’t jam! 


You won’t find a die stock to equal this pop- 

ular 65R—anywhere! It saves time—one set 

of self-contained high-speed dies adjust to 

1”, 14", 134” or 2” pipe or conduit in 10 

seconds! Mistake-proof self-centering work- 
holder sets to size instantly! It saves trouble | 
—lead screw won’t jam, it kicks out auto- | | 
matically when standard length thread is cut. 

Clean perfect threads, fast! For trouble-free 
extra-easy pipe threading buy 65R at your 

Supply House. 


THE RIDGE TOOL COMPANY: ELYRIA, OHIO, U.S.A. 
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Every garbage can in your town 





ie Le 


Take your average profit on a NATIONAL elec- 
tric garbage disposer. Multiply it by the number 
of garbage cans in your town. It’s a market 
worth going after, isn’t it? 

The number of extra dollars you can make this 
year by selling NATIONAL DISPOSER is lim- 
ited only by the amount of effort you put into 
it. The growing demand for an in-the-sink gar- 
bage disposer offers the plumber his biggest 
profit-making possibility. 
And you can’t go wrong when 
you handle NATIONAL. Easi- 
est to sell — easiest to install 
—easiest to service. Priced 
competitively but with quality 
features matched by no other 
disposer on the market. 


NATIONAL 
DISPOSER 


Learn the full story of what 
National offers the alert plumber 


‘USE THIS HANDY COUPON FOR QUICK ACTION 
NATIONAL DISPOSER 


47 W. Exchange St., Akron 8, Ohio Dept. DE 454 







<atnt OR A REFUND o> 
 ratoed by > 
Good Housekeeping 
4 Hor \) 


\ 
AS ADveRtistD qwrt 


Rush me full details about National’s profit-making 
dealership. 


Plumber’s Name 








Address 

















| vealed that 1953 net sales 


DOMESTIC ENGINEERING 


continued 


News... 


April, 1954 


Hajoca Corp. Reports 1953 Net Sales 
b 


In his report to directors 
of Hajoca Corporation, W. 
A. Brecht, president of the 
Philadelphia company, re- 


totaled $38,859,833. This was 
a reduction of 1.6 percent 
from 1952, Brecht said. 





Brecht also predicted a 


five to eight percent drop in 
sales for 1954. “The business 
outlook for 1954 is somewhat 
beclouded,” he continued, 
“but the economy of the 
country is sound and no sev- 
ere depression is likely.” 
George W. Day was elect- 
ed a director of the company. 





Norman Ward Heads N. J. Sales Assn. 


Norman Ward was elected 
president of the New Jersey 
Sales Representatives Assn. 
at a recent meeting held by 
the group. 

John Traynor was elected 
vice president, Herman 


Stalinsky was named treas- 





urer, Arthur Goodman, sec- 
retary, and Jack Klotz, pub- 
licity director. 

Twenty-nine members at- 
tended the meeting and par- 
ticipated in a discussion of 
news and views of the in- 
dustry. 





Orangeburg's California Plant Ships Ist Pipe 


The Newark, Calif., plant 
of the Orangeburg Manu- 
facturing Company, Inc., re- 
cently shipped its first con- 
signment of pipe to the 
Crane Company in Santa 
Ana, Calif. 

Formal opening of the 





$2,500,000 Alameda County 
plant was held in November 
of last year. 

The plant supplements 
production, distribution and 
servicing of Orangeburg 
products in the California 
and Pacific Northwest areas. 





Rochester, N. Y. Oil Heat Group Elects 


Samuel Lapani recently 
was named president of the 
Oil Heat Institute of Roches- 
ter, New York. 


Irving C. Koval, secretary, 
and Norman Miller, treas- 
urer. 

New directors added to 


Other officers are Fred | the Institute were C. S. Cat- 


| Baumbach, vice president; 


lin and Mark Bowlby. 





Ray Polverini, president, 
and James Lockwood, vice 


{ president in charge of sales 
| for Pioneer Water Heater 
| Corp., Los Angeles, recently 


| conducted several 


sales 
meetings in the Rocky 
Mountain area. 





Pioneer Water Heater Holds Sales Meetings 


A new 40-gallon water 
heater designed to save 
space was the leading sub- 
ject. A high-temperature 
control for preventing 
scalding due to excessive 
water temperatures also 
was demonstrated. 





Coil Manufacturers Name Kayser as President 


The Heating and Cooling 
Coil Manufacturers Assn. 
elected P. G. Kayser as 
president at the recent an- 
nual meeting in Chicago. 

Other officers named were 
W. C. Jones, vice president 
and G. W. McCormick, Jr., 


secretary-treasurer. 
Kayser is head of the heat 
transfer section of McQuay, 
Inc., and Jones is section 
engineer of the extended 
surface division of Westing- 
house Electric Corporation. 
(NEWS continued on page 195) 
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i 
t 
nt drop in 
e business he: 
somewhat g - 
continued, iy A gangster rushed into a saloon, shooting right | 
y of the / and left, yelling, “All you dirty skunks get outta i 
d - ig, here.” 
‘like! mes ae The customers fled in a hail of bullets—all except | 
y- a plumber, who stood at the bar calmly finishing his 
was elect- drink. “Well?” snapped the gangster, waving his {' 
» company. smoking gun. | ' 
“Well, ”” remarked the plumber, “there certainly j ( 
_ were a lot of them, weren’t there!” il 
— X-L Couplings — [ 
For a small rural family, the ideal garbage disposal iy 
a unit is about four hogs. | 
rg soe Nowles — | New SPARTAN ALUMINUM 
‘lotz, pub- The ideal way to buy Pipe Couplings and Nipples ew | 
is in handy one-size-to-a-carton packages; they're ; 
’ ri easy to handle, easy to find, easy to store. Ask your j M d | ] E | t ii 
— at jobber about “XL? Packaged Pipe Couplings and ! Oo e ec r | - | 
3 a par- Pipe Nipples. He'll be glad to show you all the j ' 
cussion of advantages they offer. i 
ew |y Fis cnet | SEWER CLEANING MACHINE 
fe From the “X-L” Fictionary: FILING CABINET— i 
ie A place where you can lose things systematically. 
_ — X-L Nipples — Less than % the weight of former models 
Any of you fellows in the Pacific Coast area who 
‘ipe are ever around Woodlake, California, are invited i 
Len to drop in at our new plant there and get acquainted. 
la County ca The name is Calitornia Wheeling Machine Products 
November ', (Co, to distinguish it from the home office plant. 
~ You're always welcome to see why Wheeling “X-L” 
"| Couplings are better. i 
pplements rs — X-L Couplings — i 
yution and a Not all gentlemen prefer blondes; some we know ‘ 
rangeburg ‘| prefer blends, 
California é ™ — X-L Nipples — 
vest areas. BE Epitaph: ‘ , | 
Here lies my wife— ; | 
“ . aoe Or gga | One man moves it... One man operates it... 
A is teth @ vei. bei No helper needed! 
— X-L Couplings on 1 The new Spartan Model 1000 scoops the industry, being the 
secretary, A guest at one of those Florida health resorts H lightest, most portable drum type sewer machine made. Truly 
ler, treas- ») where everyone is expected to exercise stubbornly a one-man machine... it saves time and labor... pays for it- 
a iy hae! —. Aegeres here to eat and rest, self in just a few — No a = like : ene — 
of € insisted. reluse to exercise. f the position of the four rubber tired wheels positively eliminates 
gags re : Re _ — was —s heey so a ote any part of the machine from marring the steps — and fully 
0. Cat- | «pleaded: efore you leave, just do one bit of exer- enclosed outer drum prevents dirtying of walls, floors and ceil- 
iby. 5 cise for me .. . to keep my record clear. Please just ings. Embodying all of the famous Spartan features, it is the 
j bend down, keep your knees stiff, and touch your one-man machine that will bring in those quick, easy “one-man” 
eae ; = ia d said, “Well, I'm touching profits. Yes, the Spartan will really put you in business! 
an over and sald, ell, oucnin ye 
ngs my valise. What now?” : Here's what you get 
‘ ee = said the proprietor, “and give me back § with the new Spartan 
lon water 4 y ; ~~ iy Ee New custom-built 4/10 h.p. universal 
to save —" : motor (AC-DC) 115 volt with reverse 
‘ é Columbus was wrong. The World IS flat! . . , -_ . vant 
ding sub- vs for now! action — drives sewer rod in either | 
mperature | "= X-L Products — | Pi aeotia 
preventing i | Exclusive “inner-drum” that controls 
: = F ble t (twist) gi bsolut 
excessive " _ | _ cable torque (twist) gives absolute 
ies gt | safety to the operator. 
, New 3-blade cutting tools provide 
. i Every Size and Type PIPE | ™ faster, easier cutting of roots, scale, 
E } From One Source sediment, paint, etc., from 3” to 10” 
— % | sewer and process lines. 
‘ : ¥%” double strength inner-core reverse 
sident es... action cable withstands 50% more 
>Y, (Patent Applied for) torque (twist) than any other cable. 
of the heat Write for literature on Model 1000 today. 
f McQuay, Also write for literature on “Inner-Core” Cable. 
is section i OUR DISPLAY BOOTH AT N.A.P.C. CONVENTION 
extended + 
f Westing- Sear afi root Co. (/¥' 
eae 1918-D Columbia Avenue * Chicago 26, Illinois | | 
m page 195 SS 
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ATTENTION! MANUFACTURERS 
s your catalog up to date? 


IF YOUR ANSWER IS YES...THEN 


Put your current catalog where the greatest number of Buyers & Specifiers 
look for it ... pre-filed in the time-proven ... industry accepted . . . pre- 
ferred method of Catalog distribution in DOMESTIC ENGINEERIN 
CATALOG DIRECTORY, beginning with the 1954 Mid-Year SUPPLE. 
MENT Edition. It pays to keep your product data where it is most used. 
; Production has started on the ’54 Mid-Year SUPPLEMENT Edition which 
. Jf will be distributed in July (closing date May 15, 1954). This Supplement 
_- will bring up to date, the vital buying and specifying data contained in the 
large annual °54 volume of DOMESTIC ENGINEERING CATALOG 


p to date? DIRECTORY. 





if ae, ‘ ai ; » 


7) {OW is the time... 
ws/elS 


to start compiling your catalog 
for distribution in July. 

If you need assistance in preparation and production of your catalog, DO. 

. MESTIC ENGINEERING CATALOG DIRECTORY has a proven plan for 

UIOF*E you. 

to dete? To relieve you of every tedious detail DOMESTIC ENGINEERING CATA- 

, LOG DIRECTORY maintains a staff of expert and experienced catalog de- 

signers and copywriters who know your products, your markets, and your 

channels of distribution. 

Plan now to compile and distribute your catalog through DOMESTIC EN- 

GINEERING CATALOG DIRECTORY. Start with the 1954 Mid-Year SUP- 

PLEMENT ... to be published in July. 


YEAR ’ROUND CATALOG SERVICES 


The Mid-Year Supplement is only one of DOMESTIC 
ENGINEERING CATALOG DIRECTORY’S many 
services for manufacturers to help keep up-to-date 
catalog material at the fingertips of the purchasing 
power of the Plumbing and Heating Industry. 

The Annual Edition is currently at work for 500 
foresighted manufacturers. Their catalogs comprise 
over 1,000 pages of product information. 

Layout and Copy Service is furnished without cost. 
You can get crisp ideas and diversified talents for 
cover design; studied layouts and consultation on 
catalog contents. All these phases are handled by 
experts to assure you of a professionally executed 
catalog that will become a definite sales asset to 
you. , 
Printing and Bindery Service on your catalog I- 
volves the complex mechanics of composition ané 
production. You get the full advantage of our ex 
tensive experience and save money too. Type pages 
are stored (at no cost to you) so reprints can b 
furnished at low cost throughout the year. 
Distribution Service. Your catalog in DOMESTIC 
ENGINEERING CATALOG DIRECTORY assures 
you of a no-waste distribution to selected whole 
salers, consulting, specifying and architectural er 
gineers, contractors and dealers. 
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up 


Consult Your Advertising Agency 


DOMESTIC ENGINEERING CATALOG DIRECTORY 





1801 PRAIRIE AVENUE CHICAGO 16, ILLINOIS 
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ERS New: + +» continued 


L-P Gas Promotion Council Adds Members 


New members of the Na-|Stove Co., Detroit; James 
> tional Council for LP-Gas|}Donnelly, Servel, Inc., 

' Promotion recently were| Evansville, Ind.; A. B. Rit- 
announced by James E.|zenthaler, the Tappan Stove 
Pew, council chairman. Pew|Co., Mansfield, Ohio; C. L. 
is manager of the natural} Burrows, Coleman Co., 
gas and natural gasoline de- | Wichita, Kan., and John W. 
ent of Sun Oil Com-|Christensen, Hamilton Mfg.| 
pany, Philadelphia. Co., Two Rivers, Wis. who; | ™ 


s & Specifiers} New members include F.| represent the Gas Appliance | 


Giwienhne A. Kaiser, Detroit-Michigan |} Manufacturers Assn. | i ae uiatini ss 











s Supplement 


i ecaanet Hosier Hotes Mocs ‘/) — LAWLER-CONTROLS! 


atained in the} The International Heater| information on heat- .. the best insurance YOUR REPUTATION can Nave! 





x CATALOG] Company of Utica, N. Y.,)ing equipment manufac-| | _ Finished in polished chrome where exposed, the model BC 
has completed a new com-| tured by the company were | | Concealed Thermostatic Shower Mixing Valve has all sliding 
mercial series of distribu-| discussed. All phases of| | — parts of stainless steel for corrosion proof operation. 
tor-dealer conferences. The} sales and service problems Actual tests show that the model BC gives highest degree 
meetings were held at the| encountered with oil, gas| | of control...BE SURE... WITH “BC.” 
company’s main plant Mar.| and coal-fired heating and | | 
15 through April 2. air conditioning equipment | | 

ne e «+f Engineering features and! were covered. 








catalog, DO- Michigan ASSE Names Committee Chairmen 


oven plan for! the Michigan chapter of | defense; E. E. Sanger, house; 
RING CATA- the American Society of|R. Riber, legislative; Joe 
d catalog de- | Sanitary Engineering has| Lucas, public relations, and 
ets, and your} announced chairmen of| Lester Spitzley, education. 


chapter committees as ap-| Other appointments in- 
MESTIC EN pointed by Bill White, presi- | clude Peter Petrie, program; 
id-Year SUP- J ent, Charles Long, attendance; 





The chairmen and their|Glenn Shields, constitution 
=RVICES respective committees in-| and by-laws; W. F. Mul- 
dude Thomas Moore, mem- | cahy, publicity, and Lyle 


f DOMESTIC ba mae : 
ORY’S many bership; J. T. Hartung, civil | Reading, research. 


ep up-to-date 
a RCA Distributor Salesmen in A-C Contest 





LAWLER “BC” SHOWER MIXING VALVE 





work for 500 
logs comprise 





Wholesale distributor | contest closes April 30. Win- Integral Shut Off. 
mn. salesmen of the Radio Cor-| ners will be chosen on the 
without cost | poration of America are|basis of individual sales 
d ae 4 competing in a promotion] records in the distributor 
wr handied contest designed to spur| organization that achieves 
ally executed § sales of RCA room air con- | the best overall quota sales 
ales asset tf ditioners, kitchen ranges| mark during the campaign. 
. | and home freezers. The regional champions 
r catalog I Eight wi ill be| will receive a th d 
position and ght winners wi | will receive a three-poun 
e of our ex Named from as many geo-| prime sirloin each week for 


Type pages f graphical regions when the | a year. 
rints can be 


List the facts 


Lawler comes out 
first every time! 

YOUR REPUTATION 
is protected! 










Bellows Type Thermostat. 


















rear. 
poe VFW Award to Robertshaw-Fulton Division | 


ected whole- 
itectural en- 


| 
The Thermostat Division | sons, makes thermostats and | 


tols Company, Youngwood, | than 800 veterans, or 40 per- 
Pa., recently received a Vet- | cent of the employees are at 
’ Y ans of Foreign Wars award | the Youngwood plant. 
for service the company has| State VFW Commander 
ven to returning disabled | Hugh H. Hoke made the 
veterans and other vet-| presentation to W. D. Miller, 
Tans, assistant vice president of 
The division, which nor- | Robertshaw-Fulton. 
employs 2,000 per- | (NEWS continued on page 196) 
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Check them off... Stainless Steel in All Sliding Parts. 


» Non-ferrous Hydraulically Formed 


# Positive Hot Non-scald Shut Off. 





of Robertshaw-Fulton Con- | other control devices. More | P ae Lontrols 
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PUMP WITH 


IT WON'T LEAK! 


\ 


\ 


That is a Pump Guarantee... 

Worth thousands to you... 

Backed by 100% replacement... 
Proved by hundreds of contractors... 
Founded on a basic design difference. 


\ Moyle 


Leak-proof design is only one of eight 
distinctive Magnaflow advantages. For 
example, because of sealed-in U. S. 
Graphite bearing, Magnaflows need no 
oiling. Similarly, no other circulator has, 
“Only One Moving Part” .. . or features 
stainless steel pumping chambers in all 
models . . . or fits into 2/5 of a cubic foot 
with room to spare . .. of mounts at 
any angle. 


Mogrf™ 


... and man! You should just.see 
a Magnaflow pump! 


Westfield, N. J. 


SermereesS TY PUMP FOU EVER Saw 


News . continued 


The In-Sink-Erator Man- 
ufacturing Company of Ra- 
cine, Wis., has introduced a 
new food waste disposer for 
use in commercial installa- 
tions. 

Models available include 
units with cones at the top 
for counter top installations 
and a model that fits 344 to 
4-in. sink drains. 

In-Sink-Erator also has 
brought out a _ residential 


April, 1954 


In-Sink-Erator Expands Product Lines 


dishwasher with a built-in 
heater for boosting heated 
water to scalding tempera- 
tures. 

One model of the dish- 
washer is offered as a pack- 
age installed in a cabinet 
sink that also has a food 
waste disposer. The dish- 
washer is made as a free- 
standing model, too, or can 
be installed in _ existing 





sinks. 





GAMA Adds 6 Members 


The Gas Appliance Manu- 
facturers Assn. has an- 
nounced the addition of six 
new members. 

They include: All-Amer- 
ican Metal Products Co., 
Philadelphia; Chandler Co., 
Cedar Rapids, Iowa; Troop 
Water Heater Co., Pitts- 





to Total 594 


burgh; Gibralter Corp. of 
America, Inc., Brooklyn; 
The Welsback Corp., Phila- 
delphia and Taymouth In- 
dustries Ltd., Toronto, Can- 
ada. 

The new members in- 
crease GAMA membership 
to 594. 





The wholesaler’s place in 
today’s economy is discussed 
in a new booklet prepared by 
the Heil Co. of Milwaukee 
for dealers. 

The presentation says, 
among other things, “You 
may appear to pay a little 





Heil Co. Explains Wholesaler's Value 


more, but you'll make a lot 
more when you buy from 
your wholesaler.” 

The colorful 37-page Sales 
aid is being used by Heil 
distributor salesmen to dis- 
cuss services offered by the 
wholesaler. 





Bertram W. Gleichman & 
Associates, manufacturers’ 
representative of Newark, 
N. J., recently added a new 
warehouse at 29 New York 
Avenue. 

The plant has more than 
7,200 square feet of floor 
space and is equipped for 
warehousing and distribu- 
tion of cast iron, ceramic 
and brass goods to the 





plumbing and heating in- 


Gleichman Firm Opens Newark Warehouse 


dustry. 

The Gleichman organiza- 
tion will maintain and con- 
tinue to operate from its 
quarters in Long Island 
City, N. Y. 

New facilities of the New- 
ark plant include a truck 
loading ramp and an auto- 
matic conveyor belt system. 
A modern system of bins 
and storage arrangements 
has been installed. 





Millard Foist, an execu- 
tive of the Given Manufac- 
turing Company of Los 
Angeles, recently was se- 
lected to present the “Sales- 
man of the Year” award to 
Vice President of the Untited 








States, Richard M. Nixon. 


Given Co. Official Presents Award to Nixon 


Foist flew to Washington 
for the presentation. 

Nixon received the award 
as the result of his recent 
world-wide tour during 
which he promoted the 
American way of life. 
(NEWS continued on page 198) 
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Carrier Engineered means | 
foremost in Unit Heaters 
















For 
STORES 
RESTAURANTS 
SERVICE STATIONS 
GARAGES 
FACTORIES 
INSTITUTIONS 
WAITING ROOMS 
VESTIBULES 


(Propeller-fan models at left; duct type at right) 


A type and size for every need 
..- from 50,000 to 230,000 Btu per hour input 


You can be sure that Carrier engineering spares nothing 

toward assuring easy Unit Heater installation, utmost 

operating efficiency, dependable safety and temperature 
controls—plus the longest-lasting construction to be 
found in any products of the kind. Carrier features 

(to mention a few) include: 

* Heavy-gauge steel casing, die-formed, Bonderized, 
durably gray-enameled. 

* Internal radiation sheets. Built-in draft diverter. 
Adjustable air-discharge louvres. 

* Heat exchanger (the “heart”) of durable, corrosion- 
resisting ALUMINIZED STEEL. (Its 16 gauge is exclusive 
in these Carrier units and is far longer-lasting than 
ordinary furnace steel of heavier gauge.) 

* Heavy-wall cast-iron burners with accurately drilled ports. 

* Automatic pilot safety and fan control switches. High 
temperature limit control. 


* Adapted to all types of gas (AGA-approved). 
To jobbers and installers: For details on extra-profit 


Opportunities under protected franchise, WRITE to 
Carrier Corporation, Syracuse, New York. 


AIR CONDITIONING 
REFRIGERATION 
INDUSTRIAL HEATING 
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THIS SEAL IS YOUR 


GUARANTEE 


When Quality is a 
Must in Finished 
Die Castings 


America’s great industries demand quality, 
quantity and fast delivery of finished die cast- 
ings. That’s why more than a score of leading 
manufacturers in the plumbing, automotive, 
radio-television, appliance dnd refrigeration 
fields rely on Grand Rapids Brass Company. 
Two Grand Rapids Brass Company plants 
now produce more than 17,000,000 plated, 
finished die castings each month. 

If you require quality castings electroplated 
or baked synthetic lacquer finished delivered 
in large quantities on schedule, Grand Rapids 
Brass Company's design engineers and more 
than 1,000 skilled employees will prove of 
invaluable help. 


Write for complete details on the production 
capabilities of one of the largest die casting- 
finishing plants in the nation. 
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WATERFILM BOILERS, INC. 


a division of L. O. Koven & Bro., Inc 


36-40 New York Ave 


Plants: Jersey City, N. J. * Dover, N. J Trenton, N. J 





Jersey City 7, N.J 
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Illinois ASSE Installs Petrie as President 


George B. Petrie recently 
was installed as president of 
the Illinois chapter of the 
American Society of Sani- 
tary Engineering. 

Other officers are Harold 
Duffy, vice president; Mi- 
chael Mercury, treasurer, 
and Hugh Dodion, secretary. 

Members of the board of 


directors are William Gal- 


lagher, Leonard McCue, 
Raymond E. Petersen, John 
Barrett, John Delehant, 
Charles Wessensten, H. 
Kleinman, Frank Kane, W. 
Parker, Arthur Gordon and 
Giles McVey. 

The chapter’s annual ban- 
quet and installation of of- 
ficers was held in the Con- 
gress hotel in Chicago. 








Gas Range Shipments Increase, Says GAMA 


Shipments of domestic gas 
ranges during January in- 
creased by 6,200 units over 
the previous month, accord- 
ing to the Gas Appliance 
Manufacturers Assn. 

Edward R. Martin, 
GAMA’s director of market- 
ing and statistics, said 138,- 
600 units were shipped to 
distributors and dealers 


during the month as com- 
pared with an _ estimated 
132,400 during December. 
Shipments in January, 1953, 
however, were 169,200 units. 

Martin also reported that 
shipments for all of 1953 
were 2,181,300 units, a gain 
of 5,900 units over the 
2,175,400 ranges shipped 
during 1952. 








Hotpoint Offers Consumer Film to Contractors 


Hotpoint Company has 
released a new color sound 
film for use by plumbing 
contractors and educational 
and civic groups in showing 
procedures used in manu- 
facturing refrigerators. 


D. D. Thompson, sales 
training manager, said the 
25-minute, 16 mm film is de- 
signed to outline skills and 
technological advancements 
used in refrigerator manu- 


| facture. 





Zettner Assumes Reins of Texas ASSE 


Walter F. Zettner was in- 
stalled as president of the 
jTexas chapter, American 
Society of Sanitary Engi- 
neering, in San Antonio. 

Also seated were E. A. 
Wegmann, first vice presi- 
dent; William House, secre- 
tary, and Emil Haenig, 


treasurer. 
Mrs. S. E. Tyler was elec- 


ted president of the ladies 
auxiliary. Other auxiliary 
officers are: Mrs. I. May, 


first vice president; Mrs. H. 


Woodward, second vice 
president; Mrs, W. F. Zet- 


tner, recording secretary; 


Mrs. S. Chavez, correspond- 
ing secretary; Mrs. W. J. Se- 


bera, treasurer and Mrs. C. 
A. Anthony, chaplain. 











H. B. Smith Co. Celebrates 100th Anniversary 


H. B. Smith Co., Inc.,, 
Westfield, Mass., recently 
celebrated the 100th anni- 
versary of the firm. The 
event was marked by a ban- 
quet and a program featur- 
ing talks by a governor and 
a former governor. 

Gov. Christian A. Herter, 
of Massachusetts commend- 


the boiler company on 
progress of the firm. Former 
Gov. Joseph E. Ely also 
lauded efforts by the com- 
pany through the years. 
Ninety-one men and wo- 
men employees of the com- 
pany were rewarded for 
more than 25 years of serv- 
ice with the company, their 





ed employees and officials of 


service totaling 3,510 years. 
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General Electric Sales Set All-Time Record | 
higher than the $151,720,000 | 


Sales of the General 
Electric Company in 1953 
set an all-time record, ac- 
cording to Ralph J. Cordi- 
ner, president. 

Sales last year were $3,- 
128,127,000, an increase of 19 
percent over the $2,623,888,- 
000 recorded in 1952. Net 





earnings in 1953 were $165,- 
728,000 or nine percent 


1952 total. 

Cordiner said the outlook 
for industry business in 1954 
indicates a more favorable 
earning climate than the last 
several years. He named 
changes in the federal tax 
structure and a shift from 
defense to commercial sales 
as factors. 





Coolerator Sales, Ad Director Resigns 


H. C. Beresford, director | ary, 


1952, has resigned. 


of sales and advertising for| Beresford joined the com- 
the Coolerator Company,| pany as manager of adver- 
Duluth, Minn., since Janu- | tising and sales promotion. 





Names in the News 





R. E. Sweney 


Dunham Co. 


C. A. Dunham Co., Chicago 
—R. E. Sweney has been 


named as plant manager in 


Michigan City, Ind. 


Youngstown Kitchen Div., 
Mullins Mfg. Co., Warren, Ohio 
—R. J. Julian as assistant man- 
ager of dealer sales; R. B. Al- 
exander as regional manager 
in Richmond, Va.; Q. B. Le- 
Monte, as midwest zone build- 
er manager, and Richard Nel- 


son as director of public rela- 


tions. 


Union Asbestos and Rubber 
Co., Heating and Air Condi- 
tioning Div., Chicago—John J. 
Kramer and Associates, Dear- 
born, Mich., as representative 
in Michigan and Toledo, Ohio. 


Orangeburg, N. Y—T. W. 
Drennen, Jr. as district sales 
manager in metropolitan New 
York, New Jersey, New Eng- 


W. J. Hoeing 


Servel, Inc. 





land, Washington, D. C. and {| 


Richard Nelson 


Youngstown Div. 


Servel, Inc., Evansville, Ind. 
—W, J. Hoeing as sales man- 
ager of the air conditioning 
division, succeeding H. R, Niel- 
sen, recently named as man- 
ager; N. D. Sellman as air con- 
ditioning manager of the east- 
ern region, P. B. Krapfi as 
southern regional air condi- 
tioning manager and G. H. 


Christine as product manager 


of room air conditioning. 





eastern Pennsylvania, and R. 
G. Price, Jr. as district sales 
manager in Georgia, Florida, 
Alabama, Tennessee, North 
Carolina and South Carolina. 


Penn Controls, Inc., Goshen, 
Ind—0O. E. Johnsonbaugh as 


service engineer. 


L. J. Mueller Furnace Co., 
Milwaukee—C urt Hoerig as 
assistant to the vice president 
in charge of manufacturing, 
Carl Quick as director of in- 
(NEWS continued on page 200) 











more Bii@e ricer 


greater 


more Gy.) (tsar 


100°, AUTOMATIC SAFETY 
ADVANCED DESIGN 
PRECISION ENGINEERING 


HEAVILY INSULATED 


to prevent heat loss 


LONG LIFE 355-LB. TEST TANK 


thoroughly galvanized by 
hot-dipped process 


SMART LOOKS 


STURDY CONSTRUCTION 


GAS —100%/, AUTOMATIC 
CONTROLS 


ELECTRIC — BAFFLE FOR BEST 
STORAGE EFFICIENCY 


TROUBLE-FREE OPERATION 


NATIONALLY 
ADVERTISED 


Available in a variety 
of sizes and models 


L.O. KOVEN & BRO., INC. 
154 Ogden Avenue, Jersey City 7, N. J. 


* Dover, NJ. * Trenton, N.J 
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1, MUELLER CLIMATROL 
INCINERATOR 


Gas and electric models 


Burns anything that will burn. 
Gas model is low-input, dehy- 
drating type; operates contin- 
uously and automatically 
without smoke or odor. Electric 


Names + « « continued 


dustrial relations and Bob 
| Johnston as production man- 
| ager. 


Minneapolis-Honeywell Reg- 
ulator Co., Minneapolis—E. F. 
Dill as manager of the Seattle 
sales office and R. J. Conner 
as branch commercial sales 
manager in San Francisco. 


Admiral Corp., Chicago—E.I 





‘charge of advertising. 


) ton, N. J.—Thomas Arnold as 


|sales manager of the heating 
| division. 


} 
| National Disposer Div., Na- 
| tional Rubber Machinery Co., | 


Eger as vice president in| 


| Fedders-Quigan Corp., Tren- | 
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| western regional manager, and 


W. T. Baker, San Francisco, 


as Pacific coast regional man- 


ager. 
| 


| 





J. A. Rishel, Jr. 





Deepfreeze Appliance Div., 


Motor Products Corp., North 
Chicago, Ill.—R. A. Johnson as 


advertising and sales promo- 


‘Akron, Ohio—Norman Abbott | tion manager, J. A. Rishel, Jr. 
| to the general sales department | aS general sales manager of 


| Staff. 

| Kritzer Radiant Coils, Inc., | 
| Chicago — L. D. Mandell as 
| general sales manager. 


| Blackstone Corp., Jamestown, 
|N. ¥.—G. R. Shook as district | 
\sales manager for Michigan | 
{and northwestern Ohio. 


appliances, and B. G. Sander- 


son as general sales manager 
of contract sales. 





B. G. Sanderson 














model has timer. Each has big, WE 
1.6-bushel capacity. Shipped A 
assémbled; easy to install. Re vid 
quires no servicing. Hand- | Whirlpool Corp., St. Joseph, tiv 
some, standard grey or deluxe | Mich.—Charles Rexford as re- : 
white models. Compact ~ 18” | gional sales manager in Ala- ria! 
wide, 36” high, 24” deep. | bama, Georgia, Florida, Missis- un 
|sippi and western Tennessee stc 


R. D. Strickler land Paul Werth as regional 
| |sales manager in Ohio and to 





Lennox Furnace Co., Mar- eee — doc 
shalltown, Iowa—R. D. Strick- | for 
ler as director of sales, C. B.| York -Heat of Connecticut, NO 
Lytton as sales manager of| Division of York-Shipley Inc., 
Lennox-Columbus, F. T. Locey | York, Pa—Mal Galvin as man- ma; 

2. MUELLER CLIMATROL as a division manager and Al- | ager and Ernest Marggraff as tor 

DEHUMIDIFIER len Georgenson as assistant | assistant manager. 
Stops moisture damage in sales manager of Lennox- EAS 
Columbus. or b 


homes and businesses. Gets 
rid of damp basements, drip- 
ping pipes, rust, mold, mil- 


dew, musty odor. 


Many 


unique, exclusive features. Quiet, efficient, portable. 
Plugs into any standard electrical outlet. Costs 
only a few cents a day to operate. Attractively 
styled — finished in Mountain Spring Green. 


D-166A 


Write for bulletins that tell you more 
about these Mueller Climatrol profit-builders 


@ 


20330 W. OKLAHOMA AVE. © MILWAUKEE 15, WISCONSIN 





Westinghouse Electric Corp., 
Electric Appliance Div., Mans- 
field, Ohio—R. J. McDonald, 
New York, as eastern regional 
manager; M. E. Lanning, At- 
lanta, as southeastern regional 
manager; E. K. Solomon as 
southeastern sales promotion 
manager for major appliances; 
W. A. Douglass, Cleveland, as 
central regional manager; R. C. 
Walker, Chicago, as northwest- 
ern regional manager; R. C. 
Dunson, St. Louis, as south- 

















Peerless Electric Co., Fan 
and Blower Div., Warren, Ohio 
—J. A. Brainard as sales rep- 
resentative in northeastern 
Ohio and western Pennsylva- 
nia south of Warren. 


International Heater Co. 
Utica, N. ¥—J. W. Calhoon as 
representative in Iowa, Ne- 
braska and Kansas and L. G. 
Lininger as representative in 
western New York and north- 
western Pennsylvania. 
(NEWS continued on page 203) 
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KOW you can do something 


ohout the Weather 


DOMESTIC 











It’s sealed out of the 


Xichtbles UNIVERSAL® 


oil tank gauge 





WEATHERPROOF! New head and flange design pro- 
vides a shockproof, hermetically sealed unit that posi- 
tively locks out dirt, moisture, and other foreign mate- 
rials. This assures extra years of trouble-free service 
under al/ weather conditions. 

STOCK JUST ONE GAUGE for all installations! It pays 
to standardize on ROCHESTER UNIVERSAL Gauges. In- 
doors or out, they'll remain accurate and easy-to-read 
for years to come. 


NO SEEPAGE! NO FUMES! A powerful permanent 
magnet transmits float-arm action from tank to indica- 


tor... there are no holes in the gauge. 


EASY TO READ. “DUAL DIAL” can be seen from front 
or back.. 


. makes tank filling and checking a snap. 


EASY TO INSTALL and stocked by leading 


wholesalers everywhere for all standard 
oil burner storage tanks. Rochester Manu- 


facturing Co., Inc., 19 Rockwood Street, 
Rochester 10, New York. 


oly 





MANUFACTURING COMPANY, INC. 


AL THERMOMETERS lew Wines 3) AMMETERS 
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Install radiant heating pipe the timesaving, accurate 
. with the Greentee 770-R Hydraulic Pipe 
With it one man in a few minutes can make 90° 
is ai I Su 
, 


way.. 
Bender. 
and return bends in cold pipe of sizes 4”, 34" , 
114” and 2”. 
is compact, portable . . . easy to carry, set up and operate 
exactly where and when needed. And it is specially de- 
signed to produce accurate duplicate bends so that the en- 
tire series of bends has smooth uniformity throughout. 
Do the job easier, faster, better with a GREENLEE Bender. 


Operation is simple, quick. The li 


Write for free Bender booklet. 


GREENLEE 






. Hydraulic Pipe Benders 
Auger Bits * Spiral 
Greenlee Tool Co., 


Greenlee timesaving tools for plumbing and heating work . 
Tubing Benders * Hydraulic Pipe Pushers * Pipe Bits , 
Screwdrivers * Chisels and many more. Write for details. 
2364 Twelfth Street, Rockford, Illinois, 
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Leaky Faucets 


SELF 
CONTAINED 





the only RATCHET PIPE THREADER 
which gives you all these time-saving features 


@ Cuts pipe thread or conduit thread (same dies) 
@ Instant setting for sizes 1” to 2”. 

@ Opens automatically at standard length thread 
@ Opens manually at any length of thread 

@ Adjustable depth of cut 

@ Mistake-proof self-centering guide 

®@ Jam-proof 

@ Dual purpose spin-back knob 


® Manual or power operation 


For complete details inquire of your local Supply 


House or write direct for literature. 











“2 Hl Can Cost you Money 
...and Customers / 





Disgruntled customers are just bad business. But leaky 
faucets don’t have to be the cause. Chicago Faucets 
— today’s most wanted faucets — have a record of 
dependable, trouble-free service that is unsurpassed 
by anything of their kind. With but occasional re- 
washering, they stay leak-free for years and years. 
They close with the pressure, not against it, lessening 
wear at the spot where leakage normally occurs, 
and assuring easy operation. If ever necessary, the 
standard operating unit, in whole or in part, can be 
replaced as easily as replacing a light bulb. The 
good will you build with each Chicago Faucet will 
pay off in business for many years to come. 


THE CHICAGO FAUCET COMPANY 





CHICAGO 39, ILLINOIS 


\ 


J ¢ 


















Chicago Faucet Products are distributed 
through the plumbing trade exclusively. 
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R. N. Smith 


C. F. Bauman 
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Dudley Galloway 





Temco, Inc., Nashville, Tenn. 


Temco, Inc., Nashville, Tenn. 
—R. N. Smith as vice president 
and treasurer, C. F. Bauman as 
vice president and director of 
manufacturing and Dudley 
Galloway as secretary. 


Thatcher Furnace Co., Gar- 
wood, N. J.—J. E. Price as Chi- 
cago Manager. 


Fairbanks, Morse & Co., 
Chicago—G. A. Parker as man- 
ager of the Kansas City, Mo., 
branch. 


A. H. Witt Co., Los Angeles 
—G. E. Landweer as head of 
the air conditioning coil de- 
partment. 


Joseph E. Lewis and Co.,, 
Inc., Baltimore, Md. — The 
Wrentham Co., New Haven, 
Conn., as sales representative 
for tankless water heaters in 
Connecticut, Rhode Island, 
Massachusetts, Maine, Ver- 
mont, New Hampshire and up- 
per New York state. 


The Hoover Co., Electric Mo- 
tor Div., North Plainfield, N. J. 
—J. M. Adair as sales man- 
ager. 


Orr & Sembower, Inc., Read- 
ing, Pa—J. F. Keeler as rep- 
resentative for boilers in cen- 
tral Pennsylvania and Phillips- 
burg, N. J. 


Tyler Specialty Co., Tyler, 
Texas—C. M. Cockrell as gen- 
eral manager of the company. 


Delco Appliance, Division of 
General Motors Corp., Roches- 
ter, N. ¥—W. C. Woodhouse 
as Rochester regional manager 
in charge of Delco-Heat and 
water system sales. 


— —_——— - | 








White Products Corp., Mid- | 
dleville, Mich.—Robert Lareau | 
as administrative assistant to | 
the executive vice president | 


| and general manager. 


Remington Air Conditioning | 
Div., Remington Corp. Au- | 
burn, N. Y.—R. D. Bartlett and | 
Andrew Reiss as project engi- | 
neers. 


Robertshaw-Fulton Controls | 
Co., Youngwood, Pa. — J. C. | 
McCarthy as Canadian sales | 
representative for the Robert- | 
shaw Thermostat, American | 
Thermostat and Grayson Divi- | 
sions and Herbert Boshea as 
purchasing agent for the 
Bridgeport Thermostat Divi- 
sion. 


The Coolerator Co., Duluth | 
—G. L. Hartman as director | 
of sales and advertising. 


Ardmore Products Co., Ard- 
more, Pa.—P. F. Sackett and 
Co., Spartanburg, S. C., as rep- 
resentative in Georgia, Florida, 
North Carolina and South Car- 
olina, and William C. Black- 
well, Birmingham, Ala., as 
sales representative in Ala- 
bama, Mississippi and Tennes- 
see. 





Burnham Corp., Boiler Div. | 
Irvington, N. Y.—E. T. Selig, | 
Jr. as director of engineering. 


Swett Bros., Inc., Duc-Pac 
Div., Springfield, Mass.— Mit- 
chel Landau as manager of 
sales and engineering. 


—C. H. Horne as assistant gen- 


Rheem Mfg. Co., New = 
(NEWS continued on page 205) 
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She depends on you for 


plenty of HOT 
hot water! _ 





Your customers know they can count on 
you when you sell White. The top quality 
that is built into every White Water- 
Hotter means long, long years of out- 
standingly dependable service . . . and 
plenty of piping hot water, always on tap. 


ee 


6.9% MORE HOT WATER 
than most utility requirements, 
in electric models, because White's 
exclusive Water-Hotter baffle dif- 
fuses and tempers incoming cold 
water for super-fast heating. 


FILM OF FLAME 

The single port burner in gas 
’ Water-Hotters means NO clog- 

ging—ever. Amazingly fast 

“pick-up” for PLENTY of hot 


water always on tap. 





Plus 14 Built-in Quality Features 
Write now for White’s 


Proved-Profits Plan 


WHITE PRODUCTS CORPORATION 
Dept. D-4, Middleville, Michigan 
Export Office: 201 N. Wells St., Chicago 6 
Water Heating Specialists Since 1930 


While 


Automatic Water Heaters 
Electric or Gas 


panel CUBR Ung oO 


oe! 
SS 

+ Guaranteed by 

* 

ras Aoveatist® werd 

Electric—Round 


| 
! 
1 or table top models 
1 
| 
I 


Gas—Round 
models only 


O® 





Good Housekeeping }- 























































PRICE TANKS 





Price fuel oil and gaso- 
line tanks are furnished 
for either vertical or horizon- 

tal installation. Manufactured to Underwriters 


specifications and bear Underwriters’ labels. 

















COMMERCIAL STANDARU 





Complies with requirements for Commercial 
Standard CS-177-51 for metal Septic Tanks — 
Commodity Standards Division, U. S$. Depart- 
ment of Commerce. Write for details, 


PRICE 





FIREPLACE HEATER & TANK Corp. 


237 Jackson Rd 


Hatboro 


Buffalo, N.Y 
Philadelphia), Pa 206 W. Austin St 
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MODERNIZE 


ok burnt, o 





install NENTALARM | 


ide for 
e's the way to provide 
url automatic oil delivery. 
Guarantees accurate, no-spill fills 
Guarantees accurate, no-spit 
day or night, whether customer Is 
at home or away. 
“Just Fill While the Whistle Blows” 
A variety of 


models for 
new and old tanks. 











Whistling Tank Fill Signal i 








lnstall 
SCULLY ° GAUGE 


Underwriters’ Approved 


Face adjustable to any angle. 


"BUTTON-LIFT” 
INSTALLATION 
Lifting the button indi- 
cator draws cork arm up 
close to main shaft for a 
easy installation even in 
partly filled tanks. 










A modern convenience in every way. 
Big figures readable at first glance. 


for accurate, service-free operation. 
Specify tank depth when ordering. 


Quam 


Built 





Underwriters’ Approved 






part of vent pipe. 
when ordering. 


three .. 





or install this combination... 


VENTALARM °GAUGE 


The famous whistling fill signal and 
easy reading gauge in one mod- 
ern unit. Goes on tank as integral 


Specify tank depth and opening 


One item to install instead of 
. with button-lift con- 
venience described above. 








Scully Products are manufactured under U.S. 
and foreign patents or patents pending. 


See your regular Supply House. 
SCULLY SIGNAL COMPANY 
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BRASS MFG. CO. 


| * 

















174 Green St., Melrose 76, Mass. 
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Names. . . 


Rheem Mfg. Co., New York 
—C. H. Horne as assistant gen- 
eral manager of the western 


division, A. W. Hughes as man- 
ager of the eastern region and 
T. A. Kelly as manager of 
manufacturing planning, with 
headquarters in Richmond, 
Calif. 


Carrier Corp., Syracuse, N.Y. 


cialist for Conduit Weather- 
master systems. 


Chicago—E. F. Oppasser as 
sales promotion manager of the 
Chicago territory. 











New Distributors 


American Kitchens Div., 
Avco Mfg. Corp., Connersville, 
Ind—Seattle Radio Supply, 
Inc., Seattle, for western 
Washington; Republic Supply 
Corp., Detroit, in the Detroit 
area, and Major Appliance Dis- 
tributors, Inc., Charlotte, N. C., 
for North Carolina and South 
Carolina. 


Janitrol Div., Surface Com- 
bustion Corp., Columbus, Ohio 
—The Federal Corp., Okla- 
homa City, for Oklahoma. 

Whirlpool Corp., St. Joseph, 
Mich.—Cain & Bultman, Inc., 
Jacksonville, Fla., has been ap- 
pointed distributor for two 
Georgia and 28 Florida coun- 
ties. 

Westinghouse Electric Corp., 
Air Conditioning Div., Pitts- 
burgh—The Enterprise Heating 
and Air Conditioning Corp., 
Richmond, Va., for the Rich- 
mond area, 

Deepfreeze Appliance Div., 
Motor Products Corp., North 
Chicago, Ill. — Joseph Kurzon, 
Inc., New York City, for the 
Bronx, Manhattan, Kings, 
Queens and Nassau, Suffolk 
and Westchester counties, and 
LaSalle Supply Corp., Detroit, 
in Wayne, Washtenaw, Oak- 


General Electric Co., Appli- 
ance Control Dept., Schenec- | 
tady, N. Y¥.—Distributors by | 
the regions they serve are: | 
Northeast—West Side Plumb- 
ing Supply Co., Newark, N. J.; 
United Plumbing and Heating 
Co., Plainfield, N. J.; H. Mol- 
auer Co., Waterbury, Conn.; A. 
R. Webber Co., New Haven, 
Conn.; Rochester Oil Burner 
Co., Rochester and Buffalo, 
N.Y.; LeValley-McLeod, Sche- | 
nectady, N. Y.; R & O. Supply 
Co., Portland, Maine; Gray 
Supply Co., Springfield, Mass.; 
E. L. Kimball Co., Malden, | 
Mass., and Cronin Supply Co., | 
Cambridge, Mass. Atlantic—T. | 
F. Campbell Co., Pittsburgh, 
Pa.; Refrigeration Supply Co., | 
Richmond, Va.; Greenburg 
Supply Co., Wilmington, Del.; 
Fuel Savers, Inc. Harrisburg, 
Pa.; Lincoln Supply Co. Tren- 
ton, N. J., and R. E. Michel Co., | 
Inc., Baltimore, Md. Midwest— 
Columbus Automatic Sprayer 
Co., Columbus, Ohio; Ohio 
Pump Service Co., Cleveland; | 
F. E. Winstel Co., Cincinnati, 
Ohio; Marine Electric Co., 
Louisville, Ky.; Swanson- 
Nunn Electric Co., Evansville, 
Ind.; Robert Barclay Co., Chi- 
cago; Place Brothers, Chicago, 
and Oil Heat Parts Co., Rock- | 





land, Macomb and Livingston 
counties. 


ford, Il. END 





Customers Boost Air Conditioning 


Most—if not all—homes built in the United States five 
years from today will be equipped with year-round ai 


conditioning. 


That’s the consensus of a survey conducted by the air 
conditioning division of the Gas Appliance Manufacturers 
Assn. which indicates that the all-year air conditioned 
home has a substantially greater resale value. 

Eighty-two per cent of the home-makers queried by the | 
GAMA pollsters reported that “air conditioning sub- | 


stantially increases the value 


of my home.” 


Talks with housewives evoked these important reasons 
why all-year air conditioning improved their living habits: 


Ninety per cent said that 


less time was needed for 


—M. J. Wilson as product spe- | 


John Sunshine Chemical Co., | 





| 


| 
| THE DRAFT CREATOR 


that makes all chimneys friend 


ON MODERNIZATION AND 
NEW CONSTRUCTION 


bigger profits... 
warmer friends 


Now you can assure your customers against 
trouble with condensation on gas-fired heating 
plants—puffing, sooting and pulsating on 
oil burning equipment—smoking, puffing and 
clogging on coal furnaces—common diffi- 
culties caused by faulty or inadequate draft. 


Short chimneys used in today’s one-story and 
basementless homes do not provide sufficient 
draft to support full combustion and carry 
off all troublesome combustion products. 
Popular outside chimneys require longer to 
heat up and establish necessary draft. Long 
runs and els in smoke pipes and angles in 
chimneys cut down draft. 


quickdraft overcomes these faults immediately 
and effectively. It creates full draft when 
firing begins and drives combustion products 
up the chimney. It operates through the 
firing period but does not “build up” excessive 
draft. quickdraft places no obstructions 

in the smoke pipe. 


Simple, fool-proof, built for long service, 
quickdraft is reasonably priced . . . consumes 
no more current than a lamp bulb... and 
quickdraft is as easy to install as a length 
of smoke pipe which it replaces. 


To make bigger profits and warmer friends, 
use quickdraft to prevent draft trouble on 
hew construction, and 
to correct draft 

trouble on moderniza- 


IM 
tion work. MEDIATE DELIVERy 


all Standard Sizes 





“= Write or 
+ wire for 





Manual 


Patent 


Use quickdraft 


* Installation 


and details. 





dusting furniture; 71 per cent reported they did less clean- 
ing of walls and woodwork; 70 per cent reported less fre- 
quent cleaning of drapes, curtains, slip covers, rugs and 
upholstery, and 31 per cent said that less redecorating 
work was needed. END 
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Pending 


quictkdraft 


COMPANY 


DIVISION OF THE HALL’S SAFE COMPANY, | 


1150-F South Erie Blvd., Hamilton, Ohio 
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THIS 
MAN 
LIKES 


K FITTINGS 





The photograph was taken in 
a large hospital building. We asked the piping foreman and 
his crew how “K” Fittings compare with other makes. They 
said they preferred “K” Fittings for several reasons: 

1. K’s are easy to start and avoid thread damage because 

of the chamfered entrances. 

2. K’s run on quickly and make tight joints because of 

the clean, full threads. 

3. K’s stand the gaff because the sound, uniform walls 

do not crack under strain. 

These are the features of “K” Fittings which save work- 
men time and grief. And they are the features to which we 
give special attention in our manufacturing and inspecting 
procedures. ; 

So we say that “K” on a pipe fitting is our guarantee and 
your safeguard. 

It’s smart to get fittings from distributors who handle the 
Kuhns line—the precision-made fittings identified by the 
“K” trade-mark. 





PIPE FITTINGS 












CAST IRON AND MALLEABLE 
3,000 Shapes and Sizes 


Catalog upon official request 







THE 
KUHNS 
BROTHERS 
COMPANY 


1801 McCALL ST. 






DAYTON 1, OHIO 


Established 1887 
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Oil Burner Servicing 


(Continued from bottom of page 141) 


piping is long and flexible it will give little hor- 
izontal stability. Either the upper piping or the 
legs should then be anchored to a wall (Fig. 5). 

The fill and vent pipes are run exactly as for 
other type burners. 

The supply piping to the burner should be as 
direct as possible, Present practice is to use 14-in. 
copper tubing, in one piece. Any bends should be 
of wide radius, in order to avoid restrictive points 
at which sludge might accumulate and prevent 
free flow of the oil. The supply line terminates at 
the inlet to the solenoid valve. A hand valve is in- 
stalled at this point, to make it easy to work on 
the strainer or other parts. 

It has been found by some manufacturers that 
better and more dependable combustion can be 
obtained from their burners through the use of 
grilles set just above the hearth-ring, through 
which the mixing oil vapor and air can rise be- 
fore burning. They provide a separating point 
between mixing and burning, receiving heat from 
the flame and using it to preheat the mixture. 
The result is a more stabilized “flame-front” than 
can be had otherwise. 

One vaporizing rotary uses a canopy-like baffle 
instead of a grille, over each hearth-ring segment. 
The mixing air and vapor pass to the rear of the 



































“Can we wrap a boiler as a gift?” 


canopy, establishing the flame-front close to the 
top of the wall-band (or backing-ring). 

In all cases the flame is to be adjusted to main- 
tain itself completely above the grilles or baffles. 
If adjusted too lean (too much air) combustion 
will take place at a lower level, damaging both 
the grilles and the hearth-ring (Fig. 6). 

Chapter 8 will be presented in the May issue of 
Domestic ENGINEERING. 





April, 
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Veteran oil burner servicemen call General Fuel 
“— Oil Filters “the best money can buy.” Two-fold, 
' ore positive filtering removes the finest particles, im- 
e %-in. = proves operation of oil-fired furnaces, water heaters, 
ould be space heaters. Service “‘call-backs” are eliminated, 
e points : too, since the General 1A-25 and 2A-700 allow only 
prevent clean oils to pass—greatly reducing possibilities of 
sibten at clogged burner nozzles. 
ve is in- 
ales. OUTLET AND INLET 

AT TOP OF UNIT 
ers that ia SES BN CORE PROVIDES 
een te Be ALL-WOOL FELT SECONDARY FILTER 
4 FILTER TRAPS 
use of FINEST PARTICLES 
through 
rise be- . : 
g point LEAN RIGHT Soot Remover 
re a 2" layer of 
at from ; of saot in 2-5 minutes -. 
1ixture. itode for A 
it” than — 
GENERAL FILTERS FUEL 43800 GRAND RIVER AVE. 

o hails INCORPORATED GENERAL OIL FILTERS NOVI, MICHIGAN 
Canadian Factory Branch Canadian General Filters, Ltd, 2679 Danforth Avenue, Toronto 13, Ontario 
2>gment. 
r of the Visit Us at Booth 663 Indoor Comfort Exposition, Philadelphia, May 16-20. 





YOU CAN 


Boiler [ube Cleaners Ii@@(neeeanea 


ites Heater br ushes SPEED HEATING INSTALLATIONS — 
with wait Ne ® a i 








: ratiant: Fall - 
i BRAND g 


a vA : / j ' \ \ \ \ 


Check and compare these advantages... 

* Low cost “wet heat” radiation which makes satisfied 
customers for you. 

* Easy to install units. Minimum of cutting and fitting. 

* Fits any floor plan. Can be painted to match any 
decorating pattern. 























to the * High BTU output reduces material requirements. Saves 
you money. 

0 main- 

baffles. WORCESTER BRUS Ff REE OF Fi ER New, revised “EASY ESTI- 
bustion MATOR.” Complete calculation data sheets take the 
ig both ZL Mv ston of mystery out of estimating and installing. WRITE NOW! 
issue of a ee RADIANT*RAY RADIATION,INC. 

WORCESTER, MASS. 900 W. MAIN STREET NEW BRITAIN, CONN. 
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“Cold Starts” with Heavy Oils are Faster, Smoother, Surer 
with the new JOHNSON "F4fty-three’ 


Metering Pump Burner 


Built with a positive-displacement Metering Pump .. . a hydraulically 
balanced 3-Way Magnetic Oil Valve . . . and a high-efficiency Suction 
Pump, this new Johnson Burner will start up and operate automatically on 
colder oils than any other burner on the market today. 


Never before has any heavy-duty burner so completely overcome the prob- 
lem of Variable Temperatures and Viscosities. The Johnson “Fifty Three” 
makes it possible for the first time, to maintain a fixed Air-Fuel-Ratio 
regardless of temperature and viscosity changes. 


The “Fifty Three” is built in 7 sizes, from 25HP to 400HP capacities ... 
and all characterized by the high efficiency and fuel economy for which 
Johnson Burners have long been famous. All working parts are easily 
accessible for inspection, servicing or regulation, If you have a heavy-duty 
heating problem, make it a point to investigate the performance of this 
great new burner. We will gladly send you detailed information. 


Yes —— ae 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 
Church Road, Bridgeport, Pennsylvania 


FASTER (INSTALLATIONS 





Builders of fine Oil Burner Equipment since 1903 


MEMO FROM @e JAKE nutaphicr 


rOVR 
that will fit 















Here's one 





your remodeling program 










like a glove! 





OIL or GAS FIRED 


PACKAGED- 


BOILER BURNER UNIT 
Completely assembled and 
wired — Ready for instal- 
lation. 


J.DRe 







HANDY ANGLE SAW 







A rugged, all-purpose saw built 
to your job specifications and at 
a price that defies comparison! 
Cuts all materials—wood, sheet 





Available in three sizes. For 
Hot Water or Steam, Gas ot 
Oil fired. 


metal, even pipe. Tops ‘em all! ASME 
Sa a 
IN EASE Just 7" long, weighs only 1 Ib. 672 o2. Special hand- ff | 
OF USE shaped body with right angle motor mounting for tight | | 
spots. Blades ore reversible for right and lefthanders. 
IN ALL WAYS Use on 4" drills or flexible shafts, at any speed 1800 
USEFULNESS to 3500 R.P.M. Contour-cutting “bayonet” blades or | | 
rigid “taper’’ type—choice of 10,14 or 18 teeth per inch. STAMP 


TROUBLE-FREE GEARLESS MECHANISM ASME Construction. 
FULLY GUARANTEED WRITE FOR LOW 


just $13 25° PRICE. 


-——=- weenie ipaeesees ccd fF BOILER CO., INC 


* FOB Hayward, Calif HAYWARD, CALIFORNIA NEW MARKET NEW JERSEY 


EE —- — 
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Cooling for Chinchilla Ranches 


THE SIGNIFICANCE of air conditioning to the 
booming chinchilla industry is attracting greater 
attention with the popularization of chinchilla 
ranching in the South, where heat and humidity 
pose serious problems for the breeder. 

William F. Applegarth, Atlanta representative 
of an air conditioning firm, reports the installation 
of a five-ton upright packaged air conditioner in 
the South’s newest chinchilla ranch, at Conley, 
Georgia. Applegarth points out that establish- 
ment of year-round temperature and humidity 
conditions comparable to those of the animal’s 
native South American mountain habitat is mak- 
ing an important contribution to the successful 
raising and breeding in this country. 

All American chinchillas are descendants of 
eleven animals which were trapped in the Andes 
and brought to the United States in 1923. The 
American breeder, through air conditioning, can 


now maintain the proper temperature of below 70 
degrees and relative humidity of less than 50 per- 


cent, which produce remarkably beneficial effects 
on health, breeding rate and quality of fur. 

Air conditioning of chinchilla ranches has been 
found not only to result in more frequent breed- 
ing, but also in better appetites for the animals 
and finer pelts. Since a pair of chinchillas is 
valued as high as $2,000, the cost of air condition- 
ing is quickly repaid, according to Applegarth, 
who represents United States Air Conditioning 
Corp., in Atlanta. 

The newly completed, one-story ranch in Con- 
ley is owned by E. S. Batchelder and is the 19th in 
the Jessca, Inc., association in the South. It ac- 
comodates 84 pairs of the animals, a number of 
which are boarded there by other owners. 

The chinchillas are kept in cages in one large 
room, which is closed to the public because of the 
excitability of the animals. They are viewed 
through a large window similar to those used in 
maternity hospital nurseries. 

The packaged conditioner maintains the desired 
temperature and humidity throughout the year 
and is located in the conditioned area. 

The system is designed to provide 100 percent 
fresh air intake during dusting baths which are 
given to the animals periodically. During normal 
operation the fresh air intake is determined by the 
number of animals in the conditioned area. 

Applegarth also reports that experiments are 
under way on the effect of super cooling on the 
quality of chinchilla fur. 

The fact that there are more than 450,000 chin- 


chillas in the country today, owned by more than 
8,000 breeders, indicates a tremendous market for 
air conditioning, Applegarth concludes. END 
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MALLEABLE IRO 

FITTINGS GET ANC 

HOLD A BULLDOG GRIP ON 
PLASTIC OR STEEL PIPE 


NUT 


NEOPRENE 
RUBBER 


Eleven different 
types, more 






























GASKET | 
CLUTCH than 100 } 
RING ge es no mere R | 
PIPE different sizes, ! 
WALL sical - 

Patent 7 through 2”. 

Applied 


For 





C.... section view of typical Telsco Fitting above shows 
how teeth of Clutch Ring (Patent applied for) bite into 
and grip pipe when nut is drawn up. The Neoprene Rub- 
ber Gasket, under pressure from the Clutch Ring on one 
end and the fitting body on the other, completely seals 
the connection against fluid leaks. 


Telsco Fittings are tested to hold at traction forces ranging 
from 1,450 to 3,600 Ibs. They hold at hydrostatic forces 
ranging from 450 p.s.i, (on 2” pipe) to 8,250 p.s.i. (on 
%2”’ pipe). 











phuvatdatle in 


Couplings (Long and Short), Adapters, 
90° Elbows, Tees, Fitting Reducers 


Fitting Increasers and Metol Stiffeners 


Standard Packaging 


The six most popular Telsco Fittings 
ore available in conveniently labeled 
stondord packages thot moke storage, 
identification ond inventorying quick for use with Plastic Pipe 
ond easy. 





Literatur 


Complete information about Telsco 


Telsco Fittings are available from 
plumbing supply jobbers in most prin- 
cipal cities. The name of the jobber 
nearest you will be promptly furnished 


Fittings: Ask fer your copy of Price 
list C, just off the press 


on request. 


TELSCO FITTINGS DIVISION 


5421 REDFIELD STREET, DALLAS 19, TEXAS 
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Cash In On the Big Demand for 


NEW IMPROVED 


FREEZELESS: 
HYDRANTS 


10OWA HYDRANTS—THE FAVORITE FOR 
MORE THAN 35 YEARS. 





Outside Water Regardless of Tempera- 
ture—Upright Pipe Automatically Drains BRASS 
After Each Closing. NOZZLE 


*LESS HANDLE MOVEMENT—with quick 2812" FROM 


cting toggle lock lever. STATED 
ona BURY 


DEPTH 






= 


XADJUSTABLE—Link provides easy, positive LINE TO 
adjustment of lock-in tension after long use. HOSE 
NOZZLE 


«ROD GUIDE—Eliminates side pull on oper- 
ating rod—reduces wear on packing, packing 
nut and stem. 





*VARIABLE FLOW—lImprovements in valve 
arrangement will permit small to full flow 
without leaking out the drain hole. 


BETTER PARTS SERVICE—Although im- 
portant improvements have been made, the 
same parts will service IOWA hydrants 
made for the past 35 years or more—this ees 
makes it easy for jobbers and dealers to HERE 
stock parts for prompt service. had 
ACH 
VALVE 


Contact Your Wholesaler or Write 
CLOSING 


WOODFORD HYDRANT CO. 


DES MOINES 17, 1|OWA 
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VENT 
wEEPS Crease 
eatsn 


ovTer 
TO Sstwir 


GREASE | 
TRAPS 


Wee... 


PRICED 
RIGHT 


DESIGNED "4 
RIGHT 
MADE DELIVERED TN 
RIGHT J ON TIME PERFORMANCE 
That's not all . . . all MURCO Grease Traps are rated by independent 


laboratory tests—NOT our factory tests. Get the complete story today. 
MURCO Grease Traps are sold only through plumbing wholesalers. 


Ol aa fone Ab shoe He's 4a 


¢ D.J. MURRAY MANUFACTURING CO 










Films for Contractors 


A NEW COLOR FILM, titled “Down the Drain,” 
will be of particular interest to plumbing con- 
tractors and wholesalers. 

Prepared by the Chase Brass and Copper Co., 
the 16 mm sound film shows an actual installation 
of copper tube soil, waste and vent lines for the 
kitchen, bathroom and laundry of a house. It 
dramatically illustrates the tremendous amount 
of water that is used in a home each day, and how 
important it is for the health and convenience of 
the occupants that the drainage system dispose of 
all soil and waste safely and efficiently. 

Another Chase film, “The Story of Radiant 
Heating,” is also available. This film, through its 
use of animation, diagrams and documentary on- 
the-spot movie coverage of an actual heating in- 
stallation, illustrates the principle of radiant 
heating. 

The 16 mm movie (also in sound and color) 
covers a ceiling installation, and takes the viewer 
through each step in forming the panels and con- 
necting them into the system with soldered-joint 
fittings. 

It then covers the installation of a radiant heat- 
ing system in the floor of a basementless house 
and in a cement driveway (for snow removal). 
The final testing of the completed system is also 
shown. 

An earlier Chase film, “The Science of Making 
Brass,” won first prize at the recent International 
Film Festival in Turin, Italy. 

All films are offered on a loan basis and re- 


























“| suppose you noticed, Throckmorton, that we have 
a leak in the bathroom?” 


quests should be made to the Chase executive 
offices, Waterbury 20, Conn., or to Chase ware- 
houses and sales offices located in 27 industrial 
centers from coast to coast. 
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DRILL PIPE-SIZE Holes Faster, Cleaner 


with the 







TRI-SPEED 
RIGHT ANGLE DRILL 


Drills big holes with amazing speed and accuracy . 
popular eecipaaieccgen 3-speed Right Angle Drill ond 


SELFEED Bits ideal for close quarters 





#. 


The big-selling Milwaukee 412-K Plumber's Kit 
not only equips you with the versatile S-412 3- 
speed, Right Angle Drill but also provides you 
with that unmatched MILWAUKEE SELFEED 
2-9/16" Bit for big-hole drilling, especially in 
the tight spots. It requires no pressure . . . does 
not grab or bind . . . cuts clear through, razor 
clean, 


3 Electric Drills in ONE 


FaoSk 


(1) For straight drilling, 550 RPM. 
. (2) For Right-angle SMALL HOLE drilling, 825 RPM. 





a MILWAUKEE SELFEED BITS (3) For Right-angle BIG HOLE drilling, 360 RPM. 
Yo" Shanks, with 3 Mill- 
ed Flats .. . now avail- 
able for boring standard 
pipe-size holes 


Call your wholesaler or write us for 
FREE Folder DE-52. 





2%" relidas cabene $ 8.30 
eR 9.80 
$.9/16" ........... 12.60 5350 WEST STATE ST. ° 






































412K Plumber 5 Kit 


£8875 


INCLUDES 


. in steel 
carrying 
case... 


¢ §-412 1," 3-speed RIGHT 
ANGLE DRILL 

¢ 114” MILWAUKEE Auger Bit— 
(Y2" Shank with3 Milled Flats) 

© 2-9/16" MILWAUKEE SELFEED 
BIT — (1/2”" Shank with 3 Mill- 
ed Flats) 

¢ Chuck Remover Bar and Utility 
Wrench 


MILWAUKEE ELECTRIC TOOL CORPORATION 
MILWAUKEE 8, WIS. 
Canadian Distributor: MATTHEW MOODY & SONS CO., 740 Inspector Street, Montreal. 


Floats 


The patented seam and spud 
construction makes them really stronger. 





“S° GUARANTEED LEAK-PROOF 


Write for free folder on 
complete line. d 
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THE MOST COMPLETE LINE OF PLUMBING AND DRAINAGE PRODUCTS 


—— j oe Pm 















— 








100 pages of newly cataloged products. 
See them in 1954 Domestic Engineering Catalog Directory. 





NEW! 









The minimum service 
demands of HAWS Electric 


Water Coolers provide 







maximum profits for you. 








HAWS has set the standard 









... Effective immediately, all Alberene sinks will 
shes be special sinks, built to order to fit any space, in 
a ae any dimensions. Manufacture of production-run 


for sanitation, depend- | 
| 


ability and customer 


drinking water equipment laundry trays has been discontinued. 
since 1909. Just send us complete dimensions (ask us for 
our easy-to-use order forms). There are nine 
Write for new types you may choose from. If you have any 
HAWS CATALOG, NOW! trouble in design, phone our local representative, 
egg or write to — 
| DRINKING FAUCET CO. ALBERENE STONE CORP. 





OF VIRGINIA 


137 FOURTH STREET » BERKELEY 10, CALIFORMIA 
419—4th Ave., New York 16, N. Y. 
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Missouri Contractors Meeting 


“ANY PLUMBING AND HEATING contractor in the 
country can have a large share in the moderniza- 
tion market if he wants it. Show me a house 
that is 15 years old and I will show you a brand 
new TV set, wall-to-wall carpeting, a new car, 
a shiny stove and refrigerator—and the same 
old plumbing that was put in when the house 
was built!” 

This penetrating opinon on the potential of 
the remodeling market was given by W. W. Cloyd, 
supervisor of retail development for the American 
Radiator & Standard Sanitary Corporation, who 
spoke at the 70th annual convention of the Mis- 
souri State Assn. of Master Plumbers in St. Louis 
Feb. 28-March 2. 

Other speakers at the convention were Joseph 
Pettigrew of Richmond, Va., president of the 
National Assn. of Plumbing Contractors, and 
Robert E. Murphy of Chicago, second vice presi- 
dent of the NAPC. 

The convention re-elected Phil L. Miller of 
Florissant as president for a second term. 

Cloyd said that the future of our industry lies 
in its ability to do a better retailing job. Mod- 
ernization selling requires a systematic basis of 
operation. It takes time to get and to train good 
modernization salesmen, and to set up a work- 
able program. 

“T’ve been told,” he said, “of men taking so 
much new construction work in the past several 
years that they had to pass up repair and re- 
modeling business. But now that the peak of 
new construction has passed, they have to begin 
all over again getting retail customers. 

“In that period, many DTUs and hardware and 
appliance stores got rich by concentrating on 
modernization.” 

He said “old-fashioned” selling is needed in 
order to reach the prospect before he spends all 
his money on something else. 

“A store with a good showroom is an absolute 
necessity for today’s merchandising contractor,” 
Cloyd continued. “It isn’t necessary to have one 
on the busiest corner in town, either. 

“Imaginative display tactics certainly are 
needed, because remember that the American 
public expects to see, feel, and examine the 
products you have to sell. 

“In your display tactics, use only the products 
that you sell or that will become popular in your 
area. Change your displays frequently—some 
successful contractors change theirs every two or 
three weeks. 

“Putting prices on fixtures will sell more people 
than unpriced fixtures. Make as large a display 
as possible. 


(Please turn to top of page 214) 
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LETONE Interchangeable 


GIVE YOU 9 COMBINATIONS: IN. 
3 SHOWER CABINETS... 





Save On Tuventory and Tuvectment 








\\ HY tie up your money 


and space in a bulky inven- 
tory of old fashioned shower 
cabinets? Feature Tiletone, 
the quality line that gives 
you this exclusive profit mak- 
ing feature: interchangeable 
receptors in three different 
materials! 


Yes, with Tiletone you can 
practice to the fullest the 
hard selling merchandising 
principle of “give your cus- 
tomer a choice.” Tiletone lets 
you give them a wide style 
and price choice in the cabi- 
nets, themselves, plus a 
choice of three different re- 
ceptors in each cabinet mod- 
el. 


Choose Tiletone so your cus- 
tomers have a choice! 





TICON STONE 


STANDARD 
























































































The Automatic Air-Acetylene 


TORCH-O-MATIC... 
$ AVES when you're using it! 
ENYA She when you’re not! 








and here’s the exclusive 
reason why... TRIGGER- 
CONTROLLED FLAME 





See that trigger in the picture? That’s the secret of this time- 
saving, gas-saving, safer Torch . . . and it’s a feature you'll 
find only on Torch-o-matic. 

The instant you pull the trigger, the flame lights, and you’re 
ready to go to work. No matches, no adjusting, no time wasted. 
Release the trigger and the flame shuts off. You don’t have to 
wait for the line to clear before you safely move to another 
location. And when you’re ready to work again, a pull of the 
trigger puts you in business. Add it up and you can quickly 
see how the on-and-off trigger control puts you ahead when 
you're using the Torch, saves you gas when you're not using it! 
Remember, a complete line of tubes and nozzles takes care of 
every job. Extension tips available for reaching around corners, 
into recesses. Fits your present equipment. Write for details. 


@ AND MORE SAFETY, TOO 


Because the Torch-o-matic shuts off automatically when the 
trigger is released, there is no danger of open-flame hazards to 
personnel or property. Too, the elimination of matches prevents 
another potential fire hazard. 
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“Then advertise—to tell people who you are, 
where you are, and what you have to sell in 
products and services. Your advertising must 
create the desire to buy, and not just state your 
name and the fact that you handle plumbing and 
heating. 

“With a limited number of lines you can show 
many varied products of several manufacturers, 
and by concentrating your advertising on one at 
a time, you can tell your story most effectively.” 

Successful merchandisers in our business, he 
said, find that tie-in promotions with manufac- 
turers and wholesalers pay off. “The promotional 
packages of manufacturers are fine aids to help 
you increase your business, but you must use 
all of the material provided, and on a definite 
schedule. 

“It’s a good idea to see that your walk-in trade 
covers the cost of operating your showroom. 
Ideas to have people entering your store frequent- 
ly are to be a collection agency for a public util- 
ity or to carry small parts so prospects will come 
to you instead of to a hardware store. Also, you 
can set up displays in utility showrooms or at 
farmers’ markets,” Cloyd said. 

“The journeyman is the strongest possible sales 
tool at your command,” he continued. “He is 
already in the home in an ideal selling position 
when he makes a service call, because he is there 
to help someone. Many retailers provide an in- 
centive of five or ten percent on a job, and they 
find that this “bird-dog” activity pays.” 

Robert E. Murphy, second vice president of the 
NAPC, and President Pettigrew also addressed 
the group and outlined activities of the national 
association. 

B. Y. Kinzey, executive manager of the Vir- 
ginia state association, emphasized the need for 
improved management practices and described 
the business management course sponsored by his 
association at the University of Virginia. 

The convention voted to establish an NAPC 
scholarship fund in the name of Joseph A. Shee- 
han of St. Louis, who until his death recently 
was first vice president of the national association. 
The action was taken on a motion by Gelder V. 
Lewis of Kansas City, immediate past president 
of the NAPC. 

Besides Miller, other officers elected for the 
coming year by the state group were George Ed 
Foley of Kansas City as first vice-president, Clyde 
DeWalt of Independence as second vice president, 
John H. Weiler of St. Louis as treasurer and H. F. 
Clucas of St. Louis as the Missouri delegate to 
the NAPC convention in Washington, D. C. on 
May 10-13. Lawrence Lutkewitte of Jefferson 
City was renamed executive secretary. =ND 
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4 LONG-LASTING 





PERFORMANCE 


Responsive dependability is 
what your customers want 
inoperating a water heater. 
That is the very thing they 
gt in an AMERICAN 
CONTROL, Snap-Action, 
Thermostat operated 
water heater . 

known as the heart of 
the heater. It is assur- 
ance to your custom- 

ers that through the AMERI- 
CAN CONTROL, the heater 
they buy will automatically 
maintain hot water in the tank 
at all times. 


The AMERICAN CONTROL 
Thermostat is torture-tested, 
strong and dependable—backed 
ty engineers and craftsmen 
who, in the production of this 
remarkable control appliance, 
have 25 years’ experience to 
back them up... that over a 
million of their thermostats 
have been gainfully used in top- 
quality water heaters. 


WRITE FOR COMPLETE 
DETAILS TODAY! 
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AMERICAN CONTROL 


Equipped Water Heaters 






SNAP-ACTION 


Thermostat | 


Model No, 12 


@ 


LABORATORIES 
LISTING SYMBOL 


PRECISION 
MANUFACTURED 
FOR GREATEST 
SATISFACTION 





AMERICAN: 
CONTROL | 





| 
| 
| 
| 
| 














SERIES 
5200 
Cast Iron 
TANK 
* 


Also 
Available 


CONDENSATE 
RETURN PUMP 


For SMALL 
LOW PRESSURE 
APPLICATIONS 


@ COMPACT 


(less than 114 sq. ft.. 


@ LOW RETURN 


(less than 7” from floor) 


e Low cost 


(because of simplicity) 


SIMPLE to INSTALL Single electrical connection. Built-in counter- 
operated switch. One permanent setting for iobs up to 3000 sa. ft. 
Discharge connection may be rotated to four 90° positions. 

SIMPLE to SERVICE No packing glands, rotary seals, O-rings on 
either pump or switch. Entire pump, motor, and switch unit can be 
easily lifted out of tank for inspection. 


THERMOTROL 


Rugged, dependable, au- 
tomatic, individual radia- 
for temperature control. 
Easily set to desired tem- 
perature intai it by 
modulating the flow of 
steam or hot water to the 
radiator in balance with 
air temperature. Self con- 
tained — easily installed 
without wiring or external connections. 

Adaptable to Zone Control in Radiant Heat Systems — ask for details. 


STEAM HEATING is MODERN, 
EFFICIENT and DEPENDABLE 


Sterico Products Distributed through 
LEADING HEATING and PLUMBING WHOLESALERS 


STERLING, INC. 


waukee 12. Wisconsin 
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Always; 
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$-100 SERIES 
COMBINATION 
SWING SPOUT 







These NEW Swing-Spout Fau- This Series is completely 
cets are rolling off the produc- re-designed for eye-appeal ... 
tion line right NOW and you for trouble-free service .. . for 
should hear the favorable com- easy installing... andthe 
ment we are hearing! PRICE IS RIGHT. 





STERLING FAUCET CO. total 


MORGANTOWN, WEST VIRGINIA ° Established 1907 perce 
poter 


Sold through 
Wholesalers only 








i| 


Enjoy More Profit 
With 
Haas Fixtures 


You profit because Haas 
fixtures are trouble-free 
. » » they absorb rough 
treatment . . . they require 
less service... and we 
offer a complete line to 
meet all your needs. In- 
quire today about the prof- 
it-making Haas line. 









OS sh 
10 OF genic Bconoml 


 Geolaslivgly Gry A) |. 


/ APCO is Easy to cut—the composition is such that it are 
can be easily shortened with only a hammer and cold es 
chisel, if cutting is required. 
APCO is Efficient—does the job it’s supposed to do 
without trouble — withstands stresses and strains of 
ground settling, earth movement, flash floods, constant = 
traffic jarring. And KEEPS OUT TREE ROOTS! 
APCO is Economical—once set, you can forget. Its long me 
life saves money on street openings, and if replaced by 
larger pipe, it saves again in salvage value. Specify — 
APCO and you specify Ever- =e 
*-» lasting satisfaction! 


AZOO\\eas | 


CAST IRON 


| 








Bast 























for your 
illustrated 
catalog 


















and price 

Senaeall SOIL PIPE 
nearest and With ¢ 
iobber. FITTINGS ~ the nz 
. eiee J about 
Ran; 
418 East First St. ALABAMA PIPE COMPANY higher 
B PLANTS TO PRODUCE 8 DISTRICT OFFICES TO DISTRIBUTE impro\ 





Dayton, 2, Ohio 





ANNISTON, ALA 
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Gas Appliance and Heating Outlook 


NEARLY 59 MILLION water heaters, gas ranges 
and heating units can be sold in the five years from 
1954 through 1958 if economic conditions remain 
at current levels, according to a study made by the 
American Gas Assn.’s Bureau of Statistics. 

A decline in consumer incomes of 10 percent in 
1954 and averaging 20 percent during the five-year 
period would reduce the sales potential for these 
appliances to 37.6 million, the study said. Actual 
sales during 1948-1952, when the backlog of de- 
mand created by war-imposed scarcities was being 
satisfied, were 36.3 million units. 

These sales potentials were developed by studies 
made by the AGA as one phase of the comprehen- 
sive gas industry development program designed 
to stimulate domestic, commercial and industrial 
appliance and equipment sales throughout the 
nation. The study was guided by the marketing 
research subcommittee of the AGA committee on 
economics, and the results were approved by that 
body for general industry release. 

At the 1953 level of consumer disposable in- 
come, the national sales potential for gas ranges 
alone in 1954 is 3.15 million units. For the 1954- 
1958 period the sales potential would be 19.3 mil- 
lion units. Gas range sales in the 1948-1952 period 
totaled almost 12.41 million units. Based on a 10 
percent decline in income in 1954, the gas range 
potential for 1954 would be 2.55 million units. 






































“Now if they’d only think of an easier way to fill it, 
paw, they’d really have something.” 


With a 20 percent drop over the five-year period, 
the national potential for gas ranges would be 
about 12.7 million units. 

Range potentials for the entire period show a 
higher annual average that for 1954 because of 
improvement expected in consumer acceptance 

(Please turn to top of page 218) 
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AUTOMATIC 
ELECTRIC 
STORAGE 











WATER HEATER 


EASY T0 SELL 


FOR THESE 10 REASONS ! 


@ In style and size—in safety, economy and 
efficiency—in dependability, durability and 
extraordinarily high quality— Rex Auto- 
matic Electric Water Heaters meet every 
water heating need. 


In the Rex Round line there are four mod- 
els, in a range of eight sizes, from 10 to 120 
gallons in capacity. They’re easy to sell— 
for ten good reasons: 





1. SAFETY RELIEF VALVE: Correctly located 
“Patrol” Temperature and Pressure Relief 
Valve as standard equipment. 

2. ELNO ANODIC ROD: Magic anti-rust rod 
checks tank corrosion and lengthens tank 
life. Standard on Rex Heaters. 


3. AUTOMATIC THERMOSTATS: Rugged snap 
action type provides sensitive automatic 
water temperature control. 

4. HEATING ELEMENTS: Quick acting, low 
wattage, immersion type. transmitting heat 
directly to the water. 

5. INSULATION: 3 to 4 inch thickness of 
Fiberglas surrounds tank. 

6. STORAGE TANK: Extra heavy copper- 
bearing steel galvanized inside and out. 

7. HEATER DRUM: Made of heavy sheet metal, 
finished in gleaming, easy-to-clean baked 
white enamel. 

8. COLD WATER BAFFLE: Minimizes the 
mixing of incoming cold water with heated 
water already in the tank. 

9. HEAT TRAP: Built-in trap prevents re- 
circulation in hot water line. 

10. Made to NEMA standards and approv- 
ed by Underwriters’ Laboratories. 











Send For Your Complete Catalog Today! 


THE CLEVELAND HEATER CO. 


ELECTRIC DIVISION 
2310 Superior Ave. + Cleveland 14, Ohio 
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The extra convenience 
housewives expect in 
modern kitchen installa- 
tions. Ups your profit 
margin, tool! 


Designed to give long life 

and satisfactory service. 

Holds water better and drains 

faster. A top quality strainer. 
Body has continuous, unbroken 
thread. Easy to clean. Solid 


brass with polished chrome 








Patented Interchangeable 
Internal Arrangements 
Meet Varied Requirements 


Whatever the need may be at the time 
of installation or a few years hence, the 
Boosey No. 860 Universal Seepage Floor Drain 
will meet the changing conditions by means of No. 860 
easy alterations to internal working parts. The drain may be readily con- 
verted from a plain drain to a drain with bell trap, back pressure trap, back 
pressure valve, basket, or intermediate strainer to meet various requirements. 


Saves Installation of Complete New 
Drain When Demands are Changed 


No more breaking up of surrounding areas to accommodate a complete 
new drain model. Just install the needed internal parts and the job is done. 
This general purpose drain of approved construction can be supplied with 
9” or 12” top with either round or square deep set strainers—deep seal 
trap and cleanout—1%_" or 2” auxiliary hub inlet. 






4, let: 


Mas turers plete Boosey line of Floor, Shower, Urinal and Roof 
Drains—Grease Interceptors, Backwater Valves, Vacuum Breakers 
Fixed Air Gaps. Send for complete literature. 





NORMAN BOOSEY MFG. CO. 


General Sales Office 
5281 AVERY AVENUE DETROIT 8. MICHIGAN 
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resulting from increased promotion activity. Po- 
tentials should exceed recent sales by as much as 
60 percent if present economic conditions con- 
tinue. Additional efforts will be needed to main- 
tain the rate of sales currently achieved if busi- 
ness activity should worsen. 

Fluctuations in industrial activity, personal in- 
come and the business cycle affect the size of these 
potentials. For this reason estimates were pre- 
pared on two bases, at current levels and based on 
the declines noted for 1954 and for the five-year 
period. Some reduction is anticipated by most 
economic forecasters in business and government. 
Very few forecasters predicted as much as a 20 
percent decline during the 1954-1958 period. This 
very pessimistic view was used intentionally in 
the study to present an extreme range for po- 
tential gas appliance sales. 

Potential gas water heater sales during the five- 
year period were estimated at 18 million, with 2.6 
million for 1954 alone. Reductions in business 
activity would depress these potentials to 12.4 
million and 2.15 million respectively. Actual sales 
during 1948-1952 of both automatic and side-arm 
gas water heaters are estimated at 10 million. Even 
if housing activity should decline somewhat in the 
five-year period, it is estimated a potential of be- 
tween 3.6 million and 5.3 million dwellings may 
convert to gas water heating. 

Gas-fired central heating potential sales during 
the 1954-1958 period are 7.8 million. Lower busi- 
ness activity would limit this potential to 4.6 mil- 
lion. Thus an increase of 40 to 50 percent in heat- 
ing sales appears possible. The conversion market 
is still large enough to affect potentials to a 
marked extent. 

This is the first such study of gas appliance 
potentials prepared by the association for the gas 
industry. Future studies are expected to present 
information for major geographical regions as well 
as for the entire country. Further details regard- 
ing this year’s study are obtainable from the AGA 
Bureau for Statistics, 420 Lexington Ave., New 
York City 17. 


Kitchen Cabinet Promotion Launched 


To ACQUAINT new home buyers and older home 
modernizers with the contribution of steel cabi- 
nets to attractive, efficient kitchens, the Steel 
Kitchen Cabinet Manufacturers Assn. on April 1 
launched a consumer education program. 

While the program is being directed principally 
to families planning the purchase of new homes 
or the modernization of existing ones, it also will 
supply information, diagrams, pictures, and other 
material of interest and value to plumbing and 

(Please turn to top of page 221) 
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7 Wodern 
“DROP-HEAD” 


CLOSET AUGER 







NO DRILL TO BUY 


*Use aay Ye" Brit. You buy GREATER 
only the reduction gear un 
which slows turning speed of LEVERAGE 













the snake to 1/12 the speed 
of! tne drill. thus increasing 
turning 





5 DROP-HEAD 


power 
12 times. Goes through the most 
VERSATILE difficult bowls with ease. 


Will handle 1/4 - 5/6 - 3/8 (pg RUBBER BALL PROTECTOR 
- 1/2 inch snakes. Fits any a Eliminates 


make snake house. LEFT 
WOUND WIRE BREAKING BOWLS 
B Prevents universal joint of 
ONE MAN JO RUBBER SLEEVE Adds far greater life ‘‘Drop-Head’’ from striking 
Saves two-man charges. Turns Guards against by reducing uncoil- easily damaged internal por- 
right or left. scratching or chipping ing and kinking. tions of modern bowls. 
bowl. 
eenme eee er ee eee ee eee Se eae eae See ee ee ee ee 


NEW HEX BIT “4 
A Major Improvement! A flick of the Thumb and the drill 4 MAIL COUPON FOR FREE INFORMATION 


is instantly attached to the gear shatt and cannot fall off. f e 
t Flexible Plumbertools, Inc, Dept. D 


# 8) 3782 Durango Avenue, Los Angeles 34, California 
! (] Mail Free Literature Send name of nearest dealer 
PLUMBERTOOLS, Inc. aa 
Name oe r ee eee es ws 4 


3782 Durango Avenue, Los Angeles 34, Calif. - Address_ 








Z Ne ee 
FRANK DONOVAN COMPANY, 9 So. Clinton St., Chicago, Ml. yj ocai Jobber , 
AMERICA’S LARGEST MANUFACTURER OF PIPE CLEANING TOOLS AND EQUIPMENT 

















' {t's More Profitable to SELL 


MERCHANDISE that Really Moves! 


DEWEY -SHEPARD 
Vertical “Units 


CAPACITIES 


95,000 to 1,000,000 BTU 
ASME CODE CONSTRUCTED 


Yes, there’s real money to be made 
in DEWEY-SHEPARD (oil and gas 
fired) Boilers and Water Heaters. 
Built on the patented “tube within a 
tube” principle. All units are jack- 
eted with fibre glass insulation, 
ready for instant hook-up. DEWEY- 
SHEPARD Boilers consume less 
fuel, require less repairs, collect no 
lime or scale. 80% of the fire box 
heat is absorbed by water. 20% less 
heat escapes up stack. The unit is 
compact, of quality construction, de- 
dependable, and attractive. In short, 
DEWEY-SHEPARD has “Sales Ap- 
peal!” 


Boilers Automatically Welded 

WRITE FOR FURTHER Oil Burners Underwriter Approved 
DETAILS TODAY! Gas Burners AGA Listed 

Built-in Coils Optional 


DEWEY -SHEPARD 


BOILER COMPANY, INC. 


1311 N. CAPITOL AVE, INDIANAPOLIS 2, IND. 


© UNIVERSAL STYLE—fits all types 
of fixtures; minimizes stock 


e ADJUSTABLE—just turn to adjust 


leg length from 26%" to 2942" 


¢ HIGH QUALITY—triple-plated over 
heavy Brass for long lasting beauty. 


yyse © Fite Tine of towel BO%S ” 
yy Shown: “Clamp-On Style” sa 


—o 
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No. 712 

a?” «x 257” 
combination sink 
and tray with 
sliding drainboard 


No. 501 


5’ left hand 
outlet 


No. 2421 
24” x 21” 
fiat rim, 


ledge back 
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IT’S PROFITABLE 
WHEN IT’S 
PLUMBINGWARE. 
CUSTOMER 
SATISFACTION 
GUARANTEED. 


Plumbers everywhere rely on Plumb- 
ingware. From experience they 
know Plumbingware’s entire line of 
porcelain enamel, acid-resistant 
steel bathtubs and sinks give better 
all ‘round performance and lasting 
dependability. 
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How ACE Heavy Duty Marble Protection Paper 


HELPS YOU MAKE MONEY! 








Bathtubs and other enamelled 
and porcelain surfaced fixtures 
need protection. Abuse by other 
tradesmen during construction 
make it a must! 

ACE Heavy Duty Marble Pro- 
tection Paper provides this insur- 
ance at lowest cost... An average 
tub can be covered for pennies! 

ACE Protection Paper comes 
in gummed back rolls. ACE is so 
easy to use, a tub can be com- 
pletely covered in 5 minutes! 


Profit Story 


For the complete 
price and profit 
stor on 
Marble Protection 
Paper, fill in and 
mail the coupon. 
Act now! 


ACE Pa 
426 W. 


Ser eee ee eee ay 








And Ace, though strong and dur- 


able, removes with plain water. | 


What’s more, it never stains. 
What does this mean to you? 


if you are a jobber: ACE gives | 
you a Heavy Duty Marble Pro- | 


tection Paper whose performance 
and price advantages make it a 
natural profit item. 


i you are a plumber: ACE pro- | 


vides new, low-cost protection 


from damage for your | 


installations. 


r Co., Inc., WAlker 5-7400 


roadway, New York 12, N. Y. 


Please send me FREE price and profit informa- 
tion about ACE Marble Protection Paper. 


0 We are jobbers 


00 We are plumbers 


| 
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There is a 


PLUMBINGWARE 


Bathtub and Sink 
for every type 


Takacelitetitets 


BEAUTY 
ECONOMY 
UTILITY 


Write for free catalog 


FixTUuRES 


66 West Carroll Avenue 
Chicago 10, Illinois 








rode. 


OUT! 





Attractive Display 
Sells TOUGHBUOY 
on sight! It’s novel to 
consumer! It’s white, 
light as a feather. Easy 
for you to stock. Free 
sample sent on your 


company letterhead. 





‘TOUGHBUOY 
™=TOILET TANK FLOATS 


* Can Not Sink! 
*x OVER 2,000,000 NOW 


IN USE! 


* Excellent Replacement 


Item! 


* Specified as STANDARD EQUIP- 
MENT by TOILET TANK MANVU- 


FACTURERS! 
* No Metal to Cor- 


* CANNOT WEAR 





The TOUGHBUOY CO., 3051 Curtice Road, Coleman, Mich 
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heating contractors, architects and builders. 

Newspapers, national magazines, the trade 
press, radio and television will be supplied with 
authentic information on kitchen planning with 
cabinets of steel. The program will be directed by 
the Lawrence H. Selz Organization, Inc., public 
relations counsel of Chicago. 

The decision to embark on the educational pro- 
gram was made by the organization of 21 steel 
kitchen cabinet producers at a recent quarterly 
meeting, the largest in SKCMA history, at the 
Park Sheraton Hotel, New York City. 

A three-day session was attended by more than 
100 people, representing steel kitchen cabinet 
manufacturers, 10 national homemakers’ maga- 
ines, and manufacturers of built-in ranges and 
ovens. 

The women magazine editors were guests at a 
gpecial panel discussion on various phases of 
kitchen planning and the use of steel kitchen 
cabinets. 

A special technical meeting discussed problems 
of size correlation between steel kitchen cabinets 
and built-in ranges and ovens in an attempt to 
diminate installation problems. 

Nineteen members and three non-member com- 
panies were represented at the various SKCMA 
sessions. Members and their representatives pres- 
ent at the general session were: 

American Kitchens Division, Aveo Manufactur- 











HBAT, 
APPLIAN ES 
















































‘t's good to see you get along so well with children!” 


ing Corp—C. Fred Hastings, general sales man- 
ager; Mack Johns Jr., eastern division sales man- 
ager; W. J. Willson, traffic manager; J. R. Wil- 
liams, publicity director, and L. L. Burke, chief 
engineer, 
American Radiator & Standard Sanitary Corp. 
(Please turn to top of page 222) 
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‘ Fig i. 
Power Digger 


of “/ex Men! 











The problems of working restrictions caused by limited head- 
room and closely-spaced columns were solved when this Sher- 
man Power Digger was used to dig trenches for sewer and 
electrical connections in the basement of the new Oakland Hos- 
pital in Royal Oak, Michigan. 

In a race against winter, it was decided to pour concrete for 
upper floors and postpone the basement digging. When trenching 
could be started, the tractor-mounted Sherman Power Digger 
was lowered by crane through a small areaway into the basement. 

With a single operator, the machine dug a criss-cross pattern 
of trenches totaling 1500 feet, in hard, dry clay, in just 30 hours. 
Sub-contractor Robert Patton, owner and operator of the digger, 
estimates that the same digging by hand would have required 
320 man-hours. 

Thus, even on jobs where it is expensive, impractical, some- 
times impossible to use heavy equipment . . . Sherman gives you 
all the advantages of power digging! The Sherman Power Digger 
is compact, flexible, highly maneuverable . . . gets in and out of 
tight spots easily .. . moves from job to job at top tractor speeds. 
Initial cost is surprisingly low, and maintenance is simple and 
inexpensive. Get all the facts on Sherman Power Diggers now. 
Write for free literature, V-53, without obligation. 

Designed, Engineered and Manufactured Jointly by 
SHERMAN PRODUCTS, Inc. WAIN-ROY CORPORATION 
Royal Oak, Michigan Hubbardston, Mass. 

Patent No. 2,303,825 Ft 
Other patents pending 4, 


© SHERMAN PRODUCTS INC., 1954 





PRODUCTS, 
ROYAL 


INC, 
OAK, MICHIGAN 
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How to make a friend 
in the boiler room 


The man in the boiler room is important to you. 
Keep him happy . . . help him do a better job, and 
you'll profit from his friendship. 

Give him trouble-free, easy-to-read gauges with 
CorNING and Pyrex brand gauge glasses. 


e Harder to break—because of heavy borosilicate 
glass construction. 

e Heat resistant—low coefficient of expansion min- 
imizes breakage. 

e Easy to read—high chemical stability of glass 
resists corrosion by steam, prevents clouding. 
Your Industrial Distributor is ready to serve you. 

Call him today. 


a " 
BOILER WATER LEVEL GLASSES FOR EVERY JOB 





Application Recommended Product 





Gauges (up to 100 psi) CORNING Standard 





Gauges (up to 300 psi) PYREX High Pressure 


{And high temperatures) 











Gauges (for distinct PYREX Red Line 
; water level) 
i 
Gauges (up to 300 psi) PYREX Heavy Wall 


(And corrosive conditions) 








[ re hatin a 


CORNING GLASS WORKS 
Corning, New York 


Connsieg meant wesearch ic Glatt 
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—C. A. Reinbolt Jr., manager, product lines; H. A, 
Moulton, manager, kitchen product sales; J. R. 
Miller, manager, kitchen products department, 
and P. M. Gish, general traffic manager. 

Appliance & Electronics Division, Avco Manu- 
facturing Corp.—J. E. Guertin, sales manager. 

Berger Manufacturing Division, Republic Steel 
Corp.—Charles E. Howes, general sales manager; 
C. K. Reynolds Jr., manager kitchen cabinet de- 
partment, and James D. Hesser, New York district 
representative. 

General Electric Co.—Clayton P. Fisher Jr, 
manager, kitchen cabinets. 

Geneva Modern Kitchens, Inc.—F. E. O’Connor, 
vice president, and R. W. Sponholtz, vice pres- 
ident. 

Harrison Steel Cabinet Co.—Jerry T. Schnei- 
der, sales manager. 

Hubeny Brothers, Inc.—H. S. Lawrence, sales 
manager; J. C. Hubeny, assistant general man- 
ager, and George P. Hubeny, advertising and sales 
promotion manager. 

Lyon Metal Products, Inc.—L. B. Rhodes, ad- 
vertising and sales promotion manager. 

Marvel Metal Products Co—T. J. Krasnow, 
vice president. 

Miller Metal Products, Inc.—M. M. Miller, pres- 
ident, and R. J. O’Connor, director of sales . 

Morton Manufacturing Co.—C. S. Motter, vice 
president. 

Mullins Manufacturing Corp.—C. D. Alderman, 
vice president in charge of merchandising; D. F. 
Rucks Jr., general merchandising manager; A. D. 
LeMonte, merchandising division; A. C. Deimel, 
traffic manager, and Harry F. Howell, eastern zone 
manager. 

Murray Corporation of America—E. C. Ayde- 
lott, assistant to vice president; C. M. Campbell, 
contract sales manager, and P. R. Copeland, ad- 
vertising and sales promotion manager. 

Palley Manufacturing Co.—J. Lewis Palley, 
president; William L. Klinkenstein, vice president 
in charge of sales, and Alfred Oxenfeldt, research 
director. 

Richmond Metal Manufacturing Corp.—Henry 
Berman, president. 

St. Charles Manufacturing Co—R. A. Mac- 
Neille, president. 

Tracy Manufacturing Co., Division Edgewater 
Steel Co.—Davitt S. Bell, president; R. A. Coffin, 
advertising and sales promotion manager, and J. 
A. Schilpp, traffic representative. 

Universal-Rundle Corp—W. F. Marks, field 
sales manager, kitchen products; E. T. Cole, traffic 
manager; John F. Kamp, sales service manager, 
kitchen products, and Elmer R. Hasz, assistant 
director of purchases. 

(Please turn to top of page 225) 
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Cfas FIRED 
HEATING EQUIPMENT 





C2erleag 


pant. ae a FOR ALL gas 















PEERLESS MANUFACTURING CORP., —— LOUISVILLE 10, KENTUCKY 





in 
HOT 
WATER 
SYSTEMS 
it’s 


Sall 


BROTHERS CO. 


2322 KISHWAUKEE 
ROCKFORD 
ILLINOIS 







A dependable filler and relief valve 
for controlling pressures in hot water 
heating systems. All bronze con- 
struction. Factory settings 12 Ibs. 
delivery and 30 Ibs. relief. 


Shorten Radiator 
Heat-Up Time with 











We invite you to try Nicholson traps on slow radiators. 
Institutional engineers have repeatedly confirmed that the 
advanced design of Nicholson traps can help restore slug- 
gish systems. Size 42” and 34”; vapor and vacuum; pres- 
sures to 25 Ibs. In all 
standard corner and 
angle types. Competi- 












tively priced. 








BULLETIN 452 
190 Oregon St. 
Wilkes-Barre, Pa. 


UEENIcHOLSONTDD 


_TRAPS - VALVES - FLOATS 


Waterbury ' 


This factory assembled 

“package” unit was spe- 
cially designed to con- 
serve valuable floor space 
in commercial and indus- 
trial buildings. It is an 
oil- fired Waterbury unit, 
witi: all parts accessible 
from the front for easy 
inspection, cleaning and 
servicing. 


over cs veats Ut [Jaterman- Waterbury Co. 


OF WARM AIR 
HEATING 
























HORIZONTAL 
FORCED WARM AIR 


_ FURNACE 





Just one typical unit from the complete Waterbury line 


+, and conversion burners. 





of f , oir diti 


10 Year Guarantee 


1141 Jackson St. N. E. @ Minnecoolis 13, , Minnesota 





“When Your Customers Need Heat 
SUPERVENT CAN’T BE BEAT!” 


FOR: @ One Pipe Steam Systems 
@ Free, Quick Venting made pos- 
sible with ‘sajustable venting port. 


@ Rapid Heating from cellar to 
top floor and all rooms far from boiler. 


@ Balanced Heating throughout 
buildings, ‘*eartneeee and rooms. 
@ Outstanding Fuel Savings 
@ Quick Return of Condensate 


SPECIFY the OSTER 


SUPERVENT! 











ag for trouble-free, quick venting of con- anoiw f 
jwtors, Fin-Pipe Radiation, Unit Heaters, Base- “& 
board Heat! Pipe Radiation, Uni ‘ieee Dan ond NEXAGONAL 


Rattle Bteasi Radiators, 


OSTER LABORATORIES 


ELLENVILLE 
NEW YORK 

















(7-7) FLEX-O-RISERS 


ai 


Easily Installed at 
M ite Cost. 
Sizes %, 1 and 114” 


The Answer to Expansion Control 
In Finned Baseboard Heating! 


Affords simple, 
noises (caused by expansion) in Finned Baseboard 


practical method of eliminating 


WRITE FOR Heating Systems using hot water or low pressure 
INFORMATION steam. Vent fitting silver soldered for long leak- 
proo* life. Available without vent fitting for con- 

TODAY! vectors, unit heaters and ventilators, etc. 


C. R. BERNSTROM, INC. 


183 HARTFORD AVE. PROVIDENCE 9, R. I. 
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Established 1913 


TOP QUALITY 


TINICUM 


METAL PRODUCTS 


KINKLESS CO 


ALL PURPOSE 
Hanger Strapping 


Available in black 34’ by 20 
gauge to 1%” by 12 gauge; 
cold rolled, galvanized, copper 
clad steel and genuine copper 
- « « In 10’ coils and straight 
lengths in bulk or boxed. Also 
in 50’ & 100’ coils in Handy 
E-Z Pull Cartons. 


BETTER BUILT Laundry Tray Stands 


Heavy duty 
constructicn: 
collapsi- 
ble. Easy to 
set up. All 
sizes for 1 
and 2 part 
porcelain or 
cement travs 
HYDRANT RODS 


STOPCOCK & 
SPOON KEY 
GRAPPLERS 


















al 
a 
a 
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oS 
S 





Send for Catalog, Price Sheet 


TINICUM METAL COMPANY, INC. 


85th ST. & TINICUMAVE PHILADELPHIA 42, PA 
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capacity: 25 pushels 


Pilot Input: 1.000 8.1.0 


Main Burner: 10,000 B.T.U 


? This 7-STAR Program 
Will Help You Sell! 


x Rapid deliveries & Displays * Mailing and Handout Literature * Mat Service 
*% Co-op Consumer Program % Catalog Aids %* National Advertising Program 
Supports All Distributors and Dealers. 










ite or Wi 
YODAY for complete 


information on lable. 


Distributorships — 115 E. Carson St. Pittsburgh 19 Pa 











ESSENTIALLY A TIME AND LABOR SAVING UNIT 


‘di The New GROVE IRN AN 
> SEWER CLEAN- RITE’S 
ING MACHINE! 


Has most of large CLEAN- 
RITE features. Twin expan- 
sion high carbon steel blades. 
Heavy duty motor. Forward 
and reverse action. Cleans 
sewer pipeline up to 4” in dia. 
50’ of 1%” or 3%, 5/16, 14” 
steel cable. 12’ extension cord. 
Quality built. Easy to operate. 
Long-lasting and dependable. 












“Little O4car” 


Stands 21” high and 
is 14” wide. 






WRITE FOR FULL 
DATA TODAY! 


GROVE MACHINE WORKS 


Dept. D, P.O. Box 136 BOWLING GREEN, OHIO 








ARMSTRONG BROS 


Thread I” and 2” pipe with power! 
This light (26 lb.) compact Portable Power 
Pipe Threader, goes to the job—is operated 
witha % ” portable electric drill. 1 set of High 
Speed Steel Chasers do all sizes—just move 
indicator to 1", 14%", 14%” or 2” marking. 
Clamp on pipe and apply drill to drive square. 
The rest is automatic. re erg on anti- 
friction bearings with automatic lead, it’s 4 
fast, easy way togetsmooth, accurate threads. 


; Write for Catalog. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
5223 W. Armstrong Avenue 








Chicago 30, Illinois 








LABOR COSTS WITH 


"SPEED"? RADIATOR BRACKETS ,. 








The labor-costs saved by “Speed” Radiator 
Brackets pay for them many times over— 
on every job. Completely assembled, ready 
for installation. Hangs any type of wall 
or tube radiation. Write for literature. 


Your Jobber Stocks Them! 





Carty & Moore Engineering Co. 


1150 W. Baltimore Cc» 


Detroit 2, Mich. 

















Use it for... 


° Sand Holes 
© Poor Threads 
* Split Nipples 


STOPS 
BOTLER cere. 
LEAKS cet 
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RIES, Inc. 


ORK 36, N.Y. 
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(Continued from bottom of page 222) 

Elgin Kitchens, Inc., and Toledo Desk & Fix- 
ture Corp. were not in attendance. Non-members 
present were Ace Utilities, Inc., Harvey L. Cook, 
sales manager; Peerless-Mayer, Inc., Martin Kapp, 
vice president, and William Leskin, secretary; and 
United Metal Box Company, N. Denner and 
Gerald Weiner. 

M. M. Miller, Miller Metal Products, Inc., is 
president of SKCMA. F. E. O’Connor, Geneva 
Modern Kitchens, Inc., is vice president and 
Arthur J. Tuscany, Jr., executive secretary-treas- 
urer. 

Together with Miller and O’Connor, the follow- 
ing men comprise the board of directors: C. D. 
Alderman, Mullins Manufacturing Corp.; Davitt 
S. Bell, Tracy Manufacturing Co.; T. W. Hardy, 
Murray Corp.; C. Fred Hastings, American Kitch- 
ens Division, Avco Manufacturing Corp.; R. A. 
MacNeille, St. Charles Manufacturing Co., and C. 
S. Motter, Morton Manufacturing Co. 


Water Heater Shipments Up 


Shipments of automatic gas water heaters dur- 
ing February increased 11,300 units over the pre- 
vious month, according to the Gas Appliance 
Manufacturers Assn. 

Edward R. Martin, GAMA’s director of market- 
ing and statistics, reported that during February 
175,700 units were shipped to distributors and 
dealers as compared with 164,400 during January. 
Shipments in February 1953 amounted to 188,500. 

The total shipments for the first two months of 
the year amount to 340,100 as against 372,000 for 
the same period in 1953, a decrease of 8.7 percent. 

Martin’s statistics are based on a telegraphic 
survey conducted among GAMA’s gas water 
heater division members and expanded to repre- 
sent the entire industry. 


Big Unit Heater Installation 


ONE OF THE LARGEST single installations of gas- 
fired unit heaters in the country has just been 
completed in the general depot of the Army 
Quartermaster Corps in Memphis, Tenn. 

The United States Air Conditioning Corp. re- 


' ports that six carloads of gas-fired unit heaters, in 


sizes of 400,000 to 500,000 Btu and with a com- 
bined capacity of 54,600,000 Btu per hour are in 
operation, heating almost 30 acres of warehouse 
Space in six buildings. 

The units, with stainless steel heat exchangers, 
are hung approximately 18 ft above floor level. 
Each heater is equipped with an outlet cowl with 
adjustable louvers to direct the air flow downward 
to the floor. 

When all the units are in operation, the total 

(Please turn to top of page 226) 
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| SOLD by a GARY PLUMBER 


98 ACRES ¢ HOMES 


and an WAydjuite Shower 
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in every one! 





Builders Are 
BIG BUSINESS 
Sell Them | 
ADJUSTO as 











a woe Ae 


Tub and Shower Fixtures 


75% of GARY’S builders specified ADJUSTOS in plumbing 
contracts for large housing projects. And they were sold on the 
idea by a progressive plumber. Why? Because this plumber 
stressed that ADJUSTOS cost less to install and give the builder 
an extra feature for selling or renting his homes. 


HOMES SELL FASTER ... Yes, and rent easier too, because 
ADJUSTO is both an Adjustable 
Shower and Tub Filling Spout. 
Costs little more than separate 
tub filler and offers more advan- 
tages than a regular shower be- 
cause it adjusts to any height. 
A beautiful fixture, it complements 





any bathroom. 





MAKES HAPPY HOME OWN- 
ERS .. . An ADJUSTO meets 
needs of the entire family. A fine 
needle spray full height shower 
for father, a leisurely tub bath and 
shampoo for mother and it’s ad- 
justable to any height for children. 





ADJUSTO Means More Money for You. 





CLIP AND MAIL 


MILWAUKEE flush valve co. 


317 East Reservoir Avenue 
Milwaukee 12, Wis. 


NAME Wisonnssemligleiatencobemah “avdavall 


TODAY FOR COMPLETE DETAILS 





Dept. B 


FIRM ‘ : eoocsocens 


ADDRESS és cepicbiiis oncene eateccicamibes 


@Seeaeewewae = = 


-_-—_— wee eet —.- @ 
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MYERS SUBMERSIBLE 
WATER SYSTEMS 


FIECO (ESTED 


and PLOVED 
TROUBLE FREE 





For more than three years, 
Myers Submersible Pumps, 
sold and installed throughout 
the United States, have been 
field tested under varying and 
difficult operating conditions. 
We can now tell you with as- 
surance, backed by the war- 
ranty which has made Myers 
famous, that this pump makes 
the finest, most trouble-free 
water system you can sell any 
customer. 

So sell the submersible you can 
install with complete confi- 
dence. Sell the Myers Submer- 
sible where high pressure, 
high-capacity, quiet, automatic 
water service is desired. 





EFFICIENT PERFORMANCE 
A submersible pump is the most effi- 
cient means of pumping water known 
today. And a Myers Submersible pumps 
more per horsepower than any other 
known submersible. 


EASY TO INSTALL 
Requires only one pipe in the well. Has 
tough, light-weight 3 wire electrical 
cable. Special wire connectors elimi- | 
nate need for tape or vulcanizing. All 
electrical controls, including overload 
protection, installed at surface for easy 
accessibility. 


PURE OIL IN MOTOR 
Ball thrust bearings are oil lubricated. 
Absolutely no parts of the motor come 
in contact with water. 


OTHER FEATURES 
High Reserve Electrical Power 
Balanced-Pressure Design 
Corrosion Resistance 
Air Charging System 


MYERS system 
SYSTEMS 

















(Continued from bottom of page 225) 
gas consumption is in excess of 50,000 cu ft per 
hour of natural gas. 

A control system with a three position primary 
control, on-off-automatic, is employed with the 
equipment. In the “on” position, the blowers 
operate as ventilators only, and the gas circuit is 
inoperative. In the third position, the electrically 
ignited gas burners and the blowers are automat- 
ically operated by thermostats and limit controls. 


How to Predict Cooling Costs 


ANOTHER PRACTICAL STEP has been made in the 
advancement of residential comfort conditioning. 
Whether cooling equipment is contemplated for a 
brown and gray Cape Cod in Atlanta, Ga., or a 
green ranch style in Syracuse, N. Y., a reason- 
ably accurate seasonal or monthly operating cost 
can now be established. A workable method for 
predicting the cost of operation has been devised, 
and charts are compiled for facilitating its appli- 
cation. 

S. F. Gilman, L. A. Hall and E. P. Palmatier, all 
of the Carrier Corp., have prepared a paper, 
Operating Cost of Residential Cooling Equipment, 
for delivery at the semi-annual meeting of The 
American Society of Heating and Ventilating 
Engineers in the New Ocean House at Swamp- 
scott, Mass, June 28-30, 1954. 

Their investigations utilized eleven normally 
occupied residences in six cities in different parts 




















(Oe 





“This isn’t what | meant when | said let’s clean up 
our records!” 


of the country. The owners cooperated so that 

each house was occupied in its usual manner, ex- 

cept that all windows and outside doors were kept 

closed and a thermostat setting of 72 to 75F main- 

tained. Data were collected from two of the houses 

during the summer of 1952, and the remaining 
(Please turn to top of page 229) 
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ft per Coudeusaie Pumbe 
ty LOW PRESSURE SYSTEM ‘ow RETURN CONNECTION 
h the 
owers LOW SPEED, LONG LIFE 
suit is CAST IRON RECEIVER, 
ically SINGLE OR DUPLEX 
omat- 
a A SINGLE UNIT easily converted at any ti 
0 the to a DUPLEX UNIT 
“rt The Single Unit TVC Condensate Pump in a 15 gallon receiver 
for a Specify the convertible” TVC in the 15 gallon can be converted to a DUPLEX UNIT whenever load or other 
,ora receiver when ordering low pressure system conditions require. Each receiver is furnished machined and 
condensate pumps. drilled for th ay 
“ason- Capacities from 500 to 10,000 sq. ft. E.D.R. rilled for the addition of another pump and control. 
cost ; Conversion to a Duplex Unit doubles the capacity of the unit, 
at for puatltable prom Gobbere' Stocks or where desired, provides a stand-by pump. Additional pump is 
fail installed right on the job. Removal of the unit is unnecessary. 
soni ©@ Dimensions © Features ® Installation 
15 gallon cast iron receiver for single TVC Condensate Pumps are low speed Simple installation consists of connect- 
or duplex units: diameter 2512”, height (1750 RPM) for long life, are readily ing return line to receiver, and con- 
er, all of return above floor—7%,”, installed in area Where space is im- necting discharge to boiler, using a 
" 10 gallon cast iron receiver (for single portant. Their compact cast iron receiv- check valve and a gate valve. Unit is 
paper, units only): diameter 21”, height of er and sturdy pumping unit assure a completely assembled at the factory. 
ment, return above floor—67”. trouble free installation. Send for Bulletin TVC300. 
f The 
lating 
aig CO, 1512.N. FREMONT ST. » CHICAGO 22 
mally BALL 
parts QUICK EASY « ACCURATE | SHERWOOD NO. 86-A 24%: 
' COPPER Prestige Building Merchandise 


[mr ge | 





TUBE 
CUTTER 


* 





The No. 80A COPPER TUBE 
CUTTER, one of the best bets 
in a plumber’s kit, will handle 
up to 1” O. D. Tubing. It is 


cutting contact. Minimum time 
required for cutting tube. Re- 
placeable cutting wheel. A very 
necessary implement for your 


sturdy, light and compact. Is kit. Order the No. $995 
quickly and easily adjusted to 80A Today. PRICE 2 
LOERMAN CLARK MFG. CO. Asser, 















Time proves its point in the long-lasting superiority of the 
SHERWOOD NO. 86-A Anti-Syphon Ballcock . . efficient, 
dependable, and very much in demand. Safeguards against 
back syphonage. 

Quiet in operation and the 86-A operates on any city water 
pressure. 


SHERWOOD BRASS WORKS e 6331 E. Jefferson. Detroit 















i) Again Available Wesco 
ches Solid Copper Tube Straps 
| Mode of std, conga wit 
~ion BE in sizes 4” to 34”. 
van up | GUARANTEE Lok (Proof DRAINAGE LINES! | ster size avaible without 
Test your drainage lines the quick and simple TIT 
MUTUAL way, with these proven devices. 
at Guarantee every job leak-proof. Write for . E TIME: 
> th details on the complete line of MUTUAL pe PU, ps = Ma od po a 
ir, €X- TESTING DEVICES. “SNAP-ON” feature leaves hands free to 
line-up and nail. Use WESCO Hangers on 
e kept Wing Nut your next installation. You'll be amazed 
ins Test Plug Ratchet Test Plug Wrench at your INCREASED EFFICIENCY. 
mal @ Ask Your Jobber for Wesco Hangers 
uses MUTUAL MANUFACTURING CO races Sasoaliceing 
mining pata HUSMING 5B, N WESCO MANUFACTURING CO. 








Ratchet Test Piug 





P. O. BOX 175 


WELLSVILLE, OHIO 






























BASKET STRAINER 


Permanent Brilliant Finish 


Frost Trouble-Free Performance 


At o New Low Price 
FROST CO. 


Quality Plumber's Brass Since 1902 





Main Office and Factory: 
Sold Only Through 6523 14th Avenue, Kenosha, Wis. 
Wholesalers. This 


Trade Mark Indi- 


Warehouses: 
t AMERICAN 
MATERIALS AND Los Angeles—James A. Riordan Co. 
LABOR. San Francisco—Earl H. Jones & Co., Inc. 
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‘NEW, IMPROVED 
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NO. 22 
BASKET 
STRAINER 


ie: 4 This Strainer brings Good News to 
the Trade. Beautiful in design — action al- 
ways smooth and positive — drains quickly 


" fits ALL sinks including stainless steel. 


Rapid turnover item — profitable for you, 
Mr. Wholesaler. For Mr. Plumber, fewer 
call-backs, more satisfied customers. Avail- 
able now through Wholesalers everywhere. 











WATER 


LABORATORY 
MADISON, NEW JERSEY 
































PIPE NIPPLES 
in standard cartons 


Packaged sizes — 
Ye" through 2” 
up to 6“long 













‘ 






































Fisburgh NIPPLE WORKS, Inc. 


1455 SPRING GARDEN AVE., PITTSBURGH 12, PA | 











Investigate the...NEW 


SWIRL-O-WASTE 


Continuous Feed—Model 1805 
FOOD WASTE DISPOSAL 
Write to: 


WELLENS MFG. CO. pep. -4 


3809 W. JEFFERSON BLYD. . LOS ANGELES 16, CALIF. 











—= 























“A HARD-WORKING SALESMAN 
FOR $15 A YEAR?” 


The Modernization Sales Kit 
Puts Him on Your Payroll! 


SEE PAGES 186 & 187 
OF THIS ISSUE 
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nine during the 1953 season. 

The investigations began with the precise evalu- 
ation of actual cooling capacity and total power 
input of each installation. Effects of shading due 
to trees and adjacent structures were noted. The 
eleven conditioning units tested were dissimilar; 
calculated cooling loads ranged from 21,400 to 
51,940 Btu; floor areas varied 967 to 3365 sq ft; 
and three different condensing methods were 
used. 

For seven of the test houses detailed data were 
secured from demand meter charts. In conjunc- 
tion with weather data from the U. S. Weather 
Bureau, the charts were used to determine oper- 
ating cost and cooling capacities over each 24-hour 
period. From readings of watt-hour meters and 
timers the actual operating hours and total power 
consumption of each of the eleven units were 
obtained over periods of approximately one 
month’s duration. 

At the end of the testing period the deviation 
between actual and predicted operating cost 
ranged from 8.0 to 13.5 percent, a satisfactory 
order of accuracy, since the difference in dollars 
ranged from only $4.43 to $14.25 for the summer. 
In Syracuse, where short, cool summers prevail, 
there was a difference of 13.5 percent between 
predicted and actual operating hours. In monetary 
terms this meant a difference of only $3.00 over a 
10-week period. 

Engineers Gilman, Hall and Palmatier have con- 
cluded that operational cost of residential cooling 
equipment is proportional to degree days above 
70F. On this basis, predicted power cost for a 
normal cooling season is within 8 percent of 10 
dollars, whichever is greater. 

Technical data secured from the investigation 
are of much interest to engineers, dealers and 
contractors; however, the chief result is that Mr. 
average homeowner can now be shown how much 
he will have to pay to use residential summer 
cooling equipment. 


Home Freezer Sales Tips Given 


IF DEALERS want to increase their profit picture 
through sales of home freezers in 1954, they 
should change their sales patterns, stress freezer 
features that will help sell the appliance, mer- 
chandise the freezer more effectively and note the 
differences in consumer preferences. 

This advice was voiced last month by John F. 
McDaniel, vice-president of marketing, Hotpoint 
Co., in analyzing the results of a 1953 home freez- 
ers owner survey, one of a continuing series con- 
ducted by the company’s market research de- 
partment. 

(Please turn to top of page 230) 
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Over 3 million water systems 


throughout the country use 


di AIR VOLUME 
Bra A CONTROLS 


Brady Air Volume Controls 
are standard equipment on leading makes 
of ejector, turbine, rotary and centrifugal 
water systems. 





WATER SYSTEMS MONTH 








AIR CONTROLS, Inc. 
1406 East 18th Street 


Muncie @ Indiana 


WRITE FOR LATEST BULLETIN 
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HENRY 


BATH TUB PROTECTORS 


AND 


FLANGE SPACERS 


IIlustrated in 1954 DOMESTIC ENGINEERING 
CATALOG DIRECTORY on PAGE C-28 


4K ONYX STAINLESS GUMMED KRAFT TUB PAPER 
12” — 18” — 24” ROLLS 

+ BROOME’S TIN CLOSET FLANGE SPACERS 
“THROUGH JOBBERS” 


HENRY BATH TUB PROTECTOR CO. 


72 FIRST AVENUE Inquiries to 
PITTSBURGH 22, PENNA. 1508 N.E. 3rd AVENUE 
FORT LAUDERDALE, FLA. 


NIP-O 


NIPPLE CARRYING CASE 


CARRIES 
THE RIGHT 

NIPPLES FOR 
THE JOB 


SAVES TIME 
PREVENTS ERROR 

1S ORDERLY AND $] 5.00 

EASY TO CARRY 


“We are Specialists in Specialties” 


E. J, WOOD MFG. & SALES COMPANY 


_1503 FERDINAND AVE. DETROIT 9, MICH. 




























Mange by handle in Sravit 
mter. Doesn't upset in tru 
rounding: oe gag Re over rough 

PLUMBERS, 


ELECTRICIANS “and MAINTE- 








For those larger jobs where 
fast recovery plus storage 
are needed. Model 124 
gives 200 GPH, has 60 
gallons of storage. Model 
130 gives 300 GPH, has 
95 gallons storage. 

A.S.M.E. labeled tanks 
for schools and _ public 
buildings. Gas_ heaters 
A.G.A, approved. 


WRITE TODAY 
BOCK CORPORATION 


110 S. Dickinson St. Madison, Wis. 


INDLEY’ S 


PLUMBERS’ 
SPECIALTIES 


—a complete line of small indis-] 
pensable items—rods, bolts, nuts, | 
screws, wires, tubes, flanges, wath) 
ers, guides, pins, etc.—handy to 
use in emergencies—prerequisite | 
in finishing many a plumbing job. , 

' 


53 John St., Valley Falls, R. |. 











HINDLEY MFG. CO. 
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(Continued from bottom of page 229) 


McDaniel said the survey listed eight sales facts 
that dealers could put to good use to help increase 
their home freezer sales in 1954, 

1. 39 percent of the owners said they purchased 

a 10.5 cu ft freezer. 

2. 36 percent of the owners said they purchased 
a 15 cu ft freezer. 

3. 89 percent owned a chest type freezer. 

4. 93 percent of the owners said their freezer 
saved them money. 

5. 84 percent of the owners said their freezer 
was large enough for their needs. 

6. 36 percent said they liked the quantity end 
variety of foods they could store. 

7. 12 per cent said their freezer saved them 
time and “extra” shopping labors. 

8. A washing machine, a clothes dryer and an 
automatic electric dishwasher were named 
in that order as the next appliance most 
wanted by freezer owners. 

McDaniel referred to figures which showed that 
home freezer sales through retail appliance out- 
lets dropped 16 percent as compared with 1952, 
and 12 percent compared with 1951. Plumbing 
and heating outlets, on the other hand, were 
among those which increased from 2 to 6 percent. 
It is evident, McDaniel said, that aggressive selling 
activities were more intense through these outlets 


| than they were among retail appliance dealers. 


The survey noted that 58 percent of the pur- 


| chasers gave consideration to the purchase of an 


upright freezer. This compares with only 25 per- 


cent in 1952. 





Features and confidence were named by 99 
percent of the owners as the final reason for buy- 
ing specific brands. This indicates, McDaniel said, 
that a manufacturer with a reputation for features 
and confidence will attract customers who are 
shopping for brand names and are willing to part 
with cash dollars for that appliance. 


One important trend which dealers should note 
is the change of freezer location. Basement 
preference declined 12 percent. Building of more 
ranch type homes or inexpensive homes with no 
basement plus sales of “packaged appliances” to 
local builders were responsible for this, McDaniel 
believes. He said dealers should look further into 
the saleability of packaged appliances to builders 
since this is a profit item. Another factor which 
dealers can use is that the modern home demands 
a modern kitchen that places appliances (includ- 
ing food freezers) within easy accessability. 

Word of mouth advertising still is an important 
factor in recommending the purchase of a food 
freezer. Of the 61 percent of the owners recom- 
mending a freezer to friends or relatives, 18 per- 
cent (1 out of about 4) actually resulted in sales. 


April, 1954 
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ARBEST are best with 
@ Equal pressure at every outlet. 
@ Extra-heavy bronze alloy one-piece casting. 
: All brass balancing valve assembly. e 
a tape tested at 125 Ibs. PSI with both water 
and air. 


G & H MANUFACTURING COMPANY ? 


ly valves for accurate balancing. 


. 7 or 8 outlet sizes. 






. } mae manifolds provided with slotted butter- 


® Threaded inlet eliminates adapters. 
Can be used with copper or steel tubing % or 
Fg £ ; size, or annealed iron pipe, available in 


3047 AMBER STREET 
PHILADELPHIA 34, PA. 


a 


with 


and 


ZONE CONTROL &: &:: 


FARBEST 


Balance-Flo 


== MANIFOLDS 


ARBEST Balance-Flo supply 


return 


manifolds makes zone control easy and ac- 
curate. With ARBEST manifolds you can be 
assured of equal pressure at all outlets, due 
to ARBEST Balance-Flo oversized water-way 
design. Install ARBEST manifolds on every 
heating installation where zone control is de- 


sired. 


Fey (46) nh 4 














How to ) 


DETERMINE THE RIGHT BID? 


Stop losing jobs and money 
because of bids that are 
either too high or too low! 
Avoid costly mistakes and 
oversights! Newly revised 
1950 edition of “Labor and 
Material” gives you all the 
facts you need to know to 
determine, quickly and ac- 
curately, the cost of all nec- 
essary material and labor. 

Over 100 tables and charts 
show exactly what materials 
are needed and the size of 
each . . . gives installation 
time of each unit. Diagram- 
matic drawings of lavatory, 
shower, drinking fountain in- 
stallations, etc. Discusses in 
detail the amount of profit 
and overhead you add to 
your bids. Special chapter 
deals with “unit system” es- 
timating. Use it to get over- 
all costs quickly . . . verify 
detailed estimates. Turn long 
hours of calculating into 
minutes of pleasure! 





Heavy bound cloth cover 
—5% x 8% inch size— 
120 pages with index for 
easy reference. Every 
plumbing and heating 
contractor who prepares 
bids has a vital need for 
this handy, compact book. 
Don’t lose out on profit- 
able business. Send for 
your copy now. Price 
Postpaid $2.50 (please 
send cash with order). 


Send your orders to 
BOOK DEPARTMENT 


DOMESTIC ENGINEERING PUBLICATIONS 











' F 1801 PRAIRIE AVENUE 


CHICAGO 16, ILLINOIS 


QUINCY, 


ial F SPEEDO CYMATIC 
l O10 in 44, bets 


With a complete line of efficient, 
dependable, and attractively 
priced Electric Water Heaters... 
ranging from 4-gallons to 82- 
gallons . . . a size for every need 
and purpose .. . plus, a line of 
proven efficient Water Softeners. 


Write today for descriptive litera- 
ture and prices of complete 
SPEED-O-MATIC line. 


MANUFACTURING & 
DISTRIBUTING CO. 
MICHIGAN, U.S.A. 
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NEW TRAP 


handles more 
volume 
in less time! 








Sarco uses the principle of the 
fulcrum and lever in this newly 
designed trap and gives you 
greater discharge at no increase 
in trap size. Result: more for 
your steam trap dollar. 

It’s all made possible by the 
Sarco Camlitt valve mechanism 
which provides the force needed 
to open the large valve without 
a corresponding increase in trap 
size. 

See for yourself how this small 
inverted bucket trap gives you 
maximum capacity. 

Write for free trial trap giving 
pipe size, capacity, and pressure 





Sarco Camlift 
Bucket Trap 





Cams lever valve off 


seat; slot and pin conditions. 
provide maximum 
valve opening 
SARCO COMPANY, INC. 








EMPIRE STATE BUILDING, N.Y. 1, N. ¥. 


Makes Any Fire Door 
A "SAFETY VALVE"! 
INLAND Safety Door Closer 
For Gas and Oil Conversion 
BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 
Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve’ on the job. Gentle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then — 
Wedge holds door open when necessary. It's 
al one to install with the NEW SPRING 


MADE’ IN 3/16”—1/4”—5/16”—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.10—$1.15—$1.20—$1.25 


See your jobber or write us. 


INLAND MFG. CO. 











Pat. $2,605,097 
1120 N. CICERO, CHICAGO 51, ILLINOIS 


MODERNIZE with STEDCO 








HIGH CAPACITY 
RADIATION, COM- 
PACT CONVECTORS 
FOR RESIDENTIAL, 
COMMERCIAL, IN- 
DUSTRIAL INSTAL- 
LATIONS 


KING, 
WILKES BARRE 


STON PENNA 


man ire: 
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A CONTROL PROBLEM? © 











VALVES 


The quality built into Pitts- 
burgh Valves assures years 
and years of trouble-free op 
eration even under the most 
exacting conditions. 





© RISING STEM ¢ 


CAST OF HIGH-GRADE BRONZE © PRECISION MACHINED 
INDIVIDUALLY TESTED ¢ STANDARD PIPE THREADS 


Illustrated Circular on request * Sold Through Leading Wholesalers 


PITTSBURGH 


VALVE COMPANY 








ENGINEERED QUALITY STEEL BOILERS 
by Portmar 


are rated for their 
dependability and ‘‘know-how 


WINDSOR 
“Horizontal Tube Series” 


12 Sizes: 

77,000 to 720,000 BTU/hr. 
Steam: 320 to 3,000 sq. ft 

Water: 510 to 4,800 sq. ft. 

Oil or gas fired Water Heat- 
ers and Heating Boilers avail- 
able in all capacities. 













ASME 
APPROVED 


Contact your 
jobber 





K AINER 


KAINER 


> SPECIAL Ts 


THE Standard of QUALITY 
for Over 30 Years! 


There's always less sellin 
effort needed when you se 
KAINER—the name at, for 
over 30 yeors, has signified the 
best in heating specialties. New 
Folder on Governors sent upon 
request. 


Ask Your Jobber About 
The KAINER LINE! 





C-3 


STREET 
Lino! 


741 LEXINGTON 


KAINER & CO. 


CHICAG 
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What the Big-Job Contractors 
Are Doing 


(Continued from center of page 127) 
method of heli-arc welding and gas purging all 
welded joints. The resultant carbon-smooth 
internal surfaces of welded joints met the strict 
standards of Armour’s scientists. 

Many processes and substances are used in 
making pharmaceuticals. Most chemical solutions 
require equipment that is not affected by corro- 
sion. Many pipe lines and much process equip- 
ment is internally coated after fabrication with a 
baked-on vinyl lining that is applied at tempera- 
tures up to 1700F. Considerable process equip- 
ment and mixing tanks have glass linings. 

Corrosive waste lines and vents are either acid- 
proof stoneware or high-silicon iron. 

High pressure boilers for steam generation 
operate at 175 lbs S.W.P. Pressure piping is con- 
ducted to reducing stations that provide pressure 
reductions to 125 Ib, 50 lb, 40 lb, 10 lb, or any 
other pressure that may be needed. 


Air Is Sterilized 


The power house and pump rooms also accom- 
modate domestic water heaters, preheaters for 
boilers, de-ionizing equipment, water softeners, 
air compressors and vacuum pumps. 

Before outside air can be added to air condi- 
‘tioning systems in sterile areas, it must go through 
a primary air conditioning unit which delivers air 
into a sterile treatment chamber. This treated air 
is then conducted through the second air condi- 
tioning unit before discharging into the sterile 
processing and packaging rooms. Some sterile 
areas are kept to a constant 23F., others are kept 
at 30F. Refrigeration demands are large both for 
manufacturing processes and protection of phar- 
maceutical products. 

To prevent stream pollution and because of 
their salvage value, chemicals are reclaimed from 
industrial waste liquids. The quality of residue 
from extractors is frequently insufficient to make 
salvage a profitable operation. In such cases in- 
cineration installed by Corboy is employed. This 
is done so effectively that there is no wind-borne 
evidence of this destruction. 


Plumbing and Piping Contract—$12,000,000 


Altogether, two-and-a-half years of time and 
$12,000,000 went into the plumbing, heating and 
piping for this laboratory installation. While the 
job probably cannot be called “typical,” it is cer- 
tainly another good example in the long list of 
successful “big job” installations made by the 
M. J. Corboy Corp. 

(Please turn to top of page 234) 
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BARBER 


COLMAN 


Differential between 
stages adjustable! 


Provides two-stage (on-off) con- 
trol of compressor, unloading 
device, solenoids, pumps, etc. 


One of extremely few thermo- 
stats with adjustable differential 





between stages 


Removable lever tip for optional 
key adjustment 


Snap-acting contacts—SPST or 
SPDT 





For Data Sheet T-1 Consult nearest Field Office or wi 
«++ complete with 


ait ehesaticl dite. Dept. D, 1308 Rock Street 


Automatic Controls « 
Aircraft Controls « Small Motors 
Products * Metal Cutting Tools 


Clean fittings and 
tubes faster with 


MILL-ROSE 


WIRE BRUSHES | 





Mill-Rose CLEAN FIT Tube Clean- 
er cleans the O.D. of tube ends fast 

. to just the right length... in 
several quick twists. A sturdy, ring- 
type wire brush in 34”, 14”, 34", and 
1” sizes. Order a trial brush sodey. 
Write for prices and catalog DE-54. 


-—<—<—<“<e eee eee eee ee ™e 





(4 ov 2h gh 
No. 6004 — CLEAN FIT a 

Abrasive Cloth, 1/2’ wide, ‘ 
in 10 and 25 yard rolls. 





Air Distributi 
¢ Overdoors and Operators » Molded 
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LOW OR LINE VOLTAGE 


Two- ~stage Thermostat 











SIMPLE, MODERN 
DESIGN of cham- 
pagne-gold-finished 
case covers two 
complete thermostat 
mechanisms on a 
single Bakelite base. 


rite: 


BARBER-COLMAN COMPANY, ROCKFORD, ILLINOIS, U.S.A. 


Field Offices in principal cities 


on Products ¢ Industrial Instruments 


Machine Tools * Textile Machinery 





No. 6003 — CLEAN 
FIT Kit . . . Crank, 
bracket, holder and 
2 No. 6000 brushes. 





Handle for No, 
6000 brushes. 


No, 6000 — CLEAN 
ushes, Ye’’ to 
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No. 6300 — Wood Han- 
died Brushes Heavy duty 
double spiral (above) or 
single spiral (below). 
Both in Ye" to 2” sizes. 





pum H1GH PRECISION 


MILL-ROSE 











1985 East 59th 


INDUSTRIAL BRUSHES 





THE MILL-ROSE CO. 





St., Cleveland 3, Ohio 








34 
¥ 
£ 


eR SR aa AILSA Sates MRED e, Neo NON aS eT 











234 









Model #101 


@ FITS ALL FAUCETS e@ 
BETTER .+° 
seus “ 







NON-SPLASH } Write for Catalog AT 
WATER / featuring Jet- Aerators for‘all applications. 


SPSS EEHEEHEETEEH SESE ESESES ee 


MELARD MFG. CORP. 97-25 32nd ST., LIC. 1, NLY. 


APOLLO FLEXIBLE 


SUPPLIES 


The Time They Save... 
Makes Money for YOU! 


The speed, the ease and accuracy 
with which APOLLO Flexible 
Supplies are installed contribute 
largely to increasing your profits. 
Use APOLLO Flexible Supplies, 
Stops, Supply Lines, 

Nipples and Escutcheons. 


Toilet, WRITE FOR DETAILS 


wines a TODAY! 


APOLLO INDUSTRIES 


2831 JESSAMINE ST. CINCINNATI 25, OHIO 








Fittings, 








Lava 
ve Inch 
Straight Female 


4PIPE HANGERS 


Ask for Catalog No. 452 covering Hangers & Inserts 


Fig. 255 Fig. 375 Fig. 316 


69906 


Pig. 252 Fig. 254 Fig. 251 Fig. 312 
GATEWAY oo GATEWAY 


ENGINEERING COMPANY COMPANY of OHIO ENGINEERING CO. of MD 


1 roved 
jer 
r on 


Cover Your Profits Against Loss with... 


BATHTUB PROTECTOR 


mp 
Greate 
Protect! 


PREVENTS 
Damage after 
Tubs are 
Installed. 
Eliminates 
cleaning. 
Made to fit Cast tron 
Bathtubs @ Also the Ec y Liner GUM-A-TUB 
-" — your order The Only Pre-Cut, Pre-Shaped Gummed 
teday — i 


Back Cover 
mane and | ' —@ OVER 200,000 INSTALLATIONS 


If not available at your local jobbers—write to Dept. DE 
PROTECTUB Inc., 71 Ludlow St., New York 2, N. Y. 
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Corboy Personality Sketch 


(Continued from bottom of page 233) 

The unassuming manner of Leo Corboy belies 
his extraordinary capacity for work. To know 
that he and his associates have worked with vigor, 
it is only necessary to consider the meaning of his 
quiet statement, “Stand at the edge of Lake Michi- 
gan and let your gaze sweep North over Chicago’s 
downtown skyline... . I venture to say we did 
80 percent of the plumbing and heating.” 

This colossal amount of work had its beginning 
when Chicago was less than 50 years old, for on 
May 1, 1882, M. J. Corboy organized what was 
destined to be one of the most versatile and long- 
lived plumbing and heating firms in the Middle 
west. M. J. Corboy actively headed this busi- 
ness until his death in Dec., 1919. Present-day 
officers in the organization include his sons John 
A. and Leo J. Corboy whose trade apprentice- 
ships were begun in 1904 and 1910 respectively. 

When Leo Corboy personally directed all phases 
of the huge piping installation in the Armour 
Pharmaceutical Laboratory described in this arti- 
cle, he was carrying on a tradition that began in 
1884 when the name of “Armour” first appeared 
on the books of M. J. Corboy & Co. Both Armour 
& Co. and the fabulous “P.D.” Armour, together 
with his progeny have frequently depended on 
the talents of the Corboys in the intervening 
years. 

Other prized accounts include Chicago’s Pres- 
byterian Hospital whose many new buildings have 
contributed so much work that they have been 
continuously on Corby’s books for 68 years! Start- 
ing in 1882 with the 7-story block-long Farwell 
Bldg, the firm has a long list of plumbing and heat- 
ing jobs which include scores of hospitals, clubs, 
theaters and hotels. Office buildings run into the 
dozens with a huge group of hotels and housing 
contracts up to 1,500 units in size. Large federal 
buildings, military camps for the U.S. Army, Navy 
and Marine Corps in two wars (the Great Lakes 
Naval Training Station alone amounted to $4,500,- 
000) are also on the list. 


Projects Underway 


Present jobs on Corboy’s books include the ex- 
tensive housing project in Chicago for New York 
Life Insurance Co. and the 42-story Prudential 
Bldg. 

The distinction of being one of the industry's 
most consistent travelers may belong to Leo Cor- 
boy since he has commuted weekly for the past 
decade between his office in Chicago and his home 
in Ashville, N. C. Corboy says that the 4 hr. 
flight each week into “the land of the clouds” is 
much less travelling time than the average Chica- 
goan spends in going to a suburban home. 
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HéA oAKuM 


Combines Top 
Quality with 
Convenience 








~ 


Oakum and Packing for every purpose. Made from select 
materials, carefully prepared. Single or eight-strand— 
Tarred, Untarred or Dry Unoiled—also Square Braided 
Jute. Put up in various style packages designed to make 
the contents both easy to use and convenient to handle. 
Particularly popular are our attractive 5 lb. red box and 
50 lb. cartons that fully protect the goods, prevent wastage 
and help to keep surroundings clean. H & A Oakum and 
Packing are distributed by leading jobbers everywhere. In- 
formation mailed on request. 


Complete stocks carried at mill 
and at all branches. 


THE HOOVEN & ALLISON COMPANY 


**Spinners of Fine Cordage Since 1869°' 








XENIA, OHIO 
1322 West 13th St. 9th & Douglas St. 740 Washington Ave., N. 
KANSAS CITY, MO. OMAHA, NEB. MINNEAPOLIS, MINN. 


Z 
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PLUMBING SPECIALTIES 
GRAY IRON CASTINGS 


SHOWER DRAIN 


F-230 — Furnished com- 
plete with flashing ring 
unless otherwise specified. 
Threaded and caulked 
types are carried in stock 
at all times. 














SHOWER DRAIN 
and TRAP 


F-236 — Adjustable Brass 
Chrome Top, with clamp- 
ing device. Made in 2, 3 
and 4 inch sizes. 





DRAINS and TRAPS of ALL TYPES 


Our products are distributed through the Plumbing Jobber 
and our centrally located position enables us to serve all 
areas with the least possible delay for deliveries. 


Consult your Jobber about our products and request a 
copy of our latest catalog. 


Tae WILMINGTON CASTING Co. 


WILMINGTON, OHIO 





















Established 1913 


4 METAL PRODUCTS 


HANDY HANGER xg 
STRAPPING 


IM E-Z PULL CARTONS 
E-Z TO CARRY. E-Z TO USE 


3%,” by 20 gauge black, cold 

rolled, galvanized, copper coat- 

ed steel and genuine copper in 
50 ft. and 100 ft. coils. 






BETTER BUILT Laundry Tray Stands 


Heavy duty con- 
struction: collap- 
sible. Easy to set 
up. All sizes for 
1 and part 
porcelain or ce- 
ment trays. 


SPOON KEYS 


e 
STOPCOCK KEYS 
GRAPPLERS \ 








HYDRANT RODS 
Send for Catalog, price sheet 


TINICUM METAL COMPANY, INC 


PHILADELPHIA 42 PA 


T B&B TINICUMAVE 











Sell the COMPLETE LINE of 


Majestic - 
CLOT] BT CR OLU ATA | 


Incinerators 






3 Models of New, 
Outstanding Design 


3 Basement Styled Units 
(priced for quick sales) 


6 Designs for More 
Convenient Living 


Majestic Incinerators are 
the most complete line of 
home disposal units. Six 
models, each featuring 
Majestic’s patented down- 
draft, provide incineration 
for every home at economi- 
cal price levels. Exclusive Jet-Air action and internal 
draft control on Majestic’s new Model 10 series offer 
unique sales and safety features. Add this profit- 
making line to your business! Your jobber can give 
you prices and additional details, or write Majestic 
for your supplier's name and address. 


The Majestic Co., Inc. 


400-A Erie Street 
(iti 


Huntington, Indiana 




















SITUATIONS OPEN 


UNUSUAL OPPORTUNITY — ESTAB- 

lished company selling brass goods, 
fittings, specialties to the master 
plumber has opening for one man in 
Baltimore, Maryland and Washington, 
D. C. and vicinity. Our complete line 
plus compensation plan including new 
company car, bonus, draw against com- 
mission, assures lifetime top income to 
right man. Applicant must have previ- 
ous successful experience selling to 
plumbers in this area. Give complete 
information including telephone num- 
ber. Address Key 267-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 





PLUMBING SUPPLY SALESMAN TO 

call on plumbing and heating con- 
tractors and hardware stores, with 
complete line of brass goods, all types 
of fittings, etc. New York warehouse. 
Guaranteed drawing account. Replies 
confidential, Address Key 273-E, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


SITUATIONS WANTED 











Interested in a man who... 


OBTAINED A 30% INCREASE 
IN SALES — DOUBLED THE EF- 
FECTIVENESS OF THE SALES 
PROMOTION PROGRAM 


For His Present Employer? 


I am a young successful executive in 
the plumbing and heating field with 
proven ability to: 


1. Obtain and Improve Your Distribu- 
tion. I offer you my established con- 
tacts which enabled me to personally 
produce several million dollars in 
sales per year, plus the ability to 
make new contacts in any field. 





2. Design a Salesproducing Promotion 
Campaign. My last campaign in- 
creased sales 30% in the face of a 
general decline for my industry, 
added hundreds of accounts, doubled 
the advertising response and ob- 
tained industry wide recognition for 
my present employer. 


3. Train, Find and Work With Your 
Salesmen In The Field. 


Have excellent references and docu- 
mented success story. Available at once. 
Address Key 268-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 














REPRESENTATIVES WANTED 


AFTER 25 YEARS OF SUCCESSFUL 

eastern distribution, we now seek 
country-wide representation for ACE 
MARBLE PROTECTION PAPER (see 
advertisement in this issue). Write 
today for details ... ACE PAPER 
COMPANY, 426 West Broadway, New 
York City. 
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RATES FOR CLASSIFIED ADVERTISEMENTS 


Light face advertisements, fifteen cents per word, including 
heading and address. For keyed address count seven words. 
Minimum advertisement, $3.00 per insertion. Rates for bold 
face advertisements, $6.00 per inch. Address all advertisements 
to Classified Advertising Department, DOMESTIC ENGI- 
NEERING, 1801 Prairie Ave., Chicago 16, Illinois. All Classi- 
fied Advertisements are payable in advance! 





REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





TOILET SEATS 


Well established manufacturer of qual- 
ity pearl sheet-covered and sprayed 
molded hardwood toilet seats currently 
expanding operations. Many key ter- 
ritories open outside New York City. 
Address Key 272-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





REPRESENTATIVE TO COVER 
western portion of Pennsylvania, 
state of Ohio and West Virginia, with 
following to wholesale plumbing and 
heating jobbers, to present first rate 
line of chrome flexible supplies and 
other specialties. Give full particulars 
in first letter. Address Key 274-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





REPRESENTATIVE FOR 
CHICAGO AREA 

to call on builders, tile men, plumbing 
and hardware jobbers for our bath en- 
closures, shower doors, medicine and 
shower cabinets. Address Key 269-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





MANUFACTURERS OF MOST COM- 

plete line of domestic pipe and copper 
tube hangers require representation. 
Prices are competitive, excellent pack- 
aging, good freight allowances. Prod- 
ucts consist of hanger iron, wire pipe 
hooks, galvanized and copper straps, 
etc. Attractive commissions. Protected 
territories. Address Key 275-E, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


BATHROOM CABINET REPRE- 
SENTATIVES WANTED. CHOICE 
TERRITORIES NOW OPEN. 


Texas - Georgia - Louisiana - West - 
Northwest - Intermountain States - 
Minnesota and Missouri. 

Long established nationally known 
and advertised line of cabinets, consists 
of: Fluorescent and incandescent light- 
ed and unlighted bathroom cabinets—2 
mirror sliding door—ShelvesInDoor. 
Only manufacturer of exclusive “Ju: 
niorette” cabinet. 

Consideration will be given to finan- 
cially responsible and established rep- 
resentatives with proven sales records. 
Warehouse facilities desirable but not 
essential. Attractive commissions and 








AN ESTABLISHED MANUFACTURER 

of plumbers brass goods, in cast and 
tubular, for bath, shower, lavatory and 
sink, plus line of gate, globe, check, 
stop and waste valves, requires reliable 
manufacturers’ representatives selling 
through wholesale jobbers of plumbing, 
heating and mill supplies. Territories: 
New England, upstate New York, Mary- 
land, Washington, D. C., Michigan, Chi- 
cago and nothern Illinois, St. Louis and 
southern Illinois. State actual territory 
covered and all details. Address Key 
266-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


REPRESENTATIVES WANTED 
By manufacturer of established line 
of low-pressure steel boilers; pre-fab- 
ricated sectional steel boilers, and a 
line of packaged boilers up to 500 
horse power with tremendous poten- 
tialities. Agents wanted Mid-West 


and Western States and Canada. Pro- 
tected territories. 


CENTRAL STATES 
STEEL BOILER CO. 


4649 W. Harrison Steet 
Chicago 44, Illinois 








wareh expense. Write giving full 
particulars—territory covered—age— 
education—how long selling—lines han- 
dled and types of wholesalers calling on. 


GENERAL CABINET CORP. 
1056 N. Wood St. 
Chicago 22, Ill. 


PIPE NIPPLE MANUFACTURER DE- 

sires representatives for Virginia, 
West ving western New York state, 
western Pennsylvania and Ohio. Ad- 
dress Key 213-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 








SALESMAN WITH FOLLOWING FOR 

established manufacturer of tubular 
brass products and specialties for the 
wholesale trade. Submit full details, 
territory covered and past experience. 
Address Key 264-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


a, 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 238 AND 240 
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HEAT EXCHANGERS 


ASK THE 
AEROFIN MAN 


Specify Aerofin and you specify 
high efficiency, long service life and 
low maintenance and service costs. 


Take advantage of Aerofin’s un- 
equalled experience, production fa- 
cilities, and materials-testing and 
design research — of Aerofin’s com- 
plete engineering service at the 
I. plant and in the field. 


AEROFIN CORPORATION 


410 South Geddes St., Syracuse I, N. Y. 





Aerofin makes ex- 
tended heat surface 
exclusively — not as a by- 
product, not as a side-line. Sold 
only by manufacturers of fan-system 
apparatus. List on request. 

























| 
Mm & & @ «ns | LOWELL WRENCH CO. 
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EASTER HOOKUPS 


a DRESSER 

¥--< COMPRESSION FITTINGS 

~ SIMPLIFY 
INSTALLATIONS 


the two best ways 
to protect polished aim 


pipe... 


WARNOCK 
STRAP WRENCHES 


Its strong, woven strap pre- 
vents scratching. . . its curved 
nose prevents crushing. . . its 
handle is unbreakable. This 
Warnock is the ideal strap 
wrench for handling polished 


pipe. 













The Warnock Simplex is an- 
other strap wrench that will 
save you time and expense. 


Its simple construction allows 
extra fast and extra safe pipe 


handling. 


See your local supply store 


Write for complete information 
for a COMPLETE LINE of couplings, ells, tees, adapters, etc. 


WORCESTER 8, MASS. 
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REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


LINES WANTED 





Manufacturer of plumbers cast brass 
goods and heating specialties for oil 
burners desires representatives in fol- 
lowing states: Pennsylvania, southern 
New Jersey, Maryland, Virginia, West 
Virginia, Massachusetts, Maine, New 
Hampshire and Vermont. Address Key 
242-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





MANUFACTURER'S 
REPRESENTATIVES 


Territories now open for America’s top 
line of advanced design copper tube 
boilers, packaged for radiant heating, 
baseboard, air conditioning, pools and 
hot water supply. 


RAYPAK COMPANY, INC. 
2416 Chico Avenue El Monte, Calif. 





MANUFACTURER OF COMPETITIVE 

tubular brass products. Many terri- 
tories open. Write giving lines handled 
and territory covered. Address Key 
258-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





CAN YOU SELL WATER 
HEATERS IN MICHIGAN? 
Old line manufacturer offers full line 
of gas and electric storage and side- 
arm heaters. Apply only if you COVER 
THE STATE, not Detroit alone. Ad- 
dress Key 277-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 

16, Illinois. 





AMERICA’S FINEST POPULAR 
PRICED DELUXE LINE BATH- 
ROOM MEDICINE’ CABINETS. 
HAS OPEN TERRITORIES, IN- 
DIANA, WISCONSIN, MICHIGAN, 
OHIO, NEW ENGLAND AND 
OTHERS. TOP COMMISSIONS. 
SENSATIONAL NEW PROMO- 
TIONAL NUMBERS. LIST OTHER 
LINES CARRIED. ADDRESS KEY 
271-E, “DOMESTIC ENGINEER- 
ING,” 1801 PRAIRIE AVE., CHI- 
CAGO 16, ILLINOIS. 





MANUFACTURER OF AMERICA’S 

most complete line of flow control 
valves seeks representation. All areas 
open on protected basis. Address Key 
270-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


WANTED 
Manufacturers’ representative calling 
on plumbing and heating jobbers for a 
line of pipe hangers on a straight com- 
mission basis. Exclusive territories 
available. Address Key 279-E, “DO- 
MESTIC ENGINEERING.” 1801 
Prairie Ave., Chicago 16, Illinois. 




















MANUFACTURERS REPRESENTA- 

tives wanted by established manu- 
facturer to handle top quality, low 
priced gas conversion burners. Pro- 
tected territories available. Write in 
detail to MURPHY INDUSTRIES, INC., 
128 East Main Street, Louisville, Ken- 
tucky. 


REPRESENTATIVES WANTED 


Incinerators are in demand. Excellent oppor- 
tunity for eager 
to take advantage of the tasnavater market. 
Sixty-three years of manufacturing experience 
behind you. Many good testimonials. Sizes for 
residential, commercial, and municipal. Exclu- 
sive territories if Good 

Address Key 159-E, ““DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, Illinois. 














EXCLUSIVE PROTECTED TERRITO- 

ries open on nationally advertised 
plumbers’ special packing to agents 
ealling on plumbing supply houses. 
Unique demonstration sells 8 out of 10 
on first call. Excellent for opening new 
accounts and high volume repeat busi- 
ness. Address Key 722-D, “DOMESTIC 
ENGINEERING.” 1801 Prairie Ave., 
Chicago 16, Illinois. 


REPRESENTATIVES WANTED 
Large eastern manufacturer of brass 
pipe fittings, cast solder joint fittings, 
and flared tube fittings, seeking sales 
representative in any of the following 
territories: 





Arkansas Oklahoma 
Colorado Tennessee 
Indiana Texas 
Kentucky Wisconsin 
Louisiana Wyoming 
Mississippi 

Address Key 281-E, “DOMESTIC 


ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


LINES WANTED 


CONTACT 
LONDON WHOLESALE 
PLUMBING SUPPLIES 
1052 Brydges St., London, Ontario 
Serving fast-growing Western Ontario 
A good outlet for your products 











LEADING FLORIDA MANUFACTUR- 
ers’ representative sales organiza- 
tion, now covering Florida only, desires 
few more lines. Years of experience 
plus leadership in sales records, plus 
reputation and results! Address Key 
261-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





BOSTON 


manufacturers’ representative with 
long experience selling to New Eng- 
land plumbing and Rcotins supply 
jobbers, can give personal aggressive 
representation to additional quality 
line. Address Key 259-E, “DOMES.- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





Well established representative, work- 
ing closely with the plumbing and heat- 
ing jobbers in the states of Indiana and 
Kentucky, desires to take on one or two 
additional quality lines. Address Key 


262-E, “DOMESTIC ENGINEER. 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





SEEKING LINES DISTRIBUTION NEW 

York metropolitan area. Will carry 
stock if necessary. Calling on contrac- 
tors, builders, jobbers. Can read plans 
and estimate. Address Key 265-E, “Do- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





MICHIGAN 


HUNTER & COMPANY 


2842 West Grand Blvd. 
Detroit 2 


Well Established 
Manufacturers’ Representatives 





TEXAS Pa i or ar gee 


EDWIN B. SMITH & 
ASSOCIATES 
Box 274 
Tyler, Texas 
Warehousing Nationally-Known Lines 





MANUFACTURERY’ REPRESENTA- 

tive with experience selling to all 
leading plumbing and heating whole- 
salers in metropolitan New York area. 
This area includes Brooklyn, Queens, 
Richmond, Manhattan, Bronx, West- 
chester, Long Island, northern New 
Jersey and Connecticut. I have two 
salesmen. Seeking additional quality 
line. Address Key 252-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave. 
Chicago 16, Illinois. 





25 years experience, 15 years as sales 
manager with high grade pipe fitting 
manufacturer, selling jobbers, desire 
one or two lines for northern Illinois 
and southern Wisconsin. References. 
FRANK S. CRUMLEY, 7211 South 
Yates Ave., Chicago 49, Illinois. 





Western Pennsylvania and West 
Virginia 
D. S. SCHWARTZEL 


254 North 16th Avenue 
New Brighton, Pennsylvania 


Representing the Manufacturer 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 236 AND 240 
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Here are two beautifully bound, loose-leaf price data books 
for the Plumbing and Heating Wholesaler. Fully illustrated. 
24 sections of vital information. The MASTER COPY keeps 
you up-to-date on market changes, etc. Size 842” x 11” x 114”. 
The SUPPLEMENT COPY is designed for wholesalers or jobbers 
who find it necessary to have a tailored price set-up to meet 
their own individual needs. Adaptable as a price service book 
to the customer. Size: 844 x 11 x 1% or 2! inches. Published 
by the publishers of the Bradford Price Book. 
Write for Full Information Today 


y 
\Mac EWAN MARKET MANUAL_) 
OUINCY 69, MASSACHUSETTS 





Published in | 

Two Editions | 
the MASTER and | 
SUPPLEMENT Copy | 

















At last . . . a new high in 
corner shower construction 
and styling. In this shower 
you'll find all the best fea- 
tures anyone could want plus 
many improvements other 
shower makers are sure to 
incorporate next year. This is 
the standard by which all 
other showers will be judged. 
Super gauge steel. Also avail- 
able in Super Gauge Alumi- 
num... The Coronet. 

Terrazzo Receptors standard 
on all corner showers. 


Literature on Request 








Warehouses in Chicago, til., Beverly Hills, Calif., Concerd, N. C., Boston, Mass. 
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WHAT MAKES A SUMP PUMP FAIL? 
DIRT?—LACK OF LUBRICATION?—RUST? 


Specify the pump that is built to survive these hazards 
—The Marine Products Fully Automatic Electric 


P 


7} Stee Mp 


@ COMPLETELY SELF-CLEANING 
@ COMPLETELY SELF-LUBRICATING 
@ ALL RUST-PROOF 


As MARINE PRODUCTS PUMPS ARE 
= 


“Built for the Sea” 


The Marine Products Sump Pump is designed and produced to high 
and exacting Marine standards. It is built the only way a SUMP PUMP 
should be built—to provide the best possible sanitary protection at the 
least cost and inconvenience. 

it guarantees ! 
same time pletely elimi 
lubrication. 













— 








d dahl, 





Pp service and at the 
tes the need for periodic cleaning and 





SOLD THROUGH JOBBERS ONLY © WRITE FOR FREE LITERATURE 


MARINE PRODUCTS CO. 
DETROIT 14, MICHIGAN 
___ Visit Booth No. 269 at N. A. P. C. May 10-13 











~ Do Your 
Customers See RED 


when they turn on the faucet? 


— 


You can make them happy with a 


IRON REMOVAL 
FILTER 


No more rust spots on clothes, no 
more discolored bowls or bathtubs. 
This filter removes all iron and 
other foreign matter which causes 
water to be cloudy, leaving it 
crystal clear and palatable. 
Distributed through plumbing supply 
wholesalers. Write for catalog and prices. 


OSHKOSH FILTER & SOFTENER CO. 
OSHKOSH, WISCONSIN 





litre 
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LINES WANTED 





FRANK MORRIS & CO. 
424 S. Cheyenne St. 
Tulsa, Oklahoma 


Nebraska, Kansas, Oklahoma, Missouri, 
Arkansas, Colorado. 





PLASTIC PIPE LINE WANTED FOR 

upper New York state by manufac- 
turer’s representatives with 17 years 
successful sales to all plumbing and 
mill supply Lae Commission basis. 
Address Key 260-E, “DOMESTIC EN- 
GINEERING ” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





LINES WANTED 


Manufacturer’s representatives (2) cov- 
ering Ohio (except Cleveland) desire 
line of water heaters that has a special 
feature like glass lined, etc. We can 
give special attention to such a line as 
we specialize only in heating equipment, 
catering to jobbers and large deal 


LINES WANTED 


FOR SALE 





M. L. QUEEN 
410 N. Poplar Street 
Dexter, Missouri 


Established with plumbing jobbers in the states 
of Missouri, Arkansas, Kentucky, and southern 
Illinois, giving prompt coverage to manufac- 
turers represented. 





THE SCHUTZE SALES CO. 


1999 North Snelling Ave. 
St. Paul 8, Minn. 
Manufacturers’ Agency Selling 
Important Mid-Northwestern Jobbers 





MANUFACTURERS’ REPRESENTA- 

tive established in the state of 
Florida, calling on all plumbing and 
heating jobbers, desires a few more 
lines to promote. Located at St. Peters- 
burg, Florida. Address Key 181-E, ““DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





buyers, and projects. Listed and rated 
C+1 Dun & Bradstreet. Known to 
best trade since 1924. Can also use 
line of unit heaters, gas or oil fired. 
Address Key 278-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


MANUFACTURER’S AGENT, COVER- 

ing south, desires additional lines. 
Good following and representation. 
References furnished. Address Key 
245-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Lilinois. 








MARKETING 
MANUFACTURING 


If you have products, designs, ideas 
that will fit into the plumbing, heating, 
hardware and mill supply field, we have 
an expert marketing organization regu- 
larly calling on over 3,000 jobbers in 
U. S. and Canada and foreign countries 
and now selling well over half of these 
—we are also in position and have our 
own facilities to manufacture many 
items. Address Key 999-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairi 
Ave., Chicago 16, Illinois. 





MANUFACTURERS’ REPRESENTA- 
tive—young, hard hitting, selling to 
all plumbing and heating jobbers in 
metropolitan New York area seeks addi- 
tional lines. Address Key 276-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


PAUL ATCHISON 

SALES COMPANY 
777 Stanford Avenue, Los Angeles 21 
607 Market _— San Francisco 5, 





fornia 
Lines for hardware and industrial 
jobbers, x Perf ect coverage in California 


and Arizona for past twenty years. 








LINES WANTED 


Capable hard hitting manufacturers 
representative with thorough cover- 
age in Florida and Georgia desires ad- 
ditional lines. Calling on the whole- 
sale plumbing jobber, heating and air 
conditioning trades. 
DON C. HALL COMPANY 
4055 N. W. 17th Avenue 
Miami, Florida 
CABLE ADDRESSES: 
“GASQUIDIS" "“DOALL" 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


1836 Euclid Ave., 
Cleveland 15, Ohio 


Serving the plumbing jobber 








FOR SALE 





FOR SALE—WEST COAST—WELL 

established factory agency specializ- 
ing in power plant and heating equip- 
ment. Located in growing area with 
large volume sales. Accounts will co- 
operate with new owner. Address Key 
248-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





FOR SALE: 1—SUMP PUMP, COM- 

plete; 1% H. P., never been used; 
5” single sewage ag ad a gallon 
per minute; 1750 R. ) _& 3 phase; 
60 cycle; priced at $900. 00 or iB us an 
offer. Address Key 280-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 








BUSINESS FOR SALE: ESTABLISHED 
wholesale plumbing and heating sup- 
ply company with beautiful modern 
showroom located on busy highway in 
New Jersey. Selling due to illness. For 
further information Address Key 952-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





Plumbing and heating and air con- 
ditioning business, seashore, southern 
New Jersey, 3 miles from new Garden 
State highway, 30 miles south of 
Atlantic City, good income property 
and business. Price $65,000.00. Reason 
for selling ill health. Address Key 
263-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





BOOKS 





“LABOR AND MATERIAL.” ESTI- 
mates for plumbing and heating. 
Adaptable for making estimates for any 
type of residence or multiple-story 
building. Stop losing jobs and money 
because of bids that are either too high 
or too low. This book gives you all the 
facts you need to make the right bid. 
Helps you avoid the pitfalls of hidden 
labor and material costs that frequently 
mean the difference between profit and 
loss. 125 pages, size 54%” x 8%”. Price 
postpaid $2.50. DOMESTIC ENGINEER- 
wip 1801 Prairie Ave., Chicago 16, Il- 
nois. 





Use These Pages 
To Get 
What you Want 


Are you looking for a competent em- 
ployee? 

Do you contemplate changing posi- 
tions? 

Do you have a patent for sale? 


Do you wish to buy or sell a plumbing 
and heating business? 


Are you a manufacturers’ representa- 
tive seeking additional lines? 

Are you a manufacturer seeking ad- 
ditional representation ? 


Your advertisement, under the proper 
classification in these pages, will put 
you in touch with the people you desire 
to reach. 


The cost for light-faced advertisements 
is only 15 cents a word and the mini- 
mum advertisement is only $3.00 per in- 
sertion. 


Bold-faced advertisements are $6.00 per 
inch. Address your advertisements to 
Classified Advertising Department, DO- 
MESTIC ENGINEERING, 1801 Prairie 
Avenue, Chicago 16, Illinois. 








FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 236 AND 238 
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AES SL GENEVA 
AUALITY 


bolls homes fostir 


ee eas Ae Women quickly recognize the rich beauty and 


} 


HUDEE ‘Sales Advantages”’ | fine quality of GENEVA kitchens. That's why 
Make Your Selling Job Easier | 











& © More Architects Specify Hudee : 

4% © More Homeowners Want Hudee ¥ 
au ° More Craftsmen Install Hudee he 
& e@ More Builders Use Hudee # 








Pat. No. 2,440,741 | 





you're out in front of competition when you 


| VA line. And look at these 
1 Proved Better — In nearly 2,000,000 Installations. | a ne 


2 Self Sealing — 100% Watertight — 100% Sanitary. 
_3__Fasy to Install—Anyone can do it—no special tools. 
4 Versatile —Install in the shop or on the job. ° Cabinets in color 
_5 Application — For all types and sizes flatrim sinks. | [MMURE\MOSCUMDCRIAC IRS Ci SS CR CCUT lai 

6 Decorative—Use with any counter covering material. | ee ebnels * Complete cooperation by 
Z__leader — For all sink top or vanity installations. eee) mele mae es 
8 Patented — There is only one HUDEE SINK FRAME. 
9 _Permanent— Trouble Free, no call backs, no repairs. 
10 You can guarantee, with confidence, every sink 

installation when you use HUDEE. 


advantages you get with GENEVA: 


¢ High profit 





And WUDEE IS NATIONALLY ADVERTISED! 


These leading magazines fell the 
homeowners—help you sell them! 





ok Gr 


‘*" Guaranteed by 
Use only the Sink Frame bearing this Seal Good Housekeeping 








GENEVA MODERN KITCHENS, INC., Dept. DE4-54 | 
Geneva, Illinois 

“f Please send full information on 

GENEVA kitchens: 
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Call the Hudee Distributor in 


Your Area or Write Factory sins ie : 
y usiness ts 


225 West Hubbard Street | NAME 
Chicago 10, Illinois | ADDRESS 


| 

| 

| 

AND COMPANY is  —_—e STATE | 
IN CANADA: Walter E. Selck and Co. Ltd., Toronto “i rt 


$08 vs in Booth 634 at the N.A.P.C. Show— Washington, D. C. May 10-13 er ae 
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Skylines tell the biggest Story... 
Nm GENUINE BARNES 
PIPECUTTERS 


Mentally x-raying your big city sky- 
lines brings to view a lacework of 
piping which had to be custom 
trimmed to fit. This is where GEN- 
UINE BARNES Pipe Cutting Tools 
have done their proud bit in advanc- 
ing cultural civilization . . . where 
GENUINE BARNES has contributed 
to plumbing profits through its 3 
drop-forged cutting wheels, expertly 
heat treated to cut wrought, steel or 
cast iron pipe. 





THE BARNES TOOL CO., Inc. 


ORDER YOUR 
GENUINE BARNES 
TODAY! 


NEW HAVEN 6, CONN. 














Answers Your Questions on 
Plumbing ¢ Heating and 
Air Conditioning 


T’S BIG .. . 98 pages of reference tables and rules... air 
conditioning and psychrometric charts .. . relative humidity 
tables .. , table of heating costs. Complete new 27 page data 





ANSWERS YOUR 

& Heating 

e Plumbing 

e Air Conditioning 
PROBLEMS QUICKLY, 
EASILY 


- + « That’s right! Whatever 
problems arise in connection 
with the design, installation 
and servicing of your plumb- 
ing, heating and air condition- 
ing jobs, ‘‘The Answer 


section on Baseboard Heating. 256 blueprint charts answer 
specific problems. Handy alphabetized index table. 


256 pages ... durable cloth bound cover opens flat for easy read- 
ing. Heavy, letter size paper takes daily thumbing, handling. 
Yes, once you see it... once you use it... you'll keep “The 
Answer Book” within reach to answer hundreds of practical every 
day problems. Don’t be without it ... order your copy today! 
Price postpaid $3.50 (please send cash with order). 


Send your orders to Book Department 


DOMESTIC ENGINEERING PUBLICATIONS 


1801 PRAIRIE AVE. CHICAGO 16, ILL. 














April, 1 





Ace Pay 
Active ' 
*Aerofin 
Affiliate 
Alabam 
*Alberen 
*Aldrich 
Inc. . 
Alliance 
*America 
*America 
of An 
America 
America 
on Ste 
America 
*America 
ome 
America 
Detroi 
*America 
Kewar 
*America 
*Anacond 
Brass 
*Apollo I 
*Armstro 


Barber-' 
*Barnes © 
*Barnes " 
*Beaton { 
Bell & ( 
Berger | 
*Bernstro 

Better F 
*Blake D 

Bock Co 


4 *Boosey 


Borg-W: 
*Brady A 
*Brass C1 
*Breeze ( 








pril, 1954 








April, 1954 


Me MINE SMR INL 5 cigs ganas 3 Sas Ss dade gecesi ese vs ¢ 220 
ry Active Tool & Mfg. Co., Active Quality Ware Div...245 
ic icscnshieedbcarsvocvenssasccgosoes 237 
Affiliated Gas Equipment, Inc., Bryant Heater Div...111 
oe eee ee 216 
*Alberene Stone Corp. of Virginia.................. 212 
*Aldrich Co., The, Subsidiary of Breeze Corporations, 
1 SEARS phe hh ae en ree 63 
I TN Sti od ba) s Wiese G10 i 0.6.4 S'e.0 a4-b0.6.0-0108 155 
ee 62 
*American Brass Co., The, Subsidiary 
city sk of Anaconda Copper Mining Co................... 182 
7 MNES MOMINIIT EIN Goo ode case's cede ccndccesccecs 215 
»work of American Iron & Steel Institute, Committee 
custom GR SUNN ENG PUUONEOID eos seecc cc esstceectscecsce 102 
GEN American Radiator & Standard Sanitary Corp....... 11 
re ~ | *American Radiator & Standard Sanitary Corp., 
ng Tools oe er 19 
-advane- American Radiator & Standard Sanitary Corp., 
eR ee or 20 
- where | American Radiator & Standard Sanitary Corp., 
ntributed Peeters CORB. TV... eee ccc cecass 145 
gh its 3 menerecen) OTMURTY Bite. CO... ccc ccscecvccccsccees 149 
*Anaconda Copper Mining Co., The American 
expertly CN ER MOUND, 0. cece cscccccccssccceccecs 182 
PE. IE UMNUME MOE sinc nn ois s0 bd oes sinccesececeesboeses 234 
SG 224 
OR 233 
a 5.555 i's» bee 'b' F 9 0 bce os wae e eee 44 
UE Ss EN. DEED, cic snc scvcccescctovesves 242 
*&Beaton & Cadwell Mfg. Co., The.................... 246 
SL Oe CHOMOOEE CONIDIONY... 0.050 occcccccceccccecccns 65 
*&Berger Mfg. Div., Republic Steel Corp.............. 45 
IE Os Wald os baby Gas669 56 00cceeees 223 
Better Homes & Gardens, Meredith Publishing Co...110 
————— } *Blake Div., Hoffman Specialty Mfg. Corp........... 212 
ae Ne are a er eee 230 
4 *Boosey Mfg. Co., Norman........... BNTle sd heues ont 218 
Borg-Warner Corp., Norge Heat................... 153 
EE ARON TOM ois sans b,c ve0scees desvacesie 229 
n I Oo cbs o's ocweendesccesseteeess 7 
*Breeze Corporations, Inc., The Aldrich Co., 
ESTEE reer 63 
Bridgeport Brass Company..................eseeeees 87 
Bryant Heater Div., Affiliated Gas Equipment, Inc...111 
I I EIN os Son's < 0 die « o-0 S's doses ses wie 97 
Mempitol Mig. & Supply Co..............ccccececccees 41 
ar as ie 6.0 <0: vie beoeed onsses ee 197 
wCarty & Moore Engineering Co..................... 224 
*Cash Valve Manufacturing Corp., A. W............... 82 
uir Cast Iron Soil Pipe Institute.....................4. 159 
ity *Chase Brass & Copper Co., Subsidiary of 
Kennecott Copper Corp...........00..ccececceuues 53 
ita EE ES err aaa 67 
er Chevrolet Div., General Motors Corp............... 86 
Eg Se rare 202 
NE Ae ES ar era 96 
*Church Mfg. Co., C. F., Div. of American 
d- Radiator & Standard Sanitary Corp................ 19 
g Clark Div., McGraw Electric Co..................... 88 
; *Cleveland Heater Co., The...............0.ceeeeeees 217 
he I ST cs co ius oebans ces ccs' 8&9 
ry *Combustion Engineering, Inc........................ 10 
; Committee on Steel Pipe Research of American 
y: FR errr 102 
*Conkey & Co., H. D., Field Control Div............. 33 
*Connecticut Stamping & Bending Co., The.......... 242 
Corning Glass Works..............0.cccceccccuuccs 222 
*Crampton Mfg. Co., Grand Rapids Brass Co., Div...197 
son dwuicudtedilio daa ates eo v8) steed 5, 167 











DOMESTIC ENGINEERING 243 








er UI IIE PIB oo oon so ccce ko occc ec chewensc ves 32 
Curtis Refrigerating Machine Div. of 
eT igs Silat dos vce cwsidarevigsdieccnaes 90 
Weubier BIGNRT Proms CO... 5.6 ckcc cect ccccseccccces 6 
Dayton Pump & Mfg. Co., The............ 77, 78, 79, 80 
Delco Appliance Div., General Motors Corp........ 58 
WNC SN ae Ree oe aie vce ew ds cale cine ceccews 69 
Detroit Controls Corp., Div. of American 
Radiator & Standard Sanitary Corp.............. 20 
*Dewey-Shepard Boiler Co., Inc.................e000. 219 
Domestic Engineering Catalog Directory............ 194 
Domestic Engineering 
IN ot Se an-<isy 0 ca 510.08 186 & 187, 228, 231, 242 
Dresser Mfg. Div., Dresser Industries, Inc.......... 237 
OD Oe rer Com rs rere 185 
Eljer Co., Subsidiary of The Murray Corp. 
Ce WINER Phat oc aie pas edna cndens ages wnwelal 13 
Emerson Electric Mfg. Co., The...........sscccsece 61 
*Field Control Div., H. D. Conkey & Co............. 33 
*Fitzgibbons Boiler Co., Inc......... Inside Front Cover 
Weteniore Plumbertools: Inc.........6.cceccvccccevsees 219 
*Fort Recovery Industries, Inc.................eeseee 176 
Fostoria Pressed Steel Corp., The................0005 83 
NM LNGare ks mace aed scdec cesses sieue chaack aed 228 
a me ee eee C0. on. oi. 5 oo ik ccc ceccceuesac 231 
woeteway Tnaimeering Co... . oc cic ccc cc cccescvces 234 
UTR INI go cox cents st sores chavcaeecas 24 & 25 
General Electric Co., Air Conditioning Div........... 17 
General Electric Co., Hotpoint Co., Div............. 109 
NE CE No avin cece cc issdusces Geeesccenan 207 
MeN TE I ics goose sos steciandeeessace 103 
*General Mfg. & Distributing Co..................... 231 
General Motors Corp., Chevrolet Div............... 86 
General Motors Corp., Delco Appliance Div.......... 58 
Geneva Modern Kitchens, Inc..................004: 241 
Corbet Punsbind FixtUree sooo c ccc ccd isscccetswnes 38 
A ee eee cee 161 & 162 
*Grand Rapids Brass Co., Div., Crampton Mfg. Co...197 
MARIO OOO eo ig 566s cde s0es ss 2 e0dien ven teen 201 
Weermiell Co... TAG occ cccsccvscecse Inside Back Cover 
Cee END, WUD ook c Boiss we bic cimacccsanemedeet 224 
PN Ie BNI soo 5 code hicc kc cdenedeeswescees 216 
Hall’s Safe Co., Inc., The, Quickdraft Co. Div....... 205 
WINN TNR WOMB a a ons ce ce iiviecacs ic ve cies cis 27 
*Haws Drinking Faucet Co...............ccccceeeeees 212 
Wiredaes: Mile. Co. In), Me Mon. ieee ccc cevcncencs 181 
SURES EN EI 25 6 0.0 o:dcaeivs onan on bbs voce rneekee 107 
*Henry Bath Tub Protector Co.............ccsseeeces 230 
I Ms io 6.0 sal Pah 6 o's Ss. wenisiein eins e edo Kmers 230 
*Hoffman Specialty Mfg. Corp., Blake Div........... 212 
De CS AOU, TI oso ionic icc ccccideeccsuvisaees 55 
wenooven & Allison Co... TUS. oicii cs ccssccccscvccesces 235 
Hotpoint Co., Div. General Electric Co.............. 109 
PE SIUM METS codices cee tsvebeactacerevueadns 55 
MN PRUMMEE COUNT s 6.5 oscccc cccccestines at cavennadl 184 
imperial Brass Mig. Co., The........5..scecseccees 173 
ITI oon so hives og i ,6 saw hswains 60,0405 eemes 232 
WNOTIONNRL THSE VERE COs occ knees ccctcnaees 172 
*Johns-Manville Corp. (Gas Vent Pipe)............ 168 
*Johns-Manville Corp. (Insulation)................. 71 
NE oS 5 sn 65-05 6 oc cbs ad escnnetes ceonied 208 
Jones & Laughlin Steel Corp..................0eeeee 42 
IMM ONES, 9 5.86 ie Kc oleae SASK UCase sete sot owe 158 
TN oo boo int oie aie ds oer esamaseerensannd esas 232 
ee. aOR E ET CEL EERE Cee 228 
*Kennecott Copper Corp., Chase Brass & Copper Co. 
ERE SRT T Cen e rre ect 53 
*Kewanee-Ross Corp., Div. American Radiator 
& Standard Sanitary Corp...........00cccccscccese 145 
WERDUMRONNG THPEOE WOTME 56 605 o5 code cess cccecetseseus 189 


Continued on Next Page 





ERROR tS 


g 
a 
Py 
# 
iH 
: 
z 











Continued from Preceding Page 


See NOE PN ais ow 65 5:b050.4-0's.0 dunce dcueedens 245 
NR crc hac auae shes iss ons n's bes sieea ohne cine 100 
le OS OE 2 Serer rr re 198 & 199 
eter Tee TIGER, TONE, sonic ccc wes cccvvecsevas 95 
aera Maes COs, TB sw ob ev ceca cccscwccccesvie 206 
Se en cca iivs ese beddedewase ss awsien 157 
*Lawler Automatic Controis, Inc..............+..0+.: 195 
*kLawndale Enameling Co...................+5- gaeisak 35 
SN EE, EO MN PE is ods wicsdoe cd vudvdeceveeseas 218 
en ee ee errs 237 
Mac Ewan Market Manual, The.................+:. 239 
as 2 ero ere 196 
To os. co ckbak ch ceecdease sess om 179 
EE Sy Se Pore hey PPE ey Lie 235 
Sy OE TED. oko bc is be bone pedesseenssaeees 239 
*Mason-Worcester Co., Worcester Brush 
ER IW ois cu sancovcievseneeaneses sence’ 207 
*McDonnell & Miller, Inc.............+...... Back Cover 
McGraw Electric Co., Clark Div.................200- 88 
Se ER. < 00s bush resus bes see Sau eiveaen sce 234 
Meredith Publishing Co., Better Homes & Gardens. .110 
I Ts I ovina ino tis pobasice conSenweesnbwes 233 
Milwaukee Electric Tool Corp.................00000- 211 
RUNDE RUE WOIVE BOD. 5 0 oo.00c.neccvcscsscaseve 225 
Minneapolis-Honeywell Regulator Co........... 46 & 47 
EE SOS a vi cee vaswene cece scedxene 171 
ECR co kocetiesaskeseseresendeerssnans 56 
Ee SS ae See eee ee rrr 200 
Murray Corp. of America, The, Subsidiary, 

MEMES Cccus bswsnschahiwesawabvaareassoshewee 13 
Nc 5 Ski c eis tbe coKbienuan be owewe 210 
I EE eo heer cGennvweds rad aerate sies ele 227 

Ee TS, UNE Blinn 03s cowie sa pecidvcsencad 226 
SE SE og esse nucub eee vssennsiversteives 192 
National Electrical Manufacturers Assoc............ 108 
National Supply Co., The Spang-Chalfant Div....... 94 
National Tube Div., U. S. Steel Corp................ 104 
PISS oo oo RGU Wocuvabac boos. Suunews 224 
TURIN IN 5 HES cb be hiknndadcncescndascoseede 223 
Norge Heat, Borg-Warner Corp..................40- 153 
I OR IN ss a ase ce bo b0. 0.006 s deo oben 208 
*Northern Indiana Brass Co...............cccccceces 49 
eT MONTEL, HONE 9 5 saNis den side au 05's d0se<eann seus 188 
NE OR Sires bess Sunvitee sdenwsnessesdonvunetees 202 
Oil-Heat Institute of America, Inc................... 169 
SOME ES, SOR N65 an cis ea cnecacdedcdoe 154 
*Oshkosh Filter & Softener Co....................... 239 
Re SS co one one bu asus ssedcot aun 223 
*Patterson-Kelley Co., Inc., The..................0- 152 
DE IE, Mis ooo db ainlsisss0sis sen.0bmdscdcventen 223 
Penn Boiler & Burner Mfg. Corp..................... 85 
I occa yes os 04s oneen sees 37, 189 
Pennsylvania Range Boiler Co....................... 15 
*Pittsburgh Nipple Works, Inc....................+++- 228 
EE EE RSS cin is sain ns tsenscasacde caine So508 232 
ema 220 
yl i enna 232 
Peeper CE WO EN ow ek nc ec chav ctw neacdnn 22 
Price Fireplace Heater & Tank Corp............... 204 
SN MN oo chee eas cus apbesonaeeten 208 
IONS leo tc ooo est oceieou ce Coker ie sacous 234 
Quickdraft Co., Div. The Hall’s Safe Co., Inc........ 205 
Radiant-Ray Radiation, Inc......................000- 207 
eM ha Sloss knee 84 a-bRbae bios wena 180 
is ss dws enc eh cats 73 
Reichert Float & Mfg. Co., The..............cceeeees 211 
ET RO RD oo nc wins5 > sw om'bnss-sbeade ents 45, 60 
Revere Copper & Brass, Inc..............:0eseceeeeee 147 
PE EI TO gts vanes ease ck ekke keer 191 


244 DOMESTIC ENGINEERING 








April, 1954 


Robertshaw-Fulton Controls Co............seeeeeees 28 
PEI EE, HO, WNC ao ico ale bn boi 00 03 osd.0 ho 05 0 04 201 
IO, os 5 orrt Siau'd «aes cigs ah cle 53's 6 0x 5 223 
OG, MN ciss os eh casedie sa see eh etek aeenaee sol 232 
SeONINE THIMEL Cts Gao 's Gcs veka + Soe ow here eect acae 204 
Pe Oe i, INE a onc ee be shod pb oben cede cos ob 241 

GE, BE eaecc dein c es east ebaeseot ey este eecss og 93 

NR DINER MRO os on obu's soe ae wh esows se cag 221 
ICD SIUUIIS PINES ooo os ot asc ceense can shee veecd 227 
Renower Door Co. OF AMerIca. «0. ccc ccc ccc c ce eset 211 

TN SR eS ese eee 31 
WPPONTAEEVIGID THOT WOTR . 6 ooo oc occ dcss cess cesccscecns 190 

Spang-Chalfant Div. of The National Supply Co.... 94 
*Spartan Shower Stall Co., Inc..............ececesees 239 

NO ORGS Prin a ap oa ee Pe aS: 193 

NE MUON Wr CUMME ON... coos adit ns cpesedesseceus 57 

ES MN eek oct otis sea ee ee aee ons 6d 232 

eS EE OT hm Oe Pe EES 216 
MINES HS oc oie s besos Peart Cs Sedo peas hse oot 215 

Sterling Tubular Products Co...........2c0s.sscees 219 

Stewart-Warner Corp., U. S. Machine Div........... 48 

Sturtevant Div., Westinghouse Electric Corp........ 98 

Sunshine Chemical Co., Inc., John.................. 166 
*Symmons Engineering Co................eeeeeeeeees 19 
as PEG | TI oa isn do sos ona seas SORES ede ee 165 

es Pe TGs 5 6 ooinos ced vcs s <cewna biasineen 209 

A. Cas viad at caa'cb oss hassle Sinaee Son epee CTI 105 
ern ee COON, TE. AG. 080 ccc tarccscnviciesene 59 
Cree MoO. Ti a iass ess acte cas shee avineeaseee 213 

NE URS Rs, SUE oa'e 5 8.000 040053 siekeoune’ 224, 235 
Warten Vere Wh Bees OG, AOS... os awas ss s0hde ts b0aeen 177 

Dey 150 ne ess 50:5 5s 9'4.2\5:0 99554906 5 00's oes cael 220 

OM Wa, Reel eas be dean tecasas ee uest 50 & 51 

pe ee” en ae mr ery 106 

Union Ashentos & Raeec Co... cei. cs cccesac cscs 14 

Union Malleable Mfg. Co., The........-ssecccsccees 91 

U. S. Machine Div., Stewart-Warner Corp........... 48 

U. S. Steel Corp., National Tube Div................ 104 4 

Sehen TRA TOs wis 085 sa o5.5s bein de ainwestecetd 175 
ea: POREE POR MOO. 65s hs vise ssashsassanet eed 214 
en i OEE hiss vc So's oo oe ne oa 59 he Sys ssoweean 3 
WV eiiewn RANT C6. Ts. ci oa. ects ccecesceec atte 29 

Oe ere ee 84 
*Waterfilm Boilers, Inc., Div. of 

i; 00; Meee ee EE ook oda ke a osdsancus ae 198 

Waterman-Waterbury Co., The............eseeeeeees 223 
i i ng © i rere gee a 
re eee 112 

MP SUUO UMN NCOS. occ ovens eanes sar edd san nnehece eee 164 
ee lO Or a a pe ee 221 
*Wellens Manufacturing Co............:.scseeveseese 228 
AOD NINE WSN oo td ietein's on .0s <r puroce tis es sie <a 221 
NE IOs Ss ca 50 shco sc ws wsese Ys <casowts Menaaeoo 43 

Westinghouse Electric Corp. 

pe eo a 101 

Westinghouse Electric Corp., Sturtevant Div......... 98 
* Wheatland Steel Products Co...............000000ees 174 
*Wheeling Machine Products Co................++-+: 193 

SPARED PRINT RIN 6555 ins Bie biaihae oes see aeke Th 203 
Way immietton Costing Co, THe... 65. 6. sc cleccccwecsoed 235 

MVOOG WHE, & GANONG. D, Uy eis aves cecssiiscensecas 230 

po 6 ee 210 
*Worcester Brush & Scraper Co., Div. of 

DERG WT OEOUIEE TOD. . oss «Ses Sade case wniveaade 207 

ce ye ee eee bas Fe are rare 224 

aS a I, oo oc kg o's + w'o. sed 0 6 oro inin a id 99 

Youngstown Sheet & Tube Co., The...............- 151 
Rosset a ee 55528 ee 8 221 

RN a Mey ii Nien sdcepwadeveeneverasddxesies 75 


*See Our Catalog in the 1954 DOMESTIC ENGINEERING CATALOG DIRECTORY 





LATES 





PATENT NO. 
2502553 














ril, 1954 


April, 1954 DOMESTIC ENGINEERING 245 





en 


2 (Money Maker | 


oe 24 | LATEST DESIGN IN “T”-TYPE SINK FRAMES 
Bea 93 ASSURES EASY, WATERTIGHT 
eis m 221 UNDERLOCKED INSTALLATIONS! 


: KINTR) & 
ae Strinless Steel 
















Easily 
Under-Locks 
Watertight! 
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ACTIVE 


| 
| VITREOUS PORCELAIN ENAMEL SINKS 
| DESIGNED RIGHT 


| with easy-cleaning contours—beauty—capacity—uniformness 


sturdy construction—seamless—and simple installation. 


MADE RIGHT 


with the finest Steel obtainable by master craftsmen with over 

25 years of production experience. Active pressed steel sinks 

are made of Acid Resisting Titanium Porcelain Enamel. All 

artrees e 101 The KINTRIM sink frame is a money-maker Active double bowl models are of the ACTIVE one-piece draw 

Ce 98 for wholesalers. Now, dealers can guarantee in- construction. 

bonseail m eamarons et re senertign: -— guannes 

— 1 ri i 7 

CS stainless steel! Flat %” face overlaps and seals | PRICED RIGHT 

ch Pas a seers a solidintiveres “abs om” creedgy. with combined engineering know-how and a quarter century 
DSanteiee, Coder tee of production skill Active sinks come to you priced to give the 


ae your wholesaler or MOST in VALUES, BEAUTY and UTILITY. 
write us today. Distri- 
) butor inquiries invited. NEW CATALOG 


write for your copy today! 


KINKEAD INDUSTRIES | ACTIVE QUALITY WARE 


888 Clairpointe Ave. 
INCORPORATED 
rs | HOME OFFICES: DETROIT 15, MICHIGAN 
j 








REG U.S. PAT OFF. 


5860 N. PULASKI RD., CHICAGO 30, ILL. Division of: Active Tool & Mfg. Co. 


FACTORIES: CHICAGO AND LOS ANGELES 
1F IT'S AN ACTIVE... IT’S ATTRACTIVE! | 
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SY, which we pause to thank 

our many customers for 
their loyal support in help- 
ing to build our arch of prog- 
ress and integrity. 





7 


onn. 


Manufacturers of PER- 
FECTION Floor an 


Ceiling Plates since 1894, 


...NOW and THEN... 


Yes, NOW and THEN we pause to look about us 
. . . to count our many blessings, and put credit 
where credit is due. Yes, good customers every- 
where have helped us do it, coupled with a strong 
faith in ourselves and the nation which we have 
served. Add to this sincerity in our labors and you 
have what was back of our modest beginning 60 
years ago. THEN, it was floor and ceiling plates. 
NOW, today, it is that plus our proud achieve- 
ment of producing DEPENDABLE Self- 
Closing Temperature and Pressure Relief 
Valves. TOMORROW ... the future is end- 


less and great. 

















